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EXPLANATORY NOTE
This Annual Report on Form 20-F is being filed by Brookfield Business Corporation (formerly 1559985 B.C. Ltd.), a corporation
existing under the laws of British Columbia (the “Registrant”), on behalf of and as successor to Brookfield Business Partners L.P.
(“BBU”). The Registrant is deemed to be the successor to BBU and Brookfield Business Holdings Corporation (“BBHC”)
pursuant to Rule 12g-3(c) under the Securities Exchange Act of 1934, as amended (the “Exchange Act”). Following the
Arrangement (as defined below) the class A subordinate voting shares of the Registrant (the “Class A Shares”) are deemed to be
registered under Section 12(b) of the Exchange Act. Pursuant to Rule 12g-3(g) under the Exchange Act, this Annual Report on



Form 20-F includes disclosure in respect of the last full fiscal year of BBU prior to the Arrangement and generally contains
information that would be required if filed by BBU, in addition to information regarding the Registrant, as successor to BBU.
Unless otherwise indicated or the context otherwise requires, historical financial results presented herein are those of BBU.

On November 6, 2025, BBU, BBHC and the Registrant entered into an arrangement agreement pursuant to which, among other
things, the parties agreed to implement a reorganization under the laws of the Province of British Columbia (the “Arrangement”)
to simplify BBU’s and BBHC’s corporate structure by converting BBU and BBHC into a single publicly traded corporate entity.
The Arrangement was completed on March 27, 2026, following which BBU and BBHC became subsidiaries of the Registrant. It
is expected that on March 31, 2026 (i) BBU’s limited partnership units will be suspended from trading on the New York Stock
Exchange (“NYSE”) and the Toronto Stock Exchange (“TSX”) and (ii) the Registrant’s Class A Shares will be listed on the
NYSE and TSX and will trade under the same “BBUC” symbol that the BBHC exchangeable shares previously traded under.
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INTRODUCTION AND USE OF CERTAIN TERMS

We have prepared this Form 20-F using a number of conventions, which you should consider when reading the
information contained herein. Unless otherwise indicated or the context otherwise requires, in this Form 20-F all financial
information is presented in accordance with IFRS® Accounting Standards as issued by the International Accounting Standards
Board, or IASB, other than certain non-IFRS financial measures which are defined under “Use of Non-IFRS Measures”.

9% 6o 9 ¢

In this Form 20-F, unless otherwise indicated or unless the context suggests otherwise, references to “we”, “us”, “our”,

CLINNT3 LEINT3

“our company”, “the company”, “our group” and “the Corporation” are to Brookfield Business Corporation together with all of its
subsidiaries, including Brookfield Business Partners L.P. and Brookfield Business Holdings Corporation and their subsidiaries,
the Holding LP, the Holding Entities, and the operating businesses (each as defined below). Unless otherwise noted or the context
otherwise requires, the disclosure in this Form 20-F is given as of the date hereof, following the completion of the Arrangement.

In this Form 20-F, we use the following terms to refer to our operations:
Business services:
*  “our audience measurement operation” means our interest in Nielsen Holdings plc.
*  “our Australian asset manager and lender”” means our interest in La Trobe;
*  "our Canadian residential and multi-family mortgage lender" means our interest in First National;
*  “our construction operation” means our interest in Multiplex Global Limited;
*  “our dealer software and technology services operation” means our interest in CDK Global;
*  “our entertainment operation” means our interest in Ontario Gaming GTA Limited Partnership;
*  “our fleet management and car rental services” means our interest in Unidas Locadora S.A.;
*  “our Indian non-bank financial services operation” means our interest in IndoStar Capital Finance Limited,
*  “our payment processing services operation” means our combined interest in Network and Magnati;
*  “our real estate services operation” means our interest in RPS Real Property Solutions Inc. and Bridgemarq;
*  “our residential mortgage insurer” means our interest in Sagen MI Canada Inc.; and
*  “our technology services operation” means our interest in Everise Holdings Pte Ltd.
Infrastructure services:
*  “our lottery services operation” means our interest in Scientific Games Lottery;
*  “our modular building leasing services” means our interest in Modulaire;
e “our offshore oil services” means our interest in Altera Infrastructure L.P.; and
*  “our work access services” means our interest in Brand Industrial Holdings Inc.
Industrials:
*  “our advanced energy storage operation” means our interest in Clarios Global LP;
*  “our electric heat tracing systems manufacturer” means our interest in Chemelex;
*  “our engineered components manufacturing operation” means our interest in DexKo;
*  “our natural gas production” means our interest in Ember Resources Inc.;
*  “our returnable plastic packaging operation” means our interest in IPL Schoeller;

*  “our roofing products manufacturer” means our interest in Cupa;

Brookfield Business Corporation 1



“our solar power solutions” means our interest in Aldo;
"our specialty consumables and equipment manufacturer" means our interest in Antylia Scientific; and

“our water and wastewater operation” means our interest in BRK Ambiental.

Unless the context suggests otherwise, in this Form 20-F references to:

“2025 REU Exchange” means the acquisition of 18,105,781 Redemption-Exchange Units by the partnership
from certain subsidiaries of Brookfield Wealth Solutions in exchange for the issuance of 18,105,781 BBU units
to such subsidiaries of Brookfield Wealth Solutions, pursuant to the exercise of the Redemption-Exchange
Mechanism;

“Adjusted EBITDA” means a non-IFRS measure of operating performance calculated as net income and equity
accounted income at the partnership’s (or, following completion of the Arrangement, the Corporation’s)
economic ownership interest in consolidated subsidiaries and equity accounted investments, respectively,
excluding the impact of interest income (expense), net, income taxes, depreciation and amortization expense,
gains (losses) on acquisitions/dispositions, net, transaction costs, restructuring charges, revaluation gains or
losses, impairment expenses or reversals, other income or expenses and preferred equity distributions. The
partnership’s (or, following completion of the Arrangement, the Corporation’s) economic ownership interests
in consolidated subsidiaries excludes amounts attributable to non-controlling interests consistent with how the
partnership (or, following completion of the Arrangement, the Corporation) determines net income attributable
to non-controlling interests in its IFRS consolidated statements of operating results;

“Adjusted EFO” means adjusted earnings from operations, which is calculated as net income and equity
accounted income at the partnership’s (or, following completion of the Arrangement, the Corporation’s)
economic ownership interest in consolidated subsidiaries and equity accounted investments, respectively,
excluding the impact of depreciation and amortization expense, deferred income taxes, transaction costs,
restructuring charges, unrealized revaluation gains or losses, impairment expenses or reversals and other income
or expense items that are not directly related to revenue generating activities. The partnership’s (or, following
completion of the Arrangement, the Corporation’s) economic ownership interests in consolidated subsidiaries
excludes amounts attributable to non-controlling interests consistent with how the partnership (or, following
completion of the Arrangement, the Corporation) determines net income attributable to non-controlling interests
in its IFRS consolidated statements of operating results. Adjusted EFO includes the impact of preferred equity
distributions and realized disposition gains or losses recorded in net income, other comprehensive income, or
directly in equity, such as ownership changes. Adjusted EFO does not include legal and other provisions that
may occur from time to time in the partnership’s (or, following completion of the Arrangement, the
Corporation’s) operations and that are one-time or non-recurring and not directly tied to the partnership’s (or,
following completion of the Arrangement, the Corporation’s) operations, such as those for litigation and
contingencies. Adjusted EFO includes expected credit losses and bad debt allowances recorded in the normal
course of the partnership’s operations;

“Aldo” means Descarbonize Solugdes S.A.;

“Arrangement” means the court approved arrangement involving the Corporation, BBU and BBUC under Part
9, Division 5 of the BCBCA, on the terms and conditions set forth in the plan of arrangement, as a result of
which, among other things, (i) each outstanding BBU unit, REU and BBUC exchangeable share was transferred
to the Corporation in exchange, in each case, for one Corporation Class A Share, (ii) the outstanding common
share of the BBU General Partner held by Brookfield was transferred to the Corporation in exchange for one
Corporation Class B Share, and (iii) each outstanding Special LP Unit held by Brookfield Asset Management
was transferred to the Corporation in exchange for one Corporation Special Share;

“Asset Management Company” means Brookfield Asset Management ULC which is wholly-owned, directly
and indirectly, by Brookfield Asset Management;

“assets under management” means assets managed by us or by Brookfield on behalf of our third-party investors,
as well as our own assets, and also include capital commitments that have not yet been drawn. Our calculation
of assets under management may differ from that employed by other asset managers and, as a result, this
measure may not be comparable to similar measures presented by other asset managers;

“attributable to the partnership” and “attributable to unitholders” means attributable to limited partners, general
partner, redemption-exchange unitholders, BBHC exchangeable shareholders and Special LP unitholders;

Brookfield Business Corporation



“BBHC” means Brookfield Business Holdings Corporation;

“BBHC class C shares” means the class C non-voting shares in the capital of BBHC;

“BBHC exchangeable shares” or “BBUC exchangeable shares” means the class A exchangeable subordinate
voting shares in the capital of BBHC (formerly Brookfield Business Corporation); and “BBHC exchangeable
share” or “BBUC exchangeable share” means any one of them;

“BBHC preferred shares” means the class A senior preferred shares and the class B junior preferred shares in
the capital of BBHC;

“BBU” and “the partnership” mean Brookfield Business Partners L.P.;

“BBU General Partner” means Brookficld Business Partners Limited, a wholly-owned subsidiary of the
Corporation;

“BBU Limited Partnership Agreement” means the amended and restated limited partnership agreement of BBU,
as amended;

“BBU unitholders” means the holders of BBU units;

“BBU units” or “LP Units” means the non-voting limited partnership units in BBU;
“BBUC” means Brookfield Business Corporation;

“BCBCA” means the Business Corporations Act (British Columbia);

“Bermuda Holdco” means Brookfield BBP Bermuda Holdings Limited,
“Bridgemarq” means Bridgemarq Real Estate Services Inc.;

“BRK Ambiental” means BRK Ambiental Participagdes S.A;

“Brookfield” means Brookfield Corporation and any subsidiary of Brookfield Corporation, other than our group
and, unless the context otherwise requires, includes Brookfield Asset Management;

“Brookfield Accounts” means Brookfield-sponsored vehicles, consortiums and/or partnerships (including
private funds, joint ventures, co-investment vehicles, sidecar vehicles, separate accounts, region-specific
vehicles, strategy-specific vehicles, sector-specific vehicles, Brookfield proprietary accounts and similar
arrangements) collectively with the Related-Party Investor;

“Brookfield Asset Management” means Brookfield Asset Management Ltd.;

“Brookfield Holders” means Brookfield, Brookfield Wealth Solutions and their respective subsidiaries and
related parties;

“Brookfield Personnel” means the partners, members, sharcholders, directors, officers and employees of
Brookfield;

“Brookfield Renewable Partners” means Brookfield Renewable Partners L.P.;

“Brookfield Wealth Solutions” means Brookfield Wealth Solutions Ltd., a paired entity of Brookfield
Corporation;

“CanHoldco” means Brookfield BBP Canada Holdings Inc.;
“CBCA” means Canada Business Corporations Act;

“CDK Global” means CDK Global II LLC;

“CDS” means Clearing and Depository Services Inc.;
“Chemelex” means BCP VI Summit Holdings LP;

“Class A Shares” means the class A subordinate voting shares in the capital of the Corporation, and “Class A
Share” means any one of them;

Brookfield Business Corporation 3



“Class B Shares” means the class B multiple voting shares in the capital of the Corporation, and “Class B
Share” means any one of them;

“CMHC” means Canada Mortgage and Housing Corporation;
“Code” means the U.S. Internal Revenue Code of 1986, as amended,;
“CODM” means Chief Operating Decision Maker;

“Corporation” means Brookfield Business Corporation (formerly 1559985 B.C. Ltd.), a corporation existing
under the BCBCA;

“CORRA” means the Canadian Overnight Repo Rate Average;
“CRA” means the Canada Revenue Agency;

“Cupa” means CUPA Finance, S.L.;

“DexKo” means DexKo Global Inc.;

“DTC” means the Depository Trust Company;

“FATCA” means Foreign Account Tax Compliance provisions of the Hiring Incentives to Restore Employment
Act 0of 2010;

“FPSO” means floating production storage and offloading unit;
“FSO” means floating storage and offloading unit;

“FVOCI” means the fair value through other comprehensive income;
“GHG” means greenhouse gas;

“GP Units” means general partnership units in BBU,;

“Holding Entities” means the primary holding subsidiaries of the Holding LP, including CanHoldco, US Holdco
and Bermuda Holdco, through which it indirectly holds all of our interests in BBU’s operating businesses;

“Holding LP” means Brookfield Business L.P.;

“Holding LP Limited Partnership Agreement” means the amended and restated limited partnership agreement of
the Holding LP;

“IAS 12” means IAS 12, Income Taxes;

“IAS 20” means IAS 20, Accounting for Government Grants and Disclosure of Government Assistance;
“IASB” means the International Accounting Standards Board;

“IFRIC 23” means IFRIC 23, Uncertainty over Income Tax Treatments;

“IFRS” means IFRS® Accounting Standards as issued by the IASB;

“IFRS 3” means IFRS 3, Business Combinations;

“IFRS 8” means IFRS 8, Operating Segments;

“IFRS 16” means IFRS 16, Leases;

“IFRS 17” means IFRS 17, Insurance Contracts;

“Incentive Dividends” means the dividends payable to holders of Special Shares as described under
“Description of Special Shares - Dividends”;

“Investment Company Act” means the U.S. Investment Company Act of 1940, as amended;
“IRS” means the U.S. Internal Revenue Service;

“La Trobe” means La Trobe Financial Services Pty Limited;

Brookfield Business Corporation



“Licensing Agreement” means the licensing agreement which our company, the partnership and the Holding LP
have entered into with Brookfield, pursuant to which Brookfield has granted a non-exclusive, royalty-free
license to use the name “Brookfield” and the Brookfield logo, as amended,;

“limited partners” means the holders of BBU units;

“Limited Partnership Agreements” means the BBU Limited Partnership Agreement and Holding LP Limited
Partnership Agreement;

“Magnati” means Magnati - Sole Proprietorship L.L.C.;

“Managing General Partner Units” means the general partner interests in the Holding LP having the rights and
obligations specified in the Holding LP Limited Partnership Agreement;

“Master Services Agreement” means the amended and restated master services agreement dated January 23,
2024 among the Service Recipients, the Service Providers, and certain other subsidiaries of Brookfield who are
parties thereto as amended in connection with the Arrangement;

“MD&A” means the management’s discussion and analysis of financial conditions and results of operations;

“MI 61-101” means Multilateral Instrument 61-101 — Protection of Minority Security Holders in Special
Transactions;

“Modulaire” means Modulaire Investments 2 S.ar.l.;
“NCIB” means normal course issuer bid;

“Network” means Network International Holdings Plc;
“Nielsen” means Nielsen Holdings plc;

“Non-Resident Subsidiaries” means the subsidiaries of Holding LP that are corporations and that are not
resident or deemed to be resident in Canada for purposes of the Tax Act;

“NYSE” means New York Stock Exchange;

“Oaktree” means Oaktree Capital Group, LLC together with its affiliates;
“Oaktree Accounts” means Oaktree-managed funds and accounts;
“OEM” means original equipment manufacturer;

“oil and gas” means crude oil and natural gas;

“operating businesses” means the businesses in which the Holding Entities hold interests and that directly or
indirectly hold our operations and assets other than entities in which the Holding Entities hold interests for
investment purposes only of less than 5% of the equity securities;

“OSFI” means Office of the Superintendent of Financial Institutions;

“our Canadian aggregates production operation” means our prior interest in Hammerstone Infrastructure
Materials Ltd.;

“our automotive aftermarket parts remanufacturing operation” means our prior interest in Cardone Industries
Inc.;

>

“our business” means our business of owning and operating business services, infrastructure services and
industrial operations, both directly and through our Holding Entities and other intermediary entities;

“our company” means Brookfield Business Corporation, a corporation formed under the laws of British
Columbia;

“our digital cloud services operation” means our prior interest in WatServ Holdings Ltd.;
“our energy services operation” means our prior interest in CWC Energy Services Corp.;

“our graphite electrode operation” means our prior interest in GrafTech International Ltd.;
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“our healthcare services” means our prior interest in Healthscope;
“our nuclear technology services operation” means our prior interest in Westinghouse;
“our operations” means the business services, infrastructure services and industrial operations we own;

“our residential property management operation” means our prior interest in Crossbridge Condominium
Services Ltd.;

“our road fuels operation” means our prior interest in Greenergy Fuels Holding Limited;
“parent company”’ means Brookfield Corporation;

“PFIC” means a “passive foreign investment company” for U.S. federal income tax purposes;
“PRI” means Principles for Responsible Investment;

“Redemption-Exchange Mechanism” means the mechanism by which a holder of Redemption-Exchange Units
may request redemption of its Redemption-Exchange Units in whole or in part in exchange for cash, subject to
the right of BBU to acquire such interests (in lieu of such redemption) in exchange for BBU units;

“Redemption-Exchange Units” means the non-voting limited partnership interests in the Holding LP that are
redeemable for cash, subject to the right of our company to acquire such interests (in lieu of such redemption) in
exchange for BBU units, pursuant to the Redemption-Exchange Mechanism;

“Related-Party Investor” means an investment vehicle in which certain executives and former executives of
Brookfield own a substantial majority whose investment mandate is managed by such executives, Brookfield,
Oaktree and PSG;

“Relationship Agreement” means the amended and restated relationship agreement dated January 23, 2024 by
and among Brookfield, BBU, Holding LP, the Holding Entities and the Service Providers as amended in
connection with the Arrangement;

“Sarbanes-Oxley Act” means the U.S. Sarbanes-Oxley Act of 2002, as amended;
“Scientific Games Lottery” means the Scientific Games Holdings LP;
“SEC” means the U.S. Securities and Exchange Commission;

“Service Providers” means the affiliates of Brookfield that provide services to us pursuant to our Master
Services Agreement, which are expected to be Brookfield Asset Management Private Institutional Capital
Adpviser (Private Equity), L.P., Brookficld Asset Management Services SRL, Brookfield Private Capital (DIFC)
Limited, Brookfield BBP Canadian GP L.P. and Brookfield Global Business Advisor Limited, each of which is
a wholly-owned subsidiary of Brookfield Asset Management, and unless the context otherwise requires, any
other affiliate of Brookfield that is appointed by a Service Provider from time to time to act as a Service
Provider pursuant to our Master Services Agreement;

“Service Recipients” means the Corporation, BBU, BBHC, the Holding LP, the Holding Entities, BBUC
Holdings Inc. and, at the option of the Holding Entities, any wholly-owned subsidiary of a Holding Entity
excluding any operating business;

“SOFR” means the Secured Overnight Financing Rate published by the Federal Reserve Bank of New York (or
a successor administrator);

“SONIA” means Sterling Overnight Index Average;

“special distribution” means the special distribution of BBHC exchangeable shares on March 15, 2022 by BBU
to holders of BBU units of record as of March 7, 2022, as further described in Item 4.A., “History and
Development of the Company”’;

“Special LP Units” means special limited partnership units of the Holding LP;

“Special Shares” means the non-voting special incentive shares in the capital of the Corporation, and “Special
Share” means any one of them;

“spin-off” means the special dividend of BBU units by Brookfield Corporation completed on June 20, 2016;
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¢ “Tax Act” means the Income Tax Act (Canada), together with the regulation thereunder;
*  “TSX” means the Toronto Stock Exchange;

*  “U.S. Exchange Act” means U.S. Securities Exchange Act of 1934, as amended;

*  “US Holdco” means Brookfield BBP US Holdings LLC;

*  “U.S. Holder” has the meaning set forth under Item 10.E., “Taxation—Certain Material United States Federal
Income Tax Considerations”;

e “U.S. Securities Act” means U.S. Securities Act of 1933, as amended; and
*  “Westinghouse” means Westinghouse Electric Company.
Historical Performance and Market Data

This Form 20-F contains information relating to our business as well as historical performance and market data. When
considering this data, you should bear in mind that historical results and market data may not be indicative of the future results
that you should expect from us.

Financial Information

The financial information contained in this Form 20-F is presented in United States dollars and, unless otherwise
indicated, has been prepared in accordance with IFRS. All figures are unaudited unless otherwise indicated. In this Form 20-F, all
references to “$” are to United States dollars, references to “A$” are to Australian dollars, references to “R$” are to Brazilian
Reais, references to “£” are to British Pounds, references to “€” are to Euros, references to “C$” are to Canadian dollars and
references to “INR” are Indian Rupees.

Use of Non-IFRS Measures

BBUC evaluates its performance, and for the year ended December 31, 2025, the performance of BBU, using net income
attributable to BBU unitholders and Adjusted EFO. Adjusted EFO is the segment measure of profit or loss, reported in accordance
with IFRS 8. The CODM uses Adjusted EFO to assess performance and make resource allocation decisions. Adjusted EFO is
used by the CODM to evaluate our segments on the basis of return on invested capital generated by the underlying operations and
is used by the CODM to evaluate the performance of our segments on a levered basis. In addition to these measures reported in
accordance with IFRS, we also use Adjusted EBITDA (defined below), a non-IFRS measure, to evaluate our performance. When
viewed with our results prepared using IFRS, we believe Adjusted EBITDA is useful to investors because it provides a
comprehensive understanding of the ability of our businesses to generate recurring earnings and assists our CODM in
understanding and evaluating the core underlying financial performance of our businesses.

We define Adjusted EBITDA as net income and equity accounted income at our economic ownership interest in
consolidated subsidiaries and equity accounted investments, respectively, excluding the impact of interest income (expense), net,
income taxes, depreciation and amortization expense, gains (losses) on acquisitions/dispositions, net, transaction costs,
restructuring charges, revaluation gains or losses, impairment expenses or reversals, other income or expenses and preferred
equity distributions. Our economic ownership interest in consolidated subsidiaries excludes amounts attributable to non-
controlling interests consistent with how we determine net income attributable to non-controlling interests in our IFRS
consolidated statements of operating results. Adjusted EBITDA is a non-IFRS measure of operating performance presented net to
unitholders and due to the size and diversification of our operations, including economic ownership interests that vary, Adjusted
EBITDA is critical in assessing the overall operating performance of our business. Adjusted EBITDA has limitations as an
analytical tool as it does not include interest income (expense), net, income taxes, depreciation and amortization expense, gains
(losses) on acquisitions/dispositions, net, transaction costs, restructuring charges, revaluation gains or losses, impairment reversals
or expenses and other income (expense), net. Adjusted EBITDA does not include legal and other provisions that are one-time or
non-recurring, such as those for litigation or contingencies not directly tied to our operations, that may occur from time to time in
our partnership’s operations. Adjusted EBITDA includes expected credit losses and bad debt allowances recorded in the normal
course of our operations.

Adjusted EBITDA does not have a standard meaning prescribed by IFRS and therefore may not be comparable to similar
measures presented by other companies. Because Adjusted EBITDA has these limitations, Adjusted EBITDA should not be
considered as the sole measure of our performance and should not be considered in isolation from, or as substitute for, analysis of
our results as reported under IFRS. However, Adjusted EBITDA is a key measure that we use to evaluate the performance of our
operations.
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For a reconciliation of Adjusted EBITDA to net income, see Item 5.A, “Operating Results” of this Form 20-F. We urge
you to review the IFRS financial measures in this Form 20-F, including the consolidated financial statements, the notes thereto,
and the other financial information contained herein and not to rely on any single financial measure to evaluate the Corporation.
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SPECIAL NOTE REGARDING FORWARD-LOOKING STATEMENTS

This Form 20-F contains “forward-looking information” within the meaning of Canadian provincial securities laws and
“forward-looking statements” within the meaning of applicable Canadian and U.S. securities laws. Forward-looking statements
include statements that are predictive in nature, depend upon or refer to future events or conditions, include statements regarding
the operations, business, financial condition, expected financial results, performance, prospects, opportunities, priorities, targets,
goals, ongoing objectives, strategies and outlook of our group, as well as regarding recently completed and proposed acquisitions,
dispositions and other transactions, and the outlook for North American and international economies for the current fiscal year

LR I3 LR I3 EEINNT3 LR N3 EEINNT3

and subsequent periods, and include words such as “expects”, “anticipates”, “plans”, “believes”, “estimates”, “seeks”, “intends”,

ER I3 EEINT3 EERNT3

“targets”, “projects”, “forecasts”, “views”, “potential”, “likely” or negative versions thereof and other similar expressions, or
future or conditional verbs such as “may”, “will”, “should”, “would” and “could”.

Although we believe that our anticipated future results, performance or achievements expressed or implied by the
forward-looking statements and information in this Form 20-F are based upon reasonable assumptions and expectations, investors
and other readers should not place undue reliance on forward-looking statements and information because they involve
assumptions, known and unknown risks, uncertainties and other factors, many of which are beyond our control, which may cause
the actual results, performance or achievements of our company to differ materially from anticipated future results, performance
or achievements expressed or implied by such forward-looking statements and information. These beliefs, assumptions and
expectations can change as a result of many possible events or factors, not all of which are known to us or are within our control.
If a change occurs, our business, financial condition, liquidity and result of operations and our plans and strategies may vary
materially from those expressed in the forward-looking statements and forward-looking information herein.

Factors that could cause actual results to differ materially from those contemplated or implied by forward-looking
statements include, but are not limited to, the following:

+ the cyclical nature of our operating businesses and general economic conditions and risks relating to the economy,
including unfavorable changes in interest rates, foreign exchange rates, inflation, commodity prices and volatility in the
financial markets;

» the ability to complete and effectively integrate acquisitions into existing operations and the ability to attain expected
benefits;

*  business competition, including competition for acquisition opportunities;

+  strategic actions including our ability to complete dispositions and achieve the anticipated benefits therefrom;

»  restrictions on our ability to engage in certain activities or make distributions due to our indebtedness;

+ global equity and capital markets and the availability of equity and debt financing and refinancing within these markets;
+ changes to our credit ratings;

» changes to U.S. laws or policies, including changes in U.S. domestic and economic policies and foreign trade policies
and tariffs;

» technological change;

+ the ability to obtain insurance for our business operations;

* labor disruptions and economically unfavorable collective bargaining agreements;

+ litigation;

* investments in jurisdictions with less developed legal systems;

* we do not have control over all of the businesses in which we own investments;

» changes to the market price of any investments in public companies;

*  our compliance with environmental laws and the broader impacts of climate change;

*  cybersecurity incidents;

» the possible impact of international conflicts, wars and related developments including terrorist acts and cyber terrorism;

» the effectiveness of our internal controls over financial reporting;
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» the market price of our Class A Shares may be volatile;
*  political instability and unfamiliar cultural factors;
» changes in government policy and legislation;

» federal, state and foreign anti-corruption and trade sanctions laws and restrictions on foreign direct investment applicable
to us and our operating businesses create the potential for significant liabilities and penalties, the inability to complete
transactions, imposition of significant costs and burdens, and reputational harm;

»  operational or business risks that are specific to any of our business services operations, infrastructure services operations
or industrials operations;

» reliance on third party service providers;

»  Brookfield’s significant influence over us;

+ the lack of an obligation of Brookfield to source acquisition opportunities to us;
» the departure of some or all of Brookfield’s professionals;

»  control of our company may change without shareholder consent;

*  Brookfield may increase its ownership in our company;

* none of British Columbia corporate law, our Master Services Agreement or our other arrangements with Brookfield
impose on Brookfield any fiduciary duties to act in the best interests of our shareholders;

«  conflicts of interest between our company and our shareholders, on the one hand, and Brookfield, on the other hand,

*  our arrangements with Brookfield may contain terms that are less favorable than those which otherwise might have been
unrelated parties;

*  we may be unable or unwilling to terminate our Master Services Agreement;
* the limited liability of, and our indemnification of, the Service Providers;
*  Brookfield’s relationship with Walled-Off Businesses;

* our company is a holding entity that relies on its subsidiaries, including BBU and Holding LP, to provide us with the
funds necessary to pay dividends and meet our financial obligations;

* we may be subject to the risks commonly associated with a separation of economic interest from control or the
incurrence of debt at multiple levels within an organizational structure;

*  our company may become regulated as an investment company under the Investment Company Act;

» future sales or issuances of our securities will result in dilution of existing holders and even the perception of such sales
or issuances taking place could depress the trading price of the Class A Shares;

* limits on sharcholders’ ability to obtain favorable judicial forum for disputes related to the company or to enforce
judgements against us;

+ changes in tax law and practice; and

»  other risks and factors detailed in this Form 20-F, including, but not limited to, those described under Item 3.D “Risk
Factors” and elsewhere in this Form 20-F.

Statements relating to “reserves” are deemed to be forward-looking statements as they involve the implied assessment,
based on certain estimates and assumptions, that the reserves described herein can be profitably produced in the future.

We caution that the foregoing list of important factors that may affect future results is not exhaustive. When relying on
our forward-looking statements and information, investors and others should carefully consider the foregoing factors and other
uncertainties and potential events.
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In light of these risks, uncertainties and assumptions, the reader should not place undue reliance on forward-looking
statements or information as a prediction of actual results. These risks, uncertainties and assumptions could cause our actual
results and our plans and strategies to vary from our forward-looking statements or information. We qualify any and all of our
forward-looking statements by these cautionary factors. Please keep this special note in mind as you read this Form 20-F. We
undertake no obligation to publicly update or revise any forward-looking statements or information, whether written or oral, that
may be as a result of new information, future events or otherwise, except as required by law.
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PART I

ITEM 1. IDENTITY OF DIRECTORS, SENIOR MANAGEMENT AND ADVISERS

Not applicable.

ITEM 2. OFFER STATISTICS AND EXPECTED TIMETABLE

Not applicable.

ITEM 3. KEY INFORMATION

3.A
3.B

3.C

3.D

[RESERVED]
CAPITALIZATION AND INDEBTEDNESS

Not applicable.

REASONS FOR THE OFFER AND USE OF PROCEEDS

Not applicable.

RISK FACTORS

Your holding of Class A Shares of our company involves substantial risks. The following summarizes some, but not all of

the risks provided below. You should carefully consider the following risk factors in addition to the other information set forth in
this Form 20-F. If any of the following risks were actually to occur, our business, financial condition and results of operations
and the value of your Class A Shares would likely suffer.

Risks Relating to Our Operations Generally

Risks relating to the cyclical nature of our operations and general economic conditions.

Risks relating to completion of new acquisitions and changes to the scale and scope of our operations.
Risks relating to identifying acquisition opportunities and acquiring distressed companies.

Risks relating to the accuracy of our management’s assumptions and estimates.

Risks related to our indebtedness and our ability to distribute equity.

Risks relating to our access to the credit and capital markets and our ability to raise capital.

Risks relating to changes or developments in U.S. laws or policies, including U.S. domestic and economic policies and
trade policies and tariffs.

Risks relating to the structure of our operations and our level of control over our operations.

Risks relating to our technology and information systems.

Risks relating to maintain effective internal controls.

Risks relating to the market price of Class A Shares.

Risks relating to our company’s status as a “foreign private issuer”.

Risks relating to unfamiliar cultural factors, political instability or changes in government policy or legislation.

Risks relating to foreign anti-corruption and trade sanctions laws and restrictions on foreign direct investment.
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Risks Relating to our Business Services Operations
*  Risks relating to our Canadian residential and multi-family mortgage lender.
»  Risks relating to insurance and competition in our residential mortgage insurer.
»  Risks relating to government policies and regulations of our residential mortgage insurer.

*  Risks relating to development of products, government funding and regulations for our specialty consumables and
equipment manufacturer.

»  Risks relating to the unpredictable award of new contracts in the construction market.
* Risks relating to reduced profits or losses under contracts if costs increase above estimates.
»  Risks relating to performance guarantees and operating under various types of construction-related contracts.
*  Risks relating to macroeconomic factors and climate change affecting our construction operation.
*  Risks relating to the real estate industry in Canada.
*  Risks relating to our dealer software and technology services operation.
* Risks relating to regulations and laws governing our entertainment operation.
*  Risks relating to our construction operation, including our work access services.
»  Risks relating to our convertible preferred security investment in Nielsen.
*  Risks relating to our Australian asset manager and lender.
*  Risks relating to our payment processing services operation.
Risks Relating to our Infrastructure Services Operations
* Risks relating to our lottery services operation.
*  Risks relating to the demand for and growth of our offshore oil services.

* Risks relating to the significant loss of product, environmental contamination, and physical damage to marine
transportation and oil production equipment due to extreme conditions in which our offshore oil services operate.

»  Risks relating to equipment failure on our business, reputation, financial position and results of operation.
*  Risks relating to our modular building leasing services.
Risks Relating to our Industrials Operations

*  Risks relating to decreased demand and an inability to successfully respond to competition and pricing pressures in our
advanced energy storage operation.

*  Risks relating to our water and wastewater operation in Brazil.

*  Risks relating to oil and gas exploration, development and production.

*  Risks relating to the dependence on supplies of raw materials and the volatility of commodity prices.

*  Risks relating to the Brazilian government’s control over the Brazilian economy and Brazilian corporations.
* Risks relating to our engineered components manufacturing operation.

*  Risks relating to our electric heat tracing systems manufacturing operation.
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Risks Relating to our Relationship with Brookfield

*  Risks relating to our dependence on Brookfield and the Service Providers.

*  Risks relating to Brookfield’s ownership position of our company.

*  Risks relating to Brookfield’s lack of fiduciary duty to our shareholders.

* Risks relating to senior executives of Brookfield exercising influence over our company.
Risks Relating to Taxation

*  Risks related to United States and Canadian taxation, and the effects thereof on our business and operations.
Risks Relating to our Operations Generally

Our operating businesses are highly cyclical and subject to general economic conditions and risks relating to the
economy.

Many industries, including the industries in which we operate, are impacted by adverse events in the broader economy
and/or financial markets. A slowdown in the financial markets and/or the global economy or the local economies of the regions in
which we operate, including, but not limited to, the acceleration or reversal of key global trends such as deglobalization,
decarbonization and digitization, new home construction, employment rates, business conditions, inflation, fuel and energy costs,
commodity prices, lack of available credit, the state of the financial markets, imposition of tariffs and retaliatory actions,
government policies in the jurisdictions in which our company operates, interest rates and tax rates may adversely affect our
growth and profitability. For example, a worldwide recession, reduction in available skilled labor, a period of below-trend growth
in developed countries, a slowdown in emerging markets or significant declines in commodity factors could have a material
adverse effect on our business, financial condition and results of operations, if such increased levels of volatility and market
turmoil were to persist for an extended duration. These and other unforeseen adverse events in the global economy could
negatively impact our operations and the trading price of our Class A Shares could be further adversely impacted.

The demand for products and services provided by our operating businesses is, in part, dependent upon and correlated to
general economic conditions and economic growth of the regions applicable to the relevant asset. Poor economic conditions or
lower economic growth in a region or regions may, either directly or indirectly, reduce demand for the products and/or services
provided by our operating businesses. In particular, the sectors in which we operate are highly cyclical, and we are subject to
cyclical fluctuations in global economic conditions and end-use markets. We are unable to predict the future course of industry
variables or the strength, pace or sustainability of the global economic recovery and the effects of government intervention.
Negative economic conditions, such as an economic downturn, a prolonged global inflationary period, a prolonged period of
higher interest rates or a prolonged recovery period or disruptions in the financial markets, could have a material adverse effect on
our businesses, financial condition or results or operations.

A significant portion of the upward pressure on prices has been attributed to the rising costs of labor, energy, food, motor
vehicles and housing, and continuing global supply-chain disruptions. While inflationary pressures eased in 2025 across many
jurisdictions, volatile or rising inflation may drive tightening in monetary policies by major central banks, posing risks to
economic growth. Inflation increases may or may not be transitory and future inflation may be impacted by labor market
constraints reducing, supply-chain disruptions easing and commodity prices moderating. While regulated and contractual
arrangements in our portfolio companies can provide significant protection against inflationary pressures, any sustained upward
trajectory in the inflation rate may still have an impact on our operating businesses and our investors, and could impact our ability
to source suitable investment opportunities, match or exceed prior investment strategy performance and secure attractive debt
financing, all of which could adversely impact our operating businesses and our growth and capital initiatives.

The completion of new acquisitions can have the effect of significantly increasing the scale and scope of our
operations, including operations in new geographic areas and industry sectors, and the Service Providers may have difficulty
managing these additional operations. In addition, acquisitions involve risks to our business.

A key part of our company’s strategy involves seeking acquisition opportunities. For example, a number of our current
operations have only recently been acquired. Acquisitions may increase the scale, scope and diversity of our operating businesses.
We depend on the diligence and skill of Brookfield’s and our professionals to effectively manage us and integrate acquired
businesses with our existing operations. These individuals may have difficulty managing additional acquired businesses and may
have other responsibilities within Brookfield’s asset management business. If any such acquired businesses are not effectively
integrated and managed, our existing business, financial condition and results of operations may be adversely affected.
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Future acquisitions will likely involve some or all of the following risks, which could materially and adversely affect our
business, financial condition or results of operations: the difficulty of integrating the acquired operations and personnel into our
current operations; potential disruption of our current operations; diversion of resources, including Brookfield’s time and
attention; the difficulty of managing the growth of a larger organization; the risk of entering markets and regulatory regimes in
which we have little experience; the risk of becoming involved in labor, commercial or regulatory disputes or litigation related to
the new enterprise; risk of environmental or other liabilities associated with the acquired business; and the risk of a change of
control resulting from an acquisition triggering rights of third parties or government agencies under contracts with, or
authorizations held by the operating business being acquired. While it is our practice to conduct extensive due diligence
investigations into businesses being acquired, it is possible that due diligence may fail to uncover all material risks in the business
being acquired, or to identify a change of control trigger in a material contract or authorization, or that a contractual counterparty
or government agency may take a different view on the interpretation of such a provision to that taken by us, thereby resulting in
a dispute.

We may acquire distressed companies and these acquisitions may subject us to increased risks, including the
incurrence of additional legal or other expenses.

As part of our acquisition strategy, we may acquire distressed companies. This could involve acquisitions of securities of
companies in event-driven special situations, such as acquisitions, tender offers, bankruptcies, recapitalizations, spin-offs,
corporate and financial restructurings, litigation or other liability impairments, turnarounds, management changes, consolidating
industries and other catalyst-oriented situations. Acquisitions of this type involve substantial financial and business risks that can
result in substantial or total losses. Among the problems involved in assessing and making acquisitions in troubled issuers is the
fact that it frequently may be difficult to obtain information as to the condition of such issuer. If, during the diligence process, we
fail to identify issues specific to a company or the environment in which we operate, we may be forced to later write down or
write off assets, restructure our operations or incur impairment or other charges that may result in other reporting losses.

As a consequence of our company’s role as an acquirer of distressed companies, we may be subject to increased risk of
incurring additional legal, indemnification or other expenses, even if we are not named in any action. In distressed situations,
litigation often follows when disgruntled shareholders, creditors and other parties seek to recover losses from poorly performing
investments. The enhanced litigation risk for distressed companies is further elevated by the potential that Brookfield or our
company may have controlling or influential positions in these companies.

We operate in a highly competitive market for acquisition opportunities.

Our acquisition strategy is dependent to a significant extent on Brookfield’s ability to identify acquisition opportunities
that are suitable for us. We face competition for acquisitions primarily from investment funds, operating companies acting as
strategic buyers, commercial and investment banks and commercial finance companies. Many of these competitors are
substantially larger and have considerably greater financial, technical and marketing resources than are available to us. Some of
these competitors may also have higher risk tolerances or different risk assessments, which could allow them to consider a wider
variety of acquisitions and to offer terms that we are unable or unwilling to match. To finance our acquisitions, we compete for
equity capital from institutional partners and other equity providers, including Brookfield, and our ability to consummate
acquisitions will be dependent on such capital continuing to be available. Increases in interest rates could also make it more
difficult to consummate acquisitions because our competitors may have a lower cost of capital, which may enable them to bid
higher prices for assets. In addition, because of our affiliation with Brookfield, there is a higher risk that when we participate with
Brookfield and others in joint ventures, partnerships and consortiums on acquisitions, we may become subject to antitrust or
competition laws that we would not be subject to if we were acting alone. These factors may create competitive disadvantages for
us with respect to acquisition opportunities.

We cannot provide any assurance that the competitive pressures we face will not have a material adverse effect on our
business, financial condition and results of operations or that Brookfield will be able to identify and make acquisitions on our
behalf that are consistent with our objectives or that generate attractive returns for our shareholders. We may lose acquisition
opportunities in the future if we do not match prices, structures and terms offered by competitors, if we are unable to access
sources of equity or obtain indebtedness at attractive rates or if we become subject to antitrust or competition laws. Alternatively,
we may experience decreased rates of return and increased risks of loss if we match prices, structures and terms offered
by competitors.
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Our business and results of operations depend on the accuracy of our management’s assumptions and estimates, and
we could experience significant gains or losses if these assumptions and estimates differ significantly from actual results.

We make and rely on certain assumptions and estimates regarding many matters related to our businesses, including
valuations, interest rates, investment returns, expenses and operating costs, tax assets and liabilities, tax rates, business mix,
surrender activity, mortality and contingent liabilities. We also use these assumptions and estimates to make decisions crucial to
our business operations. Similarly, our management teams make similar assumptions and estimates in planning and measuring the
performance of our asset management business. In addition, certain investments and other assets and liabilities of our asset
management business and our business operations must be, or at our election are, measured at fair value, the determination of
which involves the use of various assumptions and estimates and considerable judgment. The factors influencing these various
assumptions and estimates cannot be calculated or predicted with certainty, and if our assumptions and estimates differ
significantly from actual outcomes and results, our business, financial condition, results of operations, liquidity and cash flows
may be materially and adversely affected.

We may be unable to complete acquisitions, dispositions and other transactions as planned.

Our acquisitions, dispositions and other transactions typically are subject to a number of closing conditions, including, as
applicable, securing the requisite financing to complete the transaction and obtaining any required security holder approval,
regulatory approval (including competition authorities) and other third-party consents and approvals that are beyond our control
and may not be satisfied. In particular, many jurisdictions in which we seek to invest (or divest) impose government consent
requirements on investments by foreign persons. Consents and approvals may not be obtained, may be obtained subject to
conditions which adversely affect anticipated returns, and/or may be delayed and delay or ultimately preclude the completion of
acquisitions, dispositions and other transactions. Government policies and attitudes in relation to foreign investment may change,
making it more difficult to complete acquisitions, dispositions and other transactions in such jurisdictions. Furthermore, interested
stakeholders could take legal steps to prevent transactions from being completed. We may also be unable to secure financing on
acceptable terms (or at all) for our proposed acquisitions. If all or some of our acquisitions, dispositions and other transactions are
unable to be completed on the terms agreed, we may need to modify or delay or, in some cases, terminate these transactions
altogether (which may result in the payment of significant break-up fees), the market value of our respective securities may
significantly decline, and we may not be able to achieve the expected benefits of the transactions.

We use leverage and such indebtedness may result in our company, the Holding LP or our operating businesses being
subject to certain covenants that restrict our ability to engage in certain types of activities or to make distributions to equity.

Many of our Holding Entities and operating businesses have entered into or will enter into credit facilities or have
incurred or will incur other forms of debt, including for acquisitions. The total quantum of exposure to debt within our company is
significant, and we may become more leveraged in the future.

Leveraged assets are more sensitive to declines in revenues, increases in expenses and interest rates and adverse
economic, market and industry developments. A leveraged company’s income and net assets also tend to increase or decrease at a
greater rate than would otherwise be the case if money had not been borrowed. As a result, the risk of loss associated with a
leveraged company, all other things being equal, is generally greater than for companies with comparatively less debt. In addition,
the use of indebtedness in connection with an acquisition may give rise to negative tax consequences to certain investors.
Leverage may also result in a requirement for short-term liquidity, which may force the sale of assets at times of low demand and/
or prices for such assets. This may mean that we are unable to realize fair value for the assets in a sale.

An increase in either the general levels of interest rates or in the risk spread demanded by sources of indebtedness would
make it more expensive to finance our investments. Increases in interest rates could also make it more difficult to locate and
consummate private equity and other investments because other potential buyers, including operating companies acting as
strategic buyers, may be able to bid for an asset at a higher price due to a lower overall cost of capital or their ability to benefit
from a higher amount of cost savings following the acquisition of the asset. In addition, certain of our financings are, and future
financings may be, exposed to floating interest rate risks, and if interest rates increase, an increased proportion of our cash flow
may be required to service indebtedness. In addition, a portion of the indebtedness used to finance private equity investments
often includes high-yield debt securities issued in the capital markets. Disruptions and volatility in capital markets, including
those caused by rising interest rates, could increase our cost of capital and adversely affect our ability to fund our liquidity and
capital needs and the growth of the business. If we are unable to obtain committed debt financing for potential acquisitions or can
only obtain debt at high interest rates or on other unfavorable terms, we may have difficulty completing acquisitions or may
generate profits that are lower than would otherwise be the case.
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Our credit facilities also contain, and will contain in the future, covenants applicable to the relevant borrower and events
of default. Covenants can relate to matters including limitations on financial indebtedness, dividends, acquisitions or minimum
amounts for interest coverage, Adjusted EBITDA, cash flow or net worth. If an event of default occurs, or minimum covenant
requirements are not satisfied, this can result in a requirement to immediately repay any drawn amounts or the imposition of other
restrictions including a prohibition on the payment of distributions to equity.

We may not be able to access the credit and capital markets at the times and in the amounts needed to satisfy capital
expenditure requirements, to fund new acquisitions or otherwise.

General economic and business conditions that impact the debt or equity markets could impact the availability and cost
of credit for us. Actions to reduce or stabilize inflation, including raising interest rates, increase our cost of borrowing, which in
turn could make it more difficult to obtain financing for our operations or investments on favorable terms. We have revolving
credit facilities and other short-term borrowings and the amount of interest charged on these will fluctuate based on changes in
short-term interest rates. Any economic event that affects interest rates or the ability to refinance borrowings could materially
adversely impact our financial condition. Continued movements in interest rates could also affect the discount rates used to value
our assets, which in turn could cause their valuations calculated under IFRS to be reduced resulting in a material reduction in our
equity value.

Some of our operations require significant capital expenditures, and proposed acquisitions often require significant
financing. If we are unable to generate enough cash to finance necessary capital expenditures and to fund acquisitions through
existing liquidity and/or operating cash flow, then we may be required to issue additional equity or incur additional indebtedness.
Our ability to obtain debt or equity financing to fund our growth, and our ability to refinance existing corporate and non-recourse
indebtedness on favorable terms, if at all, is dependent on, among other factors, the level of future interest rates, the overall state
of capital markets (as well as local market conditions, particularly in the case of non-recourse financings), continued operating
performance of our assets, lenders’ and investors’ assessment of our credit risk and investor appetite for investments in
infrastructure, industrials and business services in general and in our partnership’s securities in particular. If we are unable to
refinance our indebtedness on favorable terms or at all, we would be required to repay our indebtedness with cash on hand or with
cash flows from our operations. The issuance of additional equity would be dilutive to existing shareholders at the time. Any
additional indebtedness would increase our leverage and debt payment obligations, and may negatively impact our business,
financial condition and results of operations.

Our businesses rely on continued access to capital to fund new acquisitions and capital projects. While we aim to
prudently manage our capital requirements and ensure access to capital is always available, it is possible we may overcommit
ourselves or misjudge the requirement for capital or the availability of capital. Such a misjudgment could result in negative
financial consequences or, in extreme cases, bankruptcy.

Changes in our credit ratings may have an adverse effect on our financial position and ability to raise capital.

We cannot assure you that any credit rating assigned to us or any of our operating subsidiaries or their debt securities will
remain in effect for any given period of time or that any rating will not be lowered or withdrawn entirely by the relevant rating
agency. A lowering or withdrawal of such ratings may have an adverse effect on our financial position and ability to raise capital.

Changes or developments in U.S. laws or policies, including changes in U.S. domestic economic policies and foreign
trade policies and tariffs and the reaction of other countries thereto, may have a material adverse effect on our business and
financial condition.

The announcement and imposition of tariffs by the U.S., together with potential, announced or implemented retaliatory
tariffs imposed by other governments on imports from the U.S., and other potential measures, including duties, fees, economic
sanctions or other trade measures, as well as the potential impacts of these tariffs and trade measures, present risks to our business
operations and financial results. The eventuality, timing and rates of potential tariffs are difficult to predict at this time. Changes
or developments in U.S. laws and policies, such as laws and policies surrounding U.S. economic policies, including the United
States-Mexico-Canada Agreement (“USMCA?”), as well as international trade, foreign affairs, manufacturing and development
and investment in the territories and countries where we operate, can materially adversely affect our business and financial
condition. Changes in U.S. administrative policy may result in significant increases in tariffs for imported goods, among other
possible changes. The U.S. has also stated its interest in renegotiating and altering the USMCA in 2026, which could further
impact our business and financial condition.

There also are risks associated with retaliatory tariffs and resulting trade wars. The imposition of such tariffs or other
similar trade restrictions may strain international trade relations and increase the risk that foreign governments implement
retaliatory tariffs on goods imported from the United States. The imposition of such tariffs or other similar trade restrictions may
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also be inflationary, which could cause the cost of inputs to increase and interest rates to rise and create further uncertainty and
volatility in the market, which may have a material adverse effect on our business and financial statements.

Alternative and emerging technologies, including artificial intelligence, could impact the demand for, or use of, the
businesses and assets that we own and operate and could impair or eliminate the competitive advantage of such businesses and
assets.

There are alternative and emerging technologies, including artificial intelligence, that may impact the demand for, or use
of, the businesses and assets that we own and operate. While some such technologies are in earlier stages of development,
ongoing research and development activities may improve such technologies, including artificial intelligence. For example,
further development of electric vehicles may reduce the need and demand for road fuel distribution. If new technologies emerge
that are able to deliver goods and services more efficiently than our current businesses, such technologies could adversely impact
our ability to compete. Moreover, the use of artificial intelligence, including our use of third-party products incorporating artificial
intelligence, and the overall adoption of artificial intelligence throughout society, may exacerbate or create new and unpredictable
competitive, operational, legal and regulatory risks to our businesses. There is substantial uncertainty about the extent to which
artificial intelligence will result in dramatic changes throughout the world, and we may not be able to anticipate, prevent, mitigate,
or remediate all of the potential risks, challenges, or impacts of such changes. Such changes could potentially disrupt and impair,
among other things, our business models, investment strategies, operational processes and the competitive advantage of our
businesses and assets, and as a result, our businesses, financial condition, results of operations and cash flow could be materially
and adversely affected.

A business disruption may adversely affect our financial condition and results of operations.

Our businesses are vulnerable to damages from any number of sources, including computer viruses, unauthorized access,
energy blackouts, natural disasters, pandemics, terrorism, war and telecommunication failures. Any of these events that cause
interruptions in our operations, or the operations at any of our portfolio companies, could result in a material disruption to our
businesses. If we are unable to recover from a business disruption effectively or on a timely basis, our financial condition and
results of operations would be adversely affected. We may also incur additional costs to remedy damages caused by such
disruptions, which could adversely affect our financial condition and results of operations.

We are subject to foreign currency risk and our use of or failure to use derivatives to hedge certain financial positions
may adversely affect the performance of our operations.

A significant portion of our current operations are in countries where the U.S. dollar is not the functional currency. These
operating businesses pay distributions in currencies other than the U.S. dollar, which we must convert to U.S. dollars prior to
making distributions, and certain of our operating businesses have revenues denominated in currencies different from U.S. dollars,
which is utilized in our financial reporting, thus exposing us to currency risk. Fluctuations in currency exchange rates or a
significant depreciation in the value of certain foreign currencies (for example, the Brazilian real) could reduce the value of cash
flows generated by our operating businesses or could make it more expensive for our customers to purchase our services, and
could have a material adverse effect on our business, financial condition and results of operations.

When managing our exposure to such market risks, we may use forward contracts, options, swaps, caps, collars and
floors or pursue other strategies or use other forms of derivative instruments. However, a significant portion of this risk may
remain unhedged. We may also choose to establish unhedged positions in the ordinary course of business. The success of any
hedging or other derivative transactions that we enter into generally will depend on our ability to structure contracts that
appropriately offset our risk position. As a result, while we may enter into such transactions in order to reduce our exposure to
market risks, unanticipated market changes may result in poorer overall investment performance than if the derivative transaction
had not been executed. Such transactions may also limit the opportunity for gain if the value of a hedged position increases.

The Dodd-Frank Wall Street Reform and Consumer Protection Act, or the Dodd-Frank Act, and similar laws in other
jurisdictions impose rules and regulations governing federal and other governmental oversight of the over-the-counter derivatives
market and its participants. These regulations may impose additional costs and regulatory scrutiny on our company. We cannot
predict the effect of changing derivatives legislation on our hedging costs, our hedging strategy or its implementation or the
composition of the risks we hedge.

18 Brookfield Business Corporation



It can be very difficult or expensive to obtain the insurance we need for our business operations.

We maintain insurance both as a corporate risk management strategy and in some cases to satisfy the requirements of
contracts entered into in the course of our operations. Although in the past we have generally been able to cover our insurance
needs, there can be no assurances that we can secure all necessary or appropriate insurance in the future, or that such insurance
can be economically secured. We monitor the financial health of the insurance companies from which we procure insurance, but if
any of our third party insurers fail, abruptly cancel our coverage or otherwise cannot satisfy their insurance requirements to us,
then our overall risk exposure and operational expenses could be increased and some of our business operations could
be interrupted.

Performance of our operating businesses may be harmed by future labor disruptions and economically unfavorable
collective bargaining agreements.

Several of our current operations have workforces that are unionized or that in the future may become unionized and, as
a result, are or will be required to negotiate the wages, benefits and other terms with many of their employees collectively. If an
operating business were unable to negotiate acceptable contracts with any of its unions as existing agreements expire, it could
experience a significant disruption of its operations, higher ongoing labor costs and restrictions on its ability to maximize the
efficiency of its operations, which could have the potential to adversely impact our financial condition.

In addition, in some jurisdictions where we operate, labor forces have a legal right to strike which may have an impact on
our operations, either directly or indirectly, for example if a critical upstream or downstream counterparty was itself subject to a
labor disruption which impacted our business.

Our operations are exposed to occupational health and safety and accident risks.

Our operations are highly exposed to the risk of accidents that may give rise to personal injury, loss of life, disruption to
service and economic loss, including, for example, resulting from related litigation. Some of the tasks undertaken by employees
and contractors are inherently dangerous and have the potential to result in serious injury or death.

We are subject to increasingly stringent laws and regulations governing health and safety matters. Occupational health
and safety legislation and regulations differ in each jurisdiction. Any breach of these obligations, or serious accidents involving
our employees, contractors or members of the public, could expose us or our operating businesses to adverse regulatory
consequences, including the forfeit or suspension of operating licenses, potential litigation, claims for material financial
compensation, reputational damage, fines or other legislative sanction, which have the potential to adversely impact our financial
condition. Furthermore, where we do not control a business, we have a limited ability to influence their health and safety practices
and outcomes.

We are subject to litigation risks that could result in significant liabilities that could adversely affect our operations.

We are, from time to time, involved in disputes and possible litigation, the extent of which cannot be ascertained. Any
material or costly dispute or litigation could adversely affect the value of our assets or our future financial performance. We could
be subject to various legal proceedings concerning disputes of a commercial nature, or to claims in the event of bodily injury or
material damage. The final outcome of any proceeding could have a negative impact on the business, financial condition or results
of operations of our company.

In addition, under certain circumstances, we may ourselves commence litigation. There can be no assurance that
litigation, once begun, would be resolved in our favor.

We will also be exposed to risk of litigation by third parties or government regulators if our management is alleged to
have committed an act or acts of gross negligence, willful misconduct or dishonesty or breach of contract or organizational
documents or to violate applicable law. In such actions, we would likely be obligated to bear legal, settlement and other costs
(which may exceed our available insurance coverage).

We may have operations in jurisdictions with less developed legal systems, which could create potential difficulties in
obtaining effective legal redress.

Some of our operations are located in jurisdictions with less developed legal systems than those in more established
economies. In these jurisdictions, our company could be faced with potential difficulties in obtaining effective legal redress; a
higher degree of discretion on the part of governmental authorities; a lack of judicial or administrative guidance on interpreting
applicable rules and regulations; inconsistencies or conflicts between and within various laws, regulations, decrees, orders and
resolutions; and relative inexperience of the judiciary and courts in such matters.
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In addition, in some jurisdictions, the commitment of local business people, government officials and agencies and the
judicial system to abide by legal requirements and negotiated agreements could be uncertain, creating particular concerns with
respect to permits, approvals and licenses required or desirable for, or agreements entered into in connection with, businesses in
any such jurisdiction. These may be susceptible to revision or cancellation and legal redress may be uncertain or delayed. There
can be no assurance that joint ventures, licenses, permits or approvals (or applications for licenses, permits or approvals) or other
legal arrangements will not be adversely affected by the actions of government authorities or others and the effectiveness of and
enforcement of such arrangements in these jurisdictions cannot be assured.

We do not control all of the businesses in which we own interests and therefore we may not be able to realize some or
all of the benefits that we expect to realize from those interests.

We do not have control of certain of the businesses in which we own interests and we may take non-controlling positions
in other businesses in the future. Such businesses may make financial or other decisions that we do not agree with. Because we do
not have the ability to exercise control over such businesses, we may not be able to realize some or all of the benefits that we
expect to realize from our ownership interests in them, including, for example, expected distributions. In addition, we must rely
on the internal controls and financial reporting controls of such businesses and their failure to maintain effective controls or
comply with applicable standards may adversely affect us.

From time to time, we may have significant interests in public companies, and changes in the market prices of the
stock of such public companies, particularly during times of increased market volatility, could have a negative impact on our
financial condition and results of operations.

From time to time, we may hold significant interests in public companies, and changes in the market prices of the stock
of such public companies could have a material impact on our financial condition and results of operations. Global securities
markets have been highly volatile, and continued volatility may have a material negative impact on our consolidated financial
position and results of operations.

We are exposed to the risk of environmental damage and costs associated with compliance with environmental laws.

Certain of our operating businesses are involved in using, handling or transporting substances that are toxic, radioactive,
combustible or otherwise hazardous to the environment and may be in close proximity to environmentally sensitive areas or
densely populated communities. If a leak, spill or other environmental incident occurred, it could pose a health risk to humans or
wildlife, cause property damage or result in substantial fines or penalties being imposed by regulatory authorities, revocation of
licenses or permits required to operate the business or the imposition of more stringent conditions in those licenses or permits, or
legal claims for compensation (including punitive damages) by affected stakeholders. For example, such risks are present in our
water and wastewater operation, which includes the largest private water and sewage treatment operation in Brazil. In addition,
some of our operating businesses may be subject to regulations or rulings made by environmental agencies that conflict with
existing obligations we have under concession or other permitting agreements. Resolution of such conflicts may lead to
uncertainty and increased risk of delays or cost overruns on projects. In addition to fines, these laws and regulations sometimes
require evaluation and registration or the installation of costly pollution control or safety equipment or costly changes in
operations to limit pollution or decrease the likelihood of injuries. Certain of our current industrial manufacturing operations are
also subject to increasingly stringent environmental laws and regulations relating to our current and former properties,
neighboring properties and our current raw materials, products and operations, such as our advanced energy storage operation,
which is subject to laws and regulations governing hazardous waste storage, treatment and disposal. Governmental requirements
relating to the protection of the environment, including solid waste management, air quality and water quality, could have an
impact on our operations. All of these risks could require us to incur costs or become the basis of new or increased liabilities that
could be material and could have the potential to significantly impact our value or financial performance.

We are exposed to the risk of increasingly onerous environmental legislation and the broader impacts of
climate change.

With an increasing global focus and public sensitivity to environmental sustainability and environmental regulation
becoming more stringent, we could be subject to further environmental related responsibilities and associated liability. For
example, many jurisdictions in which our company operates and invests are considering implementing, or have implemented,
schemes relating to the regulation of carbon emissions. As a result, there is a risk that demand for some of the commodities
supplied by certain of our operations will be reduced. The nature and extent of future regulation in the various jurisdictions in
which our operations are situated is uncertain but is expected to become more complex and stringent.

Environmental legislation and permitting requirements are likely to evolve in a manner which will require stricter
standards and enforcement, increased fines and penalties for non-compliance, more stringent environmental assessments of
proposed projects and a heightened degree of responsibility for companies and their directors and employees.
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It is difficult to assess the impact of any such changes on our company. These changes may result in increased costs to
our operations that may not be able to be passed onto customers and may have an adverse impact on prospects for growth of some
of our businesses. To the extent such regimes (such as carbon emissions schemes or other carbon emissions regulations) are or
become applicable to our operations (and the costs of such regulations are not able to be fully passed on to consumers), our
financial performance may be impacted due to costs applied to carbon emissions and increased compliance costs.

We are also subject to a wide range of laws and regulations relating to the protection of the environment and pollution.
Standards are set by these laws and regulations regarding certain aspects of environmental quality and reporting, provide for
penalties and other liabilities for the violation of such standards, and establish, in certain circumstances, obligations to remediate
and rehabilitate current and former facilities and locations where our operations are, or were, conducted. These laws and
regulations may have a detrimental impact on our company’s financial performance through increased compliance costs or
otherwise. Any breach of these obligations, or even incidents relating to the environment that do not amount to a breach, could
adversely affect the results of our operating businesses and their reputations and expose them to claims for financial compensation
or adverse regulatory consequences.

Our operations may also be exposed directly or indirectly to the broader impacts of climate change, including extreme
weather events, export constraints on commodities, increased resource prices and restrictions on energy and water usage. In
addition to the physical risks associated with climate change, we are also subject to transition risks, which include those risks
related to the impact of climate- and sustainability-related legislation and regulation, as well as risks arising from climate-related
business trends.

New climate change-related regulations or interpretations of existing laws may result in enhanced disclosure obligations
that could negatively affect us and also materially increase our regulatory compliance burden. We also face business trend-related
climate risks. Certain investors are taking into account sustainability factors, including climate risks, in determining whether to
invest in our company. Moreover, certain investors have demonstrated activism with respect to public companies, including by
urging them to take certain actions that could adversely impact the value of a business, or refrain from taking certain actions that
could improve the value of a business. Investor focus and activism related to sustainability and similar matters may constrain
capital raising opportunities. Our reputation and investor relationships could be damaged as a result of our involvement in certain
industries, operating businesses or transactions associated with activities perceived to be causing or exacerbating climate change,
as well as any decisions we make to continue to conduct or change our activities in response to considerations relating to climate
change.

Some of our current operations are structured as joint ventures, partnerships, consortiums or structured
arrangements, and we intend to continue to operate in this manner in the future, which will reduce Brookfield’s and our
control over our operations and may subject us to additional obligations.

An integral part of our strategy is to participate with institutional partners in Brookfield-sponsored or co-sponsored
consortiums for single asset acquisitions and as a partner in or alongside Brookfield-sponsored or co-sponsored partnerships that
target acquisitions that suit our profile. Such arrangements involve risks not present where a third party is not involved, including
the possibility that partners or co-venturers might become bankrupt or otherwise fail to fund their share of required capital
contributions. Additionally, partners or co-venturers might at any time have economic or other business interests or goals different
from us and Brookfield. We generally owe fiduciary duties to our partners in our joint venture and partnership arrangements. We
may also, together with institutional partners, make structured preferred equity or debt investments (“structured investments”) in
businesses that Brookfield considers attractive but which have certain downside risks, usually because the applicable business,
asset class or technology is at an early stage of development. Examples of structured investments in our portfolio include our
convertible preferred security investment in Nielsen. While these structured investments provide a secure, downside protected
entry point into new assets classes and businesses, they do not give operational control to Brookfield or to our partnership.
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Joint ventures, partnerships, consortiums and structured investments generally provide for a reduced level of control over
an acquired company because governance rights are shared with others. Accordingly, decisions relating to the underlying
operations, including decisions relating to the management and operation and the timing and nature of any exit, are often made by
a majority vote of the investors or by separate agreements that are reached with respect to individual decisions or, in the case of a
structured investment, by agreement with the target’s management team. For example, when we participate with institutional
partners in Brookfield-sponsored or co-sponsored consortiums for asset acquisitions and as a partner in or alongside Brookfield-
sponsored or co-sponsored partnerships, there is often a finite term to the investment, which could lead to the business being sold
prior to the date we would otherwise choose. In addition, such operations may be subject to the risk that business, financial or
management decisions are made with which we do not agree or the management of the operating business at issue may take risks
or otherwise act in a manner that does not serve our interests. Because we may not have the ability to exercise sole control over
such operations, we may not be able to realize some or all of the benefits that we believe will be created from our and
Brookfield’s involvement. If any of the foregoing were to occur, our business, financial condition and results of operations could
suffer as a result.

In addition, because some of our current operations are structured as joint ventures, partnerships or consortium
arrangements, the sale or transfer of interests in some of our operations are subject to rights of first refusal or first offer, tag along
rights or drag along rights and some agreements provide for buy-sell or similar arrangements, any of which could be exercised
outside of our control and accordingly could have an adverse impact on us.

We rely on the use of technology and information systems, many of which are controlled by third-party vendors,
which may not be able to accommodate our growth or may increase in cost and may become subject to cyber-terrorism or
other compromises and shut-downs, and any failures or interruptions of these systems could adversely affect our businesses
and results of operations.

We operate in businesses that are dependent on information systems and other technology, such as computer systems
used for information storage, processing, administrative and commercial functions as well as the machinery and other equipment
used in certain parts of our operations. In addition, our businesses rely on telecommunication services to interface with their
business networks and customers. The information and embedded systems of key business partners and regulatory agencies are
also important to our operations. We rely on this technology functioning as intended. Our information systems and technology
may not continue to be able to accommodate our growth, and the cost of maintaining such systems may increase from its current
level. Such a failure to accommodate growth, or an increase in costs related to such information systems, could have a material
adverse effect on us.

We rely heavily on our financial, accounting, communications and other data processing systems. Our businesses collect,
store and use large amounts of sensitive information through our information technology systems, such as our residential
mortgage insurer and our Canadian residential and multi-family mortgage lender, which receive personal and private information
from borrowers and lenders. Our information technology systems face ongoing cybersecurity threats and attacks, which could
result in the failure of such infrastructure. We may in the future be subject to cyber-terrorism or other compromises and shut-
downs, noting the increasing frequency, sophistication and severity of these kinds of incidents. Our dealer software and
technology services operation has been subject to such an attack in June 2024 — see Item 16K. — Cybersecurity. Threat actors and
hackers have previously been, and may in the future be, able to negatively affect our operations by penetrating our security
controls and causing system and operational disruptions or shutdowns, accessing, misappropriating or otherwise compromising
protected personal information or proprietary or confidential information or that of third parties, and developing and deploying
viruses, ransomware and other malware that can attack our systems, exploit any security vulnerabilities, and disrupt or shutdown
our systems and operations. Such attacks could originate from a wide variety of sources, including internal actors or unknown
third parties. While we believe that prior cyber-related attacks and incidents (including the cybersecurity incident at our dealer
software and technology services operation in June 2024) have not materially affected our business strategy, results of operations
or financial condition, there is no guarantee that a future cyber-related attack or incident would not result in significant
operational, regulatory, or financial impacts that could materially affect our business strategy, results of operations or financial
condition. Cybersecurity incidents may remain undetected for an extended period, which could exacerbate these consequences.
The costs to eliminate or address the foregoing security threats and vulnerabilities before or after a cyber-incident could be
material. In addition, a significant actual or potential theft, loss, corruption, exposure, fraudulent, unauthorized or accidental use
or misuse of investor, policyholder, employee or other personally identifiable or proprietary business data, whether by third
parties or as a result of employee malfeasance or otherwise, non-compliance with our contractual or other legal obligations
regarding such data or intellectual property or a violation of our privacy and security policies with respect to such data could
result in significant remediation and other costs, fines, litigation and regulatory actions against us by governments, various
regulatory organizations or exchanges, or affected individuals, in addition to significant reputational harm and/or financial loss,
and it may not be possible to recover losses suffered from such incidents under our insurance policies.
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If our information systems and other technology are compromised, do not operate or are disabled, such incidents could
have a material adverse effect on our business prospects, financial condition, results of operations and cash flow. We have
become increasingly reliant on third party service providers for certain aspects of our business, including for the administration of
certain funds we manage, as well as for certain information systems and technology platforms. A disaster, disruption or
compromise in technology or infrastructure that supports our businesses, including a disruption involving electronic
communications or other services used by us, our vendors or third parties with whom we conduct business, may have an adverse
impact on our ability to continue to operate our businesses without interruption which could have a material adverse effect on us.
These risks could increase as vendors increasingly offer cloud-based software services rather than software services that can be
operated within our own data centers. These risks also increase to the extent we engage with vendors and third parties in
jurisdictions with which we are not familiar. In addition to the fact that these third-party service providers could also face ongoing
cyber security threats and compromises of their systems, we generally have less control over the delivery of such third-party
services, and as a result, we may face disruptions to our ability to operate a business as a result of interruptions of such services. A
prolonged global failure of cloud services provided by a variety of cloud services providers that we engage could result in
cascading systems failures for us. Although we are continuing to develop measures to ensure the integrity of our systems, we can
provide no assurance that our efforts or those of third parties with whom we conduct business will be successful in protecting our
systems and preventing or ameliorating damage from a cyber incident.

Rapidly developing and changing global privacy laws and regulations could increase compliance costs and subject us
to enforcement risks and reputational damage.

We are subject to various risks and costs associated with the collection, processing, storage and transmission of
personally identifiable information and other sensitive and confidential information. This data is wide ranging and relates to our
investors, employees, contractors and other counterparties and third parties. Our compliance obligations include those in laws and
regulations in jurisdictions globally, including those relating to foreign data collection and privacy laws, including, for example,
the General Data Protection Regulation in the European Union. Other countries where we operate are enacting or amending data
protection, artificial intelligence and other technology laws to empower regulators to impose financial penalties and injunctions on
certain data processing activities, which could have an adverse effect on our business. Global laws in this area are rapidly
increasing in the scale and depth of their requirements, and are also often extra-territorial in nature. In addition, a wide range of
regulators and private actors are seeking to enforce these laws across regions and borders. Furthermore, we frequently have
privacy compliance requirements as a result of our contractual obligations with counterparties. These legal, regulatory and
contractual obligations heighten our privacy obligations in the ordinary course of conducting our business in the U.S., Canada and
internationally.

While we have taken various measures and made significant efforts and investment to ensure that our policies, processes
and systems are both robust and compliant with these obligations, our potential liability remains, particularly given the continued
and rapid development of privacy laws and regulations around the world, and increased criminal and civil enforcement actions
and private litigation. Any inability, or perceived inability, by us to adequately address privacy concerns, or comply with
applicable laws, regulations, policies, industry standards and guidance, contractual obligations or other legal obligations, even if
unfounded, could result in significant regulatory and third party liability, increased costs, disruption of our business and
operations, a loss of client (including investor) confidence and other reputational damage. Furthermore, as new privacy-related
laws and regulations are implemented, the time and resources needed for us to comply with such laws and regulations continues to
increase and become a significant compliance workstream.

Our failure to maintain effective internal controls could have a material adverse effect on our business in the future
and the price of our Class A Shares.

As a public company in the United States and Canada, we are subject to the reporting requirements of the Exchange Act,
the Sarbanes-Oxley Act, and stock exchange rules promulgated in response to the Sarbanes-Oxley Act, as well as corresponding
laws in Canada. A number of our current operating subsidiaries are, and potential future acquisitions will be private companies
and their systems of internal controls over financial reporting may be less developed as compared to public company
requirements. In addition, we routinely exclude recently acquired companies from our evaluation of internal controls. Any failure
to maintain adequate internal controls over financial reporting or to implement required, new or improved controls, or difficulties
encountered in their implementation, could cause material weaknesses or significant deficiencies in our internal controls over
financial reporting and could result in errors or misstatements in our consolidated financial statements that could be material. If
we or our independent registered public accounting firm were to conclude that our internal controls over financial reporting were
not effective, investors could lose confidence in our reported financial information and the price of our Class A Shares could
decline. Our failure to achieve and maintain effective internal controls could have a material adverse effect on our business, our
ability to access capital markets and investors’ perception of us. In addition, material weaknesses in our internal controls could
require significant expense and management time to remediate.

Brookfield Business Corporation 23



The market price of our Class A Shares may be volatile.

The market price of our Class A Shares may be highly volatile and could be subject to wide fluctuations. Some of the
factors that could negatively affect the price of our Class A Shares include: general market and economic conditions, including
disruptions, downgrades, credit events and perceived problems in the credit markets; actual or anticipated variations in our
quarterly operating results or dividends on our Class A Shares; actual or anticipated variations or trends in market interest rates;
changes in our operating businesses or asset composition; write-downs or perceived credit or liquidity issues affecting our assets;
market perception of our company, our business and our assets, including investor sentiment regarding diversified holding
companies such as our company; our level of indebtedness and/or adverse market reaction to any indebtedness we incur in the
future; our ability to raise capital on favorable terms or at all; loss of any major funding source; the termination of our Master
Services Agreement or additions or departures of our or Brookfield’s key personnel; changes in market valuations of similar
companies and partnerships; and speculation in the press or investment community regarding us or Brookfield. Securities markets
in general have experienced extreme volatility that has often been unrelated to the operating performance of particular companies
or partnerships. Any broad market fluctuations may adversely affect the trading price of our Class A Shares.

We do not control when the units we hold in the new evergreen fund managed by Brookfield Asset Management will
be redeemed or what the value of the units will be at the time of redemption.

In connection with our recent disposition of a portion of our interest in our engineered components manufacturing
operation, our dealer software and technology services operation and our work access services operation, we received units of a
new evergreen fund managed by Brookfield Asset Management with an initial redemption value of approximately $690 million.
In the 18 month period following the initial closing of this new fund, these units are expected to be redeemed for cash at an 8.6%
discount to NAV at the time of redemption, and any remaining units still outstanding after this 18-month period will be
redeemable at NAV. As of December 31, 2025, approximately 13.0% of the units we hold of the new evergreen fund had been
redeemed for aggregate proceeds of approximately $87 million. The timeline for redemption of the remainder of our units is not
yet known and will depend on factors beyond the control of our company. There can be no assurance regarding the timing of
redemption, the NAV of these units at the time of redemption or the proceeds to be received by our company.

Our company is a “foreign private issuer” under U.S. securities law. Therefore, we are exempt from certain
requirements applicable to U.S. domestic registrants listed on the NYSE.

Although we are subject to the periodic reporting requirements of the U.S. Exchange Act, the periodic disclosure
required of foreign private issuers under the U.S. Exchange Act is different from periodic disclosure required of U.S. domestic
registrants. Therefore, there may be less publicly available information about our company than is regularly published by or about
other companies in the United States. Our company is exempt from certain other sections of the U.S. Exchange Act to which U.S.
domestic issuers are subject, including the requirement to provide our shareholders with information statements or proxy
statements that comply with the U.S. Exchange Act. In addition, large shareholders of our company are not obligated to file
reports under Section 16 of the U.S. Exchange Act, and we will be permitted to follow certain home country corporate governance
practices (being the corporate governance practices of British Columbia companies) instead of those otherwise required under the
NYSE Listed Company Manual for domestic issuers. We currently intend to follow the same corporate practices as would be
applicable to U.S. domestic companies under the U.S. federal securities laws and NYSE corporate governance standards;
however, as we are externally managed by the Service Providers pursuant to the Master Services Agreement and are a foreign
private issuer, we do not have a compensation committee. We may elect in the future to follow our home country law for certain
of our other corporate governance practices as permitted by the rules of the NYSE, in which case our shareholders would not be
afforded the same protection as provided under NYSE corporate governance standards to U.S. domestic registrants. Following our
home country governance practices as opposed to the requirements that would otherwise apply to a U.S. domestic company listed
on the NYSE may provide less protection than is accorded to investors of U.S. domestic issuers.
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Political instability and unfamiliar cultural factors could adversely impact the value of our investments.

We are subject to geographical uncertainties in all jurisdictions in which we operate, including North America. We also
make investments in businesses that are based outside of North America and we may pursue investments in unfamiliar markets,
which may expose us to additional risks not typically associated with investing in North America. We may not properly adjust to
the local culture and business practices in such markets, and there is the prospect that we may hire personnel or partner with local
persons who might not comply with our culture and ethical business practices; either scenario could result in the failure of our
initiatives in new markets and lead to financial losses for us and our managed entities. There are risks of political instability in
several of our major markets and in other parts of the world in which we conduct business, including, for example, Brazil, from
factors such as political conflict, protests, income inequality, refugee migration, terrorism, the potential break-up of political or
economic unions and political corruption; the materialization of one or more of these risks could negatively affect our financial
performance. For example, changes in U.S. policy have resulted in significant new or increased tariffs, export controls and other
trade measures, resulting in strained international trade relations and the implementation of retaliatory tariffs on goods imported
from the U.S. by foreign governments.

Unforeseen political events in markets where our operating businesses own and operate assets and may look to for
further growth of our businesses, such as the U.S., Brazilian, Australian, European, Middle East, Canadian, and Asian markets,
may create economic uncertainty that has a negative impact on our financial performance. Such uncertainty could cause
disruptions to our businesses, including affecting the business of and/or our relationships with our customers and suppliers, as
well as altering the relationship among tariffs and currencies, including the value of the Brazilian real, the British pound and the
Euro relative to the U.S. and Canadian dollar. Disruptions and uncertainties could adversely affect our financial condition,
operating results and cash flows. In addition, political outcomes in the markets in which we operate may also result in legal
uncertainty and potentially divergent national laws and regulations, which can contribute to general economic uncertainty.
Economic uncertainty impacting us and our managed entities could be exacerbated by political events, including those in the U.S.,
Brazil, Australia, Europe, Asia, Middle East, Canada, and elsewhere.

All of our operating businesses are subject to changes in government policy and legislation.

Our operations are located in many different jurisdictions, each with its own government and legal system. Our financial
condition and results of operations could also be affected by changes in economic or other government policies, changes in
monetary policy, as well as by regulatory changes or administrative practices, or other political or economic developments in the
jurisdiction in which we operate, such as: the regulatory environment related to our business operations, concession agreements
and periodic regulatory resets; interest rates; benchmark interest rate reforms; currency fluctuations; exchange controls and
restrictions; inflation; tariffs; liquidity of domestic financial and capital markets; policies relating to climate change or policies
relating to tax; and other political, social, economic, and environmental and occupational health and safety developments that may
occur in or affect the countries in which our operating businesses are located or conduct business or the countries in which the
customers of our operating businesses are located or conduct business or both.

In the case of our industrial operations, we cannot predict the impact of future economic conditions, energy conservation
measures, alternative energy requirements or governmental regulation, all of which could reduce the demand for the products and
services provided by such businesses or the availability of commodities we rely upon to conduct our operations. It is difficult to
predict government policies and what form of laws and regulations will be adopted or how they will be construed by the relevant
courts, or the extent to which any changes may adversely affect us.

Federal, state and foreign anti-corruption and trade sanctions laws and restrictions on foreign direct investment
applicable to us and our operating businesses create the potential for significant liabilities and penalties, the inability to
complete transactions, imposition of significant costs and burdens, and reputational harm and we may also be subject to
various governmental investigations.

We are subject to various governmental investigations, audits and inquiries, both formal and informal. These
investigations, regardless of their outcome, can be costly, divert management attention and damage our reputation. The
unfavorable resolution of such investigations could result in criminal liability, fines, penalties or other monetary or non-monetary
sanctions and could materially affect our business or results of operations.

Brookfield, our company and our operating businesses are subject to a number of laws and regulations governing
payments and contributions to public officials or other third parties both domestically and in respect of operations abroad,
including the U.S. Foreign Corrupt Practices Act of 1977 (the “FCPA”), various federal and state corruption laws, and similar
laws in non-U.S. jurisdictions, such as the United Kingdom Bribery Act 2010, the Canadian Corruption of Foreign Public
Officials Act (“CFPOA”), Part IV of the Canadian Criminal Code and the Brazilian Clean Company Act. This global focus on
anti-bribery and corruption enforcement may also lead to more investigations, both formal and informal, in this area, the results of
which cannot be predicted.
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The FCPA prohibits bribery of non-U.S. officials, candidates for office and political parties, and requires U.S. companies
to keep books and records that accurately and fairly reflect those companies' transactions. Similar laws in non-U.S. jurisdictions,
such as the United Kingdom Bribery Act 2010 and the CFPOA, as well as other applicable anti-bribery, anti-corruption or related
laws in the United States and abroad, may also impose stricter or more onerous requirements than the FCPA, and implementing
them may disrupt our business or cause us to incur significantly more costs to comply with those laws. The policies and
procedures we have implemented to comply with anti-bribery and corruption legislation may be inadequate. If we fail to comply
with such laws and regulations, we could be exposed to claims for damages, financial penalties, incarceration of our employees,
reputational harm, restrictions on our operations and other liabilities, which could negatively affect our operating results and
financial condition. In addition, we may be subject to successor liability for violations under these laws and regulations or other
acts of bribery committed by us or our operating businesses.

Instances of bribery, fraud, accounting irregularities and other improper, illegal or corrupt practices can be difficult to
detect, in particular when conducting due diligence in connection with acquisitions, and fraud and other deceptive practices can be
widespread in certain jurisdictions. We invest in emerging market countries that may not have established stringent anti-bribery
and corruption laws and regulations, where existing laws and regulations may not be consistently enforced, or that are perceived
to have materially higher levels of corruption according to international rating standards. Due diligence on investment
opportunities in these jurisdictions is frequently more challenging because consistent and uniform commercial practices in such
locations may not have developed or do not meet international standards. Bribery, fraud, accounting irregularities and corrupt
practices can be especially difficult to detect in such locations. When acquiring assets in distress, the quality of financial
information of the target may also make it difficult to identify irregularities.

Brookfield, our company and our operating businesses are also subject to laws and regulations governing trade and
economic sanctions. The Office of Foreign Assets Control of the U.S. Department of the Treasury (“OFAC”), the U.S.
Department of Commerce and the U.S. Department of State administer and enforce various trade control laws and regulations,
including economic and trade sanctions based on U.S. foreign policy and national security goals against targeted foreign states,
organizations and individuals. These laws and regulations implicate a number of aspects of our business, including servicing
existing investors, finding new investors, and sourcing new investments, as well as activities by the portfolio companies in our
investment portfolio or other controlled investments. Some of these regulations provide that penalties can be imposed on us for
the conduct of a portfolio company, even if we have not ourselves violated any regulation. Similar laws in non-U.S. jurisdictions,
such as the Special Economic Measures Act (Canada), the United Nations Act (Canada) and the Justice for Victims of Corrupt
Foreign Officials Act (Canada), and E.U. sanctions, may also impose restrictions or requirements on us or our operating
businesses. Applicable laws of various jurisdictions may contain conflicting provisions, making our compliance more difficult.
For example, Canada has adopted measures, such as the Canadian Foreign Extraterritorial Measures Act, that could restrict
certain persons and entities subject to Canadian jurisdiction from complying with sanctions imposed by other jurisdictions, such
as the U.S. Beginning in February 2022, the United States and other countries began imposing sanctions targeting Russia as a
result of actions taken by Russia in Ukraine. We and our portfolio companies are required to comply with these and potentially
additional sanctions imposed by the United States and by other countries, for which the full costs, burdens, and limitations on our
and our operating businesses and prospects are currently unknown and may become significant.

In addition, the U.S. and many non-U.S. countries have laws designed to protect national security or to restrict foreign
direct investment. For example, under the United States Foreign Investment Risk Review Modernization Act (“FIRRMA?”), the
Committee on Foreign Investment in the United States (“CFIUS”) has the authority to review, block or impose conditions on
investments by non-U.S. persons in U.S. companies or real estate assets deemed critical or sensitive to the United States. Many
non-U.S. jurisdictions have similar laws. For example, the E.U. has adopted an E.U.-wide mechanism to screen foreign
investment on national security grounds and most E.U. member states now have a foreign investment screening mechanism in
place or has initiated a consultative or legislative process expected to result in the adoption of a new mechanism or amendments to
an existing mechanism, adopted a regulation aimed at regulation of foreign subsidies that could distort the internal E.U. market.

We are also subject to anti-money laundering (“AML”), counter-terrorist financing and beneficial ownership
transparency laws and regulations in the jurisdictions in which we operate, including the U.S. Bank Secrecy Act, the USA
PATRIOT Act, the Proceeds of Crime (Money Laundering) and Terrorist Financing Act (Canada), the U.K. Proceeds of Crime
Act and applicable European Union AML directives. Failure to comply with applicable AML requirements, including through the
actions of employees, joint venture partners, intermediaries or other third parties, could result in significant fines and penalties,
restrictions on our ability to transact business, reputational harm and increased regulatory scrutiny. Enhanced AML enforcement
trends, evolving beneficial ownership reporting requirements and expanding regulatory expectations may increase compliance
costs and operational complexity.

Under these laws, governments have the authority to impose a variety of actions, including requirements for the advance
screening or notification of certain transactions, blocking or imposing conditions on certain transactions, limiting the size of
foreign equity investments or control by foreign investors, and restricting the employment of foreigners as key personnel. These
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actions could limit our ability to find suitable investments, cause delays in consummating transactions, result in the abandonment
of transactions, and impose burdensome operational requirements on our portfolio companies. These laws could also negatively
impact our fundraising and syndication activities by causing us to exclude or limit certain investors or co-investors for our
transactions. Moreover, these laws may make it difficult for us to identify suitable buyers for our investments that we want to exit
and could constrain the universe of exit opportunities generally. Complying with these laws imposes potentially significant costs
and complex additional burdens, and any failure by us or our portfolio companies to comply with them could expose us
significant penalties, sanctions, loss of future investment opportunities, additional regulatory scrutiny, and reputational harm.

Our businesses are subject to intellectual property challenges.

Patents, non-compete agreements, proprietary technologies, customer relationships, trademarks, trade names and brand
names are important to our business. Intellectual property protection, however, may not preclude competitors from developing
products similar to ours or from challenging our names or products. Our pending patent applications, and our pending copyright
and trademark registration applications, may not be allowed or competitors may challenge the validity or scope of our patents,
copyrights or trademarks. In addition, our patents, copyrights, trademarks and other intellectual property rights may not provide us
a significant competitive advantage. Furthermore, participants in our markets may use challenges to intellectual property as a
means to compete. Patent and trademark challenges increase our costs to develop, engineer and market our products. We may
need to spend significant resources monitoring our intellectual property rights and we may or may not be able to detect
infringement by third parties. If we fail to successfully enforce our intellectual property rights or register new patents, our
competitive position could suffer, which could have a material adverse effect on our business, financial condition, results of
operations and cash flows.

Possible failure to realize the anticipated benefits of the Arrangement.

A variety of factors, including those risk factors set forth in this Form 20-F, may adversely affect our ability to achieve
the anticipated benefits of the Arrangement, including broader access to global investors, improved consolidated trading liquidity,
increased demand from expected index inclusion and other anticipated tax benefits, amongst other benefits. A failure to realize the
anticipated benefits of the Arrangement could have a material adverse effect on our business and operations.

Risks Relating to our Business Services Operations
Our residential mortgage insurer is subject to the inherent insurance risk within its portfolio.

Our residential mortgage insurer is influenced by macroeconomic conditions. Specifically, the level of premiums written
is influenced by economic growth, interest rates, unemployment, housing activity, home prices and government policy, among
other factors. Losses on claims are primarily impacted by unemployment rates, home prices and housing activity. A significant
downturn in global, Canadian or any provincial economies could have an adverse effect on our residential mortgage insurer and
its results of operations.

Further, as our residential mortgage insurer provides mortgage insurance primarily for high loan-to-value mortgages,
material changes in factors that impact the volume of such mortgages could lead to a decrease in the volume of transactional
insurance originations, which would reduce the demand for mortgage insurance and, therefore, could have an adverse effect on its
financial condition and results of operations. Material changes in factors that impact the volume of such mortgages include
changes in the level of mortgage interest rates, housing prices, government housing policies and other government action to
reduce consumer debt levels and changes to the capital treatment of privately insured mortgages that could disproportionately
increase the regulatory capital held on privately insured mortgages relative to non-privately insured mortgages. We can provide
no assurance that our residential mortgage insurer will not be negatively affected by these factors in the future, whether or not
there is an improving interest rate environment; accordingly, our residential mortgage insurer may be adversely affected.

Our residential mortgage insurer is heavily regulated and may be affected by changes in government policy.

Failure of our residential mortgage insurer to meet its regulatory requirements or changes in regulation and governance
requirements may impact the housing and mortgage markets, reduce its profitability, impact regulatory capital requirements,
affect its ability to pay dividends or distribute capital to shareholders, expose it to claims, fines or penalties and could limit its
growth. Action or inaction by the federal government of Canada in respect of its policy of supporting home ownership in Canada
through mortgage insurance, could significantly reduce the demand for, or availability of, private sector mortgage insurance or
mortgage insurance in general.

For example, all financial institutions that are federally regulated by the OSFI are required to purchase mortgage
insurance whenever the amount of a mortgage loan exceeds 80% of the value of the collateral property at the time the loan is
made. A change to this requirement or any change to the threshold loan-to-value ratio could adversely affect the operations of our
residential mortgage insurer and could reduce the demand for mortgage insurance.
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In addition, our residential mortgage insurer is subject to capital requirements imposed under Canadian law, including
the Insurance Companies Act and the Protection of Residential Mortgage or Hypothecary Insurance Act. A decline in the
regulatory capital of our residential mortgage insurer in relation to the size of risk it is insuring or an increase in its regulatory
capital requirements could result in a decline in its ratings, increased scrutiny by OSFI, restrictions on our residential mortgage
insurer from writing new business, distributing capital, utilizing capital for business needs, and could have an adverse impact on
its financial condition, results of operations and prospects.

Our residential mortgage insurer primarily competes with CMHC.

CMHC, a Crown Corporation, may establish pricing terms and business practices that may be influenced by Canadian
government policy initiatives such as advancing social housing policy or stabilizing the mortgage lending industry, initiatives
which may not be consistent with maximizing return on capital or other profitability measures. In the event that CMHC
determines to reduce prices or alter the terms and conditions of its mortgage insurance or other credit enhancement products in
furtherance of social or other goals rather than a profit motive, our residential mortgage insurer may be unable to compete
effectively, which could have an adverse effect on its financial condition and results of operations.

The Canadian mortgage origination market is highly concentrated, with the five largest mortgage originators
providing the majority of the residential mortgage financing in Canada.

High market concentration may expose our residential mortgage insurer to reduced sales or adverse loan selection in the
future should a significant lender change the type of loans or level of business that they underwrite with us or terminate or reduce
its relationship with us. Additionally, much of our residential mortgage insurer in Canada is concentrated in only four provinces
(Ontario, British Columbia, Alberta and Quebec), which increases the vulnerability of our residential mortgage insurer to
economic or market downturns, catastrophic events or acts of terrorism in those provinces.

We may not be able to accurately forecast the risks associated with our residential mortgage insurer.

Our residential mortgage insurer is subject to model risk, particularly the risk of error in the design, development,
implementation or subsequent use of models. A failure in our modelling could adversely impact our ability to properly evaluate,
reserve, price and mitigate risks and the associated losses. If the pricing of our residential mortgage insurer is inadequate, its loss
and unearned premiums reserves do not adequately reflect the financial condition of the business, or there are inadequate loss
reserves for unexpected market events, results of operations and regulatory capital may be adversely affected. In addition, our
residential mortgage insurer may experience increasing loss as the policies continue to age. Sustained material shifts in the
emergence of losses on claims could affect timing of revenue recognition, which may adversely affect our residential mortgage
insurer’s operations and financial condition.

There are risks associated with our Canadian residential and multi-family mortgage lender.

Our Canadian residential and multi-family mortgage lender uses primarily institutional placements and securitization
vehicles and, to a lesser extent, its own equity and available secured and unsecured debt as sources of capital for financing
mortgages. Our Canadian residential and multi-family mortgage lender’s securitization programs access the capital markets for
the issuance of National Housing Act — mortgage backed securities, Canada mortgage bonds, asset backed commercial paper and
commercial mortgage backed securities. Our Canadian residential and multi-family mortgage lender’s ability to continue to fund
and securitize mortgages, to honor its mortgage commitments to borrowers and to ultimately collect on its retained interests is
dependent upon the performance of existing securitization structures, on market conditions for these types of instruments and on
commitments of institutional investors. Changes in market conditions, rating agency ratings or requirements, accounting
standards, the commitments of institutional investors, the performance of the mortgage portfolio or regulatory requirements could
result in an increase in the costs within the securitization structures, temporary periods in which the structures or institutional
placements are not available or permanent unavailability of the structures or institutional placements. Our Canadian residential
and multi-family mortgage lender’s retained interest in securitization structures may be adversely affected by these changes or the
underlying performance of the assets in the structure. Any such adverse changes may require our Canadian residential and multi-
family mortgage lender to recognize a write down of the retained interest in future periods due to our Canadian residential and
multi-family mortgage lender’s gain on sale accounting.

We cannot predict the duration of our Canadian residential and multi-family mortgage lender’s funding sources, nor can
we predict the extent to which a future credit market disruption could affect our Canadian residential and multi-family mortgage
lender’s ability to raise capital for financing mortgages. Since we are unable to predict if the capital markets will continue to
function at levels experienced in the previous year, we are also unable to predict whether funding spreads and liquidity will
continue to provide our Canadian residential and multi-family mortgage lender with cost efficient funding for its mortgages.

Our Canadian residential and multi-family mortgage lender’s mortgage operations are dependent on a network of
mortgage brokers. The mortgage brokers with whom our Canadian residential and multi-family mortgage lender does business are
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not contractually obligated to do business with our Canadian residential and multi-family mortgage lender. Further, our Canadian
residential and multi-family mortgage lender’s competitors also have relationships with the same brokers and actively compete
with our Canadian residential and multi-family mortgage lender in its efforts to expand its broker network and originate mortgage
loans. Our Canadian residential and multi-family mortgage lender may find it difficult to attract new mortgage business from this
network of brokers, or sustain current levels, to meet its needs. The failure by our Canadian residential and multi-family mortgage
lender to sustain or increase its current level of mortgage origination from these sources could have a material adverse effect on
our Canadian residential and multi-family mortgage lender’s business, financial condition and results of operations and on the
amount of cash available for dividends to shareholders.

When our Canadian residential and multi-family mortgage lender funds mortgages, it relies heavily upon information
supplied by third parties including the information contained in mortgage applications, property appraisals, title information and
employment and income documentation. If any of this information is misrepresented and the misrepresentation is not detected
before mortgage funding, the value of the mortgage may be significantly lower than expected. Whether the mortgage applicant,
the mortgage broker, another third party or one of our Canadian residential and multi-family mortgage lender’s employees makes
a misrepresentation, our Canadian residential and multi-family mortgage lender generally bears the risk of loss associated with the
misrepresentation. A mortgage subject to a misrepresentation may be unsaleable in the ordinary course of business or may be
subject to repurchase or substitution if it is sold before detection of the misrepresentation or may require our Canadian residential
and multi-family mortgage lender to indemnify the mortgage purchaser. The persons and entities that made a misrepresentation
are often difficult to locate and it may be difficult to collect from them any monetary losses our Canadian residential and multi-
family mortgage lender may have suffered. While our Canadian residential and multi-family mortgage lender has controls and
processes designed to help it identify misrepresented information in its mortgage origination operations, there can be no assurance
these controls and processes have detected or will detect all misrepresented information.

There are risks associated with our dealer software and technology services operation.

Our dealer software and technology services operation faces intense competition. If we do not continue to respond
quickly to technological developments or customers’ shifting technological requirements or to compete effectively against other
providers of technology solutions to automotive retailers, OEMs, and other participants in the automotive retail industry, it could
have a material adverse effect on our business, results of operations, and financial condition. The industry is highly fragmented
and subject to rapidly evolving technology, shifting customer needs, and frequent introductions of new solutions.

Although the automotive retail industry is fragmented, a relatively small number of OEMs, consolidated retailer groups
and retailer associations exert significant influence over the market acceptance of automotive retail products and services due to
their concentrated purchasing activity, their endorsement or recommendation of specific products and services and/or their ability
to define technical standards and certifications. If we are unable to establish, maintain or grow relationships with these key
industry participants, our dealer software and technology services operation may not perform as well as anticipated, which may
adversely affect our results of operations.

There are risks associated with the real estate industry in Canada.

The performance of our real estate services operation is dependent upon receipt of royalties, which in turn is dependent
on the level of residential real estate transactions. The real estate industry has been affected by an increase in the general levels of
interest rates, and is affected by all of the factors that affect the economy in general, and in addition may be affected by the aging
network of real estate agents and brokers across Canada. This adverse interest rate environment has had a negative impact on our
real estate services operation over the past couple of years, and this may continue in the near term. In addition, there is pressure on
the rate of commissions charged to the consumer and internet use by real estate consumers has led to a questioning of the value of
traditional residential real estate services. Finally, changes to mortgage and lending rules in Canada that are implemented or
contemplated from time to time have the potential to negatively impact residential housing prices and/or the number of residential
real estate transactions in Canada, either or both of which could in turn reduce commissions and therefore royalties.
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There are risks associated with our entertainment operation.

Our entertainment operation is conducted pursuant to operational services agreements with Ontario Lottery and Gaming
Corporation and gaming corporations. Although the agreements are renewable, there is no guarantee that we will continue to
satisfy the conditions required for renewal. Additionally, when the renewal term expires, we may not be able to enter into new
agreements that are the same as those historically, which may result in decreased revenues, increased operating costs or closure of
an operation. Under the operational services agreements, the lottery and gaming corporations have the ability to suspend or
terminate our right to provide services under the agreements for certain specified reasons. If we operate our entertainment
operation in a manner inconsistent with the Criminal Code of Canada or applicable anti-money laundering legislation, violate
provincial gaming laws or prejudice the integrity of gaming, the provincial lottery corporations may terminate one or more of our
operational services agreements. If one or more of the operational services agreements are terminated, this will seriously impact
the business.

Furthermore, our entertainment operation is contingent upon obtaining and maintaining all necessary licenses, permits,
approvals, registrations, findings of suitability, orders and authorizations. The laws, regulations and ordinances requiring these
licenses, permits and other approvals generally relate to the responsibility, financial stability and character of the owners and
managers of our entertainment operation, as well as persons financially interested or involved in our entertainment operation.

Regulatory authorities have broad powers to request detailed financial and other information, to limit, condition, suspend
or revoke a registration, gaming license or related approvals to approve changes in our operations, and to levy fines or require
forfeiture of assets for violations of gaming laws or regulations. Complying with gaming laws, regulations and license
requirements is costly. Any change in the laws, regulations or licenses applicable to our business or a violation of any current or
future laws or regulations applicable to our business or gaming licenses could require us to make substantial expenditures or
forfeit assets, and would negatively affect our entertainment operation.

Our construction operation is vulnerable to the cyclical nature of the construction market.

Accordingly, in recent years, we have experienced slowdowns in our construction operation, impacted by inflationary
pressures and reduced demand for new buildings. The demand for our construction operation, including work access services, is
dependent upon the existence of projects with engineering, procurement, construction and management needs. For example, a
substantial portion of the revenues from our construction operation derives from residential, commercial and office projects in
Australia and the United Kingdom. Capital expenditures by our clients may be influenced by factors such as prevailing economic
conditions and expectations about economic trends, technological advances, consumer confidence, domestic and international
political, military, regulatory and economic conditions and other similar factors. Our construction operation profitability is closely
tied to the general state of the economy in those geographic areas in which we operate including North America, Europe,
Australia and the Middle East, all of which have experienced and continue to experience varying degrees of adverse impacts due
to general economic conditions and by rising inflationary pressures. More specifically, the demand for construction and
infrastructure development services, which is the principal component of our construction operation, would typically be the
largest single driver of our construction operation growth and profitability. In periods of strong economic growth, there is
generally an increase in the number of opportunities available in the construction and infrastructure development industry as
capital spending increases. In recessionary periods or periods of weak economic growth, the demand for our construction
operation services from private sector and public authority clients may be adversely affected. We can provide no assurance that
our construction operation will realize significant improvement in the near term, or at all, which may have a material adverse
effect on our results of operations.

Our revenues and earnings from our construction operation is largely dependent on the award of new contracts
which we do not directly control.

A substantial portion of the revenues and earnings of our construction operation, including work access services, is
generated from large-scale project awards. The timing of project awards is unpredictable and outside of our control. Awards often
involve complex and lengthy negotiations and competitive bidding processes. These processes can be impacted by a wide variety
of factors including a client’s decision to not proceed with the development of a project, governmental approvals, financing
contingencies and overall market and economic conditions. We may not win contracts that we have bid upon due to price, a
client’s perception of our ability to perform and/or perceived technology advantages held by others. Many of our competitors may
be inclined to take greater or unusual risks or agree to terms and conditions in a contract that we might not deem acceptable.
Because a significant portion of our construction operation revenues are generated from large projects, the results of our
construction operation can fluctuate quarterly and annually depending on whether and when large project awards occur and the
commencement and progress of work under large contracts already awarded. As a result, we are subject to the risk of losing new
awards to competitors or the risk that revenues may not be derived from awarded projects as quickly as anticipated.
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Our construction operation and work access services may experience reduced profits or losses under contracts if costs
increase above estimates.

Generally, our construction operation and work access services, is performed under contracts that include cost and
schedule estimates in relation to our services. Inaccuracies in these estimates may lead to cost overruns that may not be paid by
our clients, thereby resulting in reduced profits or in losses. If a contract is significant or there are one or more events that impact
a contract or multiple contracts, cost overruns could have a material impact on our reputation or our financial results, negatively
impacting the financial condition, results of operations or cash flow of our construction operation. A portion of our ongoing
construction projects are in fixed-price contracts, where we bear a significant portion of the risk for cost overruns. Reimbursable
contract types, such as those that include negotiated hourly billing rates, may restrict the kinds or amounts of costs that are
reimbursable, therefore exposing us to risk that we may incur certain costs in executing these contracts that are above our
estimates and not recoverable from our clients. If our construction operation fail to accurately estimate the resources and time
necessary for these types of contracts, or fails to complete these contracts within the timeframes and costs we have agreed upon,
there could be a material impact on the financial results as well as reputation of our construction operation. Risks under our
construction contracts which could result in cost overruns, project delays or other problems can also include:

+ difficulties related to the performance of our clients, partners, subcontractors, suppliers or other third parties;
» changes in local laws or difficulties or delays in obtaining permits, rights of way or approvals;
* unanticipated technical problems, including design or engineering issues;

» insufficient or inadequate project execution tools and systems needed to record, track, forecast and control cost
and schedule;

» unforeseen increases in, or failures to, properly estimate the cost of raw materials, components, equipment, labor or the
inability to timely obtain them;

* delays or productivity issues caused by weather conditions;
* incorrect assumptions related to productivity, scheduling estimates or future economic conditions; and
»  project modifications creating unanticipated costs or delays.

These risks tend to be exacerbated for longer-term contracts because there is an increased risk that the circumstances
under which we based our original cost estimates or project schedules will change with a resulting increase in costs. In many of
these contracts, we may not be able to obtain compensation for additional work performed or expenses incurred, and if a project is
not executed on schedule, we may be required to pay liquidated damages. In addition, these losses may be material and can, in
some circumstances, equal or exceed the full value of the contract. In such circumstances, the financial condition, results of
operations and cash flow of our construction operation could be negatively impacted.

We enter into performance guarantees which may result in future payments.

In the ordinary course of our construction operation and work access services, we enter into various agreements
providing performance assurances and guarantees to clients on behalf of certain unconsolidated and consolidated partnerships,
joint ventures and other jointly executed contracts. These agreements are entered into primarily to support the project execution
commitments of these entities. The performance guarantees have various expiration dates ranging from mechanical completion of
the project being constructed to a period extending beyond contract completion in certain circumstances. Any future payments
under a performance guarantee could negatively impact the financial condition, results of operations and cash flow of our
construction operation.

Our construction operation operates under various types of contracts.

Our construction operation performs under a variety of contract types, including lump sum, guaranteed maximum price,
cost reimbursable, schedule of rates, managing contractor, construction management and design-build. Some forms of
construction contracts carry more risk than others. We attempt to maintain a diverse mix of contracts to prevent overexposure to
the risk profile of any particular contractual structure; however, conditions influencing both private sector and public authority
clients may alter the mix of available projects and contractual structures that our construction operation undertakes.
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In most instances, our construction operation guarantees to its clients that they will complete a project by a scheduled
date. If the project subsequently fails to meet the scheduled date, we could incur additional costs or penalties commonly referred
to as liquidated damages, which are usually capped. Although we attempt to negotiate waivers of consequential loss, on some
contracts there is some liability, which is also usually capped. In addition, although we have indemnity agreements with
Brookfield that relate to certain construction projects, there can be no assurance that such indemnity agreements will sufficiently
cover the payments we may be required to make in the future. In our construction operation, this may include litigation and claims
from clients or subcontractors, in addition to our associated counterclaims. There can also be a liability where certain performance
standards are not met. Such penalties may be significant and could impact our construction operation’s financial position or
results of future operations. Furthermore, schedule delays may also reduce profitability because staff may be prevented from
pursuing and working on new projects. Project delays may also reduce customer satisfaction, which could impact future awards.

Climate change and transitioning to a lower carbon economy may impact our construction operation.

Many of our construction operation’s activities are performed outdoors. The probability and unpredictability of extreme
weather events and other associated incidents may continue to increase due to climate change and we may continue to see longer-
term shifts in climate patterns. Increases in the severity and/or frequency of weather conditions due to climate change such as
earthquakes, hurricanes, tornadoes, fires, floods, droughts and similar events, may cause more regular and severe interruptions in
our construction operation. Severe weather events may also impact the availability and cost of raw materials and may impact the
raw materials supply chain and disrupt key manufacturing facilities.

In addition, the transition to a lower-carbon economy has the potential to be disruptive to traditional business models and
investment strategies. Our construction operation’s private and/or public-sector clients may shift their infrastructure priorities due
to changes in project funding, regulatory requirements or public perception. This risk can be mitigated to an extent by identifying
changing market demands to offset lower demand in some sectors with opportunities in others, forming strategic partnerships and
pursuing sustainable innovations. Government action to address climate change may involve economic instruments such as
carbon and energy consumption taxes, restrictions on economic sectors, such as cap-and-trade, increasing efficiency standards and
more stringent regulation and reporting of greenhouse gas emissions that could also impact our construction operation’s current or
potential clients operating in industries that extract, distribute and transport fossil fuels.

There are risks associated with our convertible preferred security investment in Nielsen.

We hold a convertible preferred security investment in Nielsen and accordingly, our financial results may be impacted by
the performance of this business. The underlying audience measurement operation requires sophisticated data collection,
processing systems, software and other technology. Some of the technologies supporting the industries the business serves are
changing rapidly. The business has been and will be required to adapt to changing technologies and industry standards, either by
developing and marketing new services, investing in new services or enhancing its existing services to meet client demand.

Moreover, the accelerating technology turn-over in audience measurement businesses, the introduction of new services
embodying new technologies and the emergence of new regulatory and industry standards could render existing services
technologically or commercially obsolete. Continued success will depend on the ability of the business to adapt to changing
technologies, manage and process ever-increasing amounts of data and information, build and apply the appropriate processes to
comply with requirements imposed by third parties regarding licensed or collected data, and improve the performance, features
and reliability of its existing services in response to changing client, regulatory and industry demands. The business may
experience difficulties that could delay or prevent the successful design, development, testing, introduction or marketing of
Nielsen.

Criticism from various industry groups and market segments could also adversely affect the business. Due to the high-
profile nature of Nielsen data in the media, internet and entertainment information industries, Nielsen has been, and could
continue to be, the target of criticism in the media and in other venues by various industry groups and market segments. The
business strives to be fair, transparent and impartial in the production of audience measurement services. The quality of Nielsen’s
U.S. ratings services is voluntarily subject to review and accreditation by the Media Ratings Council. Criticism of this business by
special interests, and by clients with competing and often conflicting demands on Nielsen’s measurement service, could result in
government regulation and/or a decrease in the demand for its services and put additional pressure on the pricing of its services,
thereby leading to decreased earnings and cash flows. While we believe that government regulation of Nielsen is unnecessary, no
assurance can be given that legislation will not be enacted in the future that would subject this business to regulation, which could
adversely affect the performance of Nielsen and may in turn have an adverse effect on our convertible preferred security
investment.
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In addition, design defects, errors, failures or delays associated with the products or services of the business could
negatively impact Nielsen. Despite testing, the software, products and services that Nielsen develops, licenses or distributes may
contain errors or defects when first released or when major new updates or enhancements are released that cause the product or
service to operate incorrectly or less effectively. Many of these products and services also rely on data, equipment and services
provided by third-party providers over which the business has no control and may be provided to us with defects, errors or
failures. These third-party providers may be unable to meet the quality, safety or timeline requirements of the business in a way
that may have an adverse impact on its products, services or users. In addition, the data integrity and quality of Nielsen relies on
human-led, manual data collection and management processes that may be vulnerable due to human error and complexity of
systems, resulting in the need for increased field support to ensure sample representation and prevent unauthorized or excessive
access. A deterioration of the data integrity and quality of Nielsen could have an adverse effect on the performance of this
business, which may in turn have an adverse effect on our convertible preferred security investment.

There are risks associated with our Australian asset manager and lender.

As a non-bank lender, our Australian residential mortgage lending business is impacted by changes in interest rates.
Central banks, including the Reserve Bank of Australia, have implemented corrective measures to address inflation through a
series of interest rate increases since 2022. These increases in interest rates have and may continue to impact our clients’
creditworthiness and therefore impact our operations as well, which resulted in a negative effect on our earnings through higher
provisions for credit losses and higher operating costs.

As a provider of residential property-backed loans and one of Australia’s leading mortgage originators, our Australian
residential mortgage lender is significantly influenced by changes in the Australian housing market and housing industry. The
recent economic slowdown, increases in the general level of interest rates and increases in the rate of inflation have contributed to
elevated Australian household indebtedness and could also lead to changes in the demand for housing in the future. Any reduction
in home sales activity would impact mortgage origination volumes and persistent inflation would put additional pressure on
household budgets, which could contribute to a greater risk of default and credit losses. The Australian housing industry is also
highly regulated and any changes to regulatory requirements could increase compliance costs, impact fees and adversely affect the
performance of our Australian residential mortgage lending business.

There are risks associated with our non-bank financial services operation.

The primary factors that could adversely affect our non-bank financial services operation and reduce its ability to provide
financing services at competitive rates include the sufficiency, availability and cost of sources of financing, including credit
facilities, securitization programs and secured and unsecured debt issuances; the performance of loans and leases in our non-bank
financial services operation portfolio, which could be materially affected by charge-offs, delinquencies and prepayments;
fluctuations in interest rates and currencies;, competition for customers from commercial banks, credit unions, vehicle
manufacturers and other financing and leasing companies; and changes to financial sector regulation, supervision, enforcement
and licensing, in particular as it relates to non-bank financial companies.

There are risks associated with our payment processing services operation.

Our payment processing services operation is impacted by cyber-security risks to our systems or data and other
technological risks including software defects, disruptive technologies, undetected errors and development delays that could
negatively affect our reputation with cardholders and customers and expose us to penalties, fines, liabilities and legal claims. In
addition, the potential failure of our systems or our third-party providers’ systems, which could interrupt service, cause us to lose
business, increase our costs and expose us to liability.

The performance of our payment processing operation carries fraud and credit risk, including the risks of intentional
unauthorized payment transactions, financial or non-financial losses from misrepresentations, and the inability of merchants or
clients to meet financial obligations, which could result in a higher level of losses causing a material impact on reported results
and reputation. Further, the highly competitive and innovative nature of the payment processing technology industry, as some of
our competitors have greater financial and operational resources than we do, which may give them an advantage with respect to
the pricing of services and the ability to develop new and disruptive technologies.

Our payment processing services operation operates in target markets, including the Middle East and Africa, which are
impacted by political, social, and economic instability risks, including the risk of a geopolitical event that impacts our ability to do
business or to meet our strategic objectives. In particular, on-going conflict in the Middle East presents risks to the regional
economy. Our operations in the Middle East and Africa are also impacted by the risk of failing to maintain our strategic position
as the best payments partner in the region, which could cause a loss of market share, stalled growth, and an inability to meet profit
targets.
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Our payment processing services operation is subject to minimum capital funding requirements and is impacted by
liquidity, foreign exchange, and interest rate risks that could affect our ability to meet our financial obligations, profitability
targets, or working capital needs.

Risks Relating to Our Infrastructure Services Operations
There are risks associated with our lottery services operation.

Our lottery services operation depends heavily on our ability to win, maintain and renew our long-term lottery contracts,
and we could lose substantial revenue if we are unable to renew such contracts on substantially similar terms or at all. As some
jurisdictions seek to privatize or outsource lottery services operation, we face competition from both traditional and new
competitors with respect to these opportunities. In some cases, we may find it necessary or desirable to enter into strategic
relationships with third parties, including competitors, and may be required to commit significant sums of money in order to
pursue these opportunities.

The success of our lottery services operation depends on our ability to produce new and innovative products and services
that respond to customer demand and create strong and sustained player appeal. The process of developing new products and
services is inherently complex and uncertain. If we fail to do so, we could lose business to our competitors.

Our lottery business depends on suppliers and contract manufacturers, and any failure of these parties to meet our
performance and quality standards or requirements could cause us to incur additional costs or lost customers. Our production of
instant lottery products are dependent upon a continuous supply of raw materials, supplies, power and natural resources and the
manufacture and maintenance of our lottery systems are dependent upon a regular and continued supply of raw materials and
components, many of which are manufactured or produced outside the jurisdiction in which they are used. Our operating results
could be adversely affected by an interruption or cessation in the supply of these items or services or by a serious quality
assurance lapse with respect thereto.

As a result of our acquisition of Scientific Games Lottery in 2022, we are subject to additional laws and regulations
relating to the lottery business in various countries in which Scientific Games Lottery operates.

Our lottery services operation often requires entering into joint ventures or other business relationships in foreign
jurisdictions with locally based entities, which presents additional risks, including our lack of sole decision-making authority, our
reliance on a partner’s financial condition, inconsistency between our business interests or goals and those of our partners,
disputes with our partners, and not realizing the operating efficiencies, competitive advantages or financial results that we
anticipate.

Our offshore oil services depend on continued growth in global and regional demands for such services.

Our offshore oil services depend on continued growth in global and regional demands for such services, which could be
negatively affected by a number of factors, including:

* decreases in the actual or projected price of oil, which could lead to a reduction in or termination of production of oil at
certain fields we service or a reduction in exploration for or development of new offshore oil fields;

* increases in the production of oil in areas linked by pipelines to consuming areas, the extension of existing, or the
development of new, pipeline systems in markets we may serve, the conversion of existing non-oil pipelines to oil
pipelines in those markets, or the termination of production or abandonment of an oil field;

» decreases in the consumption of oil due to increases in its price relative to other energy sources, other factors making
consumption of oil less attractive, or energy conservation measures;

» significant installment payments for acquisitions of newbuilding vessels or for the conversion of existing vessels prior to
their delivery and generation of revenues;

» reliance on a limited number of customers for a substantial majority of our revenues and on joint venture partners to
assist us in operating our businesses and competing in our markets;

+ availability of new, alternative energy sources; and

* negative global or regional economic or political conditions, particularly in oil consuming regions, which could reduce
energy consumption and/or growth in such regions.
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Reduced demand for offshore marine transportation, processing, storage services, offshore accommodation and offshore
installation services would have a material adverse effect on future growth of our marine transportation and offshore oil
production-related services business, and could adversely affect our business, results of operations and financial condition.

Marine transportation and oil production is inherently risky, particularly in the extreme conditions in which many of
our vessels operate. An incident involving significant loss of product or environmental contamination by any of our vessels
could harm our reputation and business.

Vessels and their cargoes and oil production facilities we service are at risk of being damaged or lost because of events
such as:

e marine disasters;

*  bad weather;

*  mechanical failures;

» grounding, capsizing, fire, explosions and collisions;
*  piracy;

e  human error; and

e war and terrorism.

A portion of our fleet, the Voyageur Spirit and Petrojarl Knarr FPSO units operate in the North Sea. Harsh weather
conditions in this region and other regions in which our vessels operate may increase the risk of collisions, oil spills or mechanical
failures.

An accident involving any of our vessels could result in any of the following:
*  death or injury to persons, loss of property or damage to the environment and natural resources;
* delays in the delivery of cargo;
* loss of revenues from charters or contracts of affreightment;

» liabilities or costs to recover any spilled oil or other petroleum products and to restore the eco-system affected by the
spill;

+ governmental fines, penalties or restrictions on conducting business;
*  higher insurance rates; and
+ damage to our reputation and customer relationships generally.

Any of these results could have a material adverse effect on our business, financial condition and operating results. In
addition, any damage to, or environmental contamination involving, oil production facilities serviced could suspend that service
and result in loss of revenues.

Our recontracting of existing vessels and our future growth depends on our ability to expand relationships with
existing customers and obtain new customers, for which we expect to face substantial competition.

One of our principal objectives is to enter into additional long-term, fixed-rate time charters and contracts of
affreightment, including the redeployment of our assets as their current charter contracts expire. The process of obtaining new
long-term time charters and contracts of affreightment is highly competitive and generally involves an intensive screening process
and competitive bids, and often extends for several months. FSO, FPSO, and offshore installation vessel and Unit for
Maintenance Safety contracts are awarded based upon a variety of factors relating to the vessel operator, including:

* industry relationships and reputation for customer service and safety;
»  experience and quality of ship operations;
» quality, experience and technical capability of the crew;

+ relationships with shipyards and the ability to get suitable berths;
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*  construction management experience, including the ability to obtain on-time delivery of new vessels or conversions
according to customer specifications;

+ willingness to accept operational risks pursuant to the charter, such as allowing termination of the charter for force
majeure events; and

»  competitiveness of the bid in terms of overall price.

We expect competition for providing services for potential offshore projects from other experienced companies,
including state-sponsored entities. Our competitors may have greater financial resources than us. This increased competition may
cause greater price competition for charters. As a result of these factors, we may be unable to expand our relationships with
existing customers or to obtain new customers on a profitable basis, if at all, which would have a material adverse effect on our
business, results of operations and financial condition.

There are risks related to our work access services.

Our work access services are subject to the risks inherent to our construction operation, including risks relating to
seasonal fluctuations in the demand for our services, the timing of large-scale project awards which we do not directly control,
fixed price contracts and reduced profits or losses if costs increase above estimates, performance assurances and guarantees which
may result in future payments, a dependence on labor and performance being materially impacted by a lack of availability of labor
force or increases in the cost of labor available, and operational hazards that could result in personal injury or death, work
stoppage or serious damage to our equipment on the property of our customers. These delays and any similar delays we may
experience in the future may have a negative impact on our future results.

There are risks associated with our modular building leasing services in Europe and Asia.

Our modular building leasing services principally generate revenues through the rental or sale of modular units. Our
modular building leasing services results of operations could be adversely affected by declines in demand for its rental units.
Demand for its rental units has been affected by a number of factors, including geopolitical uncertainty, competition and
saturation in the European and Asian markets. Prevailing general and local economic conditions have also negatively affected the
demand for rental units, particularly from current and potential customers that are small- and mid-sized businesses and may be
disproportionately affected by adverse economic conditions.

Risks Relating to Our Industrials Operations

Decreased demand from our customers in the automotive industry may adversely affect the results of operations for
our advanced energy storage operation.

The financial performance of our advanced energy storage operation depends, in part, on conditions in the automotive
industry. Declines in the North American, European and Asian automotive production levels, if not offset by aftermarket demand,
could reduce our sales and adversely affect our results of operations. In addition, if any OEMs reach a point where they cannot
fund their operations, we may incur write-offs of accounts receivable, incur impairment charges or require additional restructuring
actions beyond our current restructuring plans, which, if significant, would have a material adverse effect on our advanced energy
storage operation and results of operations.

An inability to successfully respond to competition and pricing pressures from other companies in the same industry
may adversely impact our advanced energy storage operation.

Our advanced energy storage operation competes with a number of major manufacturers and distributors of automotive
batteries, as well as a large number of smaller, regional competitors. The North American, European and Asian automotive
battery markets are highly competitive. The manufacturers in these markets compete on price, quality, technical innovation,
service and warranty. Additionally, our advanced energy storage operation faces significant pricing pressures from customers,
which results in other market participants looking to compete on price and other contractual terms. If we are unable to remain
competitive and maintain market share in the regions and markets we serve, the financial condition and results of operations of
our advanced energy storage operation may be adversely affected.
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Volatility in commodity prices may adversely affect the results of operations of our advanced energy storage
operation.

Lead is a major component of automotive batteries, and the price of lead may be highly volatile. We attempt to manage
the impact of changing lead prices through the recycling of used batteries returned to us by our aftermarket customers,
commercial terms and commodity hedging programs. Our ability to mitigate the impact of lead price changes is subject to many
factors, including customer negotiations, inventory level fluctuations and sales volume/mix changes, any of which could have an
adverse effect on the results of operations of our advanced energy storage operation.

A variety of other factors could adversely affect the results of operations of our advanced energy storage operation.

Any of the following could materially and adversely impact the results of operations of our advanced energy storage
operation: (i) volatility in the price of lead; (ii) loss of, or changes in, automobile battery supply contracts with our large original
equipment and aftermarket customers; (iii) the increasing quality and useful life of batteries or use of alternative battery
technologies, both of which may adversely impact the automotive battery market, including replacement cycle; (iv) delays or
cancellations of new vehicle programs; (v) market and financial consequences of any recalls that may be required on our products;
(vi) delays or difficulties in new product development, including lithium-ion technology; (vii) impact of potential increases in
lithium-ion battery volumes on established battery volumes as lithium-ion battery technology improves and costs become more
competitive; (viii) financial instability or market declines of our customers or suppliers; (ix) slower than projected market
development in emerging markets; (x) interruption of supply of certain single-source components; (xi) changing nature of our
joint ventures and relationships with our strategic business partners; (xii) unseasonable weather conditions in various parts of the
world; (xiii) our ability to secure sufficient tolling capacity to recycle batteries; (xiv) price and availability of battery cores used in
recycling; and (xv) the pace of the development of the market for hybrid and electric vehicles.

There are risks associated with our water and wastewater operation in Brazil.

Our water and wastewater operation subjects us to the risks incidental to the ownership and operation of such businesses
in Brazil, any of which may adversely affect our financial condition, results of operations and cash flows, including the following
risks:

*  The government may impose restrictions on water usage as a response to regional or seasonal drought, which may result
in decreased use of water services, even if our water supplies are sufficient to serve our customers. Moreover, reductions
in water consumption, including changed consumer behavior, may persist even after drought restrictions are repealed and
the drought has ended.

*  Our water and wastewater operation will require significant capital expenditures and may suffer if we fail to secure
appropriate funding to make investments, or if we experience delays in completing major capital expenditure projects.

* In the event that water contamination occurs, there may be injury, damage or loss of life to our customers, employees or
others, in addition to government enforcement actions, litigation, adverse publicity and reputational damage.

*  Water and wastewater businesses may be subject to organized efforts to convert their assets to public ownership and
operation through exercise of the governmental power of eminent domain, or another similar authorized process.
Moreover, there is a risk that any efforts to resist may be costly, distracting or unsuccessful.

+  Water related businesses are subject to extensive governmental economic regulation including with respect to the
approval of rates.

»  The Brazilian government has historically exercised, and continues to exercise, significant influence over the Brazilian
economy. Brazilian political and economic conditions may adversely affect our water and wastewater operation in
Brazil.

*  Political and economic conditions directly affect our water and wastewater operation and can result in a material adverse
effect on our water and wastewater operation’s business, financial condition and results of operations. Macroeconomic
policies imposed by the Brazilian government can have a significant impact on Brazilian companies or companies with
significant operations in Brazil.

*  We cannot control or predict whether the current Brazilian government will implement changes to existing policies or the
impact any such changes may have on our water and wastewater operation in Brazil. Our water and wastewater
operation’s operating results, financial condition and prospects may all be affected by any change in the macroeconomic
conditions in Brazil.
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There are risks associated with our solar power solutions in Brazil.

The solar energy industry is highly competitive and also competes with large utilities. Decreases in the retail prices of
electricity from utilities or other renewable energy sources could harm our ability to distribute solar power generators. In addition,
there may be certain governmental rebates, tax credits and other financial incentives that are made available with respect to solar
energy products. However, these incentives may expire, end when the allocated funding is exhausted or be reduced or terminated
as solar energy adoption rates increase.

Our solar power solutions is affected by conditions in the solar power market and industry. The solar power market and
industry may from time to time experience oversupply. When this occurs, many solar power product distributors that purchase
solar power products, including solar modules from manufacturers, may be adversely affected. If the supply of solar modules
grows faster than demand, and if governments reduce financial support for the solar industry and impose trade barriers for solar
power products, demand and the average selling price for our products could be materially and adversely affected.

The solar power market is still at a relatively early stage of development and future demand for solar power products and
services is uncertain. In addition, demand for solar power generators in Brazil may not develop or may develop to a lesser extent
than we anticipate. Many factors may affect the viability of solar power technology and the demand for solar power generators. If
solar power technology is not suitable for widespread adoption or if sufficient demand for solar power products and services does
not develop or takes longer to develop than we anticipate, our revenues may suffer and we may be unable to sustain our
profitability.

Our natural gas production is subject to all the risks normally incidental to oil and gas exploration, development
and production.

Our natural gas production is subject to all the risks normally incidental to oil and gas development and production,
including but not limited to:

*  blowouts, cratering, explosions and fires;
« adverse weather effects;

» environmental hazards such as gas leaks, oil spills, pipeline and vessel ruptures and unauthorized discharges of gasses,
brine, well stimulation and completion fluids or other pollutants into the surface and subsurface environment;

*  high costs, shortages or delivery delays of equipment, labor or other services or water and sand for hydraulic fracturing;
+ facility or equipment malfunctions, failures or accidents;

» title problems;

*  pipe or cement failures or casing collapses;

+ compliance with environmental and other governmental requirements;

* lost or damaged oilfield workover and service tools;

+ unusual or unexpected geological formations or pressure or irregularities in formations;

e natural disasters; and

» the availability of critical materials, equipment and skilled labor.

The marketability of our oil and gas production is dependent upon compressors, gathering lines, pipelines and other
facilities, certain of which we do not control. When these facilities are unavailable, our operations can be interrupted and our
revenues reduced.

The marketability of our oil and gas production depends in part upon the availability, proximity and capacity of oil and
gas pipelines owned by third parties. In general, we do not control these transportation facilities and our access to them may be
limited or denied. A significant disruption in the availability of these transportation facilities or compression and other production
facilities could adversely impact our ability to deliver to market or produce our oil and gas and thereby result in our inability to
realize the full economic potential of our production.
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If any of the third-party pipelines and other facilities and service providers upon which we depend to move production to
market become partially or fully unavailable to transport or process our production, or if quality specifications or physical
requirements such as compression are altered by such third parties so as to restrict our ability to transport our production on those
pipelines or facilities, our revenues could be adversely affected.

Exploration and development may not result in commercially productive assets.

Exploration and development involve numerous risks, including the risk that no commercially productive asset will
result from such activities. The exploration and development activities of our industrial operations may not be successful and, if
unsuccessful, such failure could have an adverse effect on our future results of operations and financial condition.

Our derivative risk management activities could result in financial losses.

In the past, commodity prices have been extremely volatile, and we expect this volatility to continue. To mitigate the
effect of commodity price volatility on the results of our industrial operations, our strategy is to enter into derivative arrangements
covering a portion of our resource production. These derivative arrangements are subject to mark-to-market accounting treatment,
and the changes in fair value of the contracts will be reported in our statements of operations each quarter, which may result in
significant non-cash gains or losses. These derivative contracts may also expose us to risk of financial loss in certain
circumstances, including when production is less than the contracted derivative volumes, the counterparty to the derivative
contract defaults on its contract obligations or the derivative contracts limit the benefit our industrial operations would otherwise
receive from increases in commodity prices.

There are risks associated with our engineered components manufacturing operation.

Our engineered components manufacturing operation is subject to risks related to global manufacturing of engineered
components. The RV, marine and other markets where we sell many of our engineered components manufacturing products or
where the products are used, have been characterized by seasonality and cycles of growth and contraction in consumer demand,
often because the purchase of such products is viewed as a consumer discretionary purchase. Additionally, the costs of raw
materials are volatile, and inadequate or interrupted supply of raw materials or components used to make our engineered
components could adversely impact financial condition, results of operations and cash flows. Our engineered components
manufacturing operation imports a significant portion of raw materials and components, and the effect of foreign exchange rates
could adversely affect its financial condition, results of operations and cash flows. Our engineered components manufacturing
operation has entered into new markets, and uncertainties with respect to these new markets could impact its financial condition,
results of operations and cash flows.

Retail dealers of RVs and other products also generally finance their purchases of inventory. Reduction in the availability
of financing, or an increase in the cost of such financing, particularly as a result of recent rising interest rates, have in the past
caused, and would in the future again likely cause, many dealers to reduce inventories, which has resulted in reduced demand for
our engineered components manufacturing products and may continue to do so in the future. The conditions in the credit market
could limit the ability of consumers to obtain retail financing for RVs, trailers and other products, resulting in reduced demand for
our engineered components manufacturing products. In addition, fuel shortages, and substantial increases in the price of fuel, have
had an adverse effect on the RV, trailer and other industries we serve, and could again in the future.

There are risks associated with our electric heat tracing systems manufacturing operation.

Our electric heat tracing systems manufacturer is subject to risks from operating in a geographically diverse and highly
competitive market. If we are unable to continue to differentiate our products, services, and solutions, or if our pricing is
adversely impacted or we incur additional costs to remain competitive, or if we fail to effectively adapt our products or services to
the demands of local markets, it could have a material adverse effect on our business, financial condition, results of operations and
cash flows. In addition, our future revenue depends partly on our ability to bid and win new contracts which may be impacted by
the risk of a reduction in major project capital expenditure and, in particular, a reduction in large greenfield projects in our
principal end markets, including energy, chemical processing and power generation. The risk of fluctuations to our backlog from
material amounts of cancellations or reductions in purchase orders or a failure to deliver our backlog on time could also have a
material adverse effect on our future sales.

There are risks associated with our specialty consumables and equipment manufacturer.

To remain competitive, our specialty consumables and equipment manufacturer must continue to launch new products
and new indications and/or brand extensions for existing products. Such launches must generate revenue sufficient both to cover
its substantial research and development costs and to replace revenues of profitable products that are lost to or displaced by
competing products. Accordingly, our specialty consumables and equipment manufacturer commits substantial effort, funds and
other resources to research and development and must make ongoing substantial expenditures without any assurance that its
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efforts will be commercially successful. A high rate of failure is inherent in the research and development of new products, and
failure can occur at any point in the research and development process, including after significant resources have been invested.
Products that appear promising in development may fail to reach the market for numerous reasons, including failure to
demonstrate effectiveness, safety concerns, inability to obtain necessary regulatory approvals or delays in the approval of new
products, excessive costs to manufacture or the failure to obtain or maintain intellectual property rights, or infringement of the
intellectual property rights of others. Any failure to launch new products could impact the overall competitiveness and demand for
our specialty and consumables and equipment manufacturer’s products.

Our specialty consumables and equipment manufacturer’s products are subject to regulation by government authorities.
These requirements include, among other things, regulations regarding manufacturing practices, product labeling and advertising
and post-marketing reporting, including adverse event reports and field alerts due to manufacturing quality concerns. Our
specialty consumables and equipment manufacturer must incur expense and spend time and effort to ensure compliance with these
complex regulations. We cannot guarantee that our specialty consumables and equipment manufacturer’s products will remain
compliant with applicable regulatory requests once approved for a product.

Possible regulatory actions could result in substantial modifications to our specialty consumables and equipment
manufacturer’s business practices and operations; refunds, recalls or seizures of products; a total or partial shutdown of
production in one or more of our specialty consumables and equipment manufacturer’s or its suppliers' facilities while our
specialty consumables and equipment manufacturer or its supplier remedies the alleged violation; the inability to obtain future
approvals; and withdrawals or suspensions of current products from the market. Any of these events could disrupt our specialty
consumables and equipment manufacturer’s business and have a material adverse effect on its business and results of operations.

Risks Relating to our Relationship with Brookfield
Brookfield exercises substantial influence over us and we are highly dependent on the Service Providers.

As of the date of this Form 20-F, Brookfield holds 100% of the Class B Shares and 100% of the Special Shares and
Brookfield Holders hold approximately 69% of our Class A Shares. In accordance with our articles, the Class A Shares have one
vote per share and the Class B Shares hold an aggregate number of votes equal to three (3) times the total votes of the Class A
Shares. As a result, the Class A Shares and Class B Shares control 25% and 75%, respectively, of the aggregate voting rights of
our company, thereby giving the Brookfield Holders an approximate 92% aggregate voting interest in our company, as of the date
of this Form 20-F. As a result, the Brookfield Holders are able to control the election and removal of our directors and,
accordingly, exercise substantial influence over our company.

In addition, the Service Providers, being subsidiaries of Brookfield Asset Management, provide management and
administration services to our group pursuant to our Master Services Agreement. Our group generally does not have any
employees and depends on the management and administration services provided by the Service Providers. Other subsidiaries of
Brookfield also provide management services to certain of our operating subsidiaries. The partners, members, sharcholders,
directors, officers and employees of Brookfield and support staff that provide services to us are not required to have as their
primary responsibility the management and administration of our group, or to act exclusively for us. Any failure to effectively
manage our operations or to implement our strategy could have a material adverse effect on our business, financial condition and
results of operations.

Brookfield has no obligation to source acquisition opportunities for us and we may not have access to all acquisitions
that Brookfield identifies.

Our ability to grow depends on Brookfield’s ability to identify and present us with acquisition opportunities. Brookfield
established our company to be Brookfield’s flagship public company for its services and industrial operations. However,
Brookfield has no obligation to source acquisition opportunities for us. In addition, Brookfield has not agreed to commit to any
minimum level of dedicated resources for the pursuit of acquisitions. There are a number of factors which could materially and
adversely impact the extent to which suitable acquisition opportunities are made available from Brookfield, including:

It is an integral part of Brookfield’s (and our) strategy to pursue acquisitions through consortium arrangements with
institutional partners, strategic partners and/or financial sponsors and to form partnerships (including private funds, joint ventures
and similar arrangements) to pursue such acquisitions on a specialized or global basis. Although Brookfield has agreed with us
that it will not enter any such arrangements that are suitable for us without giving us an opportunity to participate in them, there is
no minimum level of participation to which we will be entitled;

The same professionals within Brookfield’s organization that are involved in sourcing acquisitions that are suitable for us
are responsible for sourcing opportunities for the vehicles, consortiums and partnerships referred to above, as well as having other
responsibilities within Brookfield’s broader asset management business. Limits on the availability of such individuals could result
in a limitation on the number of acquisition opportunities sourced for us;
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Brookfield will only recommend acquisition opportunities that it believes are suitable and appropriate for us. Our focus
is on assets where we believe that our operations-oriented strategy can be deployed to create value in our services and industrial
operations. Accordingly, opportunities where Brookfield cannot play an active role in influencing the underlying business or
managing the underlying assets may not be consistent with our acquisition strategy and, therefore may not be suitable for us, even
though they may be attractive from a purely financial perspective. Legal, regulatory, tax and other commercial considerations will
likewise be an important consideration in determining whether an opportunity is suitable and/or appropriate for us and will limit
our ability to participate in certain acquisitions; and

In addition to structural limitations, the question of whether a particular acquisition is suitable and/or appropriate is
highly subjective and is dependent on a number of portfolio construction and management factors including our liquidity position
at the relevant time, the expected risk-return profile of the opportunity, its fit with the balance of our investments and related
operations, other opportunities that we may be pursuing or otherwise considering at the relevant time, our interest in preserving
capital in order to secure other opportunities and/or to meet other obligations, and other factors. If Brookfield determines that an
opportunity is not suitable or appropriate for us, it may still pursue such opportunity on its own behalf, or on behalf of a
Brookfield-sponsored vehicle, consortium or partnership such as Brookfield Property Partners, Brookfield Infrastructure Partners,
Brookfield Renewable Partners and one or more Brookfield-sponsored private funds or other investment vehicles or programs.

In making determinations about acquisition opportunities and investments, consortium arrangements or partnerships,
Brookfield may be influenced by factors that result in a misalignment or conflict of interest. See Item 7.B, “Related Party
Transactions - Conflicts of Interest and Fiduciary Duties”.

Among others, we may pursue acquisition opportunities indirectly through investments in Brookfield-sponsored
vehicles, consortiums and partnerships or directly (including by investing alongside such vehicles, consortiums and partnerships).
Any references in this Item 3.D, “Risk Factors” to our acquisitions, investments, assets, expenses, portfolio companies or other
terms should be understood to mean such items held, incurred or undertaken directly by us or indirectly by us through our
investment in such Brookfield-sponsored vehicles, consortiums and partnerships.

We rely on related parties for a portion of our revenues.

We may enter into contracts for services or other engagements with related parties, including Brookfield. We are subject
to risks as a result of our reliance on these related parties, including the risk that the business terms of our arrangements with them
are not as fair to us and that our management is subject to potential conflicts of interest that may not be resolved in our favor. In
addition, if our transactions with these related parties cease, it could have a material adverse effect on our business, financial
condition and results of operations.

The departure of some or all of Brookfield’s professionals could prevent us from achieving our objectives.

We depend on the diligence, skill and business contacts of Brookfield’s professionals and the information and
opportunities they generate during the normal course of their activities. Our future success will depend on the continued service of
these individuals, who are not obligated to remain employed with Brookfield. Brookfield has experienced departures of key
professionals in the past and may do so in the future, and we cannot predict the impact that any such departures will have on our
ability to achieve our objectives. The departure of a significant number of Brookfield’s professionals for any reason, or the failure
to appoint qualified or effective successors in the event of such departures, could have a material adverse effect on our ability to
achieve our objectives. The Master Services Agreement does not require Brookfield to maintain the employment of any of its
professionals or to cause any particular professionals to provide services to us or on our behalf.

The role and ownership of Brookfield Holders may change, and control of our company may change, without
shareholder consent.

Our arrangements with Brookfield Holders do not require Brookfield Holders to maintain any ownership level in our
company. Brookfield Holders may sell the shares that they hold in our company or transfer their shares in our company to a third
party in a merger or consolidation or in a transfer of all or substantially all of their assets. Brookfield Holders may also sell or
transfer all or part of their interests in the Service Providers without the approval of our group or holders of shares, which could
result in changes to the management of our group and its current growth strategy. Sharcholder consent would not be sought in
either case. If a new owner were to acquire voting control of the company and elect new directors of its own choosing, it would be
able to exercise substantial influence over our policies and procedures and exercise substantial influence over our management
and the types of acquisitions that we make. Such changes could result in our capital being used to make acquisitions in which
Brookfield Holders have no involvement or in making acquisitions that are substantially different from our targeted acquisitions.

Additionally, we cannot predict with any certainty the effect that any transfer in the control of our company would have
on the trading price of our Class A Shares or our ability to raise capital or make acquisitions in the future, because such matters
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would depend to a large extent on the identity of the new owner and the new owner’s intentions. As a result, our future would be
uncertain and our business, financial condition and results of operations may suffer.

Brookfield may increase its ownership in our company relative to other shareholders.

As of the date of this Form 20-F, Brookfield holds 100% of the Class B Shares and 100% of the Special Shares and
Brookfield Holders hold approximately 69% of our Class A Shares. Brookfield Asset Management may reinvest the Incentive
Dividends received on its Special Shares in exchange for Class A Shares. The Brookfield Holders may also purchase additional
Class A Shares in the market. Any of these events may result in the Brookfield Holders increasing their respective ownership of
our company.

None of British Columbia corporate law, our Master Services Agreement or our other arrangements with Brookfield
impose on Brookfield any fiduciary duties to act in the best interests of our shareholders.

None of British Columbia corporate law, the Master Services Agreement or our other arrangements with Brookfield
impose on Brookfield any duty (statutory or otherwise) to act in the best interests of the Service Recipients, nor do they impose
other duties that are fiduciary in nature. As a result, our company has sole authority to enforce the terms of such agreements and
to consent to any waiver, modification or amendment of their provisions, subject to approval by a majority of our independent
directors in accordance with our conflicts protocol. See Item 7.B, “Related Party Transactions - Conflicts of Interest and Fiduciary
Duties”.

Our organizational and ownership structure may create significant conflicts of interest that may be resolved in a
manner that is not in our best interests or the best interests of our shareholders.

Our organizational and ownership structure involves a number of relationships that may give rise to conflicts of interest
between our company and our shareholders, on the one hand, and Brookfield, on the other hand. In certain instances, the interests
of Brookfield may differ from the interests of our company and our sharcholders, including with respect to the types of
acquisitions made, the timing and amount of distributions by our company, the redeployment of returns generated by our
operations, the use of leverage when making acquisitions and the appointment of outside advisors and service providers, including
as a result of the reasons described under Item 7.B, “Related Party Transactions - Conflicts of Interest and Fiduciary Duties”.

In addition, the Service Providers, affiliates of Brookfield, provide management services to us pursuant to our Master
Services Agreement. Pursuant to the Master Services Agreement, the Holding LP pays a quarterly base management fee to the
Service Providers equal to 0.3125% (1.25% annually) of the total capitalization of our group. For purposes of calculating the base
management fee, the total capitalization of our group is equal to the quarterly volume-weighted average trading price of a Class A
Share on the principal stock exchange for the Class A Shares (based on trading volumes), multiplied by the number of Class A
Shares outstanding at the end of the quarter (and assuming the full conversion of any securities then outstanding that are
convertible, redeemable or exchangeable for, Class A Shares), plus, without duplication, the value of securities of the other
Service Recipients, if any, that are not held by our company, plus all outstanding third party debt with recourse to a Service
Recipient, less all cash held by such entities. This relationship may give rise to conflicts of interest between our company and our
shareholders, on the one hand, and Brookfield, on the other, as Brookfield’s interests may differ from the interests of our company
and our shareholders.

The arrangements we have with Brookfield may create an incentive for Brookfield to take actions which would have the
effect of increasing distributions and fees payable to it, which may be to the detriment of our company and our shareholders. For
example, because the base management fee is calculated based on our group’s market value, it may create an incentive for
Brookfield to increase or maintain our group’s market value over the near-term when other actions may be more favorable to our
company and our shareholders. Similarly, Brookfield may take actions to decrease distributions on the Class A Shares or defer
acquisitions in order to increase our market value in the near-term when making such distributions or acquisitions may be more
favorable to us or our shareholders.

BPEG Manager Holdings LP, a subsidiary of Brookfield, also receives incentive dividends from our company in
connection with its ownership of the Special Shares based on the growth in the market value of the Class A Shares quarter-over-
quarter (but only after the market value exceeds the incentive dividend threshold, and adjusted at the beginning of each quarter to
be equal to the greater of (i) the market value of Class A Shares for the previous quarter and (ii) the incentive dividend threshold
at the end of the previous quarter) multiplied by the number of Class A Shares outstanding at the end of the quarter. For a further
explanation of incentive dividends, see Item 10.B, “Memorandum and Articles of Association - Description of Special Shares”.
This relationship may give rise to conflicts of interest between our company and our shareholders, on the one hand, and
Brookfield, on the other, as Brookfield’s interests may differ from the interests of our company or our shareholders.
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Our arrangements with Brookfield were negotiated in the context of an affiliated relationship and may contain terms
that are less favorable than those which otherwise might have been obtained from unrelated parties.

The terms of our arrangements with Brookfield were effectively determined by Brookfield in the context of the spin off
and more recent Arrangement. While our company’s independent directors are aware of the terms of these arrangements and have
approved the arrangements on our behalf, they did not negotiate the terms. These terms, including terms relating to compensation,
contractual and fiduciary duties, conflicts of interest and Brookfield’s ability to engage in outside activities, including activities
that compete with us, our activities and limitations on liability and indemnification, may be less favorable than otherwise might
have resulted if the negotiations had involved unrelated parties.

Our company may be unable or unwilling to terminate our Master Services Agreement.

Our Master Services Agreement provides that the Service Recipients may terminate the agreement only if: (i) the Service
Providers default in the performance or observance of any material term, condition or covenant contained in the agreement in a
manner that results in material harm to the Service Recipients and the default continues unremedied for a period of thirty (30)
days after written notice of the breach is given to the Service Providers; (ii) the Service Providers engage in any act of fraud,
misappropriation of funds or embezzlement against any Service Recipient that results in material harm to the Service Recipients;
(iii) the Service Providers are grossly negligent in the performance of their duties under the agreement and such negligence results
in material harm to the Service Recipients; or (iv) upon the happening of certain events relating to the bankruptcy or insolvency of
the Service Providers. Our company cannot terminate the agreement for any other reason, including if the Service Providers or
Brookfield experience a change of control, and there is no fixed term to the agreement. In addition, because we are an affiliate of
Brookfield, we may be unwilling to terminate our Master Services Agreement, even in the case of a default. If the Service
Providers’ performance does not meet the expectations of investors, and we are unable or unwilling to terminate our Master
Services Agreement, the market price of Class A Shares could suffer. Furthermore, the termination of our Master Services
Agreement would terminate our company’s rights under the Relationship Agreement and our Licensing Agreement. See Item 7.B,
“Related Party Transactions - Relationship Agreement” and “Related Party Transactions - Licensing Agreement”.

The liability of the Service Providers is limited under our arrangements with them and we have agreed to indemnify
the Service Providers against claims that they may face in connection with such arrangements, which may lead them to
assume greater risks when making decisions relating to us than they otherwise would if acting solely for their own account.

Under our Master Services Agreement, the Service Providers have not assumed any responsibility other than to provide
or arrange for the provision of the services described in our Master Services Agreement in good faith and will not be responsible
for any action that we take in following or declining to follow their advice or recommendations. In addition, under our Master
Services Agreement, the liability of the Service Providers is limited to the fullest extent permitted by law to conduct involving bad
faith, fraud, willful misconduct, gross negligence or, in the case of a criminal matter, action that was known to have been
unlawful.

In addition, we have agreed to indemnify the Service Providers to the fullest extent permitted by law from and against
any claims, liabilities, losses, damages, costs or expenses incurred by them or threatened in connection with our business,
investments and activities or in respect of or arising from our Master Services Agreement or the services provided by the Service
Providers, except to the extent that such claims, liabilities, losses, damages, costs or expenses are determined to have resulted
from the conduct in respect of which such persons have liability as described above. These protections may result in the Service
Providers tolerating greater risks when making decisions than otherwise would be the case, including when determining whether
to use and the extent of leverage in connection with acquisitions. The indemnification arrangements to which the Service
Providers are a party may also give rise to legal claims for indemnification that are adverse to us and our shareholders.
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Brookfield and the Walled-Off Businesses operate their respective investment businesses largely independently, and
do not expect to coordinate or consult on investment decisions, which may give rise to conflicts of interest and make it more
difficult to mitigate certain conflicts of interest.

Brookfield and each Walled-Off Business operate their respective investment businesses largely independently pursuant
to an information barrier, and Brookfield does not expect to coordinate or consult with Walled-Off Businesses with respect to
investment activities and/or decisions. In addition, neither Brookfield nor any Walled-off Business is expected to be subject to any
internal approvals over its investment activities and decisions by any person who would have knowledge and/or decision-making
control of the investment decisions of the other. As a result, it is expected that we and our subsidiaries, as well as Brookfield,
Brookfield Accounts that we are invested in and their portfolio companies, will engage in activities and have business
relationships that give rise to conflicts (and potential conflicts) of interests between them, on the one hand, and Walled-Off
Businesses, Walled-Off Business Accounts and their portfolio companies, on the other hand. These conflicts (and potential
conflicts) of interests may include: (i) competing from time to time for the same investment opportunities, (ii) the pursuit by
Walled-off Business Accounts of investment opportunities suitable for us and Brookfield Accounts that we are invested in,
without making such opportunities available to us or those Brookfield Accounts and (iii) the formation or establishment of new
Walled-Off Business Accounts that could compete or otherwise conduct their affairs without regard as to whether or not they
adversely impact our company and/or Brookfield Accounts that we are invested in. Investment teams managing our activities and/
or Brookfield Accounts that we are invested in are not expected to be aware of, and will not have the ability to manage, such
conflicts.

We and/or Brookfield Accounts that we are invested in could be adversely impacted by a Walled-Off Business’s
activities. Competition from a Walled-Off Business Accounts for investment opportunities could also, under certain
circumstances, adversely impact the purchase price of our (direct and/or indirect) investments. As a result of different investment
objectives, views and/or interests in investments, Walled-Off Businesses will manage certain Walled-Off Business Accounts in a
way that is different than from our interests and/or Brookfield Accounts that we are invested in, which could adversely impact our
(direct and/or direct) investments. For more information, see Item 7.B “Related Party Transactions - Conflicts of Interest and
Fiduciary Duties - Businesses Subject to Information Walls”.

Brookfield and Walled-Off Businesses are likely to be deemed to be affiliates for purposes of certain laws and
regulations, which may result in, among other things, earlier public disclosure of investments by us and/or Brookfield
Accounts that we are invested in.

Brookfield and a Walled-Off Business are likely to be deemed to be affiliates for purposes of certain laws and
regulations, notwithstanding their operational independence and/or information barrier, and it is anticipated that, from time to
time, we and/or Brookfield Accounts that we are invested in and a Walled-Off Business Account may each have significant
positions in one or more of the same issuers. As such, Brookfield and a Walled-Off Business will likely need to aggregate certain
investment holdings, including our holdings, Brookfield Accounts that we are invested in and Walled-Off Business Accounts for
certain securities law purposes and other regulatory purposes. Consequently, a Walled-off Business’s activities could result in
earlier public disclosure of investments by our company and/or Brookfield Accounts that we are invested in restrictions on
transactions by us and/or Brookfield Accounts that we are invested in (including the ability to make or dispose of certain
investments at certain times), adverse effects on the prices of investments made by our company and/or Brookfield Accounts that
we are invested in, potential short-swing profit disgorgement, penalties and/or regulatory remedies, among others. For more
information, see Item 7.B. “Related Party Transactions - Conflicts of Interest and Fiduciary Duties - Businesses Subject to
Information Walls”.

Breaches of the information barrier and related internal controls by Brookfield and/or a Walled-Off Business could
result in significant adverse consequences to Brookfield and such Walled-Off Business and/or Brookfield Accounts that we
are invested in, amongst others.

Although information barriers were implemented to address the potential conflicts of interests and regulatory, legal and
contractual requirements of our company, Brookfield and a Walled-Off Business may decide, at any time and without notice to us
or our shareholders, to remove or modify the information barrier between Brookfield and such Walled-Off Business. In addition,
there may be breaches (including inadvertent breaches) of the information barriers and related internal controls by Brookfield and/
or a Walled-Off Business.
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To the extent that the information barrier is removed or is otherwise ineffective and Brookfield has the ability to access
analysis, model and/or information developed by a Walled-Off Business and its personnel, Brookfield will not be under any
obligation or other duty to access such information or effect transactions for us and/or Brookfield Accounts that we are invested in
in accordance with such analysis and models, and in fact may be restricted by securities laws from doing so. In such
circumstances, Brookfield may make investment decisions for us and/or Brookfield Accounts that we are invested in that differ
from those it would have made if Brookfield had pursued such information, which may be disadvantageous to us and/or
Brookfield Accounts that we are invested in.

The breach or failure of information barriers could result in our company obtaining material non-public information,
which may restrict our company from acquiring or disposing investments and ultimately impact the returns generated for our
business. In addition, any such breach or failure could also result in potential regulatory investigations and claims for securities
laws violations in connection with our direct and/or indirect investment activities. Any inadvertent trading on material non-public
information, or perception of trading on material non-public information by one of our businesses or our personnel, could have a
significant adverse effect on Brookfield’s reputation, result in the imposition of regulatory or financial sanctions, and negatively
impact Brookfield’s ability to provide investment management services to its clients, all of which could result in negative
financial impact to the investment activities of our company and/or Brookfield Accounts that we are invested in. For more
information, see Item 7.B, “Related Party Transactions - Conflicts of Interest and Fiduciary Duties - Businesses Subject to
Information Walls”.

Risks Relating to Our Structure

Our company is a holding entity and currently we rely on BBU and Holding LP and, indirectly, the Holding Entities
and our operating businesses, to provide us with the funds necessary to pay dividends and meet our financial obligations.

Our company is a holding entity, and its sole material assets are its direct and indirect interests in BBU and Holding LP,
through which we hold all of our interests in our operating businesses. We also hold Special LP Units in Holding LP which entitle
the holder to receive incentive distributions. Our company has no independent means of generating revenues. As a result, we rely
on distributions and other payments from BBU and Holding LP (which in turn rely on distributions and other payments from the
Holding Entities and our operating businesses) to provide us with the funds necessary to pay dividends and to meet our financial
obligations. Holding LP, the Holding Entities and our operating businesses are legally distinct from us and some of them are or
may become restricted in their ability to pay dividends and distributions or otherwise make funds available to us pursuant to local
law, regulatory requirements and their contractual agreements, including agreements governing their financing arrangements. Any
other entities through which we may conduct operations in the future will also be legally distinct from us and may be similarly
restricted in their ability to pay dividends and distributions or otherwise make funds available to us under certain conditions.
Holding LP, the Holding Entities and our operating businesses will generally be required to service their debt obligations before
making distributions to us or their parent entities, as applicable, thereby reducing the amount of our cash flow available to our
company to meet our financial obligations.

We anticipate that the only distributions that we will receive in respect of our direct and indirect interests in BBU and
Holding LP and Special LP Units in Holding LP will consist of amounts that are intended to assist our company to pay expenses
as they become due and to pay dividends to our shareholders in accordance with our company’s articles and its dividend policy.

We may be subject to the risks commonly associated with a separation of economic interest from control or the
incurrence of debt at multiple levels within an organizational structure.

Our ownership and organizational structure is similar to structures whereby one company controls another company
which in turn holds controlling interests in other companies; thereby, the company at the top of the chain may control the
company at the bottom of the chain even if its effective equity position in the bottom company is less than a controlling interest.

As of the date of this Form 20-F, the Brookfield Holders hold approximately 92% of the votes to elect the directors of
our company. As a result, Brookfield is able to control the appointment and removal of our company’s directors and, accordingly,
exercise substantial influence over us. In turn, we often have a majority controlling interest or a significant influence in our
operating businesses. Although Brookfield Holders, as of the date of this Form 20-F, have an effective equity interest in our
company of approximately 69% as a result of ownership of Class A Shares, over time Brookfield Holders may reduce this interest
while still maintaining voting control, and, therefore, Brookfield may use its control rights in a manner that conflicts with the
interests of our other shareholders.

For example, despite the fact that we have conflicts protocols in place, which address the requirement for independent
approval and other requirements for transactions in which there is greater potential for a conflict of interest to arise, including
transactions with affiliates of Brookfield, because Brookfield will be able to exert substantial influence over us, there is a greater
risk of transfer of the assets at non-arm’s length values to Brookfield and its affiliates. In addition, debt incurred at multiple levels
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within the chain of control could exacerbate the separation of economic interest from controlling interest at such levels, thereby
creating an incentive to increase our leverage. Any such increase in debt would also make us more sensitive to declines in
revenues, increases in expenses and interest rates and adverse market conditions. The servicing of any such debt would also
reduce the amount of funds available to pay distributions to us and could reduce the total returns to our shareholders.

Our company is not, and does not intend to become, regulated as an investment company under the Investment
Company Act (and similar legislation in other jurisdictions), and, if our company were deemed an “investment company”
under the Investment Company Act, applicable restrictions could make it impractical for us to operate as contemplated.

The Investment Company Act (and similar legislation in other jurisdictions) provides certain protections to investors and
imposes certain restrictions on companies that are registered or required to be registered as investment companies. Among other
things, such restrictions limit or prohibit transactions with affiliates, impose limitations on the issuance of debt and equity
securities and impose certain governance requirements. Our company has not been and does not intend to become registered as an
investment company, and our company intends to conduct its activities so it will not be deemed to be an investment company
under the Investment Company Act (and similar legislation in other jurisdictions). In order to ensure that we are not deemed to be
an investment company, we may be required to materially restrict or limit the scope of our operations or plans. We will be limited
in the types of acquisitions that we may make, and we may need to modify our organizational structure or dispose of assets which
we would not otherwise dispose of. Moreover, if anything were to happen which would cause our company to be deemed an
investment company under the Investment Company Act, it would be impractical for us to operate as contemplated. Agreements
and arrangements between and among us, Brookfield, and other counterparties would be impaired, the type and number of
acquisitions that we would be able to make as a principal would be limited and our business, financial condition and results of
operations would be materially adversely affected. Accordingly, we would be required to take extraordinary steps to address the
situation, such as the amendment or termination of our Master Services Agreement, the restructuring of our group and the Holding
Entities or the dissolution of our company, any of which could materially adversely affect the value of our Class A Shares.

Risks Relating to the Class A Shares

We may issue additional shares, preferred shares and securities exchangeable into shares of our company in the
future, including in lieu of incurring indebtedness, which may dilute existing shareholders. We may also issue securities that
have rights and privileges that are more favorable than the rights and privileges accorded to the holders of Class A Shares.

Subject to the terms of any of our securities then outstanding, our group may issue additional Class A Shares, Class B
Shares, Special Shares, Corporation Class A Preferred Shares, securities exchangeable into shares of our company and options,
rights, warrants and appreciation rights relating to shares of our company for any purpose and for such consideration and on such
terms and conditions as our board may determine. Subject to the terms of any of our securities then outstanding, our board will be
able to determine the designation, rights, privileges, restrictions and conditions to be attached to the Corporation Class A
Preferred Shares, including any rights to share in our profits, losses and distributions, any rights to receive assets upon dissolution
or liquidation and any redemption, conversion and exchange rights. Subject to the terms of any of our securities then outstanding,
our board may use such authority to issue such additional securities. The sale or issuance of a substantial number of our Class A
Shares or other equity related securities of our group in the public markets, or the perception that such sales or issuances could
occur, could depress the market price of the Class A Shares and impair our ability to raise capital through the sale of additional
securities. We cannot predict the effect that future sales or issuances of our Class A Shares or other equity related securities of our
group would have on the market price of the Class A Shares. Subject to the terms of any of our securities then outstanding and
applicable law, holders of Class A Shares will not have any pre-emptive right or any right to consent to or otherwise approve the
issuance of any securities or the terms on which any such securities may be issued. Accordingly, any such additional securities
may be dilutive to our shareholders and may have terms that are more favorable than those for our equity holders.

Non-U.S. shareholders will be subject to foreign currency risk associated with our company’s dividends.

A significant number of our shareholders will reside in countries where the U.S. dollar is not the functional currency.
Our company’s dividends will be denominated in U.S. dollars but will generally be settled in the local currency of the shareholder
receiving the dividend. The value received in the local currency from the dividend will be generally determined based on the
exchange rate between the U.S. dollar and the applicable local currency at the time of payment. As such, if the U.S. dollar
depreciates significantly against the local currency of the non-U.S. shareholder, the value received by such shareholder in its local
currency will be adversely affected.

Our articles provide that the federal district courts of the United States of America are the sole and exclusive forum
for the resolution of any complaint asserting a cause of action arising under the U.S. Securities Act. This choice of forum
provision could limit the ability of our shareholders to obtain a favorable judicial forum for disputes with directors, officers or
employees.
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Our articles provide that, unless we consent in writing to the selection of an alternative forum, the federal district courts
of the United States of America shall, to the fullest extent permitted by law, be the sole and exclusive forum for the resolution of
any complaint asserting a cause of action arising under the U.S. Securities Act. In the absence of these provisions, under the U.S.
Securities Act, U.S. federal and state courts have been found to have concurrent jurisdiction over suits brought to enforce duties or
liabilities created by the U.S. Securities Act. This choice of forum provision does not apply to suits brought to enforce duties or
liabilities created by the U.S. Exchange Act, which already provides that such federal district courts have exclusive jurisdictions
over such suits. Additionally, investors cannot waive the company’s compliance with federal securities laws of the United States
and the rules and regulations thereunder.

The choice of forum provision contained in our articles may limit a shareholder’s ability to bring a claim in a judicial
forum that it finds favorable for disputes with our company or its directors, officers or other employees, which may discourage
such lawsuits against our company and its directors, officers and other employees. However, the enforceability of similar choice
of forum provisions in other companies’ governing documents has been challenged in recent legal proceedings, and it is possible
that a court in the relevant jurisdiction with respect to our company could find the choice of forum provision contained in our
articles to be inapplicable or unenforceable. While the Delaware Supreme Court ruled in March 2020 that U.S. federal forum
selection provisions purporting to require claims under the U.S. Securities Act be brought in a U.S. federal court are “facially
valid” under Delaware law, there can be no assurance that the courts in Canada (including in the Province of British Columbia)
and other courts within the United States, will reach a similar determination regarding the choice of forum provision contained in
our articles. If the relevant court were to find the choice of forum provision contained in our articles to be inapplicable or
unenforceable in an action, our company may incur additional costs associated with resolving such action in other jurisdictions,
which could materially adversely affect its business, financial condition and operating results.

U.S. investors may find it difficult or impossible to enforce service of process and enforcement of judgments against
us, our board of directors and officers and the Service Providers

We were established under the laws of the Province of British Columbia, and most of our subsidiaries are organized in
jurisdictions outside of the United States. In addition, certain of our executive officers are located outside of the United States.
Certain of the directors and officers of our company and of the Service Providers reside outside of the United States. A substantial
portion of our assets are, and the assets of the directors and officers of our company and of the Service Providers may be located
outside of the United States. It may not be possible for investors to effect service of process within the United States upon the
directors and officers of our company and of the Service Providers. It may also not be possible to enforce against us or the
directors and officers of our company or of the Service Providers, judgments obtained in U.S. courts predicated upon the civil
liability provisions of applicable securities law in the United States.

Risks Relating to Taxation

If the Corporation is classified as a passive foreign investment company for U.S. federal income tax purposes, U.S.
persons who own Class A Shares could be subject to adverse tax consequences.

If the Corporation is classified as a PFIC for U.S. federal income tax purposes, a U.S. Holder that owns Class A Shares
could be subject to adverse tax consequences, including a greater tax liability than might otherwise apply, an interest charge on
certain taxes deemed deferred as a result of the Corporation’s non-U.S. status, and additional U.S. tax reporting obligations. In
general, a non-U.S. corporation will be a PFIC during a taxable year if, taking into account the income and assets of certain of its
affiliates, either (i) 75% or more of its gross income for such year consists of certain types of “passive” income or (ii) 50% or
more of its assets during such year produce or are held for the production of passive income. Passive income generally includes
interest, dividends, and other investment income.

Based on its current and expected income, assets, and activities, the Corporation does not expect to be classified as a
PFIC for the current taxable year. However, the determination of whether the Corporation is or will be a PFIC for any taxable
year is based on the application of complex U.S. federal income tax rules that are subject to differing interpretations. Because the
PFIC determination depends upon the composition of the Corporation’s income and assets and the nature of its activities from
time to time and must be made annually as of the close of each taxable year, there can be no assurance that the Corporation will
not be classified as a PFIC for any taxable year, or that the Internal Revenue Service (“IRS™) or a court will agree with the
Corporation’s determination as to its PFIC status. U.S. Holders are urged to consult their tax advisers regarding the application of
the PFIC rules, including the related reporting requirements and the advisability of making any available election under the PFIC
rules, with respect to their ownership and disposition of Class A Shares. See “Certain Material United States Federal Income Tax
Considerations—Tax Consequences of the Ownership and Disposition of Class A Shares—Passive Foreign Investment Company
Considerations”.

Tax laws and regulations may change in the jurisdictions in which we operate, which may affect the effective tax rate
on all or a portion of our income.
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We operate in countries with differing tax laws and tax rates. Our tax reporting is consistent with the tax laws in the
countries in which we operate and the application of tax treaties between the various countries in which we operate. Our income
tax reporting is subject to audit by tax authorities in the countries in which we operate. Our effective tax rate may change from
year to year, based on (i) changes in the mix of activities and income earned among the different jurisdictions in which we
operate, (ii) changes in tax laws in these jurisdictions, (iii) changes in the tax treaties between the countries in which we operate,
(iv) changes in our eligibility for benefits under those tax treaties, and (v) changes in the estimated values of deferred tax assets
and liabilities. Tax laws, regulations and administrative practices in various jurisdictions may be subject to significant change,
with or without notice, due to economic, political and other conditions, and significant judgment is required in evaluating and
estimating our provision and accruals for these taxes. Such changes could result in a substantial increase in the effective tax rate
on all or a portion of our income.

We may be exposed to transfer pricing risks.

To the extent that we enter into transactions or arrangements with other Brookfield entities, the relevant tax authorities
may seek to adjust the quantum or nature of the amounts included or deducted from our taxable income if they consider that the
terms and conditions of such transactions or arrangements differ from those that would have been made between persons dealing
at arm’s length. This could result in more tax (and penalties and interest) being paid by us, and therefore the return to holders of
Class A Shares could be reduced.

We believe that the base management fee and any other amount that is paid to the Service Providers will be
commensurate with the value of the services being provided by the Service Providers and comparable to the fees or other amounts
that would be agreed to in an arm’s-length arrangement. However, no assurance can be given in this regard.
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ITEM 4. INFORMATION ON THE COMPANY
4.A HISTORY AND DEVELOPMENT OF THE COMPANY

The Corporation was incorporated under the Business Corporations Act (British Columbia) on October 10, 2025 under
the name 1559985 B.C. Ltd. and changed its name to Brookfield Business Corporation on March 27, 2026. Our head office is
located at 225 Liberty Street, 8th Floor, New York, NY 10281-1048 and its registered office is located at 1055 West Georgia
Street, 1500 Royal Centre, P.O. Box 11117, Vancouver, British Columbia VO6E 4N7. The Class A Shares are listed on the NYSE
and the TSX under the symbol “BBUC”. On March 27, 2026, pursuant to the Arrangement (i) holders of BBU units and BBUC
exchangeable shares received 1 Class A Share for each unit and BBUC exchangeable share held and (ii) the Redemption-
Exchange Units and Special LP Units of Holding LP were exchanged, on a one-for-one basis, for Class A Shares and Special
Shares, respectively. As of the date of this Form 20-F, Brookfield holds 100% of the Class B Shares and 100% of the Special
Shares and Brookfield Holders hold approximately 69% of our Class A Shares.

The Corporation carries on its business through BBU and Holding LP. There was no substantive change to the business
of our group in connection with the Arrangement. Our group continues to serve as Brookfield’s primary public vehicle to own and
operate business services and industrial operations on a global basis, with a focus on high-quality operations that benefit from a
strong competitive position and provide essential products and services. The Corporation will seek to build value through
enhancing the cash flows of our businesses, pursuing an operations-oriented acquisition strategy and opportunistically recycling
capital generated from operations and dispositions into our existing operations and new acquisitions. Like BBU, the Corporation’s
goal is to generate returns to security holders primarily through capital appreciation with a modest distribution yield.

BBU was established by Brookfield Corporation as its primary vehicle to own and operate business services and
industrial operations on a global basis. On June 20, 2016, Brookfield Corporation completed the spin-off of its business services
and industrial operations to BBU, which was effected by way of a special dividend of BBU units to holders of Brookfield
Corporation’s Class A and B limited voting shares. Each holder of the shares received one BBU unit for every 50 shares,
representing approximately 45% of BBU units, with Brookfield retaining the remaining BBU units. Prior to the spin-off,
Brookfield effected a reorganization so that our then-current operations were held by the Holding Entities, the common shares of
which are wholly-owned by Holding LP. In consideration, Brookfield received a combination of BBU units, GP Units,
Redemption-Exchange Units of the Holding LP and Special LP Units. The BBU General Partner is a wholly-owned subsidiary of
the Corporation. On March 27, 2026, BBU completed the Arrangement. BBU is now a subsidiary of the Corporation, will be
delisted and will cease to be a reporting issuer.

Brookfield Business Holdings Corporation

On March 15, 2022, BBU completed the special distribution of BBUC exchangeable shares of BBHC. Each of BBU’s
unitholders of record on March 7, 2022 received one BBUC exchangeable share for every two LP units held. Pursuant to the
Arrangement, BBHC is now a subsidiary of the Corporation, will be delisted and will cease to be a reporting issuer.

Recent Business Developments

The following table outlines significant transactions and events that transpired in our business since January 1, 2025:

Date Segment Event

In January 2025, our advanced energy storage operation raised $5 billion of new first lien debt.
January 2025 Industrials ~ $4.5 billion of the proceeds were used to fund a special distribution to owners, of which our
share was approximately $1.2 billion.

Infrastructure On January 16, 2025, our offshore oil services completed the sale of its shuttle tanker

January 2025 services operation for consideration of $484 million, resulting in a net gain of $214 million.

On January 30, 2025, together with institutional partners, we completed the acquisition of

Chemelex, a leading manufacturer of electric heat tracing systems, through a carve-out from a
January 2025 Industrials  larger industrial corporation. Total consideration was $1.7 billion, funded with equity and
subsidiary debt financing. Our economic ownership interest in the business is 26%, and our
share of the equity investment was $212 million.
On May 26, 2025, our healthcare services operation entered receivership due to an event of
default under its credit agreement after unsuccessful efforts to negotiate with key stakeholders
on a sustainable long-term solution for the business. Following the appointment of a receiver
and transition of oversight of the operations, we ceased to have control of the business and
deconsolidated the net liabilities of the business, and recorded a pre-tax net gain of
$236 million in the consolidated statements of operating results, included in other income
(expense), net.

Business
services

May 2025
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On May 27, 2025, we completed the acquisition of Antylia Scientific, a leading manufacturer
and distributor of critical consumables and testing equipment serving life sciences and
environmental labs for total consideration of $1.3 billion, of which our share of equity was
$168 million for a 26% economic interest. We have accounted for our interest in the business
as an equity accounted investment.

On July 1, 2025, we completed the merger of our returnable plastic packaging operation with a
North American packaging solutions provider. We deconsolidated the net assets of the
returnable plastic packaging operation and recognized an equity accounted investment of
$180 million representing a 45% interest in the merged business, of which our economic
ownership interest is 10%.

On July 4, 2025, we completed the sale of a partial interest in three businesses to a new
evergreen private equity fund, managed by Brookfield Asset Management. The transferred
interests included a 12% interest in our engineered components manufacturing operation, a 7%
interest in our dealer software and technology services operation, and a 5% interest in our
work access services operation. In exchange, we received units of the new evergreen private
equity fund with an initial redemption value of $688 million, representing an 8.6% discount to
the net asset value of the interests sold. We recorded a loss of $14 million relating to the
partial sale of an interest in our equity-accounted work access services operation, which
continues to be equity-accounted following the transaction. Furthermore, we recorded a gain
of $280 million relating to our engineered components manufacturing operation and dealer
software and technology services operation, which continue to be consolidated subsidiaries.
During the year ended December 31, 2025, the new evergreen private equity fund partially
redeemed $87 million of our units. The fair value of the units remaining as at December 31,
2025 was $584 million.

On July 17, 2025, our Indian non-bank financial services operation completed the sale of its
non-core home financing operation for consideration of $196 million, resulting in a net gain of
$110 million.

On September 1, 2025, our offshore oil services operation entered into an agreement to sell its
FPSO operation. Expected proceeds from the sale, combined with proceeds from prior asset
sales and distributions, are expected to provide us with a path to recover the majority of our
invested capital in the business. The sale is expected to close in the first half of 2026. As at
December 31, 2025, our offshore oil services’ FPSO operation did not meet the criteria to be
presented as a disposal group held for sale due to substantive closing conditions which remain
outstanding.

On October 22, 2025, together with institutional partners, we completed the privatization of
First National Financial Corporation, a leading publicly-listed Canadian residential and multi-
family mortgage lender, for total consideration of $2.6 billion, of which our share of equity
was $146 million for an 11% economic ownership interest. We have joint control over the
business and account for our interest as an equity accounted investment.

On December 1, 2025, we reached an agreement to acquire Fosber, a leading global provider
of advanced machinery, parts and services for the corrugated packaging industry. Total
consideration is approximately $950 million, with approximately $480 million expected to be
funded through equity, with our share being approximately $170 million representing a 35%
economic ownership interest in the business. The transaction is subject to customary
regulatory approvals and is expected to close in the first half of 2026.
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Consistent with our company’s strategy and in the normal course of business, we are engaged in discussions and have in
place various binding and/or non-binding agreements, with respect to possible business acquisitions and dispositions. However,
there can be no assurance that these discussions or agreements will result in a transaction or, if they do, what the final terms or
timing of such transactions would be. Our company expects to continue current discussions and actively pursue these and other
acquisition and disposition opportunities.

We are subject to the informational requirements of the U.S. Exchange Act. In accordance with these requirements, we
file reports and other information as a foreign private issuer with the SEC. The SEC maintains a website that contains reports,
proxy and information statements and other information relating to our company. The site is located at http://www.sec.gov.
Similar information can also be found on our website at https://bbuc.brookfield.com. Copies of documents that have been filed
with the Canadian securities authorities can be obtained at www.sedarplus.ca. The information found on, or accessible through
our website does not form part of this annual report on Form 20-F. See also Item 10.H “Documents on Display”.

For a description of our principal capital expenditures in the last three fiscal years, see Item 5.A, “Operating Results”.
4.B BUSINESS OVERVIEW
Overview

We were established by Brookfield to be its flagship public company for its business services and industrials operations.
Our operations are primarily located in the United States, Europe, Brazil, Australia and Canada. We are focused on owning and
operating high-quality operations that benefit from a strong competitive position and provide essential products and services. We
seek to build value through enhancing the cash flows of our businesses, pursuing an operations-oriented acquisition strategy and
opportunistically recycling capital generated from operations and dispositions into our existing operations, new acquisitions and
investments. The Corporation’s goal is to generate returns to shareholders primarily through capital appreciation with a modest
distribution yield.

Operating Segments

We have four operating segments which are organized based on how management views business activities within
particular sectors: business services, infrastructure services, industrials, and corporate.

The tables below provide a breakdown of total assets of $75.8 billion as at December 31, 2025 and revenues of
$27.5 billion for the year ended December 31, 2025 by operating segment and region.

Assets Revenues

As at For the year ended
(US$ MILLIONS) December 31, 2025 December 31, 2025
Business services $ 28,578 $ 9,368
Infrastructure services 16,270 3,153
Industrials 29,914 14,936
Corporate 999 —
Total $ 75,761 $ 27,457
Regions Assets Revenues

As at For the year ended
(US$ MILLIONS) December 31, 2025 December 31, 2025
United States of America $ 26,392 $ 8,797
Europe 12,282 4,846
Brazil 8,325 2,605
Australia 8,239 4,130
Canada 7,883 1,754
Mexico 3,164 1,278
United Kingdom 2,981 2,149
Other 6,495 1,898
Total $ 75,761 $ 27,457
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We seek to build value by enhancing the cash flows of our operations, pursuing an operations-oriented acquisition
strategy and opportunistically recycling capital generated from operations and monetizations into our existing businesses, new
acquisitions and investments. We strive to ensure that each of our businesses has a clear, concise business strategy built on its
competitive advantages, while focusing on profitability, sustainable operations, product margins and cash flows.

We plan to grow primarily by acquiring positions of control or significant influence in businesses at attractive valuations
and by enhancing the earnings of the businesses we operate. In addition to pursuing accretive acquisitions within our current
operations, we will opportunistically pursue transactions wherein our expertise, or the broader Brookfield platform, provides
insight into global trends to source acquisitions that are not available or obvious to competitors. We partner with others, primarily
institutional capital, to execute acquisitions that we may not otherwise be able to do on our own. Accordingly, an integral part of
our strategy is to participate with institutional partners in Brookfield-sponsored or co-sponsored consortiums for business
acquisitions and as a partner in or alongside Brookfield-sponsored or co-sponsored partnerships that target acquisitions that suit
our profile. Brookfield has a strong track record of leading such consortiums and partnerships and actively managing underlying
assets to improve performance. Brookfield has agreed that it will not sponsor such arrangements that are suitable for us in the
business services and industrial operations sectors unless we are given an opportunity to participate. See Item 7.B, “Related Party
Transactions - Relationship Agreement”.

Set forth below is a general description of our operating segments. For additional information regarding recent
performance and outlook for these businesses, see Item 5.A, “Operating Results - Outlook”.

Business services

Our business services segment includes our (i) dealer software and technology services operation, (ii) non-bank financial
services operations, (iii) residential mortgage insurer, (iv) fleet management and car rental services, (v) construction operation and
(vi) other operations.

Our focus is on building high-quality businesses benefiting from barriers to entry through scale and predictable, recurring
cash flows and where quality of service and/or a global footprint are competitive differentiators. In keeping with our overall
strategy, we seek to pursue accretive acquisitions to grow our existing operations and to opportunistically make investments
where our operational footprint provides us with an advantage in doing so.

Many of our customers are corporations. These customers are often large credit-worthy counterparties thereby reducing
risks to cash flow streams. The goodwill that we have created with our customers gives us the ability to generate future business
through the cross-selling of other services, particularly in connection with global clients, where consistency of performance on a
global basis is important. Some of our business services activities are seasonal in nature and affected by the general level of
economic activity and related volume of services purchased by our clients.

The table below provides a breakdown of revenues for our business services segment by region:

Year ended December 31,

(US$ MILLIONS) 2025 2024 2023

Australia $ 3,707 $ 5273 $ 4,496
United States of America 1,609 1,526 2,148
United Kingdom 1,321 10,757 18,392
Brazil 1,319 1,234 1,089
Canada 1,192 1,679 3,108
Europe — 1,112 2,073
Other 220 868 1,104
Total $ 9,368 $ 22,449 § 32,410

Dealer software and technology services operation

Our dealer software and technology services operation provides mission-critical enterprise resource planning (“ERP”)
software to automotive dealerships and OEMs, delivering high value technology solutions to its customers. The company’s cloud-
based software enables dealerships to manage their end-to-end business operations, including the acquisition, sale, financing,
insuring, and repair and maintenance of vehicles. By automating and streamlining critical workflows, the integrated platform of
solutions enables dealers to sell and service more vehicles by creating simple and convenient experiences for customers to help
improve their financial and operational performance.
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The revenues at our dealer software and technology services operation are generated by providing a broad suite of
subscription-based software and technology solutions for automotive retailers. Our flagship dealer management system (“DMS”)
software solutions are hosted enterprise resource planning applications serving as the system of record and tailored to the unique
requirements of the retail automotive industry. Our DMS products facilitate the sale of new and used vehicles, consumer
financing, repair and maintenance services, and vehicle and parts inventory management. These solutions enable company-wide
accounting, financial reporting, cash flow management, and payroll services. Our DMS software is typically integrated with OEM
data processing systems that enable automotive retailers to order vehicles and parts, receive vehicle records, process warranties,
and check recall campaigns and service bulletins while helping them to fulfill their franchisee responsibilities to their OEM
franchisors.

In July 2025, we completed the sale of a 7% interest in our dealer software and technology services operation to a new
evergreen private equity fund, managed by Brookfield Asset Management, in exchange for units of the new evergreen fund. We
continue to consolidate the business.

Non-bank financial services

Our Indian non-bank financial services operation is a financing company primarily focused on commercial vehicle
lending and small business loans. We cater to over 147,000 customers and help them secure commercial vehicle financing. With a
pan-India distribution network of more than 449 branches, the business is well established to cater to the growing credit demand
in the country. The company is also expanding into secured micro-enterprise lending, targeting an adjacent customer segment of
individual small-scale entrepreneurs.

In July 2025, our Indian non-bank financial services operation completed the previously announced sale of its non-core
home financing operation, for $196 million of proceeds, which was retained in the business to support accelerating the growth of
the core commercial vehicle lending operations. The sale resulted in a net gain of $110 million recorded in the consolidated
statements of operating results, included in gain (loss) on dispositions, net.

Our Australian asset manager and lender provides credit and investment solutions to over 27,000 borrowers and over
120,000 investors. The business plays an important role in providing unique fixed-income investment solutions to Australians
approaching retirement or in retirement, as well as providing secured credit to underserved customer segments that require
specialized underwriting, such as small-to-medium sized business owners.

On October 22, 2025, together with institutional partners, we completed the previously announced privatization of First
National Financial Corporation, a leading publicly-listed Canadian residential and multi-family mortgage lender, for total
consideration of $2.6 billion, of which our share of equity was $146 million for an 11% economic interest. The business plays a
critical role in the origination, underwriting and servicing of single-family prime residential and multi-family mortgages,
supported by a resilient financial profile driven by recurring and predictable revenues from a growing base of mortgages under
administration. We have joint control over the business and have accounted for our interest as an equity accounted investment.

Residential mortgage insurer

Our residential mortgage insurer is the largest private sector residential mortgage insurer in Canada, providing mortgage
default insurance to Canadian residential mortgage lenders. Regulations in Canada require lenders to purchase mortgage insurance
in respect of a residential mortgage loan whenever the loan-to-value ratio exceeds 80%. Our residential mortgage insurer plays a
significant role in increasing access to homeownership for Canadian residents, particularly for first-time homebuyers.

Our residential mortgage insurer has built a broad underwriting and distribution platform across Canada that provides
customer-focused products and support services to the vast majority of Canada’s residential mortgage lenders and originators. We
underwrite mortgage insurance for residential properties in all provinces and territories of Canada.

The revenues of our residential mortgage insurer consist primarily of: (i) insurance revenues earned on mortgage
insurance contracts and (ii) net investment income and gains/losses on the investment portfolio within the business.

Fleet management and car rental services

Our fleet management and car rental services operation is one of the leading providers of heavy equipment and light
vehicle leasing and car rental services in Brazil. Our fleet management services lease a variety of assets to corporate clients under
medium-term contracts linked to inflation, including a fleet of trucks, trailers, tractors, harvesters and light vehicles, in addition to
related services. We have been able to sustain high contract renewal rates with high-quality clients as well as diversify into new
asset and industry classes. Our car rental services benefit from a nationwide presence with access to a wide network of accredited
maintenance shops, longstanding relationships with OEMs and a reputation for value added services. Our combined fleet
management and car rental services maintain a fleet of more than 115,000 vehicles.
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Construction operation

Our construction operation is a global contractor with a focus on high-quality construction, primarily on large-scale and
complex landmark buildings and social infrastructure. Construction projects are generally delivered through contracts for the
design and construction, including procurement for a defined price and program. To mitigate risk, contracts are generally
procured using a two-stage approach, which includes early engagement during the design phase prior to the execution of the main
contract. The business also engages in construction management contracts on a reduced risk model. Most construction activity is
typically subcontracted to reputable specialists whose obligations generally align with those contained within the main
construction contract. Our construction operation primarily operates in Australia, the United Kingdom and Canada across a broad
range of sectors, including office, residential, health, tourism and leisure, social infrastructure, education, data center, retail and
mixed-use properties.

We recognize revenues when it is highly probable that economic benefits will flow to the business, and when it can be
reliably measured and collection is assured. Revenues are recognized over time as performance obligations are satisfied, by
reference to the stage of completion of the contract activity at the reporting date, measured as the proportion of contract costs
incurred for work performed to date relative to the estimated total contract costs. A large portion of construction revenues and
costs are earned and incurred in Australia and the United Kingdom and may be impacted by fluctuations in the Australian dollar
and British pound. A significant portion of our revenues are generated from large projects, and the results from our construction
operation can fluctuate quarterly and annually, depending on the level of work during a period. Our business is impacted by the
general economic conditions and economic growth of the particular region in which we provide construction services.

Other

Our payment processing services operation is a leading provider of payment solutions in the Middle East and Africa. The
business provides government, merchant and institutional clients with a payment platform for acquiring, issuing and processing
customer transactions. We have accounted for our interest in the underlying business as an equity accounted investment.

Our technology services operation provides customer management solutions which specialize in managing customer
interactions for large global healthcare and technology clients primarily based in the United States. We have joint control over the
business and have accounted for our investment as an equity accounted investment.

We hold a convertible preferred security investment in Nielsen, a market leader in third-party audience measurement,
data and analytics. The business is an essential service provider to the video and audio advertising industry, providing critical
measurement data for advertising buyers and sellers. We have accounted for our investment as a financial asset.

Our real estate services operation provides services to more than 20,500 residential real estate brokers through franchise
arrangements under a number of brands in Canada, including a nationally recognized brand, Royal LePage. We also provide
valuations and related analytic services to financial institutions in Canada through which we process in excess of 200,000
appraisals and valuations per year. We have accounted for our investment as an equity accounted investment.

Our entertainment operation, in partnership with a leading Canadian gaming operator, consists of four entertainment
facilities in the Greater Toronto Area. Through a long-term contract with the Ontario Lottery and Gaming Corporation, we have
the exclusive right to operate these facilities. Through our partnership, we have undertaken a growth strategy whereby we have
been enhancing the guest experience and transforming our facilities into attractive, premier entertainment destinations. This
modernization and development is intended to include enhanced entertainment offerings and integrated property expansions that
incorporates leading world-class amenities such as hotels, meeting and event facilities, performance venues, restaurants and retail
shopping. We have joint control over the business and have accounted for our investment as an equity accounted investment.
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Infrastructure services

Our infrastructure services segment includes our (i) modular building leasing services, (ii) lottery services operation, (iii)
offshore oil services and (iv) work access services.

The table below provides a breakdown of revenues for our infrastructure services by region:

Year ended December 31,

(US$ MILLIONS) 2025 2024 2023 M

Europe $ 1,288 $ 1,666 $ 2,451
United States of America 762 802 3,190
United Kingdom 534 510 790
Australia 307 282 332
Other 262 479 694
Total $ 3,153 $ 3,739 § 7,457

M Includes revenues from our former investment in nuclear technology services operation which was disposed in November 2023.
Modular building leasing services

Our modular building leasing services provide modular workspaces in Europe and Asia-Pacific to a diversified customer
base across the industrial, infrastructure and public sectors. With a global fleet of approximately 319,000 modular units across 23
countries, our operations service more than 53,000 customers through an established network of approximately 152 service
centers. The modular units provide customers with a wide range of flexible, cost-effective and environmentally friendly solutions
for temporary space requirements. The primary source of revenues is the leasing of modular units and ancillary value added
products and services (furniture, fire extinguishers, air conditioners, wireless internet access points, steps, ramps and damage
waivers).

Lottery services operation

Our lottery services operation is a leading provider of products, services and technology across the lottery ecosystem in
over 50 countries. Our business is an essential service provider to government-sponsored lottery programs, a critical and growing
source of funding, through capabilities in game design, production, distribution, systems and terminals, and turnkey technology
solutions. The revenues of our lottery services operation consist primarily of (i) the sale of instant lottery products and services,
(ii) sale and ongoing maintenance of hardware products and technology and (iii) a full-suite of digital capabilities to support the
development and operation of government sponsored iLottery programs.

Offshore oil services

Our offshore oil services is a global provider of marine transportation, offshore oil production, facility storage, and
offshore installation, maintenance and safety services to the offshore oil production industry. We operate floating production
storage and offloading units (“FPSO”) and floating storage and offloading units (“FSO”), also with highly specialized capabilities
including dynamic positioning. We operate in selected oil regions globally, including the North Sea (Norway and the United
Kingdom) and Brazil.

As a fee-based business focused on critical services, our offshore oil services has limited direct commodity exposure and
a portfolio which primarily comprises medium-term, fixed-rate contracts with high-quality, primarily investment grade
counterparties. A substantial part of our revenues are based on contracts with customers and is fee-based which is recognized on a
straight-line basis over the term of the contracts.

On January 16, 2025, our offshore oil services completed the sale of its shuttle tanker operation for consideration of
$484 million, resulting in a net gain of $214 million.
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On September 1, 2025, our offshore oil services operation entered into an agreement to sell its FPSO operation. Expected
proceeds from the sale, combined with proceeds from prior asset sales and distributions, should provide us with a path to recover
the majority of our invested capital in the business. The sale is expected to close in the first half of 2026. As at December 31,
2025, our offshore oil services’ FPSO operation did not meet the criteria to be presented as a disposal group held for sale on the
consolidated statement of financial position due to substantive closing conditions which remain outstanding.

Work access services

Our work access services is a leading global provider of scaffolding and related services to industrial and commercial
markets, serving more than 27,000 customers across 29 countries. The platform’s scale, global footprint, and reputation for
engineering innovation and productivity represent meaningful competitive advantages in a highly fragmented industry. Our
solutions support a broad range of critical infrastructure ranging from refineries and petrochemical plants to commercial
buildings, bridges, hydroelectric dams and other power facilities. A substantial portion of our services are recurring and based on
the ongoing maintenance requirements of our customers’ mission-critical assets. Our work access services has pursued a
disciplined growth strategy combining organic initiatives with targeted acquisitions. Under our ownership, we have completed ten
acquisitions spanning multi-craft services, European and North American scaffolding providers, and complementary specialty
services such as industrial coatings, cathodic protection, and insulation. Collectively, these initiatives have expanded the
platform’s service capabilities, enhanced geographic reach, and strengthened its position as a scaled, diversified partner to global
infrastructure customers. We have joint control over the business and have accounted for our investment as an equity accounted
investment.

In July 2025, we completed the sale of a 5% interest in our work access services to a new evergreen private equity fund,
managed by Brookfield Asset Management, in exchange for units of the new evergreen fund.

Industrials

Our industrials segment includes our (i) advanced energy storage operation, (ii) engineered components manufacturing
operation, (iii) water and wastewater operation, (iv) electric heat tracing systems manufacturer and (v) other industrials
operations.

The table below provides a breakdown of revenues for our industrials segment by region:

Year ended December 31,

(USS$ MILLIONS) 2025 2024 2023

United States of America $ 6,426 $ 5,874 $ 6,338
Europe 3,558 3,583 3,493
Mexico 1,278 1,305 1,202
Brazil 1,262 1,281 1,561
Canada 515 457 607
United Kingdom 294 316 342
Australia 116 128 134
Other 1,487 1,488 1,524
Total $ 14,936 $ 14432 § 15,201

Advanced energy storage operation

Our advanced energy storage operation is a global market leader in manufacturing automotive batteries that has over
18,000 employees around the world with a footprint that consists of over 50 manufacturing, recycling and distribution centers
servicing a global customer base in over 100 countries. We manufacture and distribute over 150 million batteries per year, which
power one in three cars in the world.

The batteries manufactured by our advanced energy storage operation power both internal combustion engines and
electric vehicles. We sell starting, lighting and ignition batteries which are used primarily for initial engine ignition of traditional
vehicles. The business has made significant investments to develop higher margin advanced battery technologies, including
enhanced flooded batteries and absorbent glass mat batteries, which provide the energy density necessary for next-generation
vehicles, including electric vehicles, to comply with increased regulatory requirements and support increased electrical loads such
as start-stop functionality and autonomous features.
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Our advanced energy storage operation distributes products primarily to aftermarket retailers and OEMs. Approximately
80% of the sales volume is generated through the aftermarket channel, which services the existing car parc and represents a stable
and recurring revenue base as end users replace car batteries on average two to four times over the life of each vehicle. The
remaining 20% of our sales volume is generated through the OEM channel, which comprises sales to major car manufacturers
globally and is driven by global demand for new vehicles. We have also developed longstanding relationships with large
aftermarket customers.

On August 16, 2022, the United States enacted laws providing incentives for domestic energy production and
manufacturing. In December 2023, the United States Department of the Treasury issued proposed regulations, which were
subsequently finalized in October 2024, that provided guidance in determining eligibility to claim tax benefits. The tax benefits
are available for qualifying activities from 2023 to 2032, subject to phase out beginning in 2030. For qualified business activities
in the partnership’s advanced energy storage operation beginning in its fiscal year 2024, these tax benefits are eligible to be
refundable or transferable, and therefore the benefits are accounted for in accordance with IAS 20. IAS 20 permits a policy choice
to present benefits of a similar nature as income or an offset to a related expense. The partnership has elected to present these
benefits as a reduction to direct operating costs. During the year ended December 31, 2025, the partnership recorded a cumulative
benefit of $1,071 million (December 31, 2024: $1,341 million and December 31, 2023: $nil).

In January 2025, our advanced energy storage operation raised $5 billion of new first lien debt. $4.5 billion of the
proceeds were used to fund a special distribution to owners, of which our share was approximately $1.2 billion.

Engineered components manufacturing operation

Our engineered components manufacturing operation is a leading global manufacturer of highly engineered components
primarily for industrial trailers and other towable-equipment providers. We have a leading presence in our core products across
North America, Europe and Australia with vertically integrated production and distribution capabilities and a commitment to
sustainability. We manufacture and distribute over 95,000 products including highly engineered, customized solutions for a
diverse range of customers across our global footprint.

In July 2025, we completed the sale of a 12% interest in our engineered components manufacturing operation to a new
evergreen private equity fund, managed by Brookfield Asset Management, in exchange for units of the new evergreen fund. We
continue to consolidate the business.

Water and wastewater operation

Our water and wastewater operation in Brazil is a leading private sanitation provider, including collection, treatment and
distribution of water and wastewater services to a broad range of residential and governmental customers through long-term,
inflation-adjusted concessions, public-private partnerships and take-or-pay contracts. We provide services that benefit more than
16 million people in over 100 municipalities in Brazil.

Electric heat tracing systems manufacturer

In January 2025, we acquired our electric heat tracing systems manufacturer, a leading provider of electric heat
management solutions primarily for the industrial, commercial and residential end markets. Our core products include electric
heat tracing systems, electric floor heating, fire-rated wiring and leak detection solutions, supported by engineering and
maintenance services. We operate 18 facilities across 12 countries, selling our products to over 3,000 customers globally. The
business has a strong market position and generates a majority of its revenues from durable aftermarket replacement demand
across a large customer installed base.
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Other

Our solar power solutions provider is a distributor of solar power solutions for the distributed generation market in
Brazil.

Our Canadian natural gas production operation produces approximately 35,000 barrels of oil equivalent per day, or
BOE/d. Our properties are characterized by long-life, low-decline reserves located at shallow depths and are low-risk with low-
cost capital projects. Operational results and financial condition are dependent principally upon the prices received for gas
production which have fluctuated widely in recent years. Any upward or downward movement in natural gas prices could have an
impact on the natural gas operations’ financial condition.

Our specialty consumables and equipment manufacturing operation is a leading manufacturer and distributor of specialty
consumables products serving diagnostics, environmental and life sciences labs, as well as research markets. The business
manufactures and sells essential products that support the accuracy and repeatability of workflows in research and labs and
benefits from a diverse and long-term customer base of over 50,000 customers, which supports its strong cash flow generation.
We have joint control over the business and have accounted for our investment as an equity accounted investment.

Our returnable plastic packaging operation is a leading North American and European provider of returnable plastic
packaging that has a strong competitive position given its extensive scale, diversified base of long-term customers serving
multiple industries and its solid reputation for product innovation. We operate in an attractive segment of the packaging space that
has favorable long-term trends driven by an increased focus on sustainability and logistics. On July 1, 2025, we merged our
returnable plastic packaging operation with a North American packaging solutions provider. As a result, we deconsolidated the
net assets of our returnable plastic packaging operation and recognized an equity accounted investment of $180 million
representing a 45% interest in the merged business, of which we have a 10% economic interest.

Our roofing products manufacturer is the world’s largest provider of slate roofing tiles. With its 29 quarries, the company
produces and supplies premium slate roofing tiles globally to support the non-discretionary renovation of residential and heritage
buildings in markets with strict local regulations that mandate the use of slate for roofing. We have joint control over the business
and have accounted for our investment as an equity accounted investment.

Corporate

Corporate includes corporate cash and liquidity management, as well as activities related to the management of the
partnership’s relationship with Brookfield.

Our Growth Strategy

We seek to build value by enhancing the cash flows of our businesses, pursuing an operations-oriented acquisition
strategy and opportunistically recycling capital generated from operations and dispositions into our existing businesses, new
acquisitions and investments. We look to ensure that each of our businesses has a clear, concise business strategy built on its
competitive advantages, while focusing on profitability, sustainable operating margins and cash flows. We emphasize downside
protection by utilizing business plans that do not rely exclusively on top-line growth or excessive leverage.

We plan to grow by primarily acquiring positions of control or significant influence in businesses at attractive valuations
and by enhancing earnings of the businesses we operate. In addition to pursuing accretive acquisitions within our current
operations, we will opportunistically pursue transactions wherein our expertise, or the broader Brookfield platform, provide
insight into global trends to source acquisitions that are not available or obvious to competitors.

We offer a long-term ownership structure to companies whose management teams are seeking additional sources of
capital but prefer not to be public as a standalone business. We recycle capital opportunistically, but have the ability to own and
operate businesses for the long term.

Intellectual Property

Our company has a Licensing Agreement. Other than the limited license, under the Licensing Agreement, we do not
have a legal right to the “Brookfield” name and the Brookfield logo.
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Brookfield may terminate the Licensing Agreement effective immediately upon termination of our Master Services
Agreement or with respect to any licensee upon 30 days’ prior written notice of termination if any of the following occurs:

» the licensee defaults in the performance of any material term, condition or agreement contained in the agreement and the
default continues for a period of 30 days after written notice of the breach is given to the licensee;

» the licensee assigns, sublicenses, pledges, mortgages or otherwise encumbers the intellectual property rights granted to it
pursuant to the Licensing Agreement;

*  certain events relating to a bankruptcy or insolvency of the licensee; or
» the licensee ceases to be an affiliate of Brookfield.

A termination of the Licensing Agreement with respect to one or more licensees will not affect the validity or
enforceability of the agreement with respect to any other licensees.

Governmental, Legal and Arbitration Proceedings

We are not currently subject to any material governmental, legal or arbitration proceedings which may have or have had
a significant impact on our company’s financial position or profitability, nor are we aware of any such proceedings that are
pending or threatened.

We are named as a party in various claims and legal proceedings which arise during the normal course of our business.
We review each of these claims, including the nature of the claim, the amount in dispute or claimed and the availability of
insurance coverage. Although there can be no assurance as to the resolution of any particular claim, we do not believe that the
outcome of any claims or potential claims of which we are currently aware will have a material adverse effect on us.

Sustainability Management

The Corporation believes that maintaining a strong commitment to integrating sustainability values into business
practices alongside the ongoing management of its operations plays an essential role in enhancing business performance. The
Corporation’s ability to build long-term value is tied to continued progress toward a sustainable future. This is consistent with our
philosophy of conducting business with a long-term perspective and in an ethical manner. Accordingly, we have a long history of
incorporating sustainability principles and practices into both our investment decisions and underlying business operations.

As described under Item 4.A, “History and Development of the Company” and Item 4.C, “Organizational Structure”, as
of the date of this Form 20-F, Brookfield holds 100% of the Class B Shares and 100% of the Special Shares and Brookfield
Holders hold approximately 69% of our Class A Shares. Affiliates of Brookfield Corporation provide services to us under the
Master Services Agreement. Brookfield employs a framework of having a common set of sustainability principles across its
business platforms, while at the same time recognizing that the geographic and sector diversity of our portfolio requires a tailored
approach. The following are Brookfield’s and the Corporation’s sustainability principles: mitigating the impact of our operations
on the environment; striving to promote the well-being and safety of our workforce; upholding strong governance practices and
acting as good corporate citizens.

Integrating sustainability into the investment process

The Corporation integrates sustainability into all aspects of the investment process and ongoing management of
operations. During our initial evaluation and due diligence of an acquisition, we utilize internal and external operating expertise as
required to identify sustainability risks and opportunities. We formally incorporate guidance from the Sustainability Accounting
Standards Board, a globally recognized standard-setting organization for sustainability information, into our Investment
Sustainability Due Diligence Protocol. Other key factors typically considered during a review of a potential acquisition include,
but are not limited to, corporate policies, health and safety risks, ethical considerations, environmental matters and emerging risks.
Our comprehensive due diligence process also incorporates climate change risks, such as the physical risks from changes to the
frequency and severity of climate-related events and the risks and opportunities from transitioning to a low-carbon economy. To
ensure sustainability considerations are integrated in the due diligence phase, our investment team provides a detailed
memorandum outlining the material risks, mitigants and significant opportunities for improvement including those related to
sustainability to the Investment Committee at the time of approval.
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Upon acquisition, we create a tailored integration plan that, among other things, ensures any material sustainability-
related matters identified in the due diligence process as requiring action and monitoring throughout our ownership. We hold
onboarding sessions with the management teams of newly acquired operations to support them in developing and operationalizing
a sustainability strategy tailored to their business by leveraging our sustainability program implementation framework. It is the
responsibility of the management teams of our operations to manage sustainability risks and opportunities and to report on
sustainability strategy, program implementation and key performance metrics on a regular basis. Our business operations team
provides support to the management teams of our operations as needed, including providing additional sustainability resources to
stand-up and enhance programs at the operating company level. The combination of having local accountability and expertise in
tandem with investment and operating capabilities is important when managing diverse operations across jurisdictions.

To formally demonstrate our ongoing commitment to responsible investment and sustainability best practices, Brookfield
became a signatory to the United Nations-supported PRI in 2020. Brookfield completed its 2025 PRI Assessment, and our
submission and results were published by the PRI in November 2025. Brookfield scored well, achieving a minimum of four out of
five stars in each of the eight scored modules.

Environmental initiatives

The Corporation recognizes that climate change poses a serious threat and addressing the climate crisis is integral to
long-term sustainable success. Through our relationship with Brookfield, we support their net zero ambition.

Many of the Corporation’s operations are well positioned to have a positive environmental impact and benefit from a
focus on operational efficiency, including energy efficiency. The Corporation’s advanced energy storage operation is efficiently
managing its resources, while reducing energy consumption and emissions, by embedding circularity into its operations. In 2023,
the business achieved a significant milestone by winning the “Circular Economy Award” at the World Sustainability Awards
which recognizes the business’ commitment to integrate sustainable and circular practices in its operations and value chain. The
business’ supply chain operates on a closed-loop system that reduces emissions from transportation and recycling, allowing the
materials and resources to retain value, with minimal residual waste. Through its closed-loop process where up to 99% of
materials from its batteries can be recovered and turned into new batteries, the business collects and recycles over 8,000 used
batteries every hour within its network to supply its operations. By embedding circularity into its operations, the business uses
90% less energy and generates 90% fewer GHG emissions than batteries made with virgin materials.

Another area of focus for the Corporation is measuring, collecting and reporting GHG emissions in order to better
understand the global footprint of our operations. Our modular building leasing services operation is committed to integrating
circularity and sustainability to significantly decrease GHG emissions and achieve its net-zero carbon target by 2050 or sooner.
The business takes a holistic approach to GHG reduction by not only assessing its production and distribution emissions, but also
focusing on the lifecycle and reusability of its products and the carbon impact of logistics. The business has established several
commitments by 2030 including reducing Scope 1 and 2 emissions by 55.5% below a 2020 base year and reducing Scope 3
emissions by 25% below a 2022 base year.

Social initiatives

Employee health, safety and security are integral to our success. This is why we strive for zero serious safety incidents in
the workplace and continuous improvement in safety culture. As part of the Corporation’s onboarding process, we conduct
comprehensive health and safety assessments that include a review of safety systems and safety culture. Serious safety incidents
within the Corporation’s operations are reported to our senior management and Board in real time. basis and the remediation of
any identified gaps between our framework and our operating companies is monitored on an ongoing basis to ensure health and
safety programs align with the applicable standards our expectations.

Our employees are critical to our long-term success and we strive to create a positive, supportive and inclusive work
environment that engages employees and empowers talent to develop. We recognize that a workforce encompassing a variety of
backgrounds is critical to the Corporation’s success and vital to its culture. A diverse workforce not only reinforces Brookfield’s
core principles, which include a long-term focus and collaboration, but also provides for a more dynamic and interesting work
environment and supports efforts to provide equal employment opportunities, continuing to attract and retain top talent. We
encourage contributions from all employees and aim to provide equal development and career advancement opportunities. Our
focus on diversity, equity and inclusion reinforces our culture of collaboration and strengthens employee engagement and career
development, creating value for our investors. Our focus begins at recruitment, where we proactively recruit people who align
with the attributes of a Brookfield leader and have the potential to develop within the business. As our business evolves, we
continuously evaluate our recruitment initiatives to ensure the hiring process is both fair and inclusive by ensuring there is a
diverse slate of candidates. With our focus on diversity, we have developed objective criteria for each role by which to evaluate
all candidates and ensure that there is diversity among the interviewers who ultimately make hiring decisions.
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Governance initiatives
Our governance framework for portfolio companies in which we have a controlling interest consists of five main pillars:
(1) Board of Directors and Committees
(ii) Reporting Hotline
(iii) Cybersecurity Program
(iv) Anti-Bribery and Corruption Policy
(v) Code of Business Conduct and Ethics

In addition to the above, we also adhere to a rigorous conflict of interest policy where potential investments are screened
for possible conflicts and elevated for review to a Conflicts Committee, consisting of senior Brookfield executives, if necessary.
We have also adopted Brookfield’s personal trading policy that we believe exceeds standard legal requirements to ensure the
restriction of trading by employees involved in the investment decision-making process.

In recent years, data privacy and cybersecurity have become key governance priorities for global companies. The
Corporation’s operations are providers of essential products and services to global economies and as such, cybersecurity and data
privacy are critical to their uninterrupted operations. The Corporation continues to focus on strengthening our risk mitigation in
these areas through several measures.

For example, our cybersecurity programs are aligned with industry best practices. As part of this ongoing commitment,
we are focused on continuously enhancing our programs to align and in some cases, exceed controls of the National Institute of
Standards and Technology 2.0 Cybersecurity Framework. We regularly engage leading third-party industry experts to assess the
effectiveness of foundational cybersecurity controls across operations. We also involve third-party technical specialists to
complete technical audits across all of our operations. This includes leveraging best-in-class software to scan for potential
vulnerabilities, support ongoing network monitoring, and enhance overall threat detection capabilities. If applicable, we provide
our operations with technical support and resources to expedite remediation activities and address potential vulnerabilities.

Disaster recovery and business continuity are also crucial elements of our comprehensive cybersecurity strategy. Our
priority is to ensure that our portfolio companies are well prepared to maintain business continuity in the unlikely event of a
disaster scenario. Understanding critical systems and collaborating with our companies to implement effective plans and
processes forms the backbone of our disaster recovery efforts. This includes providing business continuity support through our
partnership programs, assisting with the necessary technologies to put these plans into action, and conducting ongoing training on,
and regular validation of, disaster recovery plans and systems. These measures ensure that our companies are equipped to quickly
respond to risks and threats, allowing them to recover critical systems and operations in a timely manner and minimize the impact
to their operations. By integrating disaster recovery into our cybersecurity program, we demonstrate our commitment to
safeguarding our assets and operations and maintaining resilience against potential threats. See Item 16K., “Cybersecurity” for
further details.

Facilities

Our principal registered office is located in British Columbia, with our operations primarily located in the United States,
Europe, Australia, Brazil, United Kingdom, and Canada. Globally, we lease and own approximately 55.7 million square feet and
32.5 million square feet of space, respectively, across all our operations, which includes office, warehouse and manufacturing
space. Our primary facilities are:

*  Approximately 48.4 million square feet of office, assembly and warehouse facilities in Europe, Australia and China
related to our modular building leasing services;

*  Approximately 27.9 million square feet of office, manufacturing and distribution facilities in the United States, China,
Europe, and Mexico related to our advanced energy storage operation; and

»  Approximately 7.5 million square feet of manufacturing and warehouse facilities in the United States and Europe related
to our engineered components manufacturing operation

Our leases expire at various times during the coming years. We believe that our current facilities are suitable and
adequate to meet our current needs and that suitable additional or substitute space will be available as needed to accommodate
continued expansion of our operations.
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4.C ORGANIZATIONAL STRUCTURE

Organizational Chart

The chart below represents a simplified summary of our organizational structure as of the date of this Form 20-F. All
ownership interests below are 100% unless otherwise indicated. “GP Interest” denotes a general partnership interest. This chart
should be read in conjunction with the explanation of our ownership and organizational structure below.
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M The Corporation is a party to the Master Services Agreement. See Item 7.B, “Related Party Transactions - Master Services Agreement”.
@ The Special Shares entitle the holder to receive incentive dividends. See Item 10.B, “Memorandum and Articles of Association — Description of

Special Shares”.

(3) As of the date of this Form 20-F, public holders of Class A Shares owned approximately 31% of our Class A Shares and Brookfield Holders owned
approximately 69% of our Class A Shares.

(4) The Corporation’s sole material assets are its direct and indirect interests in BBU and Holding LP, through which it holds its investments in the
Holding Entities and operating businesses.

(5) BBU has a commitment agreement with Brookfield, whereby Brookfield has agreed to subscribe for up to $1.5 billion of preferred equity securities of
subsidiaries of BBU. As of December 31, 2025, $725 million of perpetual preferred equity securities with an annual dividend of 7% are outstanding
and the remaining capacity available under the commitment agreement with Brookfield is $25 million.

(6) Holding LP currently owns, directly or indirectly, all of the common shares or equity interests, as applicable, of the Holding Entities. BPEG US Inc., a
subsidiary of Brookfield Asset Management, holds $5 million of preferred shares of each of CanHoldco and two of our other subsidiaries, which
preferred shares are entitled to vote with the common shares of the applicable entity. As a result, Brookfield Asset Management indirectly holds an
aggregate 1% of the votes of each of the three entities.

(7) BBHC indirectly holds (i) a 26% economic interest in BRK Ambiental Participagdes S.A., and a subsidiary of BBHC is party to voting agreements
with affiliates of Brookfield that provide BBHC with 70% voting control; (ii) a 100% economic interest and voting interest in Multiplex Global
Limited; and (iii) a 19% economic interest in CDK Global II LLC, and a subsidiary of BBHC is party to voting agreements with affiliates of Brookfield
that provide BBHC with 100% voting control.

(8) The BBUC exchangeable shares acquired by the Corporation pursuant to the Arrangement are expected to be transferred to CanHoldco.

The following table provides the percentage of voting securities owned, controlled, or directed, directly or indirectly, by
us, and our economic interest in our significant subsidiaries as at December 31, 2025.

Jurisdiction of Voting interest Economic
Significant subsidiaries organization (%) interest (%)
Business services
Unidas Locadora S.A. Brazil 100% 35%
Sagen MI Canada Inc. Canada 100% 41%
IndoStar Capital Finance Limited India 56% 20%
La Trobe Financial Services Pty Limited Australia 100% 35%
CDK Global IT LLC United States 100% 19%
Multiplex Global Limited United Kingdom 100% 100%
Infrastructure services
Altera Infrastructure L.P. United States 89% 53%
Modulaire Investments 2 S.a r.1. Luxembourg 100% 28%
Scientific Games Holdings LP United States 100% 33%
Industrials
BCP VI Summit Holdings LP United States 100% 26%
BRK Ambiental Participa¢des S.A. Brazil 70% 26%
Ember Resources Inc. Canada 100% 46%
Clarios Global LP United States 100% 28%
Descarbonize Solugdes S.A. Brazil 100% 35%
DexKo Global Inc. United States 100% 21%
Our Company

Our company was established on October 10, 2025, under the laws of British Columbia. Our head office is located at 225
Liberty Street, 8th Floor, New York, NY 10281-1048 and its registered office is located at 1055 West Georgia Street, 1500 Royal
Centre, P.O. Box 11117, Vancouver, British Columbia V6E 4N7.

As of the date of this Form 20-F, our company’s sole material assets are its direct and indirect interests in BBU and
Holding LP, through which it holds its investments in the Holding Entities and operating businesses. Our company anticipates that
the only distributions that we will receive in respect of our company’s interests in BBU and Holding LP will consist of amounts
that are intended to assist our company to pay expenses as they become due and to make distributions to our shareholders in
accordance with our company’s articles and its dividend policy. The declaration and payment of cash dividends by our company
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is at the discretion of our board. Our company is not required to pay such dividends, and we cannot assure you that our company
will make such distributions as intended.

Our Service Providers and Brookfield Corporation

The Service Providers, which are controlled subsidiaries of Brookfield, provide management services to us pursuant to
our Master Services Agreement. The senior management team that is principally responsible for providing us with management
services include many of the same executives that have successfully overseen and grown Brookfield’s business services and
industrial operations. In connection with the Arrangement, the Master Services Agreement was amended to add the Corporation
as a Service Recipient thereunder.

Brookfield Corporation is focused on deploying its capital on a value basis and compounding it over the long term. This
capital is allocated across its three core pillars of asset management, wealth solutions and its operating businesses. Employing a
disciplined investment approach, Brookfield Corporation leverages its deep expertise as an owner and operator of real assets, as
well as the scale and flexibility of its capital, to create value and deliver strong risk-adjusted returns across market cycles.

Brookfield Asset Management is a leading global alternative asset manager with over $1 trillion of assets under
management across infrastructure, renewable power and transition, private equity, real estate, and credit. Brookfield Asset
Management invests client capital for the long term with a focus on real assets and essential service businesses that form the
backbone of the global economy. It offers a range of alternative investment products to investors around the world — including
public and private pension plans, endowments and foundations, sovereign wealth funds, financial institutions, insurance
companies and private wealth investors. It draws on Brookfield’s heritage as an owner and operator to invest for value and seeks
to generate strong returns for its clients, across economic cycles.

Holding LP

As of the date of this Form 20-F, BBU’s sole material asset is its approximate 62.8% managing partner interest in the
Holding LP. The Corporation owns 100% of the Redemption-Exchange Units of the Holding LP that represented an approximate
37.2% interest in the Holding LP. The Corporation also owns a special limited partnership interest in the Holding LP that entitles
it to receive incentive distributions from the Holding LP. See Item 10.B, “Memorandum and Articles of Association - Description
of the Holding LP Limited Partnership Agreement - Distributions” and Item 7.B,“Related Party Transactions - Incentive
Dividends”.

Holding Entities

Our company indirectly holds its interests in our operating businesses through the Holding Entities. The Holding LP
owns, directly or indirectly, all of the common shares or equity interests, as applicable, of the Holding Entities.

BBU has an agreement with Brookfield to subscribe for up to $1.5 billion of perpetual preferred equity securities of
subsidiaries of BBU. The preferred securities are redeemable at the option of Brookfield to the extent BBU completes asset sales,
financings or equity issuances. As at December 31, 2025, the amount subscribed from subsidiaries of the partnership was
$725 million (2024: $725 million) with an annual dividend of 7%. The remaining capacity on the commitment agreement with
Brookfield is $25 million, expiring on December 31, 2026.

In addition, Brookfield Asset Management holds $5 million of preferred shares of each of CanHoldco and two of our
other subsidiaries. See Item 7.B, “Related Party Transactions - Preferred Shares of Certain Holding Entities” for further detail.

4.D PROPERTY, PLANTS AND EQUIPMENT

The Corporation’s head office is located at 225 Liberty Street, 8th Floor, New York, NY 10281-1048 and its registered
office is located at 1055 West Georgia Street, 1500 Royal Centre, P.O. Box 11117, Vancouver, British Columbia V6E 4N7. The
Corporation does not directly own any real property and its sole material assets are its direct and indirect interests in BBU and
Holding LP, through which it holds its investments in the Holding Entities and operating businesses. See also the information
contained in this Form 20-F under Item 3.D, “Risk Factors — Risks Relating to Our Operations” and Item 5, “Operating and
Financial Review and Prospects”.

ITEM 4A. UNRESOLVED STAFF COMMENTS

Not applicable.
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ITEM 5. OPERATING AND FINANCIAL REVIEW AND PROSPECTS
5.A OPERATING RESULTS
Introduction

This MD&A included in Item 5.A of this Form 20-F covers the financial position of the partnership as at December 31,
2025 and December 31, 2024, and the partnership’s results of operations for the years ended December 31, 2025, 2024 and 2023.
The information in this MD&A should be read in conjunction with the audited consolidated financial statements as at
December 31, 2025 and December 31, 2024, and for the years ended December 31, 2025, 2024 and 2023 included elsewhere in
this Form 20-F, which are prepared in accordance with IFRS Accounting Standards as issued by the IASB. Holders of the
Redemption-Exchange Units, Special LP Units, LP units, GP Units and BBUC exchangeable shares will be collectively referred
to throughout Item 5 as “Unitholders”, “Units”, or as “per Unit”, unless the context indicates or requires otherwise.

In addition to historical information, this MD&A contains forward-looking statements. Readers are cautioned that these
forward-looking statements are subject to risks and uncertainties that could cause actual results to differ materially from those
reflected in the forward-looking statements. See “Special Note Regarding Forward-Looking Statements” in the forepart of this
Form 20-F.

Basis of Presentation

The audited annual consolidated financial statements of the partnership have been prepared in accordance with IFRS
Accounting Standards as issued by the IASB. The audited annual consolidated financial statements are prepared on a going
concern basis and have been presented in U.S. dollars rounded to the nearest million, unless otherwise indicated. The audited
annual consolidated financial statements include the accounts of the partnership and its consolidated subsidiaries, which are the
entities over which the partnership has control. Certain comparative figures have been reclassified to conform to the current year’s
presentation.

We also discuss the results of operations on a segment basis, consistent with how the CODM manages and views our
business. Our operating segments are: (i) business services, (ii) infrastructure services, (iii) industrials and (iv) corporate.

Non-IFRS measures used in this MD&A are reconciled to the most directly comparable IFRS measure. All dollar
references, unless otherwise stated, are in millions of U.S. dollars. Australian dollars are identified as “A$” or “AUD”, Brazilian
reais are identified as “R$” or “BRL”, British pounds are identified as “£” or “GBP”, euros are identified as “€” or “EUR”,
Canadian dollars are identified as “C$” or “CAD” and Indian rupees are identified as “INR”.

Overview of our Business

The partnership is a Bermuda exempted limited partnership registered under the Bermuda Limited Partnership Act 1883,
as amended, and the Bermuda Exempted Partnerships Act 1992, as amended. On March 27, 2026, the Arrangement was
completed, following which the partnership became a subsidiary of the Corporation.

The partnership was established by Brookfield to be its flagship public partnership for its business services and industrial
operations. Our operations are primarily located in the United States, Europe, Australia, Brazil, and Canada. We are focused on
owning and operating high-quality operations that benefit from a strong competitive position and provide essential products and
services. We seek to build value through enhancing the cash flows of our businesses, pursuing an operations oriented acquisition
strategy and opportunistically recycling capital generated from operations and dispositions into our existing operations, new
acquisitions and investments. Prior to completion of the Arrangement, the partnership’s goal was to generate Unitholder returns
primarily through capital appreciation with a modest distribution yield.

Operating Segments

We have four operating segments which are organized based on how the CODM manages and views the business: (i)
business services, (ii) infrastructure services, (iii) industrials and (iv) corporate.

Our business services segment includes our (i) dealer software and technology services operation, (ii) non-bank financial
services operations, (iii) residential mortgage insurer, (iv) fleet management and car rental services, (v) construction operation,
(vi) payment processing services operation and (vii) other operations.

Our infrastructure services segment includes our (i) modular building leasing services, (ii) lottery services operation, (iii)
offshore oil services and (iv) work access services.
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Our industrials segment includes our (i) advanced energy storage operation, (ii) engineered components manufacturing
operation, (iii) water and wastewater operation, (iv) electric heat tracing systems manufacturer and (v) other industrials
operations.

Our corporate segment includes corporate cash and liquidity management, as well as activities related to the management
of the partnership’s relationship with Brookfield.

Refer to Item 4.B, ‘Business Overview’ for additional information about our businesses included in each operating
segment.

The table below provides a breakdown by operating segment of total assets of $75.8 billion as at December 31, 2025 and
of total revenues of $27.5 billion for the year ended December 31, 2025.

Assets Revenues

As at For the year ended
(US$ MILLIONS) December 31, 2025 December 31, 2025
Business services $ 28,578 $ 9,368
Infrastructure services 16,270 3,153
Industrials 29,914 14,936
Corporate 9299 —
Total $ 75,761 $ 27,457

Outlook

We target long-term capital appreciation driven by our ability to acquire for value and execute on our operational value
creation plans to improve performance and enhance cash flows. We believe our global scale and leading operations allow us to
efficiently allocate capital around the world toward those sectors and geographies where we see the greatest opportunities to
realize our targeted returns. We also actively seek to monetize business interests as they mature and reinvest the proceeds into
higher yielding investment strategies, further enhancing returns. Most of our global operations are market leaders, largely
providing goods and services where they are sourced, and as a result, are not overly reliant on cross-border trade. As global trade
policies continue to evolve, we do not expect the impact of tariffs to have a material effect on the cash flows of our operations.
Where there are effects, we anticipate we will be able to implement operational and commercial plans to mitigate the impacts. An
overall higher inflationary environment could delay long-term investment decisions, impact growth and result in a more
pronounced pullback in global demand. While we have seen the resiliency of our operations demonstrated through past cycles, we
are working with all our management teams to ensure our businesses are well positioned in any economic environment.

Business services

Our residential mortgage insurer continues to perform well. New insurance premiums written increased compared to the
prior year, supported by the introduction of new mortgage insurance products and improved homebuyer affordability. Recent
vintages of the insurance book continue to trend in line with expectations, with loss ratios normalizing toward long-term average
levels which the business is well positioned to manage.

At our dealer software and technology services operation, we are progressing planned modernization and technology
upgrades to enhance the user experience and overall customer service levels. We recently signed a multi-year extension with a
large publicly traded auto dealership as renewal activity is helping offset the impact of churn. Costs associated with these
modernization initiatives will continue to impact near-term financial performance but will position the business for improved
long-term profitability.

Infrastructure services

Improved margins, favorable mix and the ongoing ramp-up of recent commercial wins contributed to performance at our
lottery services operation. The business continues to execute on a strong pipeline of new commercial opportunities including the
full roll-out of its U.K. digital service offering early this year.

Lower activity levels and fleet utilization at our modular building leasing services operation impacted results during the
year, partially offset by continued growth of value-added products and services. We are supporting the business to accelerate
growth and operational initiatives and to support profitability in the current environment.

66 Brookfield Business Corporation



Industrials

Performance at our advanced energy storage operation continues to benefit from favorable mix due to the growing
demand for higher margin advanced batteries and strong execution of commercial and operational initiatives. Earlier this year, the
business announced a multi-billion-dollar capital reinvestment program focused on expanding U.S. manufacturing capacity,
developing state-of-the-art facilities and enhancing recycling and crucial mineral recovery capabilities. These investments are
supported by strong cash flow generation and U.S. manufacturing tax credits.

Improved contribution at our engineered components manufacturer was driven by new business wins, commercial
actions and cost optimization initiatives. Underlying end market demand has been slow to recover and remains below normal
cycle levels. While the timing of a full volume recovery is uncertain, the business is well positioned to capitalize even in a more
modest end market recovery scenario.

Our electric heat tracing systems manufacturer continues to benefit from durable aftermarket replacement demand across
a large installed base. The business is off to a strong start, led by a newly strengthened management team and continues to execute
initiatives to streamline product portfolio, refine the go-to-market strategy and refocus the business on profitable, sustainable
growth.
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Review of Consolidated Results of Operations

The following table summarizes the partnership’s results of operations for the years ended December 31, 2025, 2024 and
2023. Further details on our results of operations and our financial performance are presented within the “Segment Analysis”
section.

Year ended December 31, Change
(USS$ MILLIONS, except per unit amounts) 2025 2024 2023 2025 vs 2024 2024 vs 2023
Revenues $ 27,457 $ 40,620 $ 55,068 $  (13,163) $  (14,448)
Direct operating costs (22,151) (34,883) (50,021) 12,732 15,138
General and administrative expenses (1,151) (1,267) (1,538) 116 271
Interest income (expense), net (3,139) (3,104) (3,596) (35) 492
Equity accounted income (loss), net 42 90 132 (48) (42)
Impairment reversal (expense), net (88) (981) (831) 893 (150)
Gain (loss) on dispositions, net 325 692 4,686 (367) (3,994)
Other income (expense), net (815) (573) (178) (242) (395)
Income (loss) before income tax 480 594 3,722 (114) (3,128)
Income tax (expense) recovery
Current (583) (646) (775) 63 129
Deferred 490 947 830 (457) 117
Net income (loss) $ 387 § 895 $ 3,777 $ (508) $ (2,882)
Attributable to:
Limited partners $ 26) $ 37) $ 482 $ 11 $ (519)
Non-controlling interests attributable to:
Redemption-exchange units ) (35) 451 26 (486)
Special limited partner 95 — — 95 —
BBUC exchangeable shares 17) (37) 472 20 (509)
Preferred securities 52 52 83 — (31)
Interest of others in operating subsidiaries 292 952 2,289 (660) (1,337)
$ 387 § 895 $ 3,777 $ (508) $ (2,882)
Basic and diluted earnings (loss) per limited
partner unit (D ? $ (0.30) $ (0.50) $ 6.49

O Average number of LP Units outstanding for the year ended December 31, 2025 was 86.5 million (2024: 74.3 million, 2023: 74.5 million).
@ Net income (loss) attributable to LP Units is reduced by incentive distributions paid to special limited partnership unitholders during the year ended
December 31, 2025.

Comparison of the years ended December 31, 2025 and December 31, 2024

For the year ended December 31, 2025, net income was $387 million, with $43 million of net income attributable to
Unitholders ($(0.30) per LP unit). For the year ended December 31, 2024, net income was $895 million, with $109 million of net
loss attributable to Unitholders ($(0.50) per LP unit). The decrease in net income was primarily due to the impact of dispositions
completed in the trailing twenty-four months, combined with lower tax benefits at our advanced energy storage operation in the
current year of $1,071 million, compared to $1,341 million in the prior year.
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Revenues

For the year ended December 31, 2025, revenues decreased by $13,163 million to $27,457 million, compared to
$40,620 million for the year ended December 31, 2024. Revenues in our business services segment decreased by $13,081 million,
primarily due to the disposition of our road fuels operation in July 2024 and the deconsolidation of our healthcare services
operation in May 2025, which reduced revenues by $12,904 million. Revenues in our infrastructure services segment decreased
by $586 million, primarily due to the disposition of our offshore oil services’ shuttle tanker operation in January 2025. Revenues
in our industrials segment increased by $504 million primarily due to contribution from our electric heat tracing systems
manufacturer acquired in January 2025, combined with strong performance at our advanced energy storage operation during the
year driven by favorable pricing and growing demand for higher margin advanced batteries. The increase was partially offset by
the deconsolidation of our returnable plastic packaging operation in July 2025.

Direct operating costs

For the year ended December 31, 2025, direct operating costs decreased by $12,732 million to $22,151 million,
compared to $34,883 million for the year ended December 31, 2024. The decrease was primarily due to the disposition of our
road fuels operation in July 2024 and the deconsolidation of our healthcare services operation in May 2025, which reduced direct
operating costs by $12,737 million. The decrease was partially offset by contributions from our electric heat tracing systems
manufacturer acquired in January 2025.

General and administrative expenses

For the year ended December 31, 2025, general and administrative expenses decreased by $116 million to
$1,151 million, compared to $1,267 million for the year ended December 31, 2024. The decrease was primarily due to the
deconsolidation of our healthcare services operation in May 2025 and the deconsolidation of our returnable plastic packaging
operation in July 2025. The decrease was partially offset by contributions from our electric heat tracing systems manufacturer
acquired in January 2025.

Impairment reversal (expense), net

For the year ended December 31, 2025, net impairment expense of $88 million primarily relates to an impairment of
goodwill of $71 million recognized in our solar power solutions due to revised expectations of cash flows as a result of increased
competition and challenging market conditions.

Gain (loss) on dispositions, net

For the year ended December 31, 2025, gain (loss) on dispositions, net was $325 million primarily driven by a
$214 million net gain recognized from the disposition of our offshore oil services’ shuttle tanker operation and a $110 million net
gain from the disposition of our Indian non-bank financial services’ non-core home financing operation.

Other income (expense), net

For the year ended December 31, 2025, net other expense increased by $242 million to $815 million, compared to
$573 million for the year ended December 31, 2024. Other income (expense), net corresponds to amounts that are not directly
related to revenue generating activities and are not normal, recurring income or expenses necessary for business operations. For
the year ended December 31, 2025, the components of other income (expense), net include $467 million of expenses for
employee incentive payments linked to the realization of value at our operations, $236 million of net gain recognized upon
deconsolidation of our healthcare services operation, $224 million of business separation expenses, stand-up costs and
restructuring charges, $152 million of net revaluation losses, $128 million of net losses on debt modification and extinguishment,
$125 million of gains recorded at our offshore oil services due to completed upgrades and unrealized gains recorded on
reclassification of property, plant and equipment to finance leases, $44 million of transaction costs, $35 million of expense related
to the write-down of an earn-out associated with the sale of our automotive aftermarket parts remanufacturer, $14 million of
unrealized loss recognized on the partial sale of an interest in our work access services operation to a Brookfield-managed
evergreen fund, and $112 million of other expenses. For the year ended December 31, 2024, the components of other income
(expense), net include $407 million related to a provision for payment of a litigation settlement at our dealer software and
technology services operation, $251 million related to provisions recorded at our construction operation, $168 million of net
revaluation gains, $158 million of business separation expenses, stand-up costs and restructuring charges, $108 million of net
gains on the sale of property, plant and equipment and other assets, $52 million of net gains on debt modification and
extinguishment, $50 million of other income related to a distribution at our entertainment operation, $35 million in transaction
costs, $15 million of expenses for employee incentive payments linked to the realization of value at our operations, and $85
million of other expenses.
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Income tax (expense) recovery

For the year ended December 31, 2025, current income tax expense decreased by $63 million to $583 million, compared
to current income tax expense of $646 million for the year ended December 31, 2024. The decrease in current income tax expense
is primarily due to a current income tax recovery related to the impact of a litigation settlement within our dealer software and
technology services operation and the impact of enacted tax legislation within our dealer software and technology services
operation and our engineered components manufacturing operation. Deferred income tax recovery decreased by $457 million to
$490 million, compared to deferred income tax recovery of $947 million for the year ended December 31, 2024. The decrease in
deferred income tax recovery was primarily due to non-recurring deferred tax recoveries in the prior period relating to a litigation
settlement at our dealer software and technology services operation and tax benefits recognized within our advanced energy
storage operation, partially offset by the derecognition of deferred tax assets within our healthcare services in the prior period.

Comparison of the years ended December 31, 2024 and December 31, 2023

For the year ended December 31, 2024, net income was $895 million, with $109 million of net loss attributable to
Unitholders ($(0.50) per LP unit). For the year ended December 31, 2023, net income was $3,777 million, with $1,405 million of
net income attributable to Unitholders ($6.49 per LP unit). The decrease in net income was primarily due to the gain on
disposition of our nuclear technology services operation in November 2023.

Revenues

For the year ended December 31, 2024, revenues decreased by $14,448 million to $40,620 million, compared to
$55,068 million for the year ended December 31, 2023. Revenues from our business services segment decreased by
$9,961 million, primarily due to the disposition of our road fuels operation in July 2024 which reduced revenues by
$10,520 million. Included in the revenues and direct operating costs of our road fuels operation, was a duty payable to the
government of the United Kingdom of $4,705 million (2023: $8,033 million), which was recorded gross within revenues and
direct costs without impact on the margin generated by the business. Revenues from our infrastructure services segment decreased
by $3,718 million primarily due to the disposition of our nuclear technology services operation in November 2023. Revenues
from our industrials segment decreased by $769 million primarily due to lower volumes at our engineered components
manufacturing operation due to weak market conditions, combined with dispositions the partnership completed throughout 2024.
The decrease was partially offset by an increase in revenues from our advanced energy storage operation driven by commercial
actions, continued execution of optimization initiatives and growing demand for higher margin advanced batteries.

Direct operating costs

For the year ended December 31, 2024, direct operating costs decreased by $15,138 million to $34,883 million,
compared to $50,021 million for the year ended December 31, 2023. The decrease was primarily due to the disposition of our
road fuels operation in July 2024 which reduced direct operating costs by $10,381 million, combined with other business
dispositions completed in 2024 and a benefit of $1,341 million recognized at our advanced energy storage operation related to tax
benefits. As noted above, included in the revenues and direct operating costs of our road fuels operation, was a duty payable to the
government of the United Kingdom of $4,705 million (2023: $8,033 million), which was recorded gross within revenues and
direct costs without impact on the margin generated by the business.

General and administrative expenses

For the year ended December 31, 2024, general and administrative expenses decreased by $271 million to
$1,267 million, compared to $1,538 million for the year ended December 31, 2023. The decrease was primarily due to the
dispositions of our road fuels operation in July 2024 and our nuclear technology services operation in November 2023, combined
with the impact of other business dispositions completed throughout 2024.

Interest income (expense), net

For the year ended December 31, 2024, net interest expense decreased by $492 million to $3,104 million, compared to
$3,596 million for the year ended December 31, 2023. The decrease in net interest expense was primarily due to reduced
borrowings within our operations as a result of dispositions and the impact of refinancings which lowered the cost of debt at select
operations.

Impairment reversal (expense), net

For the year ended December 31, 2024, net impairment expense of $981 million primarily related to an impairment of
goodwill of $661 million recognized in our healthcare services due to revised expectations of cash flows as a result of updated
estimates for hospital admissions, revenue rates and operating costs and impairment of $168 million recognized on property, plant
and equipment at our natural gas production as a result of a decline in forecast natural gas prices.
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Gain (loss) on dispositions, net

For the year ended December 31, 2024, net gain (loss) on dispositions, net was $692 million. The net gain includes a
$483 million gain recognized from the disposition of our road fuels operation, a $110 million gain recognized from the
deconsolidation of our payment processing services operation, an $84 million gain recognized on the sale of our Canadian
aggregates production operation and a $15 million gain recognized from the disposition of our general partner interest and
residential real estate brokerage portfolio to Bridgemarq, a publicly listed real estate services operation and brokerage business.

Other income (expense), net

For the year ended December 31, 2024, net other expense increased by $395 million to $573 million, compared to
$178 million for the year ended December 31, 2023. Other income (expense), net corresponds to amounts that are not directly
related to revenue generating activities and are not normal, recurring income or expenses necessary for business operations. For
the year ended December 31, 2024, the components of other income (expense), net include $407 million related to a provision for
payment of a litigation settlement at our dealer software and technology services operation, $251 million related to provisions
recorded at our construction operation, $168 million of net revaluation gains, $158 million of business separation expenses, stand-
up costs and restructuring charges, $108 million of net gains on the sale of property, plant and equipment and other assets, $52
million of net gains on debt modification and extinguishment, $50 million of other income related to a distribution at our
entertainment operation, $35 million in transaction costs, $15 million of expenses for employee incentive payments linked to the
realization of value at our operations, and $85 million of other expenses. For the year ended December 31, 2023, the components
of other income (expense), net include $446 million of net gains on debt modification and extinguishment,$247 million loss
related to a fair value adjustment as a result of the reclassification of our graphite electrode operation as a financial asset, $246
million of business separation expenses, stand-up costs and restructuring charges, $116 million in transaction costs, $93 million of
net revaluation gains, $35 million of expenses for employee incentive payments linked to the realization of value at our
operations, and $73 million of other expenses.

Income tax (expense) recovery

For the year ended December 31, 2024, current income tax expense decreased by $129 million to $646 million,
compared to current income tax expense of $775 million for the year ended December 31, 2023. The decrease in current income
tax expense was primarily due to lower taxable income at our dealer software and technology services operation and lower
income tax expense in our operations due to dispositions completed in 2023. Deferred income tax recovery increased by
$117 million to $947 million, compared to deferred income tax recovery of $830 million for the year ended December 31, 2023.
The increase in deferred income tax recovery was primarily driven by an increase in deferred tax assets within our advanced
energy storage operation due to tax benefits recognized in 2024. Results in 2023 included a deferred income tax recovery related
to the recognition of previously unrecognized deferred tax assets in our solar power solutions.
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Summary of Results
Quarterly results

Total revenues and net income (loss) for the eight most recent quarters were as follows:

2025 2024
(US$ MILLIONS, except per unit amounts) Q4 Q3 Q2 Q1 Q4 Q3 Q2 Q1
Revenues $ 7,094 $ 6919 $ 6,695 $ 6,749 $ 7,427 §$ 9,232 $11,946 $12,015
Direct operating costs (5,621) (5,663) (5,465) (5,402) (6,008) (7,069) (10,928) (10,878)
General and administrative expenses (291) (278) 271) (311) (324) (319) (307) (317)
Interest income (expense), net (784) (784) (801) (770) (752) (778) (778) (796)
Equity accounted income (loss), net 19 8 23 () 35 1 31 23
Impairment reversal (expense), net (74) — 14) — (991) — — 10
Gain (loss) on dispositions, net — 105 6 214 — 593 84 15
Other income (expense), net 167) (462) (103) (83) (360) (229) (100) 116
Income (loss) before income tax 176 (155) 70 389 973) 1,431 (52) 188
Income tax (expense) recovery
Current (137) (130) (119) (197) (158) (276) (122) (90)
Deferred 79 163 184 64 23 580 239 105
Net income (loss) $ 118 § (122) 135 § 256 §$(1,108) § 1,735 § 65 § 203
Attributable to: -
Limited partners $ 428 (@25 5 11 $ 30 $ (150) $ 103 $ @ $ 17
Non-controlling interests attributable to:
Redemption-exchange units 24) (14) 6 23 (141) 97 (6) 15
Special limited partner 95 — — — — — — —
BBUC exchangeable shares 33) (20) 9 27 (147) 101 7 16
Preferred securities 13 13 13 13 13 13 13 13
Interest of others in operating
subsidiaries 109 (76) 96 163 (683) 1,421 72 142
$ 118 § (122) 135 § 256 §$(1,108) § 1,735 65 § 203
Basic and diluted earnings (loss) per
limited partner unit (D@ $ (048 $ (028) § 0.12 § 038 § (2.02) § 139 § (0.10) 0.23

O Average number of LP Units outstanding for the three months ended December 31, 2025 was 88.3 million (December 31, 2024: 74.3 million).
@ Net income (loss) attributable to LP Units is reduced by incentive distributions paid to special limited partnership unitholders during the three months
ended December 31, 2025.

Revenues and direct operating costs vary from quarter to quarter primarily due to acquisitions and dispositions of
businesses, fluctuations in foreign exchange rates, business and economic cycles, weather and seasonality, broader economic
factors, and commodity market volatility. Within our industrials segment, at our natural gas production operation, the ability to
move heavy equipment safely and efficiently in Western Canadian oil and gas fields is dependent on weather conditions. In
addition, the demand for batteries at our advanced energy storage operation as well as electric heat management products and
services at our electric heat tracing systems manufacturer is typically higher in the colder seasons. Within our infrastructure
services segment, our work access services operation is impacted by seasonality in the industries it services; for example, most
refineries tend to close down for turnarounds during the spring and fall. In addition, cold temperatures in the first and fourth fiscal
quarters typically limit activity on maintenance and capital projects in cold climates. In our modular building leasing services,
business activity peaks in the summer months while the fourth fiscal quarter is a seasonal low as deliveries typically reduce in the
winter. Some of our business services activities are seasonal in nature and are affected by the general level of economic activity
and related volume of services purchased by our clients. The mortgage insurance premiums underwritten at our residential
mortgage insurer fluctuate based on the general seasonality and macroeconomic conditions affecting the Canadian housing
market. Net income is impacted by periodic monetization gains and impairment losses.
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Review of Consolidated Financial Position

The following is a summary of the consolidated statements of financial position of the partnership as at December 31,

2025 and December 31, 2024:

(USS$ MILLIONS)
Assets

Cash and cash equivalents
Financial assets

Accounts and other receivable, net
Inventory and other assets
Property, plant and equipment
Deferred income tax assets
Intangible assets

Equity accounted investments
Goodwill

Liabilities and Equity

Liabilities

Accounts payable and other

Corporate borrowings

Non-recourse borrowings in subsidiaries of the partnership

Deferred income tax liabilities

Equity
Limited partners
Non-controlling interests attributable to:
Redemption-exchange units
Special limited partner
BBUC exchangeable shares
Preferred securities

Interest of others in operating subsidiaries

Financial assets

Change
December 31,
2025 vs
December 31, December 31, December 31,
2025 2024 2024
3,546 $ 3,239 $ 307
12,483 12,371 112
7,725 6,279 1,446
4,594 5,728 (1,134)
11,013 13,232 (2,219)
2,083 1,744 339
18,513 18,317 196
2,494 2,325 169
13,310 12,239 1,071
75,761 $ 75474 % 287
14,188 $ 16,691 $ (2,503)
1,325 2,142 (817)
42,424 36,720 5,704
2,513 2,613 (100)
60,450 $ 58,166 $ 2,284
2,294 $ 1,752 $ 542
1,350 1,644 (294)
1,807 1,721 86
740 740 —
9,120 11,451 (2,331)
15,311 17,308 (1,997)
75,761 $ 75,474 $ 287

Financial assets increased by $112 million to $12,483 million as at December 31, 2025, compared to $12,371 million as
at December 31, 2024. The balance comprised marketable securities, loans and notes receivable, derivative assets and other
financial assets including $584 million of marketable securities within our corporate segment related to units in a new Brookfield-
managed evergreen private equity fund we received as consideration for the sale of partial interests in three businesses completed
in July 2025. The increase was partially offset by a reduction in other financial assets within our offshore oil services, and a net
reduction in the mortgages receivable at our Australian asset manager and lender as a result of higher loan repayments compared

to new loan originations.
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The following table presents financial assets by segment as at December 31, 2025 and December 31, 2024:

Business Infrastructure
(US$ MILLIONS) services services Industrials Corporate Total
December 31, 2025 $ 11,664 $ 27§ 207 $ 585 § 12,483
December 31, 2024 $ 11,713 § 253§ 404 § 1S 12,371

Accounts and other receivable, net

Accounts and other receivable, net increased by $1,446 million to $7,725 million as at December 31, 2025, compared to
$6,279 million as at December 31, 2024. The increase was primarily due to timing of billed receivables within our water and
wastewater operation, combined with the acquisition of our electric heat tracing systems manufacturer in January 2025, partially
offset by the receipt of payments relating to projects within our construction operation. Included in accounts receivable is an
additional $1,071 million recorded during the year at our advanced energy storage operation related to tax benefits.

Inventory and other assets

Inventory and other assets decreased by $1,134 million to $4,594 million as at December 31, 2025, compared to
$5,728 million as at December 31, 2024. The decrease in inventory and other assets was primarily due to the disposition of our
offshore oil services’ shuttle tanker operation in January 2025, and our Indian non-bank financial services’ non-core home
financing operation in July 2025, which were both previously classified as assets held for sale. The decrease was partially offset
by higher other assets within our offshore oil services due to the recognition of a finance lease receivable and an increase in
inventory of $146 million primarily due to higher units on hand at our advanced energy storage operation, combined with the
acquisition of our electric heat tracing systems manufacturer in January 2025.

Property, plant & equipment and intangible assets

Property, plant & equipment (“PP&E”) decreased by $2,219 million to $11,013 million as at December 31, 2025,
compared to $13,232 million as at December 31, 2024. The decrease was primarily due to the deconsolidation of our healthcare
services operation which reduced PP&E by $2,320 million, and the reclassification of certain vessels within our offshore oil
services from PP&E to finance leases of $1,419 million, combined with regular depreciation expense of $1,428 million. These
factors were partially offset by additions to PP&E of $3,028 million, primarily due to growth capital expenditures within our
offshore oil services which are contractually reimbursed. As at December 31, 2025, PP&E included $767 million of right-of-use
assets (2024: $874 million).

Intangible assets increased by $196 million to $18,513 million as at December 31, 2025, compared to $18,317 million as
at December 31, 2024. The increase was primarily due to additions of $1,176 million, combined with the impact of foreign
exchange movements of $861 million, partially offset by amortization expense of $1,606 million and dispositions of $87 million.

Capital expenditures represent additions to PP&E and certain intangible assets. Included in capital expenditures are
maintenance capital expenditures, which are required to sustain the current performance of our operations, and growth capital
expenditures, which are made for incrementally new assets that are expected to expand existing operations. Within our business
services segment, capital expenditures were primarily related to production costs associated with developing or enhancing
proprietary technology as well as maintenance of computer and hosting equipment at our dealer software and technology services
operation and maintenance and expansion of the fleet at our fleet management and car rental services operation. Within our
infrastructure services segment, capital expenditures were primarily vessel dry-docking costs at our offshore oil services which
are contractually reimbursed by our customer, and fleet investment at our modular building leasing services. Within our
industrials segment, capital expenditures were primarily related to expansions and equipment replacement at our advanced energy
storage operation. We also include additions to intangible assets in our water and wastewater operation within capital
expenditures due to the nature of its concession agreements. Maintenance and growth capital expenditures for the year ended
December 31, 2025 were $868 million and $1,320 million, respectively (2024: $853 million and $1,886 million, 2023:
$833 million and $2,100 million). Growth capital expenditures include fleet expansion capital expenditures at our fleet
management and car rental services presented as cash used in operating activities in the consolidated statement of cash flows.

Deferred income tax assets

Deferred income tax assets increased by $339 million to $2,083 million as at December 31, 2025, compared to
$1,744 million as at December 31, 2024. The increase was primarily due to the recognition of deferred tax assets within our
advanced energy storage operation and our natural gas production operation, combined with the impact of foreign exchange
movements within our operations.
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Equity accounted investments

Equity accounted investments increased by $169 million to $2,494 million as at December 31, 2025, compared to
$2,325 million as at December 31, 2024. The increase was primarily due to the acquisition of our specialty consumables and
equipment manufacturer in May 2025, the acquisition of our Canadian residential and multi-family mortgage lender in October
2025, and the merger of our returnable plastic packaging operation with a North American packaging solutions provider in July
2025, partially offset by distributions received from equity accounted investments within our operations, and the partial sale of an
interest in our work access services operation.

Goodwill

Goodwill increased by $1,071 million to $13,310 million as at December 31, 2025, compared to $12,239 million as at
December 31, 2024. The increase was primarily due to the acquisition of our electric heat tracing systems manufacturer and the
impact of foreign exchange movements.

Accounts payable and other

Accounts payable and other decreased by $2,503 million to $14,188 million as at December 31, 2025, compared to
$16,691 million as at December 31, 2024. The decrease was primarily due to the deconsolidation of our healthcare services
operation in May 2025 which reduced liabilities by $1,969 million, combined with the disposition of our offshore oil services’
shuttle tanker operation and our Indian non-bank financial services’ non-core home financing operation, whose liabilities were
previously classified as liabilities held for sale. These factors were partially offset by an increase in other liabilities at our
advanced energy storage operation due to provisions recognized for expected employee incentive payments linked to the
realization of value.

Corporate and non-recourse borrowings
Borrowings are discussed in Item 5.B, “Liquidity and Capital Resources” below.
Deferred income tax liabilities

Deferred income tax liabilities decreased by $100 million to $2,513 million as at December 31, 2025, compared to
$2,613 million as at December 31, 2024. The decrease was primarily due to the reduction of acquisition related deferred tax
liabilities within our advanced energy storage operation, our engineered components manufacturing operation and our modular
building leasing services, partially offset by deferred tax liabilities recognized upon the acquisition of our electric heat tracing
systems manufacturer.

Equity attributable to Unitholders

As at December 31, 2025, our capital structure comprised two classes of partnership units: LP Units and GP Units. LP
Units entitle the holder to their proportionate share of distributions. GP Units entitle the holder the right to govern our financial
and operating policies. See Item 10.B, “Memorandum and Articles of Association - Description of the Holding LP Limited
Partnership Agreement”.

As at December 31, 2025, the Holding LP’s capital structure comprised three classes of partnership units: managing
general partner units held by BBU, Special LP Units and Redemption-Exchange Units held by Brookfield Holders. In its capacity
as the holder of the Special LP Units of the Holding LP, the special limited partner was entitled to receive incentive distributions
based on 20% of the growth in the market value of the Units quarter-over-quarter, but only after the market value exceeds the
Incentive Distribution Threshold.

During the fourth quarter of 2025, the volume-weighted average price per LP Unit was $33.81 and above the previous
incentive distribution threshold of $31.53 per LP Unit. This resulted in a total incentive distribution of $95 million (2024: $nil).
The incentive distribution threshold as at December 31, 2025 was $33.81 per LP Unit.

As at December 31, 2025, BBHC’s capital structure comprised BBUC exchangeable shares held by Brookfield Holders
and public shareholders. Each BBUC exchangeable share has been structured with the intention of providing an economic return
equivalent to one LP Unit, and BBHC targeted to pay identical dividends on a per share basis to the distributions paid on each LP
Unit. Each BBUC exchangeable share is exchangeable, at the BBHC sharcholder’s option, for one LP Unit (subject to adjustment
to reflect certain capital events) or its cash equivalent. During the year ended December 31, 2025, 190 BBUC exchangeable
shares were exchanged into LP Units (December 31, 2024: 4 BBUC exchangeable shares).
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On August 15, 2025, the TSX accepted a notice filed by the partnership of its intention to renew the normal course issuer
bid for its LP Units. Under the normal course issuer bid of the partnership, BBU and Brookfield Corporation were collectively
authorized to repurchase up to 5% of the partnership’s issued and outstanding LP Units as at August 8, 2025, or 4,441,425 LP
Units, including up to 10,076 LP Units on the TSX during any trading day. During the year ended December 31, 2025, the
partnership repurchased 4,667,060 LP Units (December 31, 2024: nil LP Units). Following the year ended December 31, 2025
and up to the date of this Form 20-F, the partnership repurchased 499,420 LP Units under its normal course issuer bid. During the
year ended December 31, 2025, Brookfield Corporation did not purchase any LP Units under the partnership’s normal course
issuer bid (December 31, 2024: 443,722 LP Units). Following the year ended December 31, 2025 and up to the date of this Form
20-F, Brookfield Corporation repurchased 98,088 LP Units.

On August 15, 2025, the TSX accepted a notice filed by BBHC, a consolidated subsidiary of the partnership, of its
intention to renew its normal course issuer bid in respect of BBUC exchangeable shares (the “NCIB”). Under the NCIB, BBHC
and Brookfield Corporation are collectively authorized to repurchase up to 5% of the issued and outstanding BBUC exchangeable
shares as at August 8, 2025 or 3,499,836 BBUC exchangeable shares, including up to 11,100 BBUC exchangeable shares on the
TSX during any trading day. During the year ended December 31, 2025, BBHC repurchased 3,876,525 BBUC exchangeable
shares under its NCIB (December 31, 2024: nil BBUC exchangeable shares). Following the year ended December 31, 2025 and
up to the date of this Form 20-F, BBHC repurchased 891,240 BBUC exchangeable shares under its NCIB. During the year ended
December 31, 2025, Brookfield Corporation did not purchase any BBUC exchangeable shares under the NCIB (December 31,
2024: nil BBUC exchangeable shares). Following the year ended December 31, 2025 and up to the date of this Form 20-F,
Brookfield Corporation repurchased 98,336 BBUC exchangeable shares.

Following the Arrangement, the NCIB will become the normal course issuer bid of the Corporation such that the
Corporation is permitted to repurchase up to 1,640,326 Class A Shares under the NCIB.

As at December 31, 2025 and December 31, 2024, the total number of Units outstanding are as follows:

UNITS December 31, 2025 December 31, 2024
GP Units 4 4
LP Units 87,720,678 74,281,767
Non-controlling interests:
Redemption-Exchange Units 51,599,716 69,705,497
BBUC exchangeable shares 69,077,731 72,954,446
Special LP Units 4 4

Segment Analysis

Our operations are organized into four operating segments which are regularly reviewed by the CODM for the purpose
of allocating resources to the segment and to assess its performance. The key measures used by the CODM in assessing
performance and in making resource allocation decisions are Adjusted EFO and Adjusted EBITDA.

Adjusted EFO is our segment measure of profit or loss reported in accordance with IFRS 8. The CODM uses Adjusted
EFO to assess performance and make resource allocation decisions. Adjusted EFO is used by the CODM to evaluate our segments
on the basis of return on invested capital generated by the underlying operations and is used by the CODM to evaluate the
performance of our segments on a levered basis.

Adjusted EFO is calculated as net income and equity accounted income at our economic ownership interest in
consolidated subsidiaries and equity accounted investments, respectively, excluding the impact of depreciation and amortization
expense, deferred income taxes, transaction costs, restructuring charges, unrealized revaluation gains or losses, impairment
reversals or expenses and other income or expense items that are not directly related to revenue generating activities. Our
economic ownership interest in consolidated subsidiaries excludes amounts attributable to non-controlling interests consistent
with how we determine net income attributable to non-controlling interests in our IFRS consolidated statements of operating
results. In order to provide additional insight regarding our operating performance over the lifecycle of an investment, Adjusted
EFO includes the impact of preferred equity distributions and realized disposition gains or losses, recorded in net income, other
comprehensive income, or directly in equity, such as ownership changes. Adjusted EFO does not include legal and other
provisions that may occur from time to time in the partnership’s (or following completion of the Arrangement, the Corporation’s)
operations and that are one-time or non-recurring and not directly tied to the partnership’s operations, such as those for litigation
or contingencies. Adjusted EFO includes expected credit losses and bad debt allowances recorded in the normal course of the
partnership’s operations.
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Adjusted EBITDA, a non-IFRS measure of operating performance, provides a comprehensive understanding of the
ability of the partnership’s (or following completion of the Arrangement, the Corporation’s) businesses to generate recurring
earnings and assists our CODM in understanding and evaluating the core underlying financial performance of our businesses. For
further information on Adjusted EBITDA, see the “Reconciliation of Non-IFRS Measures” section of this MD&A.

The following table presents net income (loss), net income (loss) attributable to Unitholders and Adjusted EBITDA for
the years ended December 31, 2025, 2024 and 2023:

Year ended December 31,

(US$ MILLIONS) 2025 2024 2023

Net income (loss) $ 387 $ 895 $ 3,777
Net income (loss) attributable to Limited partners $ 26) $ 37) $ 482
Net income (loss) attributable to Redemption-exchange units held by

Brookfield Holders )] (35 451
Net income (loss) attributable to Special limited partner 95 — —
Net income (loss) attributable to BBUC exchangeable shares an (37 472
Net income (loss) attributable to Unitholders $ 43 3 (109) $ 1,405
Adjusted EBITDA $ 2,409 § 2,565 $ 2,491

The following table presents Adjusted EFO by segment for the years ended December 31, 2025, 2024 and 2023:

Year ended December 31,

(US$ MILLIONS) 2025 2024 2023
Business services $ 492 $ 641 $ 636
Infrastructure services 295 287 2,070
Industrials 665 935 492
Corporate (273) (331) (335)

Comparison of the years ended December 31, 2025 and December 31, 2024

Net income attributable to Unitholders for the year ended December 31, 2025 was $43 million, representing an increase
of $152 million compared to net loss attributable to Unitholders of $109 million for the year ended December 31, 2024. Prior year
net income attributable to Unitholders included an impairment expense at our healthcare services operation and provisions at our
construction operation.

Adjusted EBITDA for the year ended December 31, 2025 was $2,409 million, representing a decrease of $156 million
compared to $2,565 million for the year ended December 31, 2024. Current year results include $297 million of tax benefits from
our advanced energy storage operation, and reflect the impact of lower ownership in three businesses following the partial sale of
interests to a Brookfield-managed evergreen private equity fund. Prior year results included $371 million of tax benefits at our
advanced energy storage operation, and $200 million of contribution from disposed operations.

Comparison of the years ended December 31, 2024 and December 31, 2023

Net loss attributable to Unitholders for the year ended December 31, 2024 was $109 million, representing a decrease of
$1,514 million compared to a net income attributable to Unitholders of $1,405 million for the year ended December 31, 2023. Net
loss attributable to Unitholders for the year ended December 31, 2024 includes an impairment expense recorded at our healthcare
services operation, combined with provisions at our construction operation. Results for the year ended December 31, 2023
included net gains primarily related to the sale of our nuclear technology services operation.

Adjusted EBITDA for the year ended December 31, 2024 was $2,565 million, representing an increase of $74 million
compared to $2,491 million for the year ended December 31, 2023, reflecting improved performance of operations and tax
benefits recorded at our advanced energy storage operation. Results for the year ended December 31, 2023 included contributions
from our nuclear technology services operation and other disposed operations.
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The tables below provide each segment’s results in the format that the CODM organizes its reporting segments to make
resource allocation decisions and assess performance. Each segment is presented taking into account the partnership’s economic
ownership interest in operations accounted for using the consolidation and equity methods under IFRS. See “Reconciliation of
Non-IFRS Measures” for additional discussion, including a reconciliation to the partnership’s IFRS consolidated statements of
operating results.

Business services

The following table presents Adjusted EFO and Adjusted EBITDA for our business services segment for the years ended
December 31, 2025, 2024 and 2023:

Year ended December 31,

(US$ MILLIONS) 2025 2024 2023
Adjusted EFO S 492 $ 641 $ 636
Adjusted EBITDA S 823 § 832 $§ 900

The following table presents equity attributable to Unitholders for our business services segment as at December 31,
2025, 2024 and 2023:

(US$ MILLIONS) 2025 2024 2023

Total assets $ 28,578 $ 31,583 $ 38,066
Total liabilities 21,149 24,185 29,435
Interests of others in operating subsidiaries 3,751 3,925 5,213
Equity attributable to Unitholders 3,678 3,473 3,418
Total equity $ 7,429 $ 7,398 §$ 8,631

Comparison of the years ended December 31, 2025 and December 31, 2024

Adjusted EFO in our business services segment for the year ended December 31, 2025 was $492 million, representing a
decrease of $149 million compared to $641 million for the year ended December 31, 2024. The decrease in Adjusted EFO was
primarily due to the factors described below, combined with net gains recognized on the disposition of our road fuels operation
and the deconsolidation of our payment processing services operation recognized in the prior year.

Adjusted EBITDA in our business services segment for the year ended December 31, 2025 was $823 million,
representing a decrease of $9 million compared to $832 million for the year ended December 31, 2024, reflecting the sale of a
partial interest in our dealer software and technology services operation in July 2025 to a Brookfield-managed evergreen fund,
partially offset by improved performance at our construction operation. Prior year results included contribution from our
healthcare services operation which was deconsolidated in May 2025 and our road fuels operation which was sold in July 2024.

Our residential mortgage insurer contributed $234 million to Adjusted EBITDA for the year ended December 31, 2025
compared to $249 million for the year ended December 31, 2024. Results reflected the timing impact of slower revenue
recognition under the IFRS 17 accounting standard, reflecting more conservative model assumptions in an uncertain Canadian
economic environment. Underlying performance continued to benefit from resilient demand across the business’ served market
segment, including first-time homebuyers. Volumes of new insurance premiums written increased year over year and losses on
claims remained below historical long-term levels.

Our dealer software and technology services operation contributed $151 million to Adjusted EBITDA for the year ended
December 31, 2025 compared to $175 million for the year ended December 31, 2024. Results reflected an impact of $21 million
related to the secondary sale of a 7% interest in the business in July 2025 to a Brookfield-managed evergreen fund. Performance
during the year was impacted by higher modernization costs, while stable renewals and commercial initiatives largely offset the
impact of churn.
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Comparison of the years ended December 31, 2024 and December 31, 2023

Adjusted EFO in our business services segment for the year ended December 31, 2024 was $641 million, representing an
increase of $5 million compared to $636 million for the year ended December 31, 2023. The increase in Adjusted EFO was
primarily due to the factors described below, combined with net gains recognized on the disposition of our road fuels operation
and the deconsolidation of our payment processing services operation as a result of combining the business with Network.

Adjusted EBITDA in our business services segment for the year ended December 31, 2024 was $832 million,
representing a decrease of $68 million compared to $900 million for the year ended December 31, 2023. Strong performance at
our residential mortgage insurer was primarily offset by the impact of a cyber incident at our dealer software and technology
services operation and reduced performance at our construction and healthcare services operations during the year. Results for the
year ended December 31, 2023 included contribution from our road fuels operation which was sold in July 2024.

Our residential mortgage insurer contributed $249 million to Adjusted EBITDA for the year ended December 31, 2024
compared to $217 million for the year ended December 31, 2023. Performance benefited from an overall stable Canadian housing
market and relatively low losses on claims as a result of low unemployment and high levels of embedded equity which is enabling
borrowers to self-cure mortgage delinquencies. While losses are expected to increase to long-term levels over time, normalizing
mortgage rates and gradually improving affordability contributed to higher new insurance premiums and is expected to support
moderate home price appreciation this year.

Our dealer software and technology services operation contributed $175 million of Adjusted EBITDA for the year ended
December 31, 2024 compared to $217 million for the year ended December 31, 2023. Results reflected higher costs associated
with ongoing investments in modernization and technology upgrades to enhance customer service levels, product functionality
and long-term growth of the business, combined with the impact of costs incurred and billing credits provided to customers
related to the disruption of operations during a cybersecurity incident in June 2024.

Our healthcare services contributed $36 million to Adjusted EBITDA for the year ended December 31, 2024 compared
to $54 million for the year ended December 31, 2023. Business performance remained challenged given the impact of
significantly higher costs which continued to exceed reimbursement levels from private health insurers.

Infrastructure services

The following table presents Adjusted EFO and Adjusted EBITDA for our infrastructure services segment for the years
ended December 31, 2025, 2024 and 2023:

Year ended December 31,

(US$ MILLIONS) 2025 2024 2023
Adjusted EFO S 295 $ 287 $ 2,070
Adjusted EBITDA S 436 $ 606 $ 853

The following table presents equity attributable to Unitholders for our infrastructure services segment as at December 31,
2025, 2024 and 2023:

(US$ MILLIONS) 2025 2024 2023

Total assets $ 16,270 $ 17,489 §$ 17,180
Total liabilities 11,033 11,729 10,874
Interests of others in operating subsidiaries 2,213 2,465 2,772
Equity attributable to Unitholders 3,024 3,295 3,534
Total equity $ 5,237 $ 5,760 $ 6,306

Comparison of the years ended December 31, 2025 and December 31, 2024

Adjusted EFO in our infrastructure services segment for the year ended December 31, 2025 was $295 million,
representing an increase of $8 million compared to $287 million for the year ended December 31, 2024. The increase in Adjusted
EFO was primarily due to a net gain of $114 million recognized on the sale of our offshore oil services’ shuttle tanker operation in
January 2025, partially offset by the factors described below.
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Adjusted EBITDA in our infrastructure services segment for the year ended December 31, 2025 was $436 million,
representing a decrease of $170 million compared to $606 million for the year ended December 31, 2024. Current year included
an impact of $14 million related to the secondary sale of a 5% interest in our work access services operation in July 2025 to a
Brookfield-managed evergreen fund. Prior year included contribution from our offshore oil services’ shuttle tanker operation
which was sold in January 2025.

Our modular building leasing services contributed $160 million to Adjusted EBITDA for the year ended December 31,
2025, compared to $163 million for the year ended December 31, 2024. Current year results were impacted by lower activity
levels and fleet utilization, partially offset by continued growth of value-added products and services. The business remains
focused on accelerating growth and operational initiatives to support profitability in the current environment.

Our lottery services operation contributed $136 million to Adjusted EBITDA for the year ended December 31, 2025,
compared to $139 million for the year ended December 31, 2024. Current year results were impacted by the timing impact of
reduced terminal deliveries and hardware sales, partially offset by margin enhancement initiatives and the ongoing ramp-up of
recent commercial wins. The business continues to execute on a strong pipeline of new commercial opportunities including the
full roll-out of its U.K. digital service offering early this year.

Comparison of the years ended December 31, 2024 and December 31, 2023

Adjusted EFO in our infrastructure services segment for the year ended December 31, 2024 was $287 million,
representing a decrease of $1,783 million compared to $2,070 million for the year ended December 31, 2023. The decrease in
Adjusted EFO was primarily due to lost contribution from our nuclear technology services operation that was sold in November
2023.

Adjusted EBITDA in our infrastructure services segment for the year ended December 31, 2024 was $606 million,
representing a decrease of $247 million compared to $853 million for the year ended December 31, 2023. Results for the year
ended December 31, 2023 included $236 million of contribution from our nuclear technology services operation which was sold
in November 2023. Results for the year ended December 31, 2024 benefited from improved performance at our offshore oil
services, offset by reduced contribution from our work access services operation.

Our offshore oil services contributed $202 million to Adjusted EBITDA for the year ended December 31, 2024,
compared to $200 million for the year ended December 31, 2023. New contracts and higher utilization levels in shuttle tanker
operations was offset by reduced contributions from FPSO operations due to lower activity.

Our modular building leasing services contributed $163 million to Adjusted EBITDA for the year ended December 31,
2024, compared to $164 million for the year ended December 31, 2023. Performance was impacted by lower units on rent
primarily in the United Kingdom, France and Germany. The business is focused on initiatives to redeploy units to more resilient
segments of the European market.

Our lottery services operation contributed $139 million to Adjusted EBITDA for the year ended December 31, 2024,
compared to $140 million for the year ended December 31, 2023. Improved industry retail sales, margin enhancement initiatives
and the timing of terminal deliveries benefited performance. Recent commercial wins are expected to contribute to higher annual
earnings and cash flows once fully ramped.

Industrials

The following table presents Adjusted EFO and Adjusted EBITDA for our industrials segment for the years ended
December 31, 2025, 2024 and 2023:

Year ended December 31,

(US$ MILLIONS) 2025 2024 2023
Adjusted EFO S 665 $ 935 § 492
Adjusted EBITDA S 1,281 $ 1,247 $ 855
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The following table presents equity attributable to Unitholders for our industrials segment as at December 31, 2025, 2024
and 2023:

(US$ MILLIONS) 2025 2024 2023

Total assets $ 29,914 $ 26,097 $ 26,822
Total liabilities 23,623 18,684 20,436
Interests of others in operating subsidiaries 3,156 5,061 4,231
Equity attributable to Unitholders 3,135 2,352 2,155
Total equity $ 6,291 $ 7413 $ 6,386

Comparison of the years ended December 31, 2025 and December 31, 2024

Adjusted EFO in our industrials segment for the year ended December 31, 2025 was $665 million, representing a
decrease of $270 million compared to $935 million for the year ended December 31, 2024. The decrease in Adjusted EFO was
primarily due to prior year results from our advanced energy storage operation including $371 million of tax benefits compared to
$297 million of tax benefits recorded in the current year, and gains recognized on dispositions completed in the prior year.

Adjusted EBITDA in our industrials segment for the year ended December 31, 2025 was $1,281 million, representing an
increase of $34 million compared to $1,247 million for the year ended December 31, 2024. Current year results include
contributions from our electric heat tracing systems manufacturer acquired in January 2025 and our specialty consumables and
equipment manufacturer acquired in May 2025.

Our advanced energy storage operation contributed $984 million to Adjusted EBITDA for the year ended December 31,
2025, compared to $996 million for the year ended December 31, 2024. Performance during the year continued to benefit from
favorable mix due to the growing demand for higher margin advanced batteries and strong execution of commercial and
operational initiatives.

Our engineered components manufacturing operation contributed $94 million to Adjusted EBITDA for the year ended
December 31, 2025, compared to $109 million for the year ended December 31, 2024. Current year results included an impact of
$18 million related to the secondary sale of a 12% interest in the business in July 2025 to a Brookfield-managed evergreen fund.
This is partially offset by improved contribution supported by margin optimization initiatives and commercial discipline, despite
the impact of weak market conditions and reduced volumes.

Comparison of the years ended December 31, 2024 and December 31, 2023

Adjusted EFO in our industrials segment for the year ended December 31, 2024 was $935 million, representing an
increase of $443 million compared to $492 million for the year ended December 31, 2023. The increase in Adjusted EFO was
primarily due to a reduction in direct operating costs of $371 million related to tax benefits recorded at our advanced energy
storage operation, partially offset by gains recognized on dispositions completed in the year ended December 31, 2023.

Adjusted EBITDA in our industrials segment for the year ended December 31, 2024 was $1,247 million, representing a
increase of $392 million compared to $855 million for the year ended December 31, 2023. Results for the year ended
December 31, 2024 included $371 million of tax benefits at our advanced energy storage operation. Strong underlying
performance at our advanced energy storage operation and growing contribution from our water and wastewater operation offset
reduced performance at our engineered components manufacturing operation due to weak market conditions. Results for the year
ended December 31, 2023 included contribution from disposed operations including our Canadian aggregates production
operation which was sold in June 2024.

Our advanced energy storage operation contributed $996 million to Adjusted EBITDA for the year ended December 31,
2024, compared to $559 million for the year ended December 31, 2023. Results included $371 million of tax benefits. Business
performance reflected the ongoing execution of commercial actions, growing demand for higher margin advanced batteries which
now represent 32% of overall battery volumes, combined with continued progress on operational efficiency initiatives.
Aftermarket demand led by stable replacement volumes offset the impact of reduced original equipment battery volumes as a
result of lower automotive production activity.

Our engineered components manufacturing operation contributed $109 million to Adjusted EBITDA for the year ended
December 31, 2024 compared to $149 million for the year ended December 31, 2023 due to overall weak market conditions and
lower volumes. The business continues to generate positive cash flow supported by a strong focus on optimizing costs and
working capital.
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Corporate

The following table presents Adjusted EFO and Adjusted EBITDA for our corporate segment for the years ended
December 31, 2025, 2024 and 2023:

Year ended December 31,

(US$ MILLIONS) 2025 2024 2023
Adjusted EFO S 273) $ (331) $ (335)
Adjusted EBITDA S a3 $ (120) $ (117)

The following table presents equity attributable to Unitholders for our corporate segment as at December 31, 2025, 2024
and 2023:

(USS$ MILLIONS) 2025 2024 2023
Total assets $ 999 § 305 $ 317
Total liabilities 4,645 3,568 3,108
Equity attributable to preferred securities 740 740 740
Equity attributable to Unitholders (4,386) (4,003) (3,531)
Total equity $ (3,0646) $ (3,263) § (2,791)

Comparison of the years ended December 31, 2025 and December 31, 2024

Pursuant to our Master Services Agreement, we pay Brookfield a quarterly base management fee equal to 0.3125%
(1.25% annually) of our total market capitalization, plus recourse debt, net of cash, and other securities held by corporate entities.
Management fees for the years ended December 31, 2025 and 2024 were $97 million and $92 million, respectively. General and
administrative costs comprise management fees and corporate expenses, including audit and other expenses.

Adjusted EFO for the year ended December 31, 2025 included lower interest expense due to repayments of borrowings
on our corporate credit facilities earlier in the year.

Comparison of the years ended December 31, 2024 and December 31, 2023

Pursuant to our Master Services Agreement, we pay Brookfield a quarterly base management fee equal to 0.3125%
(1.25% annually) of our total market capitalization, plus recourse debt, net of cash, and other securities held by corporate entities.
Management fees for the years ended December 31, 2024 and 2023 were $92 million and $87 million, respectively. General and
administrative costs comprise management fees and corporate expenses, including audit and other expenses.

Adjusted EFO for the year ended December 31, 2024 included lower distributions on preferred equity securities due to
the partial redemption of preferred equity securities held by Brookfield during the fourth quarter of 2023.
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Reconciliation of Non-IFRS Measures
Adjusted EBITDA

To measure our performance, amongst other measures, we focus on Adjusted EBITDA. Adjusted EBITDA is a non-
IFRS measure of operating performance presented as net income and equity accounted income at our economic ownership interest
in consolidated subsidiaries and equity accounted investments, respectively, excluding the impact of interest income (expense),
net, income taxes, depreciation and amortization expense, gains (losses) on acquisitions/dispositions, net, transaction costs,
restructuring charges, revaluation gains or losses, impairment expenses or reversals, other income or expenses, and preferred
equity distributions. Adjusted EBITDA excludes other income (expense), net as reported in our IFRS consolidated statements of
operating results, because this includes amounts that are not related to revenue earning activities, and are not normal, recurring
operating income or expenses necessary for business operations. Other income (expense), net includes revaluation gains and
losses, transaction costs, restructuring charges, stand-up costs and business separation expenses, gains or loss on debt
extinguishments or modifications, gains or losses on dispositions of property, plant and equipment, non-recurring and one-time
provisions that may occur from time to time at one of the partnership’s (or following completion of the Arrangement, the
Corporation’s) operations that are not reflective of normal operations, and other items. Our economic ownership interest in
consolidated subsidiaries excludes amounts attributable to non-controlling interests consistent with how we determine net income
attributable to non-controlling interests in our IFRS consolidated statements of operating results. Due to the size and
diversification of our operations, including economic ownership interests that vary, Adjusted EBITDA is critical in assessing the
overall operating performance of our business. When viewed with our IFRS results, we believe Adjusted EBITDA is useful to
investors because it provides a comprehensive understanding of the ability of our businesses to generate recurring earnings which
allows users to better understand and evaluate the underlying financial performance of our operations and excludes items we
believe do not directly relate to revenue earning activities and are not normal, recurring items necessary for business operations.
Our presentation of Adjusted EBITDA also gives investors comparability of our ongoing performance across periods.

Adjusted EBITDA has limitations as an analytical tool as it does not include interest income (expense), net, income
taxes, depreciation and amortization expense, gains (losses) on acquisitions/dispositions, net, transaction costs, restructuring
charges, revaluation gains or losses, impairment reversals or expenses and other income (expense), net. As a result of these
limitations, Adjusted EBITDA should not be considered as the sole measure of our performance and should not be considered in
isolation from, or as a substitute for, analysis of our results as reported under IFRS. However, Adjusted EBITDA is a key measure
that we use to evaluate the performance of our operations.
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Adjusted EBITDA Reconciliations

The following table reconciles Adjusted EBITDA to net income (loss) for the year ended December 31, 2025.

Year ended December 31, 2025
Business Infrastructure

(US$ MILLIONS) services services Industrials Corporate Total
Net income (loss) $ 419 § (355) $ 479 § (156) $ 387

Add or subtract the following:

Depreciation and amortization expense 806 715 1,509 — 3,030
Impairment reversal (expense), net — 4 84 — 88
Gain (loss) on dispositions, net (111) (214) — — (325)
Other income (expense), net (1) (115) 202 726 2 815
Income tax (expense) recovery 113 9 35 (64) 93
Equity accounted income (loss) 27) ®) 7 — (42)
Interest income (expense), net 909 596 1,547 87 3,139
Equity accounted Adjusted EBITDA ? 116 148 85 — 349
Amounts attributable to non-controlling interests ) (1,287) (661) (3,177) — (5,125)
Adjusted EBITDA $ 823 3 436§ 1,281 $ (131) $ 2,409

M

@

3)

Other income (expense), net corresponds to amounts that are not directly related to revenue earning activities and are not normal, recurring income or
expenses necessary for business operations. The components of other income (expense), net include $467 million of expenses for employee incentive
payments linked to the realization of value at our operations, $236 million of net gain recognized upon deconsolidation of our healthcare services
operation, $224 million of business separation expenses, stand-up costs and restructuring charges, $152 million of net revaluation losses, $128 million
of net losses on debt modification and extinguishment, $125 million of gains recorded at our offshore oil services due to completed upgrades and
unrealized gains recorded on reclassification of property, plant and equipment to finance leases, $44 million of transaction costs, $35 million of
expense related to the write-down of an earn-out associated with the sale of our automotive aftermarket parts remanufacturer, $14 million of unrealized
loss recognized on the partial sale of an interest in our work access services operation to a Brookfield-managed evergreen fund, and $112 million of
other expenses.

Equity accounted Adjusted EBITDA corresponds to the Adjusted EBITDA attributable to the partnership that is generated by our investments in
associates and joint ventures accounted for using the equity method.

Amounts attributable to non-controlling interests are calculated based on the economic ownership interests held by the non-controlling interests in
consolidated subsidiaries.

84 Brookfield Business Corporation



The following table reconciles Adjusted EBITDA to net income (loss) for the year ended December 31, 2024.

Year ended December 31, 2024
Business Infrastructure

(US$ MILLIONS) services services Industrials Corporate Total
Net income (loss) $ (169) $ (347) $ 1,654 $ (243) $ 895

Add or subtract the following:

Depreciation and amortization expense 961 888 1,355 — 3,204
Impairment reversal (expense), net 686 (11) 306 — 981
Gain (loss) on dispositions, net (608) — (84) — (692)
Other income (expense), net (D 365 32 164 12 573
Income tax (expense) recovery 75 6 (341) 41) (301)
Equity accounted income (loss) 4 (23) (63) — (90)
Interest income (expense), net 972 701 1,279 152 3,104
Equity accounted Adjusted EBITDA ©? 79 168 61 — 308
Amounts attributable to non-controlling interests ) (1,525) (808) (3,084) — (5,417)
Adjusted EBITDA $ 832 % 606§ 1,247 $ (120) $ 2,565

(M Other income (expense), net corresponds to amounts that are not directly related to revenue earning activities and are not normal, recurring income or
expenses necessary for business operations. The components of other income (expense), net include $407 million related to a provision for payment of
a litigation settlement at our dealer software and technology services operation, $251 million related to provisions recorded at our construction
operation, $168 million of net revaluation gains, $158 million of business separation expenses, stand-up costs and restructuring charges, $108 million
of net gains on the sale of property, plant and equipment and other assets, $52 million of net gains on debt modification and extinguishment, $50
million of other income related to a distribution at our entertainment operation, $35 million in transaction costs, $15 million of expenses for employee
incentive payments linked to the realization of value at our operations, and $85 million of other expenses.

@ Equity accounted Adjusted EBITDA corresponds to the Adjusted EBITDA attributable to the partnership that is generated by our investments in
associates and joint ventures accounted for using the equity method.

) Amounts attributable to non-controlling interests are calculated based on the economic ownership interests held by the non-controlling interests in
consolidated subsidiaries.
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The following table reconciles Adjusted EBITDA to net income (loss) for the year ended December 31, 2023.

Year ended December 31, 2023
Business Infrastructure

(US$ MILLIONS) services services Industrials Corporate Total
Net income (loss) $ 602 $ 3,616 $ (245) $ (196) $ 3,777

Add or subtract the following:

Depreciation and amortization expense 1,045 1,174 1,373 — 3,592
Impairment reversal (expense), net 656 (13) 188 — 831
Gain (loss) on dispositions, net (720) (3,9106) (50) — (4,686)
Other income (expense), net (D (138) (90) 396 10 178
Income tax (expense) recovery 245 (6) (218) (76) (55)
Equity accounted income (loss) (25) (51) (56) — (132)
Interest income (expense), net 1,031 1,051 1,369 145 3,596
Equity accounted Adjusted EBITDA ©? 61 183 63 — 307
Amounts attributable to non-controlling interests ) (1,857) (1,095) (1,965) — (4,917)
Adjusted EBITDA $ 900 § 853 $ 855 §$ 117) $ 2,491

(M Other income (expense), net corresponds to amounts that are not directly related to revenue earning activities and are not normal, recurring income or
expenses necessary for business operations. The components of other income (expense), net include a $247 million loss related to a fair value
adjustment as a result of the reclassification of our graphite electrode operation as a financial asset, $93 million of net revaluation gains, $246 million
of business separation expenses, stand-up costs and restructuring charges, $116 million in transaction costs, $446 million of net gains on debt
modification and extinguishment, $35 million of expenses for employee incentive payments linked to the realization of value at our operations, and
$73 million of other expenses.

@ Equity accounted Adjusted EBITDA corresponds to the Adjusted EBITDA attributable to the partnership that is generated by our investments in
associates and joint ventures accounted for using the equity method.

) Amounts attributable to non-controlling interests are calculated based on the economic ownership interests held by the non-controlling interests in
consolidated subsidiaries.

Discussion of reconciling items
2025 vs. 2024

Depreciation and amortization expense includes depreciation of PP&E, amortization of intangible assets and depletion
related to our energy assets. The depreciation and amortization expense in our infrastructure services segment is mainly due to the
amortization of intangibles at our modular building leasing services and our lottery services operation and the depreciation of
vessels at our offshore oil services operation. The depreciation and amortization expense in our industrials segment is primarily
related to the depreciation of PP&E and amortization of intangibles at our advanced energy storage operation and our engineered
components manufacturing operation. Depreciation and amortization expense in our business services segment is primarily due to
amortization of intangible assets in our dealer software and technology services operation. Depreciation and amortization expense
is generally consistent period-over-period with large changes typically attributable to the addition or disposal of depreciable assets
and the impact of foreign exchange movements.

Depreciation and amortization expense decreased by $174 million to $3,030 million for the year ended December 31,
2025 compared to $3,204 million for the year ended December 31, 2024. The decrease is primarily due to recent dispositions
including our offshore oil services’ shuttle tanker operation in January 2025 and the deconsolidation of our healthcare services
operation in May 2025, partially offset by higher contribution from our advanced energy storage operation.

Impairment reversal (expense), net decreased by $893 million to $88 million for the year ended December 31, 2025
compared to $981 million for the year ended December 31, 2024. The net impairment expense in the current year primarily relates
to an impairment of goodwill recognized within our solar power solutions due to revised expectations of cash flows as a result of
increased competition and challenging market conditions.

Gain (loss) on dispositions, net decreased by $367 million to a net gain of $325 million for the year ended December 31,
2025 compared to a net gain of $692 million for the year ended December 31, 2024. The decrease was primarily driven by a
$483 million gain recognized in the prior period related to the disposition of our road fuels operation.
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Income tax (expense) recovery, net was a net income tax expense of $93 million for the year ended December 31, 2025
compared to net income tax recovery of $301 million for the year ended December 31, 2024. The decrease in deferred income tax
recovery was primarily due to non-recurring deferred tax recoveries in the prior period relating to a litigation settlement at our
dealer software and technology services operation and tax benefits recognized within our advanced energy storage operation,
partially offset by a derecognition of deferred tax assets within our healthcare services in the prior period.

Interest expense, net increased by $35 million to $3,139 million for the year ended December 31, 2025 compared to
$3,104 million for the year ended December 31, 2024. The increase was primarily due to higher borrowings in our advanced
energy storage operation and borrowings associated with our recently acquired electric heat tracing systems manufacturer. These
factors were partially offset by reduced borrowings as a result of dispositions completed over the last twelve months and the
repayment of borrowings on our corporate credit facilities in the first quarter of 2025.

Amounts attributable to non-controlling interests decreased by $292 million to $5,125 million for the year ended
December 31, 2025 compared to $5,417 million for the year ended December 31, 2024. The decrease in amounts attributable to
non-controlling interests was primarily due to higher tax benefits of $1,341 million recognized at our advanced energy storage
operation in the prior year, compared to $1,071 million of tax benefits recognized in the current year, combined with the
acquisition of our electric heat tracing systems manufacturer in January 2025, partially offset by the impact of dispositions
completed in the year.

2024 vs. 2023

Depreciation and amortization expense includes depreciation of PP&E, amortization of intangible assets and depletion
related to our energy assets. The depreciation and amortization expense in our infrastructure services segment is mainly due to the
amortization of intangibles at our modular building leasing services and our lottery services operation and the depreciation of
vessels at our offshore oil services operation. The depreciation and amortization expense in our industrials segment is primarily
related to the depreciation of PP&E and amortization of intangibles at our advanced energy storage operation and our engineered
components manufacturing operation. Depreciation and amortization expense in our business services segment is primarily due to
amortization of intangible assets in our dealer software and technology services operation. Depreciation and amortization expense
is generally consistent period-over-period with large changes typically attributable to the addition or disposal of depreciable assets
and the impact of foreign exchange movements.

Depreciation and amortization expense decreased by $388 million to $3,204 million for the year ended December 31,
2024 compared to $3,592 million for the year ended December 31, 2023. The decrease is primarily due to the disposition of our
nuclear technology services operation in November 2023.

Impairment reversal (expense), net increased by $150 million to $981 million for the year ended December 31, 2024
compared to $831 million for the year ended December 31, 2023. The net impairment expense in the current year relates to an
impairment of goodwill recognized within our healthcare services due to revised expectations of cash flows as a result of updated
estimates for hospital admissions, revenue rates and operating costs, and an impairment of property, plant and equipment within
our natural gas production due to a decline in forecast natural gas prices.

Gain (loss) on dispositions, net decreased by $3,994 million to a net gain of $692 million for the year ended
December 31, 2024 compared to a net gain of $4,686 million for the year ended December 31, 2023. The decrease was primarily
driven by a $3,902 million gain recognized in 2023 related to the disposition of our nuclear technology services operation.

Income tax (expense) recovery, net was a net income tax recovery of $301 million for the year ended December 31, 2024
compared to $55 million for the year ended December 31, 2023. The increase in income tax recovery was primarily driven by an
increase in deferred tax assets within our advanced energy storage operation due to tax benefits recorded in 2024, combined with
lower taxable income within our dealer software and technology services operation and lower income tax expense in our
operations due to dispositions completed in 2023.

Interest expense, net decreased by $492 million to $3,104 million for the year ended December 31, 2024 compared to
$3,596 million for the year ended December 31, 2023. The increase was primarily due to reduced borrowings within our
operations as a result of dispositions and the impact of refinancings which lowered the cost of debt at select operations.

Amounts attributable to non-controlling interests increased by $500 million to $5,417 million for the year ended
December 31, 2024 compared to $4,917 million for the year ended December 31, 2023. The increase is primarily due to non-
controlling interest’s share of the $1,341 million tax benefits recognized at our advanced energy storage operation. The benefit
was recorded as a reduction to direct operating costs in 2024. This increase was partially offset by the disposition of our road fuels
operation in July 2024, combined with the deconsolidation of our payment processing services operation and the impact of
business dispositions completed in 2024 and 2023.
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The following table presents equity attributable to LP Units, GP Units, Redemption-Exchange Units, BBUC
exchangeable shares and Special LP Units to equity attributable to Unitholders for the periods indicated.

Year ended December 31,
(US$ MILLIONS) 2025 2024
Limited partners $ 2,294 § 1,752
General partner — —

Non-controlling interests attributable to:

Redemption-exchange units 1,350 1,644
Special LP Units — —
BBUC exchangeable shares 1,807 1,721
Equity attributable to Unitholders $ 5,451 $ 5,117

The following table is a summary of our equity attributable to Unitholders by segment as at December 31, 2025 and
December 31, 2024. This is determined based on the partnership’s economic ownership interest in the equity within each portfolio
company. The partnership’s economic ownership interest in the equity within each portfolio company excludes amounts
attributable to non-controlling interests consistent with how the partnership determines the carrying value of equity in its
consolidated statements of financial position. Equity attributable to Unitholders reconciles to limited partners, redemption-
exchange units, special limited partners and BBUC exchangeable shares in the consolidated statements of financial position.

Business Infrastructure
(US$ MILLIONS) services services Industrials Corporate Total
December 31, 2025 $ 3,678 $ 3,024 $ 3,135 $ (4,386) $ 5,451
December 31, 2024 $ 3473 $ 3295 $ 2352 $ (4,003) $ 5,117

5.B LIQUIDITY AND CAPITAL RESOURCES

Liquidity and capital requirements are managed through cash flows from operations, use of credit facilities,
opportunistically monetizing mature operations and refinancing existing debt. The Corporation aims to maintain sufficient
financial liquidity to meet our ongoing operating requirements and to fund debt service payments, recurring expenses, required
capital expenditures, and acquisition opportunities as they arise. In addition, an integral part of our strategy is to pursue
acquisitions through Brookfield-led consortium arrangements with institutional partners or strategic partners, and to form
partnerships to pursue acquisitions on a specialized or global basis. Brookfield has an established track record of leading such
consortiums and partnerships and actively managing underlying assets to improve performance. Overall, we believe our liquidity
profile is strong, positioning us and our businesses well to take advantage of accretive investment opportunities.

Our principal sources of liquidity are financial assets, undrawn credit facilities, cash flows from operations,
monetizations of businesses, and access to public and private capital markets.
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The following table presents non-recourse borrowings in subsidiaries of the partnership by segment as at December 31,
2025 due over the next five years:

Business Infrastructure Total

(USS$ MILLIONS) services services Industrials borrowings
2026 $ 1,121 $ 73§ 174 § 1,368
2027 3,229 807 356 4,392
2028 1,675 1,328 3,376 6,379
2029 6,087 3,023 1,288 10,398
2030 194 825 4,257 5,276
Thereafter 2,848 2,735 9,566 15,149
Total - principal repayments $ 15,154 $ 8,791 $ 19,017 $ 42,962
Deferred financing costs and other accounting adjustments (195) (121) (222) (538)
Total - December 31, 2025 14,959 8,670 18,795 42,424
Total - December 31, 2024 $ 15,800 $ 7,736 $ 13,184 § 36,720

As at December 31, 2025, the partnership had non-recourse borrowings in subsidiaries of $42,424 million compared to
$36,720 million as at December 31, 2024. Non-recourse borrowings in subsidiaries of the partnership comprised the following:

(US$ MILLIONS) December 31, 2025 December 31, 2024
Term loans $ 21,852 § 17,372
Notes and debentures 13,073 11,983
Credit facilities () 3,714 3,063
Securitization program 2,528 3,284
Project financing 1,257 1,018
Total non-recourse borrowings in subsidiaries of the partnership $ 42,424 § 36,720

(M Includes borrowings made under subscription facilities of Brookfield-sponsored private equity funds.
@ Our securitization program is related to the securitization of residential mortgages at our Australian asset manager and lender, and securitization at our

Indian non-banking financial services operation.

The partnership has financing arrangements within its operating businesses that trade in public markets or are held at
major financial institutions. The financing arrangements of the partnership’s operating businesses totaled $42,424 million as at
December 31, 2025, compared to $36,720 million as at December 31, 2024. The increase of $5,704 million was primarily due to
$5 billion of new debt raised at our advanced energy storage operation to fund a special distribution to owners, of which the
partnership's share was approximately $1.2 billion, combined with the recent acquisition of our electric heat tracing systems
manufacturer.

As at December 31, 2025, we had $43,749 million in total borrowings with an additional capacity of $8,782 million in
undrawn credit facilities at the corporate and subsidiary level. This debt has varying maturities ranging from less than one year to
55 years. The weighted average maturity of total borrowings as at December 31, 2025 was 5.7 years and the weighted average
interest rate on debt outstanding was 7.3%, including the impact of hedges. Approximately 68% of our non-recourse borrowings
are either fixed or hedged through derivatives or naturally hedged within our operations.

The use of credit facilities, term loans and debt securities is primarily related to ongoing operations, capital expenditures
and to fund acquisitions. Interest rates charged on these facilities are based on market interest rates. The majority of borrowings
drawn are not subject to financial maintenance covenants, however, some are subject to fixed charge coverage ratios, leverage
ratios and minimum equity or liquidity covenants. As at December 31, 2025, the partnership’s operations were in compliance with
all material covenant requirements and we continue to work with our businesses to monitor performance against such covenant
requirements.
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The partnership has bilateral credit facilities backed by large global banks that continue to be highly supportive of our
business. The credit facilities are available in Euros, British pounds, Australian, U.S. and Canadian dollars. Advances under the
credit facilities bear interest at the specified SOFR, SONIA, EURIBOR, CORRA or BBSY rate plus 2.50%, or the specified base
rate or prime rate plus 1.50%. The credit facilities require us to maintain a minimum tangible net worth and deconsolidated debt-
to-capitalization ratio at the corporate level. The total capacity on the bilateral credit facilities is $2,350 million with a maturity
date of June 29, 2030, and the partnership had $1,020 million available as at December 31, 2025.

The partnership also has a revolving acquisition credit facility with Brookfield that permits borrowings of up to
$1 billion. The credit facility is guaranteed by the partnership, the Holding LP and certain of our subsidiaries. The credit facility is
available in U.S. or Canadian dollars, and advances are made by way of SOFR, CORRA, base rate or prime rate loans. The credit
facility bears interest at the specified SOFR or CORRA rate plus 3.45%, or the specified base rate or prime rate plus 2.45%. The
credit facility requires us to maintain a minimum deconsolidated net worth and contains restrictions on the ability of the borrowers
and the guarantors to, among other things, incur certain liens or enter into speculative hedging arrangements. The maturity date of
the credit facility is April 27, 2030, subject to automatic one year extensions occurring on April 27 of each year unless Brookfield
provides written notice of its intention not to further extend their prevailing maturity date. The total available amount on the credit
facility will decrease to $500 million on April 27, 2026. As at December 31, 2025, the credit facility remained undrawn.

The partnership also has deposit agreements with Brookfield whereby we may place funds on deposit with Brookfield
and whereby Brookfield may place funds on deposit with the partnership. Any deposit balance due to the partnership is due on
demand and bears interest at SOFR plus 40 basis points. Any deposit balance due to Brookfield is due on demand and bears
interest at SOFR plus 160 basis points, subject to the terms of such interest more particularly described in the deposit agreement.
As at December 31, 2025, the amount of the deposit from Brookfield was $nil (2024: $nil) and the amount on deposit with
Brookfield was $nil (2024: $nil).

The partnership has an agreement with Brookfield to subscribe for up to $1.5 billion of perpetual preferred equity
securities, whereby proceeds are available for us to draw upon for future growth opportunities as they arise. Brookfield has the
right to cause the partnership to redeem the preferred securities at par to the extent of any asset sales, financings or equity
issuances. Brookfield has the right to waive its redemption option. As at December 31, 2025, the amount subscribed from
subsidiaries of the partnership was $725 million (2024: $725 million) with an annual dividend of 7%. The remaining capacity on
the commitment agreement with Brookfield is $25 million, expiring on December 31, 2026. For the year ended December 31,
2025, distributions of $52 million have been declared on the perpetual preferred equity securities (2024: $52 million).

The table below outlines the partnership’s consolidated net debt-to-capital ratio as at December 31, 2025 and 2024:

(US$ MILLIONS, except as noted) December 31, 2025 December 31, 2024
Corporate borrowings $ 1,325 § 2,142
Non-recourse borrowings in subsidiaries of the partnership 42,424 36,720
Cash and cash equivalents (3,546) (3,239)
Net debt $ 40,203 $ 35,623
Total equity 15,311 17,308
Total capital $ 55,514 $ 52,931
Net debt-to-capital ratio 72% 67%

The partnership’s general partner has implemented a distribution policy pursuant to which we intend to make quarterly
cash distributions in an initial amount currently anticipated to be approximately $0.25 per unit on an annualized basis. On
March 12, 2026, the partnership’s board of directors declared a quarterly distribution in the amount of $0.0625 per unit payable
on March 31, 2026 to Unitholders of record as at the close of business on March 23, 2026. After giving effect to the Arrangement,
the Corporation has implemented a dividend policy pursuant to which the Corporation intends to make quarterly cash dividends in
an initial amount currently anticipated to be approximately $0.25 per Class A Share on an annualized basis.

During the fourth quarter of 2025, the volume-weighted average price per LP Unit was $33.81 and above the previous
incentive distribution threshold of $31.53 per LP Unit, which resulted in a total incentive distribution of $95 million (2024: $nil).
The incentive distribution threshold as at December 31, 2025 was $33.81 per LP Unit. After giving effect to the Arrangement, the
incentive dividend threshold on the Special Shares was $33.81 per Class A Share.
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Cash Flow

We believe that we have sufficient liquidity and access to capital resources and will continue to use our available
liquidity and capital resources to fund our operations and to finance anticipated acquisitions and other material cash requirements.
Our future capital resources include cash flow from operations, borrowings, proceeds from asset monetizations and proceeds from
potential future equity issuances, if any.

As at December 31, 2025, the partnership had cash and cash equivalents of $3,546 million, compared to $3,239 million
as at December 31, 2024 and $3,252 million as at December 31, 2023. The net cash flows for the years ended December 31,
2025, 2024 and 2023 were as follows:

Year ended December 31,

(USS$ MILLIONS) 2025 2024 2023
Cash flow provided by (used in) operating activities $ 3,230 $ 3,281 $§ 2,130
Cash flow provided by (used in) financing activities 72 (505) (4,371)
Cash flow provided by (used in) investing activities (3,183) (2,327) 2,537
Impact of foreign exchange on cash 203 (323) 86
Net change in cash classified within assets held for sale as) (139) —
Change in cash and cash equivalents $ 307 $ (13) $ 382

Cash flow provided by (used in) operating activities

Total cash flow provided by operating activities for the year ended December 31, 2025 was $3,230 million compared to
cash flow provided by operating activities of $3,281 million for the year ended December 31, 2024. Net of non-cash working
capital changes, the cash flow provided by operating activities was $3,216 million for the year ended December 31, 2025
compared to $3,776 million for the year ended December 31, 2024, primarily attributable to cash generated by our advanced
energy storage operation, our residential mortgage insurer, our offshore oil services and our modular building leasing services.

Total cash flow provided by operating activities for the year ended December 31, 2024 was $3,281 million compared to
$2,130 million provided for the year ended December 31, 2023. Net of non-cash working capital changes, the cash flow provided
by operating activities was $3,776 million for the year ended December 31, 2024 compared to $1,914 million for the year ended
December 31, 2023, primarily attributable to cash generated by our advanced energy storage operation, our residential mortgage
insurer, our dealer software and technology services operation and our modular building leasing services.

Cash flow provided by (used in) financing activities

Total cash flow provided by financing activities was $72 million for the year ended December 31, 2025, compared to
$505 million cash flow used in financing activities for the year ended December 31, 2024. During the year ended December 31,
2025, our financing activities included net proceeds from non-recourse borrowings of the partnership of $4,740 million, primarily
related to debt raised which funded the special distribution at our advanced energy storage operation and the acquisition of our
electric heat tracing systems manufacturer. Financing activities also included capital provided by others who have interests in
operating subsidiaries of $808 million primarily related to the acquisition of our electric heat tracing systems manufacturer. This
was partially offset by $4,153 million of distributions and capital paid to others who have interests in operating subsidiaries,
primarily related to the special distribution at our advanced energy storage operation, combined with net repayments of corporate
borrowings of $820 million using proceeds from our advanced energy storage operation’s special distribution and the disposition
of our offshore oil services’ shuttle tanker operation.

Total cash flow used in financing activities was $505 million for the year ended December 31, 2024, compared to
$4,371 million cash flow used by financing activities for the year ended December 31, 2023. During the year ended December 31,
2024, our financing activities included distributions and capital paid to others who have interests in operating subsidiaries of
$779 million, which was primarily related to dividend distributions from our residential mortgage insurer, distributions of
proceeds from the sale of our road fuels operation and dividend distributions from our Australian asset manager and lender.
Financing activities also included distributions to preferred security holders of $52 million, which was partially offset by net
proceeds from corporate borrowings of $710 million related to acquisitions in 2024.
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Cash flow provided by (used in) investing activities

Total cash flow used in investing activities was $3,183 million for the year ended December 31, 2025, compared to cash
flow used in investing activities of $2,327 million for the year ended December 31, 2024. During the year ended December 31,
2025, cash flows used in investing activities were primarily related to the acquisition of our electric heat tracing systems
manufacturer and the investment in our specialty consumables and equipment manufacturer. Investing activities also included
capital expenditures for property, plant and equipment and intangible assets of $2,060 million primarily at our offshore oil
services operation, which is contractually reimbursed by our customer, as well as at our advanced energy storage operation. This
was partially offset by proceeds of $484 million received from the disposition of our offshore oil services’ shuttle tanker operation
and $196 million received from the disposition of our Indian non-bank financial services’ non-core home financing operation.

Total cash flow used in investing activities was $2,327 million for the year ended December 31, 2024, compared to cash
flow provided by investing activities of $2,537 million for the year ended December 31, 2023. Cash flows used in investing
activities were driven by capital expenditures for property, plant and equipment and intangible assets of $2,520 million primarily
at our offshore oil services, which is contractually reimbursed by our customer, our advanced energy storage operation and our
modular building leasing services. This was partially offset by proceeds received from the disposition of our road fuels operation
and our Canadian aggregates production operation, combined with net proceeds received from the disposition of financial assets
at our residential mortgage insurer in Canada.

Market Risk

Market risk is defined for these purposes as the risk that the fair value or future cash flows of a financial instrument held
by the partnership will fluctuate because of changes in market factors. Market risk includes the risk of changes in interest rates,
foreign currency exchange rates, equity prices and commodity prices.

Financial instruments held by the partnership that are subject to market risk include loans and notes receivable, other
financial assets, borrowings, derivative contracts, such as interest rate and foreign currency contracts, and marketable securities.

Price risk

As at December 31, 2025, the partnership was exposed to price risk arising from marketable securities and other
financial assets, with a balance of $5,721 million (2024: $5,492 million). A 10% change in the fair value of these assets would
impact the consolidated statements of comprehensive income by $572 million (2024: $549 million).

Interest rate risk

Interest rate risk is defined for these purposes as the risk that the fair value or future cash flows of a financial instrument
held by the partnership will fluctuate because of changes in interest rates. The partnership monitors interest rate fluctuations and
may enter into interest rate derivative contracts to mitigate the impact from interest rate movements. A 50 basis point increase in
interest rates is expected to decrease pre-tax net income by $47 million, and a 50 basis point decrease in interest rates is expected
to increase pre-tax net income by $47 million. A 50 basis point increase in interest rates is expected to increase other
comprehensive income by $2 million, and a 50 basis point decrease in interest rates is expected to decrease other comprehensive
income by $2 million.

Foreign currency risk

We have operations in international markets denominated in currencies other than the U.S. dollar, primarily the
Australian dollar, the Canadian dollar, the Brazilian real and Euros. As a result, we are subject to foreign currency risk due to
potential fluctuations in exchange rates between foreign currencies and the U.S. dollar. We structure our operations such that
foreign operations are primarily conducted by entities with a functional currency which is the same as the economic environment
in which the operations take place. As a result, the net income impact to the partnership of currency risk associated with financial
instruments is limited as its financial assets and liabilities are generally denominated in the same currency as the functional
currency of the subsidiary that holds the financial instrument. However, we are exposed to foreign currency risk on the net assets
of the partnership’s foreign currency denominated operations and foreign currency denominated debt. We manage foreign
currency risk through hedging contracts, typically foreign exchange forward contracts. There is no assurance that hedging
strategies, to the extent used, will fully mitigate the risk.

92 Brookfield Business Corporation



The table below outlines the impact on pre-tax net income and other comprehensive income of a 10% increase to the
exchange rates relative to the U.S. dollar:

2025 2024 2023
(US$ MILLIONS) OCI Net Income OCI Net Income OClI Net Income
USD/AUD $ 41 $ 4 3 33 % (14) $ 84 =
USD/CAD 86 3 5 9 115 10
USD/BRL 59 40 37 6 23 (1)
USD/EUR 89 92) 89 (72) 109 (19)
USD/Other 136 64 122 187 111 59

A 10% decrease to the exchange rates relative to the U.S. dollar is expected to have an equal but opposite impact on pre-
tax net income and other comprehensive income to that described in the table above. Refer to Note 27 “Financial Risk
Management” for further details, in addition to Note 4, “Fair Value of Financial Instruments” and Note 26, “Derivative Financial
Instruments” in our consolidated financial statements included in this Form 20-F.

To the extent that we believe it is economical to do so, our strategy is to hedge all or a portion of our equity investments
and/or cash flows exposed to foreign currencies by the partnership. The partnership’s foreign currency hedging policy includes
leveraging any natural hedges that may exist within our operations, utilizing local currency debt financing to the extent possible,
and utilizing derivative contracts to minimize any residual exposures where natural hedges are insufficient.

The following table presents a summary as at December 31, 2025 of partnership Unitholder equity positions by
functional currency and our derivative contract net investment hedges:

Net Unitholder Equity by Functional Currency

(US$ MILLIONS) CAD AUD BRL GBP EUR INR Other
Net Equity S 832 § 813 § 588 $ 564 $ 924 § 150 $ 1,580
FX Contacts - US$ (602) 403) — — 33) (56) —

As at December 31, 2025, approximately 24% of partnership Unitholder equity with foreign currency exposure was
hedged using derivative contracts.

Commodity price risk

As certain of the partnership’s operating subsidiaries are exposed to commodity price risk, the fair value of financial
instruments will fluctuate as a result of changes in commodity prices. A 10 basis point increase or decrease in commodity prices,
as it relates to financial instruments, is not expected to have a material impact on the partnership’s net income and other
comprehensive income.

Our commodity exposure is primarily in our industrials segment. We hedge this exposure where appropriate.
Related Party Transactions

We entered into a number of related party transactions with Brookfield as described in Item 7.B, “Related Party
Transactions” of this Form 20-F as well as in Note 25 in our consolidated financial statements included in this Form 20-F.

Critical Accounting Policies, Estimates and Judgments

The preparation of financial statements requires management to make critical judgments, estimates and assumptions that
affect the reported amounts of assets and liabilities and disclosure of contingent assets and liabilities at the date of the financial
statements and the reported amounts of revenues and expenses that are not readily apparent from other sources, during the
reporting period. These estimates and associated assumptions are based on historical experience and other factors that are
considered to be relevant. Actual results may differ from these estimates.

The estimates and underlying assumptions are reviewed on an ongoing basis. Revisions to accounting estimates are
recognized in the period in which the estimate is revised if the revision affects only that period, or in the period of the revision and
future periods if the revision affects both current and future periods.
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Critical judgments made by management and utilized in the normal course of preparing the partnership’s annual
consolidated financial statements are outlined below. Following the Arrangement the below disclosure will apply to the
Corporation in the normal course of preparing the Corporation’s consolidated financial statements.

For further reference on accounting policies, critical judgments and estimates, see our “Material Accounting Policy
Information” contained in Note 2 of our annual consolidated financial statements as at December 31, 2025 and 2024 and for the
years ended December 31, 2025, 2024 and 2023, included in this Form 20-F.

Business combinations

The partnership accounts for business combinations using the acquisition method of accounting. The allocation of fair
values to assets acquired and liabilities assumed through an acquisition requires numerous estimates that affect the valuation of
certain assets and liabilities acquired including discount rates, customer attrition rates and estimates of future operating costs,
revenues, commodity prices, capital costs and other factors. The determination of the fair values may remain provisional during
the measurement period due to the time required to obtain independent valuations of individual assets and to complete
assessments of provisions. When the accounting for a business combination has not been completed as of the reporting date, the
partnership will disclose that fact in the consolidated financial statements, including observations on the estimates and judgments
made as of the reporting date.

Determination of control

The partnership consolidates an investee when it controls the investee, with control existing if, and only if, the
partnership has power over the investee; exposure or rights to variable returns from its involvement with the investee; and the
ability to use that power over the investee to affect the amount of the partnership’s returns.

In determining if the partnership has power over an investee, judgments are made when identifying which activities of
the investee are relevant in significantly affecting returns of the investee and the extent of existing rights that give the partnership
the current ability to direct the relevant activities of the investee. Judgments are made as to the amount of potential voting rights
that provide voting powers, the existence of contractual relationships that provide voting power and the ability for the partnership
to appoint directors. The partnership enters into voting agreements which provide it the ability to contractually direct the relevant
activities of the investee (referred to as “power” within IFRS 10, Consolidated Financial Statements). In assessing if the
partnership has exposure or rights to variable returns from its involvement with the investee, judgments are made concerning
whether returns from an investee are variable and how variable those returns are on the basis of the substance of the arrangement,
the magnitude of those returns and the magnitude of those returns relative to others, particularly in circumstances where the
partnership’s voting interest differs from the ownership interest in an investee. In determining if the partnership has the ability to
use its power over the investee to affect the amount of its returns, judgments are made when the partnership is an investor as to
whether the partnership is a principal or agent and whether another entity with decision making rights is acting as the
partnership’s agent. If it is determined that the partnership is acting as an agent, as opposed to a principal, the partnership does not
control the investee.

Common control transactions

IFRS 3 does not include specific measurement guidance for the acquisition of a business from an entity that is under
common control. Accordingly, the partnership has developed an accounting policy to account for such transactions taking into
consideration other guidance in IFRS Accounting Standards and pronouncements of other standard-setting bodies. The
partnership’s policy is to record assets and liabilities recognized as a result of an acquisition of a business from an entity that is
under common control at the carrying values in the transferor’s financial statements.

Indicators of impairment

Judgment is applied when determining whether indicators of impairment exist when assessing the carrying values of the
partnership’s assets, including the determination of the partnership’s ability to hold financial assets, the estimation of a cash-
generating unit’s future revenues and direct costs, the determination of discount rates, and when an asset’s or cash-generating
unit’s carrying value is above its recoverable amount.

For some of the partnership’s assets, forecasting the recoverability and economic viability of property and equipment
requires an estimate of reserves. The process for estimating reserves is complex and requires significant interpretation and
judgment. It is affected by economic conditions, production, operating and development activities, and is performed using
available geological, geophysical, engineering and economic data.
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Revenue recognition

Judgment is applied where certain of the partnership’s subsidiaries use the cost-to-cost method to account for their
contract revenue. The stage of completion is measured by reference to actual costs incurred to date as a percentage of estimated
total costs for each contract. Significant assumptions are required to estimate the total contract costs and the recoverable variation
works that affect the stage of completion and the contract revenue, respectively. In making these estimates, management has
relied on past experience or the work of experts, where necessary.

Judgment is also applied where certain of the partnership’s subsidiaries generate revenues from contracts with multiple
performance obligations. The partnership applies judgment in order to identify and determine the number of performance
obligations, estimate the total transaction price, determine the allocation of the transaction price to each identified performance
obligation, and determine the appropriate method and timing of revenue recognition.

Financial instruments

Judgments inherent in accounting policies relating to derivative financial instruments relate to applying the criteria to the
assessment of the effectiveness of hedging relationships and estimates and assumptions used in determining the fair value of
financial instruments, such as: equity or commodity prices; future interest rates; the creditworthiness of the partnership relative to
its counterparties; the credit risk of the partnership’s counterparties; estimated future cash flows; discount rates and volatility
utilized in option valuations.

Decommissioning liabilities

Decommissioning costs will be incurred at the end of the operating life of some of the partnership’s oil and gas facilities,
mining properties and manufacturing facilities. These obligations are typically many years in the future and require judgment to
estimate. The estimate of decommissioning costs can vary in response to many factors including changes in relevant legal,
regulatory, and environmental requirements, the emergence of new restoration techniques or experience at other production sites.
Inherent in the calculations of these costs are assumptions and estimates including the ultimate settlement amounts, inflation
factors, discount rates, and timing of settlements.

Insurance contracts

The partnership has applied critical judgments and estimates in the application of IFRS 17, including: (i) estimates and
underlying assumptions in determining fulfillment cash flows related to the liability for remaining coverage; (ii) discount rate
used to account for time value of money for all cash flows; (iii) the estimated risk adjustment for non-financial risk; (iv) timing of
revenue recognition for the liability for remaining coverage; (v) estimated cash flows for settling claims; and (vi) estimated
recoveries including recoveries from real estate included in the liability for incurred claims, based on third party property
appraisals or other types of third party valuations deemed to be appropriate for a particular property in the event of default.

Measurement of expected credit losses

The partnership exercises judgment when determining expected credit losses on financial assets. Judgment is applied in
the determination of probability-weighted expected cash flows, the probability of default of borrowers, and in selecting forward
looking information to determine increase in credit risk and other risk parameters.

Uncertainty of income tax treatments

The partnership applies IFRIC 23. The interpretation requires an entity to assess whether it is probable that a tax
authority will accept an uncertain tax treatment used, or proposed to be used, by an entity in its income tax filings and to exercise
judgment in determining whether each tax treatment should be considered independently or whether some tax treatments should
be considered together. The decision should be based on which approach provides better predictions of the resolution of the
uncertainty. An entity is required to make its assessment assuming that the taxation authority with the right to examine any
amounts reported to it will examine those amounts and will have full knowledge of all relevant information when doing so.

Going concern
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In assessing whether the going concern assumption is appropriate and whether there are material uncertainties that cast
significant doubt on the partnership’s ability to continue as a going concern, management has made certain estimates and
assumptions about future cash flows. These judgments considered various forward-looking factors, such as forecasted cash flows,
access to financing and liquidity reserves, planned capital expenditures and debt repayment obligations. The assumptions
underlying this assessment are based on actual operating results and the most relevant available information about the future,
including the partnership’s strategic initiatives and business plans and may be affected by market conditions, regulatory
developments, and macroeconomic risks.

Other

Other estimates and assumptions utilized in the preparation of the partnership’s consolidated financial statements are:
depreciation and amortization rates and useful lives; estimation of recoverable amounts of assets and cash-generating units for
impairment assessment of long-lived assets and goodwill; and the ability of the partnership to utilize tax losses and other tax
measurements.

Other critical judgments include the determination of the functional currency of the partnership’s subsidiaries.
U.S. legislation for domestic energy production and manufacturing

On August 16, 2022, the United States enacted laws providing incentives for domestic energy production and
manufacturing. In December 2023, the United States Department of the Treasury issued proposed regulations, which were
subsequently finalized in October 2024, that provided guidance in determining eligibility to claim tax benefits. The tax benefits
are available for qualifying activities from 2023 to 2032, subject to phase out beginning in 2030. For qualified business activities
in the partnership’s advanced energy storage operation beginning in its fiscal year 2024, these tax benefits are eligible to be
refundable or transferable, and therefore the benefits are accounted for in accordance with IAS 20. IAS 20 permits a policy choice
to present benefits of a similar nature as income or an offset to a related expense. The partnership has elected to present these
benefits as a reduction to direct operating costs. During the year ended December 31, 2025, the partnership recorded a cumulative
benefit of $1,071 million (December 31, 2024: $1,341 million and December 31, 2023: $nil).

Future Changes in Accounting Policies

(i). Amendments to IFRS 9, Financial Instruments (“IFRS 9”) and IFRS 7, Financial Instruments: Disclosures (“IFRS 7”) -
Classification and Measurement of Financial Instruments

In May 2024, the IASB issued amendments which clarify the requirements for the timing of recognition and
derecognition of financial liabilities settled through an electronic cash transfer system, add further guidance for assessing the
contractual cash flow characteristics of financial assets with contingent feature, and add new or amended disclosures relating to
investments in equity instruments designated at FVOCI and financial instruments with contingent features. The amendments to
IFRS 9 and IFRS 7 are effective for periods beginning on or after January 1, 2026, with early adoption permitted. The partnership
has assessed these amendments and determined that they are not expected to have a material impact on the consolidated financial
statements, other than additional disclosures relating to equity instruments designated at FVOCI, once effective.

(ii). IFRS 18, Presentation and Disclosure in Financial Statements (“IFRS 18”)

In April 2024, the IASB issued IFRS 18 to replace IAS 1 Presentation of Financial Statements (“IAS 17). IFRS 18 is
effective for periods beginning on or after January 1, 2027, with early adoption permitted. IFRS 18 aims to improve financial
reporting by requiring additional defined subtotals in the statement of profit or loss, requiring disclosures about management-
defined performance measures, and adding new principles for the aggregation and disaggregation of items. The partnership is
currently assessing the impact of these amendments.

There are currently no other future changes to IFRS Accounting Standards with expected material impacts on the
partnership.

Off-Balance Sheet Arrangements

In the normal course of operations, our operating subsidiaries have bank guarantees, insurance bonds and letters of credit
outstanding to third parties. As at December 31, 2025, the total outstanding amount was approximately $2.1 billion. If these letters
of credit or bonds are drawn upon, our operating subsidiaries will be obligated to reimburse the issuer of the letter of credit or
bonds. The partnership does not conduct its operations, other than those of equity accounted investments, through entities that are
not consolidated in the consolidated financial statements and has not guaranteed or otherwise contractually committed to support
any material financial obligations not reflected in the consolidated financial statements.
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Our construction operation and other operations may be called upon to give, in the ordinary course of business,
guarantees and indemnities in respect of the performance of controlled entities, associates and related parties of their contractual
obligations. Any known losses have been brought to account.

In the normal course of operations, our operating subsidiaries will execute agreements that provide for indemnification
and guarantees to third parties in transactions such as business dispositions and acquisitions, construction projects, capital
projects, and sales and purchases of assets and services. We have also agreed to indemnify our directors and certain of our officers
and employees. The nature of substantially all of the indemnification undertakings prevents us from making a reasonable estimate
of the maximum potential amount that we could be required to pay third parties, as many of the agreements do not specify a
maximum amount and the amounts are dependent upon the outcome of future contingent events, the nature and likelihood of
which cannot be determined at this time. Historically, we have made no significant payments under such indemnification
agreements. In addition, we have also entered into indemnity agreements with Brookfield that relate to certain construction
projects in the Middle East region that have been in place for several years. Under these indemnity agreements, Brookfield has
agreed to indemnify us or refund us, as appropriate, for the receipt of payments relating to such projects.

From time to time, we may be contingently liable with respect to litigation and claims that arise in the normal course of
operations. In our construction operation, this may include litigation and claims from clients or subcontractors, in addition to our
associated counterclaims. Our dealer software and technology services operation has become subject to several class action
lawsuits in connection with the cybersecurity incident and the operation may be subject to further lawsuits, claims, inquiries or
investigations. We believe that the legal proceedings are without merit and intend to vigorously contest them. On an ongoing
basis, we assess the potential impact of these events. Aside from the costs to defend against these claims, the potential loss
amount from these claims cannot be measured and is not probable at this time.

Contractual Obligations

An integral part of the partnership’s strategy is to participate with institutional investors in Brookfield-sponsored private
equity funds that target acquisitions that suit the partnership’s investment mandate. In the normal course of business, the
partnership has made commitments to Brookfield-sponsored private equity funds to participate in these target acquisitions in the
future, if and when identified. For information regarding our partnership’s commitments in respect of pending acquisitions, see
Item 4.A, “History and Development of the Company”.

In the ordinary course of business, we enter into contractual arrangements that may require future cash payments. The
table below outlines our undiscounted contractual obligations as at December 31, 2025:

Payments as at December 31, 2025

(US$ MILLIONS) Total <1 Year 1-2 Years 3-5 Years 5+ Years

Borrowings $ 44292 § 1,368 $ 4392 § 23383 §$§ 15,149
Interest expense 15,162 2,739 2,701 5,274 4,448
Lease liabilities 957 241 200 265 251
Decommissioning liabilities 783 5 6 25 747
Commitments for capital expenditures ) 533 452 26 55 —
Pension obligations 361 28 28 85 220
Total $ 62,088 $ 4,833 $ 7,353 § 29,087 $ 200815

M Includes approximately $424 million of contractual commitments in the form of shipbuilding contracts at our offshore oil services. The capital

expenditures relate to a customer contract and will be funded by proceeds to be contractually received from the customer.
5.C RESEARCH AND DEVELOPMENT, PATENTS AND LICENSES, ETC.

Not applicable.
5.0 TREND INFORMATION

See Item 5.A, “Operating Results”.
5.E CRITICAL ACCOUNTING ESTIMATES

See Item 5.B, “Liquidity and Capital Resources - Critical Accounting Policies, Estimates and Judgments”.
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ITEM 6. DIRECTORS, SENIOR MANAGEMENT AND EMPLOYEES
6.A DIRECTORS AND SENIOR MANAGEMENT
Governance

The following table presents certain information concerning our current board of directors as of the date of this Form 20-

Name, Municipality of Residence and

Independence Age Position Principal Occupation

Cyrus Madon 60 Executive Chairman  Executive Chairman, Brookfield Private Equity
New York, New York, USA Group

(Not Independent)
Jeffrey Blidner 77 Director Vice Chair, Brookfield Corporation

Toronto, Ontario, Canada
(Not Independent)
David Court 69 Director Director Emeritus, McKinsey & Company
Toronto, Ontario, Canada
(Independent)
Stephen Girsky 63 Director Managing Partner, VectolQ LLC
New York, New York, USA
(Independent)
David Hamill @ ®) 68 Director Corporate Director
Ipswich, Queensland, Australia
(Independent)
Anne Ruth Herkes @ 69 Director Corporate Director
Munich, Germany
(Independent)
John Lacey @ 82 Lead Director Chairman, Doncaster Consolidated Ltd.
Thornhill, Ontario, Canada
(Independent)
Don Mackenzie ¢ 65 Director Chairman and Owner of New Venture Holdings
Pembroke Parish, Bermuda

(Independent)

Michael Warren 58 Director Founding Partner of DGA-Albright Stonebridge
Washington, District of Columbia Group (ASG)
(Independent)

Patricia Zuccotti ) 78 Director Corporate Director
Kirkland, Washington, USA

(Independent)

M The business address for each of the directors is 225 Liberty Street, 8th Floor, New York, NY 10281-1048.
@) Member of the governance and nominating committee. John Lacey is the chair of the governance and nominating committee.

() Member of the audit committee. Patricia Zuccotti is the chair of the audit committee and is our audit committee financial expert.
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Set forth below is biographical information for our directors.

Cyrus Madon. Mr. Madon is the Executive Chairman of our board of directors. Mr. Madon is also a Managing Partner of
Brookfield Asset Management and the Executive Chairman of Brookfield Asset Management’s Private Equity Group. Mr. Madon
previously served as the Chief Executive Officer of our company. Mr. Madon joined Brookfield in 1998 as Chief Financial
Officer of Brookfield’s real estate brokerage business. During his tenure, Mr. Madon has held a number of senior roles across the
organization, including head of Brookfield’s corporate lending business. Mr. Madon began his career at PricewaterhouseCoopers
where he worked in Corporate Finance and Recovery, both in Canada and the United Kingdom. Mr. Madon holds a Bachelor of
Commerce degree from Queen’s University and is on the board of the C.D. Howe Institute.

Jeffrey Blidner. Mr. Blidner is a Vice Chair of Brookfield Corporation and is the former Chief Executive Officer of
Brookfield’s Private Funds Group. Mr. Blidner currently serves as the Chair of the general partner of Brookfield Renewable
Partners L.P. (and of Brookfield Renewable Corporation) and of the general partner of Brookfield Property Partners L.P. Mr.
Blidner also serves as a director of Brookfield Corporation, and the general partner of Brookfield Infrastructure Partners L.P. (and
of Brookfield Infrastructure Corporation). Prior to joining Brookfield in 2000, Mr. Blidner was a senior partner at a Canadian law
firm where his practice focused on merchant banking transactions, public offerings, mergers and acquisitions, management buy-
outs and private equity transactions. Mr. Blidner received his LLB from Osgoode Hall Law School and was called to the Bar in
Ontario as a Gold Medalist. Mr. Blidner is not considered an independent director because of his role at Brookfield.

David Court. Mr. Court is a Director Emeritus at McKinsey & Company. Mr. Court was previously McKinsey’s Global
Director of Technology, Digitization and Communications, led McKinsey’s global practice in harnessing digital data and
advanced analytics from 2011 to 2015, and was a member of the firm’s Board of Directors and its Global Operating Committee.
Mr. Court is a director of PSP Investments, a member of the National Geographic International Council of Advisors, the chair of
the board of trustees of the Queen’s University Board of Trustees and chair of the advisory board of Georgian Partners. Mr. Court
was a member of the board of directors of Canadian Tire Corporation from 2015 through 2024. Mr. Court holds a Bachelor of
Commerce from Queen’s University and a Master of Business Administration from Harvard Business School where he was a
Baker Scholar.

Stephen Girsky. Mr. Girsky is managing partner of VectolQ LLC, an independent advisory firm based in New York. Mr.
Girsky served as president and CEO of Nikola Corporation, a publicly traded company that designed zero-emissions
transportation and energy supply and infrastructure solutions. He served as president and CEO of VectolQ Acquisition Corp. I,
from its January 2018 until the consummation of its business combination with Nikola Corporation. Mr. Girsky served in a
number of capacities at General Motors Co., including Vice Chairman, and was previously the president of Centerbridge
Industrial Partners and a Managing Director at Morgan Stanley. He is on the board of directors at Nikola Corporation, BBHC, and
Clarios. Mr. Girsky previously served on the Board of U.S. Steel and General Motors. He also served as the lead director of Dana
Holdings Corp. Mr. Girsky received a bachelor of science degree in mathematics from the University of California at Los Angeles
and a Master of Business Administration from Harvard Business School.

David Hamill. Dr. Hamill is a professional director and was Treasurer of the State of Queensland in Australia from 1998
to 2001, Minister for Education from 1995 to 1996 and Minister for Transport and Minister Assisting the Premier on Economic
and Trade Development from 1989 to 1995. Dr. Hamill retired from the Queensland Parliament in February 2001 and since that
time has served as a non-executive director or chairman of a range of listed and private companies as well as not-for-profit and
public sector entities. Dr. Hamill also serves as chairman of the board of directors of Dalrymple Bay Infrastructure Limited. Dr.
Hamill holds a Bachelor of Arts (Honors) from the University of Queensland, a Master of Arts from Oxford University and a
Doctorate of Philosophy from University of Queensland, and is a fellow of the Chartered Institute of Transport and the Australian
Institute of Company Directors.

Anne Ruth Herkes. Ms. Herkes is a senior Advisor at ELC-Euringer Leadership Consulting, an executive search firm
and leadership consulting company. She previously was Deputy Chair of the board of directors of Merck Finck Privatbankiers
AG, an asset and wealth management bank based in Munich. She served on the board of Quintet Private Bank (S.A.) from 2014 to
2025. Previously she served on the board of Kreditanstalt fuer Wiederaufbau, Germany’s third largest bank. She is a member of
the International Advisory Board of Asia House, an independent think tank and advisory service in London and a member of the
Advisory Council of 1014 Inc. New York, a not-for-profit corporation and transatlantic dialogue forum. Ms. Herkes in her former
career served as State Secretary at the German Federal Ministry for Economic Affairs and as Ambassador to Qatar.

John Lacey. Mr. Lacey is Chairman of Doncaster Consolidated Ltd., and Doncaster Foundation. Mr. Lacey was
previously the Chairman of the board of directors of Alderwoods Group, Inc., an organization operating funeral cemeteries within
North America, until 2006. Mr. Lacey is the former President and Chief Executive Officer of The Oshawa Group (now part of
Sobeys Inc.) and a former director of Loblaw Companies Limited, George Weston Ltd., Wittington Investments Ltd. and TELUS
Corporation.
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Don Mackenzie. Mr. Mackenzie is the Chairman and Owner of New Venture Holdings, a well-established privately-
owned holding company with operating company and real estate investments in Bermuda and Canada. Prior to moving to
Bermuda in 1990, Mr. Mackenzie worked in the software and sales sector. Mr. Mackenzie acquired his first business in 1995, and
New Venture Holdings was formed in 2000 to consolidate a number of operating investments under a holding company umbrella.
Mr. Mackenzie has a Bachelor of Commerce from Queens University and a Master of Business Administration from Schulich
School of Business of York University.

Michael Warren. Mr. Warren is a Partner of DGA-Albright Stonebridge Group (ASG) and a founding member of the
DGA Group. Mr. Warren serves on institutional investor and company boards. He serves as a board director of Commonfund and
MAXIMUS. Mr Warren serves as Chairman of Oak Creek and (qp) Global a family office for bespoke single-family offices. Mr.
Warren is a former Trustee of Yale University, where he chaired the University’s Audit Committee, and was a member of the
Investment Committee of the Yale Corporation Endowment. Mr. Warren formerly served on the boards of Brookfield Property
Partners, the United States Overseas Private Investment Corporation (now the US International Development Finance
Corporation), the District of Columbia Retirement Board, where he served as Chairman, and Walker Dunlop. Mr. Warren served
in various capacities in the Obama Administration, including as senior advisor in the White House Presidential Personnel Office
and as co-lead for the Treasury and Federal Reserve agency review teams of the Obama-Biden Presidential Transition. Mr.
Warren received degrees from Yale University and Oxford University where he was a Rhodes Scholar.

Patricia Zuccotti. Ms. Zuccotti is a director of the general partner of Brookfield Renewable Partners L.P. (and of
Brookfield Renewable Corporation), where she is the Chair of the Audit Committee. She served as Senior Vice President, Chief
Accounting Officer and Controller of Expedia, Inc. from October 2005 to September 2011. Prior to joining Expedia, Ms. Zuccotti
was the Director, Enterprise Risk Services of Deloitte & Touche LLP from June 2003 until October 2005. Ms. Zuccotti is a
Certified Public Accountant (inactive) and received her Master of Business Administration, majoring in accounting and finance,
from the University of Washington and a Bachelor of Arts, majoring in political science, from Trinity College.

Our Management

The Service Providers, subsidiaries of the Asset Management Company, which is wholly-owned, directly and indirectly,
by Brookfield Asset Management, provide management services to us pursuant to our Master Services Agreement. Brookfield has
built its business platform through the integration of formative portfolio acquisitions and single asset transactions over several
decades and throughout all phases of the business cycle. The Service Providers’ investment and asset management professionals
are complemented by the depth of transactional and operational expertise throughout our operating segments which specialize in
business services and industrial operations, generating significant returns. Members of Brookfield’s senior management and other
individuals from Brookfield’s global affiliates are drawn upon to fulfill the Service Providers’ obligations to provide us with
management services under our Master Services Agreement.

The following table presents certain information concerning the core senior management team that are principally
responsible for our operations and their positions with the Service Providers.

Years of Years at
Name Age Experience Brookfield Position with one of the Service Providers
Cyrus Madon 60 37 27 Executive Chairman
Anuj Ranjan 47 26 20 Chief Executive Officer
Jaspreet Dehl 49 27 15 Chief Financial Officer

Set forth below is biographical information for Mr. Ranjan and Ms. Dehl. Mr. Madon’s biographical information is
included in the biographical information for directors section above.

Anuj Ranjan. Mr. Ranjan is the Chief Executive Officer of our company. He also serves as a Managing Partner of
Brookfield Asset Management. Mr. Ranjan joined Brookfield in 2006 and has held various positions within Brookfield and its
affiliates, including in the areas of mergers & acquisitions, private equity and real estate. He also established Brookfield Asset
Management’s India and Middle East operations. Prior to joining Brookfield, Mr. Ranjan was a principal at a real estate
investment firm. Mr. Ranjan holds a Master of Business Administration degree from Ivey Business School at Western University
and Bachelor of Science degree from the University of Alberta.
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Jaspreet Dehl. Ms. Dehl is the Chief Financial Officer of our company. Ms. Dehl is also a Managing Partner of
Brookfield Asset Management. Since joining Brookfield in 2011, Ms. Dehl has held a number of senior finance positions,
including within Brookfield’s Private Equity Group and in Brookfield’s Private Funds Group. Prior to joining Brookfield, Ms.
Dehl was part of the Financial Advisory Services practice at Deloitte, specializing in corporate restructuring services and
transaction execution services to private equity clients. Ms. Dehl is a Chartered Professional Accountant and holds a bachelor’s
degree in economics from Wilfrid Laurier University. In 2022, Ms. Dehl received the distinction of Fellow (FCPA) by the
Chartered Professional Accountant’s Association of Ontario.

Our Master Services Agreement

The Service Recipients have entered into a Master Services Agreement pursuant to which the Service Providers have
agreed to provide or arrange for other Service Providers to provide management and administration services to our company and
the other Service Recipients. In connection with the Arrangement, the Master Services Agreement was amended to add the
Corporation as a Service Recipient.

The following is a summary of certain provisions of our Master Services Agreement. Because this description is only a
summary of our Master Services Agreement, it does not necessarily contain all of the information that you may find useful. We
therefore urge you to review our Master Services Agreement in its entirety. Our Master Services Agreement is filed as exhibit to
this Form 20-F and is also available on our SEDAR+ profile at www.sedarplus.ca. See also Item 10.C, “Material Contracts”, Item
10.H, “Documents on Display” and Item 19, “Exhibits”.

Appointment of the service providers and services rendered

Under our Master Services Agreement, the Service Recipients have appointed the Service Providers to provide or
arrange for the provision by an appropriate Service Provider of the following services:

« providing overall strategic advice to the applicable Service Recipients including advising with respect to the expansion
of their business into new markets;

* identifying, evaluating and recommending to the Service Recipients acquisitions or dispositions from time to time and,
where requested to do so, assisting in negotiating the terms of such acquisitions or dispositions;

+ recommending and, where requested to do so, assisting in the raising of funds whether by way of debt, equity or
otherwise, including the preparation, review or distribution of any prospectus or offering memorandum in respect thereof
and assisting with communications support in connection therewith;

» recommending to the Service Recipients suitable candidates to serve on the boards of directors or their equivalent
governing bodies of the operating businesses;

+  making recommendations with respect to the exercise of any voting rights to which the Service Recipients are entitled in
respect of the operating businesses;

* making recommendations with respect to the payment of dividends or other distributions by the Service Recipients,
including distributions by our company to our shareholders;

*  monitoring and/or oversight of the applicable Service Recipient’s accountants, legal counsel and other accounting,
financial or legal advisors and technical, commercial, marketing and other independent experts, including making
recommendations with respect to, and supervising the making of all tax elections, determinations and designations, the
timely calculation and payment of taxes payable and the filing of all tax returns due, by each Service Recipient, and
overseeing the preparation of the Service Recipients’ annual consolidated financial statements and quarterly interim
financial statements;

+  making recommendations in relation to and effecting, when requested to do so, the entry into insurance of each Service
Recipient’s assets, together with other insurances against other risks, including directors and officers insurance as the
relevant Service Provider and the relevant board of directors or its equivalent governing body may from time to time
agree;

» arranging for individuals to carry out the functions of principal executive, accounting and financial officers for our
company only for purposes of applicable securities laws; and

« providing individuals to act as senior officers of the Service Recipients as agreed from time to time, subject to the
approval of the relevant board of directors or its equivalent governing body.
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Notwithstanding the foregoing, all investment advisory services (as defined in our Master Services Agreement) must be
provided solely to the Holding LP.

The Service Providers’ activities are subject to the supervision of the board of directors or equivalent governing body of
each of the Service Recipients, as applicable. The relevant governing body remains responsible for all investment and divestment
decisions made by the Service Recipient.

Any Service Provider may, from time to time, appoint an affiliate of Brookfield to act as a new Service Provider under
our Master Services Agreement, effective upon the execution of a joinder agreement by the new Service Provider.

Management fee

Pursuant to our Master Services Agreement, we pay a quarterly base management fee to the Service Providers equal to
0.3125% (1.25% annually) of the total capitalization of our group. For purposes of calculating the base management fee, the total
capitalization of our group is equal to the quarterly volume-weighted average trading price of a Class A Share on the principal
stock exchange for the Class A Shares (based on trading volumes), multiplied by the number of Class A Shares outstanding at the
end of the quarter (and assuming the full conversion of any securities then outstanding that are convertible, redeemable or
exchangeable for, Class A Shares), plus, without duplication, the value of securities of the other Service Recipients, if any, that
are not held by the Corporation, plus all outstanding third party debt with recourse to a Service Recipient, less all cash held by
such entities.

For any quarter in which our board of directors determines that there is insufficient available cash to pay the base
management fee as well as the next regular distribution on our Class A Shares, the Service Recipients may elect to pay all or a
portion of the base management fee in our Class A Shares, subject to certain conditions. The aggregate base management fee for
the year ended December 31, 2025 was $97 million.

Brookfield has established and manages a number of private investment entities, managed accounts, joint ventures,
consortiums, partnerships and investment funds whose investment objectives include the acquisition of businesses similar to those
that we operate and Brookfield may in the future establish similar funds. Brookfield Corporation has agreed that it will offer our
company the opportunity to take up Brookfield’s share of any acquisition through these consortium arrangements or by one of
these entities that involves the acquisition of business services and industrial operations that are suitable for us, subject to certain
limitations. To the extent that under any other arrangement involving Brookfield we are obligated to pay a base management fee
(directly or indirectly through an equivalent arrangement) to the Service Providers (or any affiliate) on a portion of our capital that
is comparable to the base management fee, the base management fee payable for each quarter in respect thereof generally will be
reduced on a dollar-for-dollar basis by our proportionate share of the comparable base management fee (or equivalent amount)
under such other arrangement for that quarter. The base management fee will not be reduced by the amount of any incentive
distribution payable by any Service Recipient or operating entity to the Service Providers (or any other affiliate) (for which there
is a separate credit mechanism under the Holding LP Limited Partnership Agreement), or any other fees that are payable by any
operating entity to Brookfield for financial advisory, operations and maintenance, development, operations management and other
services.

The only services that are currently contemplated to be provided by Brookfield that would not give rise to an offsetting
reduction in the base management fee described above are in connection with the provision of insurance and information
technology support where the Service Recipients and other members of the Brookfield group participate in group-wide centralized
programs, together with other Brookfield affiliates, in order to benefit from economies of scale. While not currently contemplated,
it is also possible that a Brookfield affiliate could be retained to provide operations or development services that are outside the
scope of the Master Services Agreement, such as services related to residential land development, in which case any such fees
would not result in offsetting reductions to the base management fee.

Pursuant to our Master Services Agreement, there may be instances in which an employee of Brookfield provides
services in addition to those contemplated by our Master Services Agreement to our company or any of our subsidiaries, or vice
versa. In such cases, all or a portion of the compensation paid to an employee who provides services to the other party may be
allocated to such other party.
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Reimbursement of expenses and certain taxes

The relevant Service Recipient will reimburse the Service Providers for all other out-of-pocket fees, costs and expenses
incurred in connection with the provision of the services including those of any third party. Such out-of-pocket fees, costs and
expenses are expected to include, among other things: (i) fees, costs and expenses relating to any debt or equity financing; (ii)
fees, costs and expenses incurred in connection with the general administration of any Service Recipient; (iii) taxes, licenses and
other statutory fees or penalties levied against or in respect of a Service Recipient; (iv) amounts owed by the Service Providers
under indemnification, contribution or similar arrangements; (v) fees, costs and expenses relating to our financial reporting,
regulatory filings and investor relations and the fees, costs and expenses of agents, advisors and other persons who provide
services to a Service Recipient; and (vi) any other fees, costs and expenses incurred by the Service Providers that are reasonably
necessary for the performance by the Service Providers of their duties and functions under our Master Services Agreement.
However, the Service Recipients are not required to reimburse the Service Providers for the salaries and other remuneration of
their management, personnel or support staff who carry out any services or functions for such Service Recipients or overhead for
such persons.

In addition, the Service Recipients are required to pay all fees, costs and expenses incurred in connection with the
investigation, acquisition, holding or disposal of any asset or business that is made or that is proposed to be made by us. Such
additional fees, expenses and costs represent out-of-pocket costs associated with investment activities that will be undertaken
pursuant to our Master Services Agreement.

The Service Recipients are also required to pay or reimburse the Service Providers for all sales, use, value added, goods
and services, harmonized sales, withholding or other similar taxes or customs duties or other governmental charges levied or
imposed by reason of our Master Services Agreement, any service agreement or any agreement our Master Services Agreement
contemplates, other than income taxes, corporation taxes, capital taxes or other similar taxes payable by the Service Providers,
which are personal to the Service Providers.

Assignment

Our Master Services Agreement may not be assigned by the Service Providers without the prior written consent of our
company except that (i) any Service Provider may subcontract or arrange for the provision of services by another Service
Provider, provided that the Service Providers remain responsible for any services provided by such other Service Provider, and
(i1) any of the Service Providers may assign the agreement to an affiliate or to a person that is its successor by way of merger,
amalgamation, consolidation or acquisition of the business of the Service Provider.

Termination

Our Master Services Agreement continues in perpetuity until terminated in accordance with its terms. However, the
Service Recipients may terminate our Master Services Agreement upon written notice of termination from the Corporation to the
Service Providers if any of the following occurs:

» any of the Service Providers defaults in the performance or observance of any material term, condition or covenant
contained in the agreement in a manner that results in material harm to the Service Recipients and the default continues
unremedied for a period of 30 days after written notice of the breach is given to such Service Provider;

» any of the Service Providers engages in any act of fraud, misappropriation of funds or embezzlement against any Service
Recipient that results in material harm to the Service Recipients;

+ any of the Service Providers is grossly negligent in the performance of its obligations under the agreement and such
gross negligence results in material harm to the Service Recipients; or

+ certain events relating to the bankruptcy or insolvency of each of the Service Providers.

The Service Recipients have no right to terminate for any other reason, including if any of the Service Providers or
Brookfield experiences a change of control. The Corporation may only terminate our Master Services Agreement on behalf of our
company with the prior unanimous approval of our independent directors.

Our Master Services Agreement expressly provides that our Master Services Agreement may not be terminated by the
Corporation due solely to the poor performance or the underperformance of any of our operations.
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The Service Providers may terminate our Master Services Agreement upon written notice of termination to the Service
Recipients if any Service Recipient defaults in the performance or observance of any material term, condition or covenant
contained in the agreement in a manner that results in material harm to the Service Providers and the default continues
unremedied for a period of 30 days after written notice of the breach is given to the Service Recipient. The Service Providers may
also terminate our Master Services Agreement upon the occurrence of certain events relating to the bankruptcy or insolvency of
the Service Recipients.

If our Master Services Agreement is terminated, the Licensing Agreement, the Relationship Agreement and any of
Brookfield Corporation’s obligations under the Relationship Agreement will also terminate.

Indemnification and limitations on liability

Under our Master Services Agreement, the Service Providers have not assumed and do not assume any responsibility
other than to provide or arrange for the provision of the services called for thereunder in good faith and will not be responsible for
any action that the Service Recipients take in following or declining to follow the advice or recommendations of the Service
Providers. In addition, under our Master Services Agreement, the Service Providers and the related indemnified parties will not be
liable to the Service Recipients for any act or omission, except for conduct that involved bad faith, fraud, willful misconduct,
gross negligence or in the case of a criminal matter, conduct that the indemnified person knew was unlawful. The maximum
amount of the aggregate liability of the Service Providers or any of their affiliates, or of any director, officer, agent, subcontractor,
contractor, delegate, member, partner, shareholder, employee or other representative of the Service Providers or any of their
affiliates, will be equal to the amounts previously paid by the Service Recipients in respect of services pursuant to our Master
Services Agreement in the two most recent calendar years. The Service Recipients have agreed to indemnify the Service
Providers, their affiliates, directors, officers, agents, subcontractors, delegates, members, partners, sharcholders and employees to
the fullest extent permitted by law from and against any claims, liabilities, losses, damages, costs or expenses (including legal
fees) incurred by an indemnified person or threatened in connection with any and all actions, suits, investigations, proceedings or
claims of any kind whatsoever, whether arising under statute or action of a governmental authority or in connection with our
respective businesses, investments and activities or in respect of or arising from our Master Services Agreement or the services
provided by the Service Providers, except to the extent that the claims, liabilities, losses, damages, costs or expenses are
determined to have resulted from the indemnified person’s bad faith, fraud or willful misconduct, gross negligence or in the case
of a criminal matter, action that the indemnified person knew to have been unlawful.

Outside activities

Our Master Services Agreement does not prohibit the Service Providers or their affiliates from engaging in other
business activities or sponsoring, or providing services to, third parties that compete directly or indirectly with the Service
Recipients.

Other services

Brookfield may provide services to our operating businesses which are outside the scope of our Master Services
Agreement under arrangements that are on market terms and conditions and pursuant to which Brookfield will receive fees. The
services that may be provided under these arrangements include financial advisory, operations and maintenance, development,
operating management and other services.

6.B  COMPENSATION

Each of our directors (other than Messrs. Cyrus Madon and Jeffrey Blidner) receives a retainer of $165,000 per year for
serving on our board of directors and various board committees. The Corporation does not pay any compensation in connection
with Messrs. Madon’s or Blidner’s board service. The Corporation pays the chair of the audit committee an additional $20,000
per year and the lead independent director an additional $10,000 per year. In addition, the directors of the Corporation who
regularly reside outside the east coast of North America also receive an additional $15,000. This payment recognizes the time it
takes these directors to travel long distances to attend all regularly scheduled meetings and is in addition to reimbursement for
travel and other out-of-pocket expenses.

The governance and nominating committee will periodically review board compensation in relation to its peers and other
similarly sized companies and is responsible for approving changes in compensation for non-employee directors.

Our Company currently does not have any employees. Pursuant to our Master Services Agreement, the Service Providers
will provide or arrange for other service providers to provide day-to-day management and administrative services for our
company, the Holding LP and the Holding Entities. The fees payable to the Service Providers under our Master Services
Agreement are set forth under Item 6.A, “Directors and Senior Management - Our Master Services Agreement - Management

2

Fee”.
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Pursuant to our Master Services Agreement, members of Brookfield’s senior management and other individuals from
Brookfield’s global affiliates are drawn upon to fulfill obligations under our Master Services Agreement. However, these
individuals, including the Brookfield employees identified in the table under Item 6.A, “Directors and Senior Management - Our
Management”, are not compensated by our company. Instead, they continue to be compensated by Brookfield.

Pursuant to our Master Services Agreement, there may be instances in which an employee of Brookfield provides
services in addition to those contemplated by our Master Services Agreement to our company or any of our subsidiaries, or vice
versa. In such cases, all or a portion of the compensation paid to an employee who provides services to the other party may be
allocated to such other party.

6.C BOARD PRACTICES
Board Structure, Practices and Committees

The structure, practices and committees of our company’s board of directors, including matters relating to the size and
composition of the board of directors, the election and removal of directors, requirements relating to board action and the powers
delegated to board committees, are governed by our company’s articles and policies adopted by our board of directors. Our
company’s board of directors is responsible for supervising the management, control, power and authority of our company except
as required by applicable law or the articles. The following is a summary of certain provisions of the articles and policies that
affect our company’s governance.

Size, independence and composition of the board of directors

Our board of directors may consist of between three (3) and ten (10) directors or such other number of directors as may
be determined from time to time by a resolution of our company’s shareholders and subject to its articles. Our board is currently
set at ten (10) directors, a majority of whom are independent.

Lead independent director

Our independent directors have selected John Lacey to serve as the lead independent director. The lead independent
director’s primary role is to facilitate the functioning of the board (independently of the Service Providers and Brookfield) and to
maintain and enhance the quality of our corporate governance practices. The lead independent director presides over the private
sessions of our independent directors that take place following each meeting of the board and conveys the results of these
meetings to the Executive Chairman of the board. In addition, the lead independent director is available, when appropriate, for
consultation and direct communication with unitholders or other stakeholders of our company.

Sharcholders and other interested parties may communicate with any member of the board, including its Executive
Chairman, as well as the lead independent director and the independent directors as a group by contacting the Corporate
Secretary’s Office at 225 Liberty Street, 8th Floor, New York, NY 10281-1048.

Term Limits and Board Renewal

The governance and nominating committee reviews and assesses the qualifications of candidates to join our board of
directors with the goal, among other things, of reflecting a balance between the experience that comes with longevity of service
on the board and the need for renewal and fresh perspectives.

Our board of directors does not have a mandatory age for the retirement of directors and there are no term limits nor any
other mechanisms in place that operate to compel board turnover. While we believe that mandatory retirement ages, director term
limits and other board turnover mechanisms are overly prescriptive, periodically adding new voices to our board of directors can
help us adapt to a changing business environment. As such, the governance and nominating committee reviews the composition of
our board of directors on a regular basis in relation to approved director criteria and skill requirements and recommends changes
as appropriate.

Board of Directors Diversity Policy

We have adopted a board diversity policy and are committed to enhancing the diversity of our board of directors. The
diversity policy is informed by our company’s deep roots in many global jurisdictions and belief that our board of directors should
reflect a diversity of backgrounds relevant to our strategic priorities. This includes such factors as diversity of business expertise
and international experience, in addition to geographic and gender diversity.

All board of director appointments will be based on merit, having due regard for the benefits of diversity, so that each
nominee possesses the necessary skills, knowledge and experience to serve effectively as a director. Therefore, in the director
identification and selection process, diversity criteria, such as gender and geographic background influences succession planning
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and is a criterion in adding new members to our board of directors. We appreciate the benefits of leveraging a range of diverse
talents and perspectives and are committed to pursuing the spirit and letter of the diversity policy. The governance and nominating
committee is responsible for overseeing the implementation of the diversity policy and for monitoring progress towards achieving
its objectives. The board of directors has an ongoing gender diversity target of ensuring at least 30% of the directors are women.
We intend to fulfill the gender diversity target when the next vacancy on the board of directors is filled.

Of our ten (10) directors, eight (8) are independent, two (2) are female (each of whom is an independent director).
Accordingly, 20% of such directors are women, and women represent 25% of such independent directors.

Election and removal of directors

The board is elected by the sharecholders and each of the current directors will serve until the close of the next annual
meeting of shareholders of our company or his or her death, resignation or removal from office, whichever occurs first. Vacancies
on the board may be filled and additional directors may be added by a resolution of the shareholders or a vote of the directors then
in office. A director may be removed from office by a resolution duly passed by the shareholders or a resolution of the directors if
the director is convicted of an indictable offence, or if the director ceases to be qualified to act as a director of our company and
does not promptly resign. A director will be automatically removed from the board if he or she becomes bankrupt, insolvent or
suspends payments to his or her creditors or becomes disqualified by law from acting as a director.

Action by the board of directors

Our board of directors may take action in a duly convened meeting at which a quorum is present or by a written
resolution signed by all directors then holding office. Our board of directors will hold a minimum of four meetings per year.
When action is to be taken at a meeting of the board of directors, the affirmative vote of a majority of the votes cast is required for
any action to be taken.

Transactions requiring approval by the governance and nominating committee

Our governance and nominating committee has approved a conflicts policy which addresses the approval requirement
and other requirements for transactions in which there is greater potential for a conflict of interest to arise. These transactions
include:

» the dissolution of our company;
* any material amendment to our Master Services Agreement or the articles of our company;

+ any material service agreement or other arrangement pursuant to which Brookfield will be paid a fee or other
consideration other than any agreement or arrangement contemplated by our Master Services Agreement;

*  co-investments by us with Brookfield;

* acquisitions by us from, and dispositions by us to, Brookfield;

* any other material transaction involving us and Brookfield; and

* termination of, or any determinations regarding indemnification under, our Master Services Agreement.

Our conflicts policy requires the transactions described above to be approved by our governance and nominating
committee. Pursuant to our conflicts policy, our governance and nominating committee may grant approvals for any of the
transactions described above in the form of general guidelines, policies or procedures in which case no further special approval
will be required in connection with a particular transaction or matter permitted thereby. The conflicts policy can be amended at
the discretion of our governance and nominating committee. See Item 7.B, “Related Party Transactions - Conflicts of Interest and
Fiduciary Duties”.

Service contracts

There are no service contracts with directors that provide benefits upon termination of office or services.
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Transactions in which a director has an interest

A director who directly or indirectly has an interest in a contract, transaction or arrangement with our company or certain
of our affiliates is required to disclose the nature of his or her interest to the full board of directors. Such disclosure may generally
take the form of a general notice given to the board of directors to the effect that the director has an interest in a specified
company or firm and is to be regarded as interested in any contract, transaction or arrangement with that company or firm or its
affiliates. A director may participate in any meeting called to discuss or any vote called to approve the transaction in which the
director has an interest and no transaction approved by the board of directors will be void or voidable solely because the director
was present at or participates in the meeting in which the approval was given provided that the board of directors or a board
committee authorizes the transaction in good faith after the director’s interest has been disclosed or the transaction is fair to our
company at the time it is approved.

Transactions requiring shareholder approval

Shareholders have consent rights with respect to certain fundamental matters and related party transactions (in
accordance with MI 61-101) and on any other matters that require their approval in accordance with applicable corporate laws,
securities laws and stock exchanges rules.

Corporate Governance Disclosure

The board of directors encourages sound corporate governance practices designed to promote the well-being and ongoing
development of our company, including advancing the best interests of our company.

The board of directors is of the view that its corporate governance policies and practices, outlined below, are
comprehensive and consistent with the guidelines for corporate governance adopted by Canadian securities administrators. The
board is also of the view that these policies and practices are consistent with the requirements of the NYSE and the applicable
provisions under the Sarbanes-Oxley Act.

Board of Directors
Mandate of the Board of Directors

The board of directors oversees the management of our company’s affairs directly and through two existing standing
committees. The responsibilities of the board of directors and each committee are set out in written charters, which are reviewed
and approved annually.

In fulfilling its mandate, the board is, among other things, responsible for the following:

» assessing the principal risks of our company’s business and reviewing, approving and monitoring the systems in
place to manage these risks;

+ reviewing and approving the reports issued to the shareholders, including annual and interim financial statements;
and

+ promoting the effective operation of the board of directors.
Meetings of the Board of Directors

The board of directors meets at least four times each year, with additional meetings held to consider specific items of
business or as deemed necessary. Meeting frequency and agenda items may change depending on the opportunities or risks faced
by our company. The board is responsible for its agenda. Prior to each board meeting, the Executive Chairman of the board
discusses agenda items for the meeting with Brookfield. At all quarterly meetings, the independent directors hold meetings
without the presence of management and the directors that are not independent.

Director Orientation and Education

New directors are provided with comprehensive information about our company and its affiliates. Arrangements are
made for specific briefing sessions from appropriate senior personnel to help new directors better understand our strategies and
operations. They also participate in the continuing education measures discussed below.
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The board of directors receives annual operating plans for each of our strategic business units and more detailed
presentations on particular strategies. Existing directors are invited to join the orientation sessions for new directors as a refresher.
The directors are also invited to participate in guided tours of our various operational facilities. They have the opportunity to meet
and participate in work sessions with management to obtain insight into the operations of our company and our affiliates.
Directors are regularly briefed to help better understand industry-related issues such as accounting rule changes, transaction
activity, capital markets initiatives, significant regulatory developments, as well as trends in corporate governance.

Director Expectations

The board of directors has adopted a Charter of Expectations for Directors, which applies to non-Brookfield-employed
directors, which outlines the basic duties and responsibilities of directors and the expectations our company places on them in
terms of professional and personal competencies, performance, behavior, security ownership, conflicts of interest and resignation
events. Among other things, the Charter of Expectations for Directors outlines the role of non-Brookfield-employed directors in
stakeholder engagement and the requirement of directors to attend board meetings and review meeting materials in advance.

A director who directly or indirectly has an interest in a contract, transaction or arrangement with our company or certain
of its affiliates is required to disclose the nature of his or her interest to the full board. Directors are also expected to submit their
resignations to the Executive Chairman of the board if they have been absent without leave from three consecutive meetings of
the board or if they become involved in a legal dispute, regulatory or similar proceedings, take on new responsibilities or
experience other changes in personal or professional circumstances that could adversely impact our company or their ability to
serve as director.

Audit committee

Our board of directors is required to establish and maintain at all times an audit committee that operates pursuant to a
written charter. The audit committee is required to consist solely of independent directors and each member must be financially
literate and there will be at least one member designated as an audit committee financial expert.

The audit committee is responsible for assisting and advising our board of directors with matters relating to:

. accounting and financial reporting processes;

. the integrity and audits of our company’s financial statements;

. compliance with legal and regulatory requirements;

. the qualifications, performance and independence of our company’s independent accountants; and
. data protection, privacy and cybersecurity program.

The audit committee is also responsible for engaging our company’s independent auditors, reviewing the plans and
results of each audit engagement with our independent auditors, approving professional services provided by such independent
accountants, considering the range of audit and non-audit fees charged by such independent auditors and reviewing the adequacy
of our company’s internal accounting controls.

The board of directors has adopted a written policy on auditor independence and audit and non-audit services pre-
approval. Under the pre-approval policy, except in very limited circumstances, all audit and permitted non-audit services will be
required to be pre-approved by the audit committee. The pre-approval policy prohibits the auditors from providing the following
types of non-audit services:

. bookkeeping or other services related to the Corporation’s accounting records or financial statements;
. financial information systems design and implementation;

. appraisal or valuation services, fairness opinions or contribution-in-kind reports;

. actuarial services;

. internal audit outsourcing;

. management functions or human resources;

. broker/dealer, investment adviser, underwriting, securities, or investment banking services;

. legal services and expert services unrelated to the audit; and
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. certain tax services.

The pre-approval policy permits the auditors to provide other types of non-audit services, but only if approved in
advance by the audit committee, subject to limited exceptions. The pre-approval policy also addresses issues relating to the
disclosure of fees paid to the auditors.

The audit committee consists solely of independent directors, each of whom are persons determined by our company to
be financially literate within the meaning of National Instrument 52-110 — Audit Committees. Each of the audit committee
members has the ability to read and understand a set of financial statements that present a breadth and level of complexity of
accounting issues that are generally comparable to the breadth and complexity of the issues that can reasonably be expected to be
raised by our company’s financial statements.

Governance and nominating committee

Our board of directors is required to establish and maintain at all times a governance and nominating committee that
operates pursuant to a written charter. The governance and nominating committee is required to consist of solely independent
directors.

The governance and nominating committee has approved a conflicts management policy which addresses the approval
and other requirements for transactions in which there is a greater potential for a conflict of interest to arise. The governance and
nominating committee may be required to approve any such transactions. See “Transactions Requiring Approval by the
Governance and Nominating Committee”.

The governance and nominating committee is responsible for approving the appointment by the sitting directors of a
person to the office of director and for recommending a slate of nominees for election as directors by the our company’s
shareholders. The governance and nominating committee is responsible for assisting and advising the board of directors with
respect to matters relating to the general operation of the board of directors, the governance of our company and the performance
of the board of directors and individual directors. The governance and nominating committee is also responsible for reviewing and
making recommendations to the board of directors of our company concerning the remuneration of directors and committee
members and any changes in the fees to be paid pursuant to our Master Services Agreement.

As the Brookfield Holders hold approximately 92% of the votes to elect the directors of our company, the directors will
consult with Brookfield to identify and assess the credentials of appropriate individuals with the skills, knowledge, experience and
talents needed to act as an independent member of the board of directors, including the need for the board of directors as a whole
to have diverse perspectives. Brookfield maintains an “evergreen” list of potential independent board members to ensure that
outstanding candidates with the needed skills can be quickly identified to fill planned or unplanned vacancies. Candidates from
that list and any other candidates familiar to Brookfield or our company will be assessed to ensure the board of directors has the
appropriate mix of talent, quality, skills and other requirements necessary to promote sound governance and board effectiveness.
Individuals who meet those requirements will be recommended by Brookfield to the governance and nominating committee for its
review as potential candidates for nomination to the board of directors. The governance and nominating committee also
recommends to the board of directors the appointment of an independent director as the lead independent director where the
Executive Chairman is not independent.

Board of Directors, Committees and Director Evaluation

The board of directors believes that a regular and formal process of evaluation improves the performance of the board as
a whole, its committees and individual directors. Each year, a survey is sent to directors regarding the effectiveness of the board
and its committees, inviting comments and suggestions on areas for improvement. The results of this survey are reviewed by the
governance and nominating committee, which makes recommendations to the board as required. Each director also receives a list
of questions for completing a self-assessment. The Executive Chairman of the board also holds private interviews with each
director annually to discuss the operations of the board and its committees and to provide any feedback on the individual
director’s contributions.

Board of Directors and Management Responsibilities

The board of directors has developed a written position description for the Executive Chairman, which sets out the
Executive Chairman’s key responsibilities, including duties relating to chairing board meetings, setting board meeting agendas,
ensuring that all directors receive the information required for the performance of their duties, ensuring that appropriate
committee structures are in place, working with the chief executive officer and other members of senior management to monitor
progress on strategic planning, policy implementation and succession planning.
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The board has also developed a written position description for each of the chair of the audit committee and the chair of
the governance and nominating committee which sets out key responsibilities, including, as applicable, duties relating to
reviewing and approving the agenda for each committee meeting, presiding over all committee meetings, consulting or meeting
with the Executive Chairman or others as part of the agenda and meeting preparation process, reporting to the board on committee
activities and presenting recommendations on matters requiring board approval.

The board has also developed a written position for the lead independent director of our company which sets out key
responsibilities, including duties relating to corporate governance matters, the activities of the other independent directors,
consulting and communicating directly with shareholders of our company and other stakeholders when appropriate, chairing
private sessions of independent directors following every board meeting and calling meetings of independent directors if
necessary.

The board has also developed a written position description for the chief executive officer which sets out the key
responsibilities of the chief executive officer, including duties relating to managing the business and affairs of our company,
presenting a business plan to the board for approval annually, establishing and maintaining risk assessment processes and
procedures, proposing operating plans to the board annually and acting as a primary spokesperson for our company.

Code of Business

Our board of directors has adopted a Code of Business Conduct and Ethics (the “Code of Business”), which incorporates
by reference a Positive Work Environment Policy and provides guidelines to ensure that all employees, including directors,
respect our commitment to conducting business relationships with respect, openness and integrity. The audit committee is to be
notified of any significant reports of activities that are not consistent with the Code of Business by Brookfield’s internal auditor. If
the audit committee considers it appropriate, it will notify the governance and nominating committee and/or the board of such
reports.

The board promotes the highest ethical business conduct. The board has taken measures to ensure directors exercise
independent judgment in considering transactions and agreements in respect of which a director or our core senior management
team has a material interest. Any director with a material interest in a transaction declares his or her interest and refrains from
voting on such matter. Significant related party transactions, if any, are reviewed and approved by an independent committee
made up of independent directors who may be advised by independent counsel and independent advisors.

Personal Trading Policy

Brookfield has adopted a personal trading policy (the “Brookfield Trading Policy”) that applies to the directors and
employees of Brookfield and its controlled public affiliates, including our company. The Brookfield Trading Policy sets forth
basis guidelines for trading in the securities of Brookfield and our company and prohibits trading on the basis of material non-
public information. The Brookfield Trading Policy features “blackout” periods during which insiders and other persons who are
subject to the policy are prohibited from trading in the securities of Brookfield and our company. Regular trading blackout periods
will generally commence at the close of business on the last business day of a quarter and end on the beginning of the first
business day following the earnings call discussing the quarterly results. Our company has adopted the Brookfield Trading Policy,
which applies to our company’s directors and officers and the directors, officers and employees of their respective subsidiaries.
See Item 16]., “Insider Trading Policies”.

Director Share Ownership Requirements

We believe that the directors of our company can better represent our shareholders if they have economic exposure to our
company themselves. The Corporation requires its directors who are not affiliated with Brookfield to hold sufficient Class A
Shares such that the acquisition cost of the Class A Shares held by such directors is equal to at least two times their annual
retainer for serving as directors of the Corporation, as determined by the Board from time to time (the “Ownership Requirement”).
Independent directors of the Corporation are required to meet the Ownership Requirement within five years of joining the Board.
The value of two times the annual retainer for each such director is $330,000.

Directors are required to purchase Class A Shares on an annual basis with an acquisition cost equal to not less than 40%
of their annual retainer until the Ownership Requirement has been met. In the event of an increase in the annual retainer, directors
will have two years following the date of the change in the annual retainer to comply with the Ownership Requirement. In the
case of directors who have served on the board less than five years at the date of the change in the annual retainer, such directors
will be required to comply with the Ownership Requirement by the date that is the later of: (i) the fifth anniversary of their
appointment to the board, and (ii) two years following the date of the change in the annual retainer.

Status as Foreign Private Issuer
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Because we qualify as a foreign private issuer under SEC rules, we are permitted to follow certain home country
corporate governance practices (being the corporate governance practices of British Columbia companies) in lieu of the NYSE
corporate governance requirements that would otherwise be applicable to us. We currently follow the same corporate governance
practices as would be applicable to U.S. domestic companies under the U.S. federal securities laws and NYSE corporate
governance standards; however, as we are externally managed by the Service Providers pursuant to the Master Services
Agreement and are a foreign private issuer, we do not have a compensation committee. We may elect in the future to follow our
home country law for certain of our other corporate governance practices as permitted by the rules of the NYSE, in which case
our shareholders would not be afforded the same protection as provided under NYSE corporate governance standards to U.S.
domestic registrants. Following our home country governance practices as opposed to the requirements that would otherwise
apply to a U.S. domestic company listed on the NYSE may provide less protection than is accorded to investors of U.S. domestic
issuers.

Indemnification and Limitations on Liability
Articles

Under our articles and subject to the BCBCA, our company is required to indemnify each individual (each an “eligible party”)
who is or was a director or officer of our company and each individual who is or was a director or officer of an affiliate of our
company and such individual’s heirs and legal personal representatives against all judgments, penalties and fines to which such
person is or may be liable, and our company must, after the final disposition of a proceeding, pay the expenses actually and
reasonably incurred by such person in respect of that proceeding.

Subject to any restrictions in the BCBCA, our company may agree to indemnify and may indemnify any person (including an
eligible party) against judgments, penalties and fines and pay expenses incurred in connection with the performance of services by
that person for our company.

Insurance

We have obtained insurance coverage under which our directors are insured, subject to the limits of the policy, against
certain losses arising from claims made against such directors by reason of any acts or omissions covered under the policy in their
respective capacities as directors, including certain liabilities under securities laws. The insurance applies in certain circumstances
where we may not indemnify directors and officers for their acts or omissions.

6.D EMPLOYEES

The Corporation does not have any employees. The Corporation has entered into a Master Services Agreement with the
Service Providers, pursuant to which each Service Provider and certain other affiliates of Brookfield provide, or arrange for other
Service Providers to provide, day-to-day management and administrative services for our company, the Holding LP and the
Holding Entities.

As at December 31, 2025, our consolidated operating companies had approximately 57,000 employees, including
approximately 17,000 employees in our business services segment, approximately 31,000 employees in our industrials segment
and approximately 9,000 employees in our infrastructure services segment. Our employees are primarily based in the United
States (24%), Brazil (23%), Europe (17%), Asia (13%), the United Kingdom (5%), Australia (5%), and Canada (3%). Our
company believes that its employees are critical to its success and its relationships with its employees and with any labor
organizations that represent its employees are good.

6.E SHARE OWNERSHIP

Our directors and officers and their associates, each beneficially own, directly or indirectly, or exercise control and
direction over, our Class A Shares representing in the aggregate less than 1% of our issued and outstanding shares.

Deferred Share Unit Plan

To provide members of the Board with compensation opportunities that align their long-term interests with those of the
Corporation’s shareholders, the Corporation adopted a deferred share unit plan (the “DSU Plan”). The DSU Plan is administered
by the governance and nominating committee of the Board.

The DSU Plan provides members of the Board the opportunity each calendar year to elect to receive all or a portion of
their director’s fees in the form of deferred share units (“DSUs”) under the DSU Plan. If no election has been received, the
director’s fees shall be paid in cash.

Brookfield Business Corporation 111



The number of DSUs issued under the DSU Plan is based on the dollar value of the director’s fees allocated to the DSU
Plan divided by the volume weighted average price of a Class A Share on the New York Stock Exchange (“NYSE”) for the five
trading days immediately preceding the date of issuance. The DSUs vest immediately upon issuance. Additional DSUs will be
automatically issued to participants to reflect dividends paid on the number of Class A Shares that is equivalent to the number of
DSUs held by a participant on the record date of such dividend. These additional DSUs are subject to the same vesting provisions
as the underlying DSUs.

The DSUs can only be redeemed for cash upon cessation of employment through retirement, resignation, termination or
death. The redemption value of a DSU will be equivalent to the closing price on the applicable date of a Class A Share as reported
on the NYSE.

6.F DISCLOSURE OF A REGISTRANT’S ACTION TO RECOVER ERRONEOUSLY AWARDED COMPENSATION

Not applicable.
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ITEM 7. MAJOR SHAREHOLDERS AND RELATED PARTY TRANSACTIONS
7.A MAJOR SHAREHOLDERS
As at March 27, 2026, there are 207,007,465 Class A Shares outstanding.

As at March 27, 2026, 18,696,319 Class A Shares were held by 760 holders of record in the United States, not including
Class A Shares held of record by DTC. As at March 27, 2026, DTC was the holder of record of 67,998,285 Class A Shares.

The following table presents information regarding the beneficial ownership of our Class A Shares by Brookfield and
other persons or entities that have reported beneficial ownership in our Class A Shares of 5% or more (based on reports filed
under Section 13 of the U.S. Exchange Act):

Class A Shares Owned

Name and Address2G) Number PercentageV)
Brookfield Corporation

Suite 300, Brookfield Place, 181 Bay Street

Toronto, Ontario M5J 2T3 142,749,301 @ 69.0%

(1) The percentages shown are based on 207,007,465 Class A Shares outstanding as at March 27, 2026.

(2) BAM Class B Partners Inc. is the trustee of BAM Partners Trust, a trust established under the laws of Ontario, and the sole owner of all of the class B
limited voting shares of Brookfield Corporation, which entitle BAM Partners Trust to appoint one half of the board of directors of Brookfield
Corporation and, as such, BAM Partners Trust may be deemed to indirectly control the decisions of Brookfield Corporation regarding voting and
disposition of the shares of the Corporation that are held by Brookfield. However, BAM Class B Partners Inc. and BAM Partners Trust expressly
disclaim beneficial ownership, control or direction over any securities of BBU, BBHC, Holding LP or the BBU General Partner and the shares of the
Corporation expected to be received in exchange therefor pursuant to the Arrangement. The business address of Brookfield Corporation and BAM
Partners Trust is Brookfield Place, 181 Bay Street, Suite 100, Toronto, Ontario M5J 2T3.

(3) The Brookfield Holders include Brookfield Corporation and Brookfield Wealth Solutions Ltd., a paired entity to Brookfield Corporation. Brookfield
and BWS have agreed pursuant to the BWS Voting Agreement that all decisions to be made by subsidiaries of BWS with respect to the voting of the
securities held by subsidiaries of BWS will be made jointly by mutual agreement of the applicable BWS subsidiary and Brookfield Corporation. The
BWS Voting Agreement has been amended to provide that all decisions to be made with respect to the voting of the Class A Shares held by
subsidiaries of BWS will be made jointly by mutual agreement of the applicable BWS subsidiary and Brookfield Corporation, other than with respect
to any Class A Shares subject to financing arrangements between the applicable BWS subsidiary and wholly-owned subsidiaries of Brookfield
Corporation. The business address of Brookfield Wealth Solutions Ltd. is Ideation House, First Floor, 94 Pitts Bay Road, Pembroke, HM08, Bermuda.

(4) Of the 142,749,301 Class A Shares that the Brookfield Holders hold, Brookfield Corporation holds 89,097,802 Class A Shares directly and through
wholly-owned subsidiaries and subsidiaries of BWS holds 53,651,499 Class A Shares.

7.B  RELATED PARTY TRANSACTIONS
RELATIONSHIP WITH BROOKFIELD

Brookfield is a leading global alternative asset manager with over $1 trillion of assets under management and a long
history of owning, managing and operating assets, businesses and investment vehicles across various industries, sectors,
geographies and strategies. Brookfield offers a range of public and private investment products and services, and invests its own
capital alongside its client accounts. Brookfield shares are listed on the NYSE and TSX under the symbols “BN” and “BN.A”,
respectively.

We are an affiliate of Brookfield. We have entered into a number of agreements and arrangements with Brookfield in
order to enable us to be established as a separate entity from Brookfield and other public and private investment vehicles and
programs that Brookfield currently manages and participates in, and may in the future manage and participate in Brookfield
Accounts and to pursue our vision of being a leading owner and operator of business services and industrial operations on a global
basis that is managed within Brookfield’s broader investment platform. While we believe that this ongoing relationship with
Brookfield provides us with a strong competitive advantage as well as access to opportunities that would otherwise not be
available to us, we operate as an independent, stand-alone entity. We describe below these relationships as well as actual and
potential conflicts of interest (and the methods for managing and resolving them) and other material considerations arising from
our relationship with Brookfield.
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See also the information contained in this Form 20-F under Item 3.D, “Risk Factors — Risks Relating to Our Relationship
with Brookfield”, Item 5.A, “Operating Results — Related Party Transactions”, Item 6.A, “Directors and Senior Management”,
Item 6.C, “Board Practices” and Item 7.A, “Major Shareholders” and Note 25 to our audited consolidated financial statements for
the years ended December 31, 2025, 2024 and 2023, respectively.

Relationship Agreement

In connection with the Arrangement, our company became a party to the Relationship Agreement, replacing BBU as the
flagship public company for Brookfield’s business services and industrial operations and the primary entity through which
Brookfield owns and operates these businesses on a global basis. The Relationship Agreement between our company, BBU,
Holding LP, the Holding Entities, the Service Providers and Brookfield governs aspects of the relationship among them. Pursuant
to the Relationship Agreement, Brookfield has agreed that we will serve as the flagship public company for its business services
and industrial operations and the primary entity through which Brookfield owns and operates these businesses on a global basis.
Brookfield has a strong track record of leading Brookfield Accounts and actively managing underlying assets to improve
performance. Currently, Brookfield manages, among others, Brookfield Capital Partners IV, a $4.0 billion fund, Brookfield
Capital Partners V, an $8.5 billion fund, Brookfield Capital Partners VI, a $10 billion fund, and Brookfield Special Investments, a
$2.2 billion fund. Brookfield is the manager of each such Brookfield Account and is the largest investor of the capital of each
account alongside third-party investors. It is currently intended that our group will be allocated such commitments to Brookfield
Accounts that are suitable for our group’s investment mandate and, in this fashion, our group will participate in future business
services and industrial operations acquisitions identified by Brookfield and that are allocated to such accounts (i.e., our group
would fund Brookfield’s participation in such accounts with respect to business services and industrial operations investments
made by such accounts).

An integral part of our group’s strategy is to pursue acquisitions through consortium arrangements with institutional
partners, strategic partners or financial sponsors and to form partnerships to pursue acquisitions on a specialized or global basis.
Brookfield has also established and manages a number of private investment entities, managed accounts, joint ventures,
consortiums, partnerships and investment funds whose investment objectives include the acquisition of businesses similar to those
that our group operates and Brookfield may in the future establish similar funds. Nothing in the Relationship Agreement will limit
or restrict Brookfield from establishing or advising these or similar entities or limit or restrict any such entities from carrying out
any acquisition. Brookfield has agreed that it will offer our group the opportunity to take up Brookfield’s share of any acquisition
through these consortium arrangements or by one of these entities that involves the acquisition of business services and industrial
operations that are suitable for us, subject to certain limitations. Our group expects to invest in and/or alongside funds created,
managed and sponsored by Brookfield. To the extent that our group invests in or alongside funds created, managed or sponsored
by Brookfield, our group may pay a base management fee (directly or indirectly through an equivalent arrangement) on a portion
of our group’s capital that is comparable to the base management fee payable pursuant to our Master Services Agreement. In this
case, the base management fee payable for each quarter pursuant to the Master Services Agreement generally will be reduced on a
dollar-for-dollar basis by our group’s proportionate share of the comparable base management fee (or equivalent amount) under
such other arrangement for that quarter. The payment of base management fees under such other arrangements will not have any
impact on the incentive dividend amount that Brookfield may be entitled to receive from our company. Brookfield may be entitled
to performance or incentive dividends in respect of funds created, managed or sponsored by Brookfield, and we may invest in or
alongside such funds. To the extent that any Holding Entity or any operating business pays to Brookfield any comparable
performance or incentive dividend, the amount of any future incentive dividends payable in respect of our Special Shares will be
reduced in an equitable manner to avoid duplication of dividends; however, any such comparable performance or incentive
dividend will not result in a reduction to the base management fee payable pursuant to the Master Services Agreement.

Under the terms of the Relationship Agreement, our company, BBU, the Holding LP and the Holding Entities have
acknowledged and agreed that Brookfield carries on a diverse range of businesses worldwide, and that except as explicitly
provided in the Relationship Agreement, the Relationship Agreement does not in any way limit or restrict Brookfield from
carrying on its business.
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Our group’s ability to grow depends in part on Brookfield identifying and presenting us with acquisition opportunities.
Brookfield’s commitment to our group and our group’s ability to take advantage of opportunities is subject to a number of
limitations such as our group’s financial capacity, the suitability of the acquisition in terms of the underlying asset characteristics
and its fit with our group’s strategy, limitations arising from the tax and regulatory regimes that govern our group’s affairs and
certain other restrictions. Under the terms of the Relationship Agreement, our company, BBU, the Holding LP and the Holding
Entities have acknowledged and agreed that, subject to providing our group the opportunity to participate on the basis described
above, Brookfield may pursue other business activities and provide services to third parties that compete directly or indirectly
with us. In addition, Brookfield has established or advised, and may continue to establish or advise, other entities that rely on the
diligence, skill and business contacts of Brookfield’s professionals and the information and acquisition opportunities they
generate during the normal course of their activities. Our company, BBU, the Holding LP and the Holding Entities have
acknowledged and agreed that some of these entities may have objectives that overlap with our group’s objectives or may acquire
business services and industrial operations that could be considered appropriate acquisitions for our group, and that Brookfield
may have financial incentives to assist those other entities over our group. If any of the Service Providers determines that an
opportunity is not suitable for our group, Brookfield may still pursue such opportunity on its own behalf. Our company, BBU, the
Holding LP and the Holding Entities have further acknowledged and agreed that nothing in the Relationship Agreement will limit
or restrict: (i) Brookfield’s ability to make any investment recommendation or take any other action in connection with its public
securities businesses; (ii) Brookfield from investing in any loans or debt securities or from taking any action in connection with
any loan or debt security notwithstanding that the underlying collateral comprises or includes business services and industrial
operations provided that the original purpose of the investment was not to acquire a controlling interest in such business services
and industrial operations; or (iii) Brookfield from acquiring or holding an investment of less than 5% of the outstanding shares of
a publicly traded company or from carrying out any other investment in a company or real estate portfolio where the underlying
assets do not principally constitute business services and industrial operations.

Due to the foregoing, our group expects to compete from time to time with other affiliates of Brookfield or other third
parties for access to the benefits that we expect to realize from Brookfield’s involvement in our group’s business. This includes
not only the allocation of acquisition opportunities but also the allocation of capital investment (e.g., co-investment) within such
opportunities. Brookfield allocates co-investment opportunities on a case-by-case basis as they arise. Brookfield may, without
notice to us, determine to provide priority rights with respect to all or a select geographic, industry or other subset of future co-
investment opportunities generally to certain other affiliates of Brookfield or other third parties pursuant to contracts or informal
arrangements with such persons. For example, under one of these arrangements Brookfield may offer an initial priority allocation
of each co-investment opportunity located outside of the United States and Canada to certain person(s), without making the
opportunity to co-invest in such transaction available to us. In such a scenario, we would be less likely to be offered co-investment
opportunities outside of the United States and Canada (or may be offered lesser amounts of such co-investment opportunities)
than we might otherwise have received in the absence of such arrangements. In sum, we do not have any contractual or other right
with respect to co-investment opportunities and should not expect that we will be offered any co-investment opportunities except
in the sole discretion of Brookfield.

In the event of the termination of our Master Services Agreement, the Relationship Agreement would also terminate,
including Brookfield’s commitments to provide our group with acquisition opportunities, as described above.

Under the Relationship Agreement, our company, BBU, the Holding LP and the Holding Entities have agreed that none
of Brookfield nor any affiliate, director, officer, employee, contractor, agent, advisor, member, partner, shareholder or other
representative of Brookfield, will be liable to our group for any claims, liabilities, losses, damages, costs or expenses (including
legal fees) arising in connection with the business and activities in respect of or arising from the Relationship Agreement, except
to the extent that the claims, liabilities, losses, damages, costs or expenses (including legal fees) are determined to have resulted
from the person’s bad faith, fraud, willful misconduct or gross negligence, or in the case of a criminal matter, action that the
person knew to have been unlawful. The maximum amount of the aggregate liability of Brookfield, or any of its affiliates, or of
any director, officer, employee, contractor, agent, advisor, member, partner, sharcholder or other representative of Brookfield,
will be equal to the amounts previously paid in the two most recent calendar years by the Service Recipients pursuant to our
Master Services Agreement.
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Master Services Agreement

The Service Recipients have entered into a Master Services Agreement pursuant to which the Service Providers have
agreed to provide oversight of the business and provide the services of senior officers to our company. In addition, the Service
Providers have agreed to provide investment advisory services to Holding LP, including services relating to acquisitions and
dispositions, financings, business planning and strategy, and oversight of investments, as well as supervision of various day to day
management and administration activities. In exchange for providing these services, the Service Providers are entitled to a base
management fee, which for the year ended December 31, 2025 was approximately $97 million. In connection with the
Arrangement, the Master Services Agreement was amended to add the Corporation as a Service Recipient. For a detailed
description of our Master Services Agreement, see Item 6.A “Directors and Senior Management - Our Master Services
Agreement”. For components of the management fee, see Item 6.A “Directors and Senior Management - Our Master Services
Agreement - Management Fee”.

Incentive Dividends

As of the date of this Form 20-F, the Asset Management Company is an indirect holder of Special Shares. As a result of
holding Special Shares, the Asset Management Company is entitled to receive from the Corporation incentive dividends
calculated as (a) 20% of the growth in the market value of our shares quarter-over-quarter (but only after the market value exceeds
the “Incentive Dividend Threshold” being initially equal to the “Incentive Dividend Threshold” under the Holding LP Limited
Partnership Agreement immediately prior to the completion of the Arrangement and adjusted at the beginning of each quarter to
be equal to the greater of (i) the market value of the Class A Shares for the previous quarter and (ii) the Incentive Dividend
Threshold at the end of the previous quarter) multiplied by (b) the number of Class A Shares outstanding on the last business day
of the applicable quarter. For the purposes of calculating Incentive Dividends, the market value of the Class A Shares will be
equal to the quarterly volume-weighted average price of the Class A Shares on the principal stock exchange for such shares
(determined on the basis of trading volume). For the quarter in which the Arrangement is completed, the market value of the Class
A Shares will be equal to the volume-weighted average price of the BBU Units (in respect of the period in such quarter prior to
the delisting of the BBU Units) and the Class A Shares (in respect of the period in such quarter from and after the listing of the
Class A Shares), on the applicable principal stock exchange for the BBU Units and Class A Shares, for all of the trading days in
such quarter. The Incentive Dividend Threshold will be adjusted in accordance with the articles of the Corporation in the event of
transactions with a dilutive effect on the value of the Class A Shares, including any quarterly cash dividends above the initial
expected amount of $0.0625 per Class A Share. The incentive dividend amount, if any, is calculated at the end of each calendar
quarter. In the event that there is a decline in the Class A Shares’ market value during any quarter, there will be no repayment or
clawback of any incentive dividend amounts previously received by the Asset Management Company from the Corporation and
no further incentive dividend will be payable by the Corporation unless and until the previous “Incentive Dividend Threshold” is
exceeded.

For any quarter in which our group determines that there is insufficient cash to pay the Incentive Dividend, our group
may elect to pay all or a portion of this dividend in Class A Shares or may elect to defer all or a portion of the amount
distributable for payment from available cash in future quarters. Our group believes these arrangements will create an incentive
for the Asset Management Company to manage our group in a way that helps us achieve our group’s goal of creating value for
our shareholders through capital appreciation while providing a modest distribution yield. For a further explanation of incentive
distributions, see Item 10.B, “Memorandum and Articles of Association - Description of Special Shares”.

The Asset Management Company may, at its sole discretion, elect to reinvest incentive dividends in exchange for Class
A Shares.

The Asset Management Company may be entitled to performance or incentive distributions in respect of funds created,
managed or sponsored by the Asset Management Company, and we may invest in or alongside such funds. To the extent that any
Holding Entity or any operating business pays to the Asset Management Company any comparable performance or incentive
distribution, the amount of any future incentive dividend payable in respect of our Special Shares will be reduced in an equitable
manner to avoid duplication of distributions; however, any such comparable performance or incentive distribution will not result
in a reduction to the base management fee payable pursuant to the Master Services Agreement.

Deposit Agreements

The partnership has in place deposit agreements with Brookfield whereby BBU may place funds on deposit with
Brookfield and whereby Brookfield may place funds on deposit with BBU. Any deposit balance due to BBU is due on demand
and bears interest at SOFR plus 40 basis points. Any deposit balance due to Brookfield is due on demand and bears interest at
SOFR plus 160 basis points, subject to the terms of such interest more particularly described in the deposit agreement. As at
December 31, 2025, the amount of the deposit from Brookfield was $nil (2024: $nil) and the amount on deposit with Brookfield
was $nil (2024: $nil). For the year ended December 31, 2025, BBU paid interest expense of $nil on these deposits (2024: $nil).
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Credit Facilities

The partnership has bilateral credit facilities in the amount of $2.35 billion backed by global banks. The credit facilities
are available in Euros, British pounds, Australian, U.S. and Canadian dollars. Advances under the credit facilities bear interest at
the specified SOFR, SONIA, EURIBOR, CORRA or BBSY rate plus 2.50%, or the specified base rate or prime rate plus 1.50%.
The bilateral credit facilities require BBU to maintain a minimum tangible net worth and deconsolidated debt to capitalization
ratio at the corporate level. The maturity date of the facilities is June 29, 2030.

BBU is party to a sixth amended and restated credit agreement with Brookfield to borrow up to $1 billion to support the
funding of new acquisitions and investments (the “revolving acquisition credit facility”). The maturity date of the revolving
acquisition credit facility is April 27, 2030, which date will automatically extend for a one-year period on April 27 of each year
unless Brookfield provides written notice of its intention not to further extend the then prevailing maturity date. The total
available amount on the credit facility will decrease to $500 million on April 27, 2026. As at December 31, 2025, the credit
facility remained undrawn.

The revolving acquisition credit facility is available in U.S. or Canadian dollars, and advances are made by way of
SOFR, CORRA, base rate or prime rate loans. The revolving acquisition credit facility bears interest at the specified SOFR,
CORRA, base rate or prime rate plus an applicable margin that is subject to adjustment from time to time. The revolving
acquisition credit facility also requires BBU to maintain a minimum deconsolidated net worth and contains restrictions on the
ability of the borrowers and the guarantors to, among other things, incur liens, engage in certain mergers and consolidations or
enter into speculative hedging arrangements.

A wholly-owned subsidiary of BBHC has agreed to fully and unconditionally guarantee the obligations of the BBU
under the BBU’s $2.35 billion bilateral credit facilities with global banks and the revolving acquisition credit facility with
Brookfield.

Brookfield Commitment Agreement

On February 4, 2022, Brookfield entered into the Brookfield commitment agreement with BBU, as subsequently
amended, pursuant to which Brookfield agreed to subscribe for up to $1.5 billion of perpetual preferred equity securities of
subsidiaries of BBU. As at December 31, 2025, the amount subscribed from subsidiaries of BBU was $725 million (2024:
$725 million) with an annual dividend of 7%. Brookfield will have the right to cause BBHC or BBU to redeem the preferred
securities at par to the extent of any net proceeds received by BBHC or BBU from the issuance of equity, incurrence of
indebtedness or sale of assets. Brookfield has the right to waive its redemption option. The remaining capacity available on the
commitment agreement with Brookfield is $25 million, expiring on December 31, 2026.

Voting Agreements

BBUC and Brookfield have determined that it is advisable for BBUC to have control over certain of the entities through
which the Corporation indirectly holds the operating businesses. Accordingly, BBUC (through the partnership) has entered into
voting agreements to provide us with voting rights over the specified entities.

Pursuant to the voting agreements, voting rights with respect to any of the specified entities will be voted in accordance
with the direction of BBUC with respect to certain matters, typically including: (i) the election of directors; (ii) any sale of all or
substantially all of its assets; (iii) any merger, amalgamation, consolidation, business combination or other material corporate
transaction, except in connection with any internal reorganization that does not result in a change of control; (iv) any plan or
proposal for a complete or partial liquidation or dissolution, or any reorganization or any case, proceeding or action seeking relief
under any existing laws or future laws relating to bankruptcy or insolvency; (v) any amendment to its governing documents; or
(vi) any commitment or agreement to do any of the foregoing.

BBUC has determined that it is desirable for BBHC to have control over certain of the entities through which it holds its
interest in our dealer software and technology services operation, and our water and wastewater operation, referred to as the
“BBHC Voting Agreements”.

Each of the BBHC Voting Agreements provides a subsidiary of BBHC with the right to appoint or replace the general
partner, managing member or board of directors, as applicable, of the entities through which BBHC holds its interest in our
healthcare services, our dealer software and technology services operation, and our water and wastewater operation. In addition,
certain of the BBHC Voting Agreements require that voting rights with respect to certain matters at these entities be voted in
accordance with the direction of BBHC.
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Registration Rights Agreement

The Corporation has entered into a customary registration rights agreement with Brookfield (the “new registration rights
agreement”) pursuant to which we have agreed that, upon the request of Brookfield, we will file one or more registration
statements to register for sale under the U.S. Securities Act or one or more prospectuses to qualify the distribution in Canada of
any of our Class A Shares held by Brookfield. Under the registration rights agreement, we will not be required to file a U.S.
registration statement or a Canadian prospectus unless Brookfield requests that units having a value of at least $50 million be
registered or qualified. In the registration rights agreement, we have agreed to pay expenses in connection with such registration
and sales, except for any underwriting discounts, commissions, or fees attributable to the sale of the units, which will be borne by
the selling unitholder, and to indemnify Brookfield for, among other things, material misstatements or omissions in the
registration statement and/or prospectus.

Upon completion of the Arrangement, the registration rights agreement between BBU and Brookfield and the
registration rights agreement among BBHC, BBU and Brookfield were automatically terminated.

Licensing Agreement

Other than the limited license under the Licensing Agreement, we do not have a legal right to the “Brookfield” name and
the Brookfield logo. Brookfield may terminate the Licensing Agreement immediately upon termination of our Master Services
Agreement and it may be terminated in the circumstances described under Item 4.B, “Business Overview - Intellectual Property”.
In connection with the Arrangement, the Corporation became a party to the Licensing Agreement.

Preferred Shares of Certain Holding Entities

Brookfield previously provided $5 million of working capital to CanHoldco and two of our other subsidiaries for a total
of $15 million, through a subscription for preferred shares of such entities. These preferred shares are entitled to receive a
cumulative preferential cash dividend equal to 5% of their redemption value as and when declared by the board of directors of the
applicable entity. The preferred shares are redeemable following the twentieth anniversary of the date of issue. The preferred
shares will be entitled to vote with the common shares of the applicable entity and will have an aggregate of 1% of the votes to be
cast in respect of the applicable entity.

Other Services

Brookfield may provide services to our operating businesses which are outside the scope of our Master Services
Agreement under arrangements that are on market terms and conditions and pursuant to which Brookfield will receive fees. The
services that may be provided under these arrangements include financial advisory, operations and maintenance, development,
operating management and other services. Pursuant to our conflict of interest guidelines, those arrangements generally require
prior approval by a majority of the independent directors, which may be granted in the form of general guidelines, policies,
procedures and/or parameters. See Item 7.B “Related Party Transactions — Conflicts of Interest and Fiduciary Duties”.

Other Related Party Transactions

From time to time, Brookfield and its related entities may purchase securities sold by the partnership and its affiliates as
part of public offerings of such securities. Such purchases are typically made at the market price of such securities less any
underwriting fee.

On July 4, 2025, the partnership completed the sale of a partial interest in three businesses to a new evergreen private
equity fund, managed by Brookfield Asset Management. The transferred interests included a 12% interest in our engineered
components manufacturing operation, a 7% interest in our dealer software and technology services operation, and a 5% interest in
our work access services operation. In exchange, the partnership received units of the new evergreen private equity fund with an
initial redemption value of $688 million, representing an 8.6% discount to the net asset value of the interests sold. In the 18-month
period following the initial closing of the evergreen private equity fund, which took place on November 1, 2025, the units are
redeemable for cash at an 8.6% discount to their net asset value at the time of redemption. Any remaining units still outstanding
after this 18-month period will be redeemable at their net asset value.
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RELATIONSHIP WITH BBHC
The following agreements and arrangements exist between BBU and BBHC.
Credit Support

BBU has bilateral credit facilities in the amount of $2,350 million backed by global banks. The credit facilities are
available in Euros, British pounds, Australian, U.S. and Canadian dollars. Advances under the credit facilities bear interest at the
specified SOFR, SONIA, EURIBOR, CORRA or BBSY rate plus 2.50%, or the specified base rate or prime rate plus 1.50%. The
bilateral credit facilities require BBU to maintain a minimum tangible net worth and deconsolidated debt to capitalization ratio at
the corporate level. The maturity date of the facilities is June 29, 2030. As at December 31, 2025, the amount drawn by the
partnership on the bilateral credit facilities, net of deferred financing costs, was $1,325 million.

In addition, BBU has a revolving acquisition credit facility with Brookfield that permits borrowings of up to $1 billion. The
revolving acquisition credit facility is available in U.S. or Canadian dollars, and advances are made by way of SOFR, CORRA
base rate or prime rate loans. The credit facility bears interest at the specified SOFR or CORRA plus 3.45% base rate or prime
rate plus 2.45%, which margins are subject to adjustment from time to time. The revolving acquisition credit facility also requires
the partnership to maintain a minimum deconsolidated net worth and contains restrictions on the ability of the borrowers and the
guarantors to, among other things, incur liens, engage in certain mergers and consolidations or enter into speculative hedging
arrangements. The maturity date of the revolving acquisition credit facility is April 27, 2030, which date will automatically extend
for a one-year period on April 27 of each year unless Brookfield provides written notice of its intention not to further extend the
then prevailing maturity date. The total available amount on the credit facility will decrease to $500 million on April 27, 2026. As
at December 31, 2025, the credit facility remained undrawn.

A wholly-owned subsidiary of BBHC has agreed to fully and unconditionally guarantee the obligations of BBU under
the $2,350 million bilateral credit facilities with global banks and our partnership’s revolving acquisition credit facility with
Brookfield.

Subordinated Credit Facilities

A subsidiary of BBHC is party to two credit agreements with BBU, one as borrower and one as lender, each providing
for a ten-year revolving $1 billion credit facility, maturing on March 15, 2032 (unless terminated by the lender in accordance with
the agreement after the fifth anniversary) to facilitate the movement of cash within our group. One credit facility permits the
BBHC subsidiary to borrow up to $1 billion from the partnership and the other constitutes an operating credit facility that permits
the partnership to borrow up to $1 billion from the BBHC subsidiary.

The credit facilities are available by way of U.S. advances that bear interest based on the U.S. base rate or U.S. dollar
SOFR, or Canadian dollar advances that bear interest based on CORRA or the Canadian prime rate, in each case plus an
applicable margin that is subject to adjustment from time to time. In addition, each credit facility contemplates potential deposit
arrangements pursuant to which the lender thereunder would, with the consent of a borrower, deposit funds on a demand basis to
such borrower’s account at the rate of interest specified in such deposit arrangement. Pursuant to those deposit arrangements, as at
December 31, 2025, the net amount outstanding on deposit was approximately $554 million receivable from the BBHC
subsidiary.

Equity Commitment Agreement

BBU has provided BBHC with an equity commitment in the amount of $2 billion. The equity commitment may be called
by BBHC in exchange for the issuance of a number of class C shares or BBHC preferred shares, as the case may be, to the
partnership, corresponding to the amount of the equity commitment called divided (i) in the case of a subscription for class C
shares, by the volume-weighted average of the trading price for one BBHC exchangeable share on the principal stock exchange
on which the BBHC exchangeable shares are listed for the five (5) days immediately preceding the date of the call, and (ii) in the
case of a subscription for preferred shares, $25.00. The equity commitment will be available in minimum amounts of $10 million
and the amount available under the equity commitment will be reduced permanently by the amount so called. Before funds may
be called on the equity commitment, a number of conditions precedent must be met.
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BBHC Voting Agreements

See Item 7.B, “Related Party Transactions - Voting Agreements” for a description of the BBHC voting agreements.
Conflicts of Interest and Fiduciary Duties

Conflicts of Interest

Brookfield is a global alternative asset manager with significant assets under management and a long history of owning,
managing and operating assets, businesses and investment vehicles across various industries, sectors, geographies and strategies.
As noted throughout this Form 20-F, a key element of the strategy of our investment activities, and of Brookfield Accounts in
which we invest, is to leverage Brookfield’s experience, expertise, broad reach, relationships and position in the market for
investment opportunities and deal flow, financial resources, access to capital markets and operating needs. Brookfield believes
that this is in the best interests of our group and of Brookfield Accounts in which we invest. However, being part of this broader
platform, as well as activities of and other considerations relating to Brookfield Accounts, gives rise to actual and potential
conflicts of interest between our group, our shareholders and Brookfield Accounts in which we invest, on the one hand, and
Brookfield and/or other Brookfield Accounts, on the other hand, that may not be managed or resolved in the most favorable
manner to the interests of our group and/or of Brookfield Accounts in which we invest.

Brookfield’s activities include, among others: (i) investment and asset management; (i) managing and investing
proprietary as well as insurance and reinsurance capital; (iii) sponsoring, offering and managing private and public investment
vehicles that invest in the global fixed income, currency, commodity, equities, private equity and other markets; and (iv)
developing, constructing, owning, managing, operating and servicing real estate, renewable power, infrastructure and other
companies and assets, including among others residential, commercial, storage and mixed-use real estate, data centers,
transportation facilities, electric utilities, industrial and manufacturing facilities, energy companies, metals and mining companies,
timberlands and agrilands, natural gas pipelines, and other assets; providing capital and financing solutions, as well as financial
advisory, business development and other financial services; and other activities (collectively, “Brookfield Activities”). It is
expected that our group and Brookfield Accounts in which we invest will benefit from Brookfield’s expertise, market positioning
and connectivity that arise from Brookfield Activities. At the same time, in the ordinary course of its business, Brookfield’s and
other Brookfield Accounts’ interests are expected to conflict with the interests of our group and Brookfield Accounts in which we
invest, notwithstanding Brookfield’s direct or indirect participation in our group, our group’s investments and Brookfield
Accounts in which we invest. While Brookfield expects that its expertise as a global real asset operator will directly impact the
ability of our group and the Brookfield Accounts in which we invest to identify, access and assess investment opportunities, and
that we and the Brookfield Accounts’ investments will benefit from the greater Brookfield ecosystem, there can be no assurance
of any such successful collaboration or synergies. A lack of successful collaboration or synergies, whether as a result of concerns
related to conflicts or otherwise, could impact our group’s ability to successfully implement its strategies or achieve its investment
objectives.

The discussion below describes certain conflicts of interest considerations that are expected to arise between Brookfield
Activities (as defined above), on the one hand, and Brookfield’s management of us and Brookfield Accounts in which we invest,
on the other hand. These conflicts of interest are not a complete list or explanation of all actual and potential conflicts of interest
that could arise. While Brookfield acts in good faith to manage or resolve conflicts considerations in a manner that is fair and
equitable taking into account the facts and circumstances known to it at the time, there can be no assurance that any
recommendation or determination made by Brookfield will be the most beneficial or favorable to us or Brookfield Accounts in
which we invest, or would not have been different if additional information were available to it. Conflicts of interest
considerations generally will be managed or resolved (i) in accordance with (A) the principles summarized herein and as
described in the relevant Brookfield Form ADV and (B) Brookfield’s policies for addressing conflicts of interest considerations
that arise in managing its business activities, including our Conflicts Protocols that have been approved by our independent
directors; or (ii) alternatively, in Brookfield’s sole discretion, in a manner specifically approved by our independent directors.
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As described further below under “Management and Resolution of Conflicts”, our Conflicts Protocols were put in place
in recognition of the benefit to our group of our relationship with Brookfield and our intent to seek to maximize the benefits from
this relationship. The protocols generally provide for potential conflicts to be managed or resolved on the basis of transparency
and, in certain circumstances, third-party validation and approvals. Addressing conflicts of interest is complex, and it is not
possible to predict all of the types of conflicts that may arise over time. Accordingly, the Conflicts Protocols focuses on
addressing the principal activities that are expected to give rise to potential and/or actual conflicts of interest, including our
investment activities, our participation in Brookfield Accounts, transactions with Brookfield (and Brookfield Accounts), and
engagements of Brookfield affiliates. Pursuant to our Conflicts Protocols, certain conflicts of interest do not require the approval
of our independent directors provided they are addressed in accordance with pre-approved parameters, while other conflicts
require the specific approval of our independent directors. By acquiring our units, each investor will be deemed to have
acknowledged the existence of these actual and potential conflicts of interest and to have waived any and all claims with respect
to them and any actions taken or proposed to be taken in respect of them. Conflicts may not be managed or resolved in a manner
that is favorable to our group, Brookfield Accounts in which we invest or our shareholders. Prospective investors are encouraged
to seek the advice of independent legal counsel in evaluating the conflicts involved in an investment in our units and the operation
of our group.

As described elsewhere herein, we pursue investment opportunities and investments in various ways, including indirectly
through investments in Brookfield Accounts or directly by investing alongside Brookfield Accounts or otherwise. Any references
in this Item 7.B “Related Party Transactions - Conflicts of Interest and Fiduciary Duties” to our investments, assets, expenses,
portfolio companies or other terms should be understood to mean such terms held, incurred or undertaken directly by us or
indirectly by us through our investment in one or more Brookfield Accounts.

Our group will generally be provided with voting rights over investments that it participates in. These voting rights will be
exercised by Brookfield personnel, on behalf of all Brookfield-managed vehicles that are invested in such investments alongside
our group. As a result, our group will consolidate the underlying assets of such other Brookfield-managed vehicles into our
group’s financial records and calculation of its assets under management, despite the fact that our group does not hold 100% of
the assets of such other Brookfield-managed vehicles. Furthermore, Brookfield will rely on the financial records and calculation
of assets under management prepared by our group for purposes of completing its own financial records, and will not reimburse
our group for the expenses associated with such calculation and preparation. See “Voting Agreement” section above for more
information.

ALLOCATION OF INVESTMENT OPPORTUNITIES

*  Allocation of Investment Opportunities. Brookfield provides investment advice and performs related services for itself
and other Brookfield Accounts (including, among others, for its own account and/or accounts that are being seeded and/
or incubated), which are similar to the advice provided and services performed by Brookfield for our group and
Brookfield Accounts in which we invest. Certain Brookfield Accounts have (and additional future Brookfield Accounts
will in the future have) investment mandates that overlap with those of our group and Brookfield Accounts in which we
invest, and will compete with and/or have priority over our group (and Brookfield Accounts in which we invest) in
respect of particular investment opportunities. As a result, certain opportunities sourced by Brookfield that would
otherwise be suitable for our group (and/or Brookfield Accounts in which we invest) are not expected to be available to
us, we (and/or the Brookfield Accounts in which we invest) will receive a smaller allocation of such opportunities than
would otherwise have been the case, or we will receive an allocation of such opportunities on different terms than
Brookfield or other Brookfield Accounts which may be less favorable to our group (and Brookfield Accounts in which
we invest) than otherwise would have been the case.

Further to the foregoing, Brookfield manages and participates in, and will in the future manage and participate in,
Brookfield Accounts that have or will have overlapping investment mandates with our group (and Brookfield Accounts in which
we invest). By way of example only, these include Brookfield Accounts that focus on (i) equity and debt investments; (ii)
secondary investments, which include, among other things, third-party general partner-led recapitalizations of assets and/or
investment vehicles (including closed-end funds, joint ventures and other vehicles) where the third-party general partner
maintains day-to-day asset management responsibilities, investments in pooled investment vehicles managed by third parties and
co-investments alongside such investment vehicles, structured solutions and/or preferred equity investments in assets managed by
third-party general partners, recapitalization of third-party managed investment vehicles (in whole or in part), and related
separately managed accounts; (iii) startup investments in early stage technology businesses and growth investments in later-stage
technology-enabled service companies; (iv) investments that contribute to the transition to a net-zero emissions global economy;
and (v) private equity and private equity-related investments (including among others provision of capital solutions to third-
parties). In addition, Brookfield expects to continue to manage and participate in new businesses and strategies. Each Brookfield
Account generally has priority with respect to investment opportunities that meet its investment mandate.
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It is expected that our group will invest in Brookfield Accounts that are deemed to be suitable and appropriate for its
investment mandate, taking into account portfolio construction related considerations (including availability of capital for
investment), as determined by Brookfield from time to time in its sole discretion and as approved by our independent directors.

Investment opportunities generally will be allocated pursuant to (and in accordance with) Brookfield Accounts’
investment priorities (if any). Under certain circumstances, where the investment mandate of our group (or of Brookfield
Accounts in which we invest) overlaps with the investment mandate of one or more other Brookfield Accounts, any investment
opportunity that is suitable for our group (or a Brookfield Account in which we invest) and one or more other Brookfield
Account(s) may be allocated among our group (or a Brookfield Account in which we invest) and such other Brookfield
Account(s) on a basis that Brookfield determines in good faith is fair and equitable taking into account one or more factors (the
“Allocation Factors”), as it deems relevant in its discretion including (among others): (i) the size, nature and type of the
investment opportunity (including the risk and return profiles of the opportunity, expected holding period and other attributes) as
well as its fit within each Brookfield Account’s investment focus; (ii) the nature of the investment mandate (including investment
focus, objectives, strategies, guidelines, limitations, risk-return targets, client instructions (if any) and risk tolerance, as each is
determined and adjusted from time to time over the lives of our group (or a Brookfield Account in which we invest) and such
other Brookfield Account(s); (iii) the geographic location of the investment opportunity, and Brookfield’s determination of the
appropriateness of the risks of investing in such location for our group (and such Brookfield Accounts in which we invest) and
such other Brookfield Account(s); (iv) investment priorities of each Brookfield Account, including in connection with follow-on
opportunities; (v) the relative amounts of capital available (or expected to be available) for investment for the period in which
such investment will be consummated; (vi) principles of diversification of investments (including, among others, sector,
geographic, risk, asset and/or other portfolio diversification and/or concentration considerations); (vii) expected future capacity of
our group (or a Brookfield Account in which we invest) and such other Brookfield Account(s); (viii) cash and liquidity needs,
including for active pursuit of pipeline, follow-on, staged draw investments (including funding obligations with respect to such
investments that are contingent upon achievement of certain milestones) by our group (or a Brookfield Account in which we
invest) and such other Brookfield Account(s); (ix) the management (including mitigation) of any actual or potential conflict of
interest considerations, including in connection with investment in different parts of an issuer’s capital structure; (x) limitations
imposed by investors in one or more Brookfield Accounts in which we invest (pursuant to consent and/or approval rights or as
otherwise agreed to with such investors); (xi) statutory minimum capital, risk retention and surplus requirements applicable to the
relevant Brookfield Accounts in which we invest; (xii) the capital efficiency of the investment opportunity for insurance and/or
other purposes; (xiii) expected or actual ratings or lack of ratings of the investment opportunity; (xiv) the availability of other
appropriate or similar investment opportunities; (xv) the extent to which the investment professionals involved in managing our
group (or a Brookfield Account in which we invest) or such other Brookfield Account(s) participated in the sourcing and/or
diligencing of the investment opportunity and as a result their knowledge and understanding of the investment opportunity; (xvi)
whether the allocation would result in a Brookfield Account receiving a de minimis amount or an amount below the established
minimum quantity; (xvii) related-party nature of the transaction and potential conflicts considerations that could arise as a result;
(xviii) whether the relevant Brookfield Accounts are in liquidation; and/or (xix) other considerations deemed relevant by
Brookfield (including legal, regulatory, tax, structuring, compliance, investment-specific, timing and similar considerations). To
the extent that Brookfield determines that an overlap situation is likely to be recurring for particular types of investment
opportunities, Brookfield could (but will not be required to) determine to apply the Allocation Factors in accordance with a
formulaic or other systematic approach for any period of time, as it deems appropriate in its sole discretion.

The determination of whether an investment is within the scope of the investment mandate of our group (or of a
Brookfield Account in which we invest) or is more suitable for another Brookfield Account will be made in the discretion of
Brookfield. Further, if Brookfield determines that investment opportunities in respect of a particular sector (which can be
comprised of multiple industries) or region are expected (in the fullness of time) to exceed the investment limitations (or
appropriate portfolio concentration) of one or more Brookfield Account(s), Brookfield may sponsor, act as general partner and/or
manager to, and otherwise participate in, sidecar vehicles that participate in such opportunities, and such opportunities and any
investment opportunity related thereto (e.g., follow-on investment opportunities) will be allocated between our group (or a
Brookfield Account in which we invest) and the applicable sidecar vehicle on a basis that Brookfield believes is fair and equitable
taking into account various factors that it deems relevant in its discretion, including the Allocation Factors (which may include
allocating investment opportunities in accordance with a formula or other systematic approach that Brookfield determines to be
fair and equitable at the time such sector- or region-specific sidecar fund is formed).

From time to time, in applying the principles described above, Brookfield could determine that an investment
opportunity will be shared among two or more Brookfield Accounts by causing one Brookfield Account to acquire certain
portions of the investment opportunity while one or more other Brookfield Accounts acquire other portions. In such cases, given
its varying economic interests in different Brookfield Accounts, Brookfield will face conflicts of interests in valuing portions of
an investment opportunity that is allocated among different Brookfield Accounts, in particular where a portion of the opportunity
is to be allocated to a Brookfield Account in which Brookfield has a larger economic interest relative to the other Brookfield
Account that is participating in the opportunity. Brookfield will value the portion of the opportunity allocated to each Brookfield
Account (which will impact the purchase price paid by such Brookfield Account) and allocate transaction expenses among such
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Brookfield Accounts in accordance with its fiduciary duties to the Brookfield Accounts, consistent with each Brookfield
Account’s governing documents and Brookfield’s internal policies and procedures, in particular those relating to the underwriting
and valuation of investment opportunities and allocation of fees and expenses. Notwithstanding the foregoing, Brookfield
generally will not, unless otherwise required to pursuant to applicable law and/or regulation, seek independent review, opinion,
support and/or appraisal for such allocation and/or valuation determinations, including in situations where Brookfield has
different economic interests in the participating Brookfield Account(s). See also “Determinations of Value” below. Among other
things, if one Brookfield Account is unable to make an additional investment in a particular asset in which it has previously
invested, such investment opportunity could be allocated to another Brookfield Account. In such circumstances, the liabilities
(including certain expenses related to the investment) will be allocated across such Brookfield Accounts, though there may not be
a clear delineation between the expenses and liabilities attributable to each Brookfield Account’s portion, and as a result, one of
the Brookfield Accounts could be responsible for more than its share of any shared expenses.

The process for making allocation determinations is inherently subjective and the factors considered by Brookfield in
allocating investments among our group (or a Brookfield Account in which we invest) and other Brookfield Accounts are
expected to change over time (including to consider new, additional factors) and one or more different factors are likely to be
emphasized or be considered less relevant with respect to different investments depending on the then-existing facts-and-
circumstances deemed relevant by Brookfield and taking into account the broader facts and circumstances and portfolio
construction considerations applicable to each Brookfield Account. In some cases, this will result in certain transactions being
shared among two or more Brookfield Accounts (including, for example, on a rotational, pro rata or other basis), while in other
cases it will result in one or more Brookfield Accounts being excluded from an investment entirely. In some instances, Brookfield
may receive new, different or additional information regarding an investment opportunity during the course of performing
continued due diligence on such investment opportunity. To the extent such investment opportunity had already been allocated to
one or more Brookfield Accounts pursuant to the allocation methodology described above, Brookfield is not obligated to
reconsider its allocation decision, and could elect not to do so, including in cases where structuring work has already been
undertaken with respect to the initial allocation or changing the allocation would otherwise be costly or burdensome.

Since certain Brookfield Accounts represent Brookfield's proprietary investments activities, the fact that investment
opportunities deemed unsuitable for our group (or a Brookfield Account in which we invest) could be pursued by Brookfield itself
presents a conflict of interest when making such suitability determination. Brookfield will make such suitability determination in
a manner consistent with its fiduciary duties to our group (and/or a Brookfield Account in which we invest), but will not be
required to disclose to our board of directors or our shareholders the specific instances in which Brookfield has pursued an
investment on a proprietary basis after having deemed it unsuitable for our group (or a Brookfield Account in which we invest).
Additionally, from time to time, Brookfield may identify an investment opportunity that could otherwise be suitable for our group
(or a Brookfield Account in which we invest), but which, as a result of the particular facts and circumstances surrounding such
investment opportunity at such time, Brookfield determines is not appropriate for our group (or a Brookfield Account in which we
invest) and instead invests on its own behalf (for example, if such investment opportunity falls within a sector, industry or
geography that is relatively new to Brookfield and therefore Brookfield determines it does not have sufficient expertise,
knowledge or scale to invest prudently on behalf of our group (or a Brookfield Account in which we invest)). In such cases,
subsequent similar investment opportunities could be allocated to our group (or a Brookfield Account in which we invest), even
when the original similar investment opportunities were pursued by Brookfield on a proprietary basis.

Notwithstanding anything in the foregoing to the contrary, opportunities to invest in asset managers, including
companies that provide or receive investment advisory and/or operational services with respect to assets that our group (and the
Brookfield Accounts in which we invest) focus on investing in (collectively, “Asset Management Opportunities”), will generally
be allocated to Brookfield over our group (and the Brookfield Accounts in which we invest), consistent with Brookfield’s broader
business platform and evolution thereof over time. Among other things, these opportunities could be part of a larger transaction
comprising both an asset component and an Asset Management Opportunity component, with the Asset Management Opportunity
being allocated to Brookfield and other assets being allocated to (and/or among) other Brookfield Accounts. As noted elsewhere
herein, asset managers that Brookfield invests in generally will be engaged to provide services to our group, Brookfield Accounts
in which we invest and their respective investments.

In addition, it is possible that there will be a period of time when both a successor Brookfield Account (in which we
invest) and a predecessor fund of such Brookfield Account (in which we have a different level of investment) have capital
available to make new investments, particularly because the predecessor Brookfield Account will have recycled capital available
to invest. In such instances, Brookfield will determine the extent to which the predecessor account will invest such available
capital (including reinvest its recycled capital) in new investments, which could result in investments being allocated to the
predecessor account, rather than the successor account, using its available capital in order to make such investments. Brookfield
will make such determinations and allocate investments among successor and predecessor accounts taking into account the factors
described above (including, in particular, the pipeline of investment opportunities, recycled capital and portfolio construction
considerations). In making such allocation decisions, Brookfield may allocate an investment opportunity to a predecessor account
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even if such opportunity could have been allocated entirely to the successor account, or may, in its discretion, allocate an
investment opportunity to both accounts on a shared basis. Decisions to allocate an investment opportunity among predecessor
and successor accounts (or both) will be made at the time the investment opportunity arises, and, in Brookfield’s discretion, may
or may not be revisited in the event of further developments in investment diligence, pipeline attrition, changes in available capital
and other factors.

Moreover, it is possible that prospective investment opportunities may be re-allocated (in whole or in part) among
Brookfield Accounts (including Brookfield Account(s) in which we invest) in circumstances that, due to timing (e.g., a delay of
certain regulatory approvals or other third party consents) or other considerations, such prospective investment opportunity
becomes more suitable for a different Brookfield Account than the one it was originally allocated (or expected to be allocated) to,
as determined by Brookfield in its discretion. In such circumstances, if a Brookfield Account is ultimately allocated the full
investment opportunity, and such investment is completed, then such Brookfield Account will reimburse the Brookfield Account
that was originally allocated (or expected to be allocated) the opportunity for deposits or other costs or expenses incurred.
However, in the instance that such prospective investment opportunity is not completed, both Brookfield Accounts will bear the
costs actually borne by them in connection with such prospective investment opportunity.

Further, Brookfield may be offered a future investment opportunity related to, or arising from, an existing investment
(including opportunities that align with and/or are otherwise synergistic with existing investments), and such future investment
opportunity may be allocated to a different Brookfield Account than the one that holds the original investment (which could be
our group or a Brookfield Account in which we are invested) because of timing (e.g., too late in the term of the Brookfield
Account in which we are invested or it is otherwise capped from pursuing follow-on investments), portfolio construction, priority,
or other considerations, such as lack of required capital. These subsequent investments may dilute or otherwise adversely affect
the interests of the Brookfield Account that holds the existing investment (including our group (or a Brookfield Account in which
we invest)).

As a result of the foregoing, opportunities sourced by Brookfield that would otherwise be suitable for our group and
Brookfield Accounts in which we invest may not be available to our group (or a Brookfield Account in which we invest) in their
entirety and/or our group (or a Brookfield Account in which we invest) may receive a smaller allocation of such opportunities
than would otherwise have been the case. See “Allocation of Co-Investments” below. Approval from our shareholders or our
independent directors will not be required in connection with such allocation determinations. However, as noted throughout this
Form 20-F, it is a key element of our group’s strategy to leverage Brookfield’s experience, expertise, broad reach, relationships
and position in the market for investment opportunities, deal flow, financial resources, access to capital markets and operating
needs, which we believe is in the best interests of our group and Brookfield Accounts in which we invest.

For the avoidance of doubt, any investment opportunity allocated to our group (or a Brookfield Account in which we
invest) may not ultimately be made by our group (or a Brookfield Account in which we invest), or may be made in an amount that
was less than initially allocated to our group (or a Brookfield Account in which we invest), due to portfolio construction or other
similar considerations (including the time remaining under the Brookfield Account’s term, the availability of capital (or lack
thereof), any applicable investment limitations or other concentration considerations), as determined by Brookfield in its
discretion. As a result, our group (or a Brookfield Account in which we invest) may not invest the full amount of any investment
opportunity that was allocated to it.

From time to time, our group (or a Brookfield Account in which we invest) may fund deposits or incur other costs and
expenses in respect of an investment opportunity that is ultimately shared with or made entirely by another Brookfield Account.
In such cases, such other Brookfield Account would be expected to reimburse our group (or the applicable Brookfield Account in
which we invest) for such deposits or other costs or expenses. Any such reimbursements are expected, but not guaranteed, to
include interest and other expenses related to borrowings, regardless of whether our group (or the applicable Brookfield Account
in which we invest) actually borrowed to fund such deposit or other costs or expenses, which interest will generally be set at a rate
aligned with such Brookfield Account’s loan facility, the preferred return of such Brookfield Account or another rate determined
by Brookfield to be reasonably applicable (which rate may be higher or lower than the rate applicable to the reimbursing
Brookfield Account’s loan facility). The approval of investors, our independent directors and/or Brookfield Accounts’ limited
partner advisory committees will not be required in connection with such transactions.

* Incentive to Allocate Investment Opportunities to Co-Investment Vehicles and Other Brookfield Accounts.
Brookfield will generally have different economic interests in different Brookfield Accounts, including among other
things because certain Brookfield Accounts are wholly-owned by Brookfield; Brookfield makes different capital
commitments to different Brookfield Accounts; certain Brookfield Accounts pay carried interest at different rates, and/or
are more (or less) likely to generate any carried interest at all (or to generate carried interest earlier (or later) in time);
and/or because certain Brookfield Accounts charge management fees that are calculated based on their amount of capital
deployed. As a result, there could be circumstances in which the aggregate economic benefit to Brookfield from
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allocating an investment opportunity in whole or in part to another Brookfield Account (including, for example, a
co-investment vehicle) is (or is expected to be) greater than if the particular investment were allocated to our group (or a
Brookfield Account in which we invest). For example, Brookfield is not required to offset certain transaction fees, break-
up fees and other fees against management fees charged to certain co-investment vehicles. Similarly, given its varying
economic interests in different Brookfield Accounts, Brookfield will face conflicts of interests in valuing portions of an
investment opportunity that is allocated among different Brookfield Accounts, in a particular where a portion of the
opportunity is to be allocated to a Brookfield Account in which Brookfield has a significantly larger economic interest
relative to the other Brookfield Account that is participating in the opportunity. Notwithstanding the foregoing,
Brookfield will make allocation and valuation decisions in accordance with its fiduciary duties to Brookfield Accounts,
consistent with each Brookfield Account’s governing documents and Brookfield’s internal policies and procedures.

In addition, Brookfield anticipates entering into formal or informal arrangements (including with one or more co-
investors and/or strategic investors) pursuant to which Brookfield benefits economically, directly or indirectly, from offering co-
investment opportunities to such investors. Such arrangements will grant certain rights not offered to other investors, including,
(a) reducing fees and/or incentive compensation (or providing a rebate thereof) in respect of their investment in a Brookfield
Account and (b) offering priority co-investment opportunities alongside a Brookfield Account with a minimum target allocation
and reducing fees and/or incentive compensation (or providing a rebate thereof) where such minimum targets are not met. In
connection with such arrangements, Brookfield could agree to provide reduced fees and/or incentive compensation (or a rebate
thereof), including in respect of such investors’ investments in Brookfield Accounts, in the instance that such investor is not
allocated its full allocation of co-investment opportunities. As a result of any such circumstances, in certain circumstances
Brookfield will be incentivized to allocate a greater portion of an investment opportunity to a co-investor than it would otherwise
allocate in the absence of such economic circumstances. In addition, Brookfield’s allocation of any co-investment opportunities
could benefit Brookfield in other ways, including increased investments by such investors in one or more Brookfield Accounts.

* Allocation of Co-Investments. Investing in our group (and our investment in any Brookfield Account) does not entitle
any shareholder to co-investment opportunities, and shareholders will not have any right to receive co-investments.
Shareholders will generally be exposed to co-investment opportunities only indirectly to the extent a Brookfield Account
in which we invest allocates a co-investment opportunity to our group.

To the extent Brookfield determines, in its discretion, that an investment opportunity that is to be offered to and executed
by our group (or a Brookfield Account in which we invest), in accordance with “Allocation of Investment Opportunities” above,
exceeds the amount appropriate for our group (or a Brookfield Account in which we invest), which will, in some cases, as
determined by Brookfield in its discretion, be less than the maximum concentration permitted under the relevant Brookfield
Account’s governing agreement, Brookfield may, in its sole and absolute discretion, offer to one or more investors and/or one or
more third parties, including, in each case, Brookfield Accounts, our group (as an investor in a Brookfield Account) or Brookfield
employees, the ability to participate in such opportunity as a co-investor on such terms and conditions as Brookfield determines.
In addition, Brookfield could offer and in the past has offered potential co-investment opportunities to investors that are
potentially of strategic benefit to the applicable investment opportunity, including our group (as an investor in a Brookfield
Account) and/or other Brookfield Accounts (collectively, “Strategic Co-Investors”). Co-investment opportunities may be offered
to Strategic Co-Investors irrespective of whether the available investment opportunity exceeds the amount that would otherwise
be appropriate for our group (or a Brookfield Account in which we invest), and therefore, participation of a Strategic Co-Investor
will reduce the amount of the investment opportunity available to our group (or that Brookfield Account). In connection with each
co-investment arrangement, Brookfield generally will be entitled to a one-time upfront transaction or management fee, an ongoing
management fee, a performance fee, and/or a fee based on a combination of the foregoing (including different combinations in
respect of different portions of the co-investment) as consideration for Brookfield’s management services with respect to the co-
investment, in each case based on commercial negotiation with the applicable co-investor(s). Any such fees received by
Brookfield will not offset management fees payable by our group (or Brookfield Accounts in which we invest). In addition, to the
extent a co-investor’s fee arrangement includes different components (e.g., upfront transaction or management fee for a portion of
the co-investment and an upfront transaction or management fee plus ongoing management fee for a different portion of the co-
investment or another combination), generally one component of the fee arrangement will not offset any other component of the
same co-investor’s fee arrangement, regardless of the structure and/or composition of the fee arrangement. While such fee
arrangements with co-investors could be comprised of different categories of fees, all components of the co-investment
management fee, taken together, represent the collective fee charged by Brookfield to the co-investor for management services in
respect of the applicable co-investment.

Where Brookfield determines to offer a co-investment opportunity to one or more investors and/or one or more third
parties (including, in each case, Brookfield Accounts, our group (as an investor in a Brookfield Account) or Brookfield
employees), Brookfield generally has broad discretion in determining to whom and in what relative amounts to allocate co-
investment opportunities. Co-investment opportunities may, and typically will, be offered to some but not other investors or to
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third parties who are not investors (including, in each case, Brookfield Accounts, our group (as an investor in a Brookfield
Account) or Brookfield employees). To the extent Brookfield determines to allocate co-investment opportunities to investors,
decisions regarding whether and to which investors to offer co-investment opportunities are made at the discretion of Brookfield
and will be based on a number of factors, including an investor’s expressed interest in co-investments, the size of an investor’s
capital commitment to Brookfield Accounts, an investor’s willingness to pay fees, carry or broken deal expenses, whether an
investor has a history of participating in co-investment opportunities with Brookfield, whether an investor has demonstrated, or
has the potential to demonstrate, a long-term and/or continuing commitment to the potential success of Brookfield and/or
Brookfield Accounts, an investor’s contractual rights (if any) to co-investment opportunities that are made available, the
jurisdiction of the investor, the investor’s impact on tax, regulatory, legal and similar considerations, the overall strategic value to
Brookfield of offering a co-investment opportunity to such investor, and Brookfield’s assessment of an investor’s ability to timely
execute and fund the co-investment opportunity. A decision regarding the allocation of a co-investment opportunity will be made
based on the then-existing facts-and-circumstances and then-existing factors deemed relevant by Brookfield in its sole discretion
(including factors that require subjective decision-making by Brookfield), and could be different from those used in determining
the allocation of any other co-investment opportunity, including based on tax, regulatory, legal and similar considerations. For the
avoidance of doubt, Brookfield and our group will generally be offered co-investment opportunities directly and/or in their
capacity as investors in Brookfield Accounts, and Brookfield’s portion of any co-investment opportunity may be made through
any affiliate or Walled-Off Business Account (as defined below).

To the extent potential co-investors determine not to participate in a co-investment opportunity offered to them, there
may be excess opportunity available. In such circumstances, Brookfield will allocate such excess in its sole discretion and
Brookfield Accounts (including our group) and/or other co-investors, including investors who are not investors in the relevant
Brookfield Account, may assume such excess in lieu of offering it to other investors (including our group). Conversely,
Brookfield (on behalf of our group) and/or other potential co-investors may determine that they will not, or cannot, participate
(either at all or up to their full proportionate amount) in a co-investment opportunity offered to them. As a result, our group’s
aggregate percentage interest in certain investments may be different than its proportionate share of the applicable Brookfield
Account had it only satisfied the Brookfield commitment with respect to such investments. Brookfield also may assign our
group’s right to participate in a co-investment opportunity to any other individual or entity, including other Brookfield Accounts.

In addition, but subject to the foregoing, Brookfield may also, without notice to the investors or our independent
directors, determine to provide priority rights with respect to all or a select geographic, industry or other subset of co-investment
opportunities generally to certain investors (including other Brookfield Accounts, but not to our group and/or other similarly
situated investors) pursuant to contracts or other arrangements with such investors. Brookfield may form and manage one or more
investment vehicles or accounts through which investors participate in co-investment opportunities. Inclusion in, and the terms of,
such a program will be determined by Brookfield in its discretion, which may include some or all of the factors described above.
Except to the extent an investor has entered into an agreement with Brookfield pursuant to which Brookfield has granted such
investor a right with respect to co-investment opportunities, investors should be aware that they have no such right, and should not
expect that they will be offered any co-investment opportunities.

The allocation of a co-investment opportunity may give rise to certain additional potential conflicts of interest, including
that Brookfield may allocate such co-investment opportunity in a manner that benefits Brookfield other than as a result of
receiving fees and/or incentive compensation from a co-investor (including by allocating such co-investment opportunity to a
person in order to encourage such person to enter into a relationship with, or expand its relationship with, Brookfield) and that, if
the co-investment opportunity is granted with respect to an existing investment, the amount paid directly or indirectly by investors
participating in such co-investment opportunity to Brookfield in respect of such investment will be determined by Brookfield.

Historical allocation decisions are not necessarily indicative of future allocation decisions and the actual number of co-
investment opportunities made available to our group directly or indirectly as an investor in Brookfield Accounts may be
significantly higher or lower than those made available to it historically. In addition, in certain circumstances our group (or a
Brookfield Account in which we invest) will bear costs related to unconsummated co-investments. See “Co-Investment
Expenses” and “Facilitation of Investments and Co-Investments” below. Notwithstanding the foregoing incentives, Brookfield
endeavors at all times to allocate co-investment opportunities in a fair and equitable manner consistent with its fiduciary duties
and disclosures set out in the relevant Brookfield Account’s governing documents.

Our group’s returns with respect to co-investment opportunities may exceed its returns generally, or with respect to the
Brookfield Accounts in which we invest or other specific investments made by such Brookfield Accounts, particularly for co-
investment opportunities whose investments are not subject to any (or are subject to reduced) management fees, carry
distributions or similar compensation payable to Brookfield. Additionally, the form of consideration paid by co-investors may be
different from the form of consideration paid by our group (or a Brookfield Account in which we invest) in connection with a co-
investment opportunity (for example, the co-investors and/or our group (or a Brookfield Account in which we invest) may
participate in the investment using securities), which would also be expected to create conflicts of interest.
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In addition, there is no requirement that any co-investment be made or disposed of at the same time or on the same terms
for each co-investor or as those of the relevant Brookfield Account. For example, investors (including our group) may participate
in co-investment opportunities at different times (e.g., our group (or a Brookfield Account in which we invest) could provide
interim debt or equity financing or otherwise facilitate a co-investment in advance of co-investors’ participation in such co-
investment opportunity), which will impact returns realized by co-investors. When our group (or a Brookfield Account in which
we invest) holds an investment alongside co-investors, our group (or a Brookfield Account in which we invest) may also provide
certain guarantees under financing or refinancing arrangements (including non-recourse carve-out, environmental, and interest
and expenses guarantees) on behalf of the entire investment, while co-investors may bear their pro rata shares of any amounts to
be paid via such guarantees through a backstop indemnity to our group (or a Brookfield Account in which we invest). If such a
guarantee is required to be funded, our group (or a Brookfield Account in which we invest) will be responsible for the entire
amount and will separately be required to seek to collect the co-investor’s portion from the co-investment vehicle. In some cases,
our group (or a Brookfield Account in which we invest) may make a follow-on investment with respect to an investment (or an
investment may otherwise seek to raise additional capital) and co-investors or other Brookfield Accounts that have also
participated in the investment may elect not to participate in such follow-on investment or capital raise or may not be offered the
opportunity to participate in such follow-on investment or capital raise. Furthermore, in connection with a co-investment, co-
investors may receive certain governance rights, minority protections and/or additional liquidity rights that would not otherwise
be afforded to the investors in respect of their investment in such co-investment opportunity through our group (or a Brookfield
Account in which we invest).

In the event Brookfield and/or our group participates in co-investment opportunities, Brookfield may determine that it
and/or our group (as applicable) fund all or a portion of its capital contributions in respect thereof using securities without the
consent of any other co-investors. Brookfield will make such determination with respect to the form of its and/or our group’s
funding in its sole discretion, taking into account factors it deems relevant under the circumstances and with a view to facilitating
the consummation of the applicable transaction, including, but not limited to: (a) whether the relevant Brookfield Account and its
co-investors are capable of funding the applicable investment in cash, (b) whether the applicable contribution of securities is
expected to be attractive to the seller of the applicable asset, and/or (c) whether the applicable contribution of securities is
expected to be accretive to the applicable co-investor(s). Such determination to fund using securities may be in Brookfield’s
interest alone, as opposed to the interests of our shareholder and other co-investors, and it is possible that such determination
could lead to adverse consequences, including a lower likelihood of transaction execution and/or a higher purchase price for the
asset. Brookfield, in its sole discretion, will determine the value of its contributed securities, which could be based on the volume
weighted average price of the shares over a certain period of time, the closing price of the shares as of the applicable transaction
closing date, or such other valuation it deems fair and reasonable under the circumstances. See also “Allocation of Investment
Opportunities” above and “Determinations of Value” below. Furthermore, in the event that a Brookfield Account (including our
group) participates in co-investment opportunities, Brookfield may determine to not dispose of their portion of such co-investment
at the same time or on the same terms as other investors (including our group or a Brookfield Account in which we invest), which
may create conflicts of interests. For example, if Brookfield determines to sell one Brookfield Account’s investment later than our
group (or a Brookfield Account in which we invest), when selecting a potential purchaser of the applicable investment for our
group (or a Brookfield Account in which we invest), Brookfield may be incentivized (as a result of its interest as a co-investor) to
take into consideration any such purchaser’s strategic value to the applicable portfolio company and the impact on the future value
of the portfolio company rather than solely obtaining the highest purchase price in respect of the interests of our group (or a
Brookfield Account in which we invest) interests. Further, Brookfield determining to hold a Brookfield Account’s interest in a
portfolio company for longer than our group (or a Brookfield Account in which we invest) may result in a smaller pool of
potential buyers or a decreased purchase price as a result of potential buyers being required to buy less than all of the applicable
portfolio company and to have a large minority owner post-acquisition. While Brookfield believes that such conflicts are
mitigated by its significant commitment to our group (and the Brookfield Accounts in which we invest) and its potential
entitlement to an incentive allocation/carried interest that is tied to the performance of our group (and the Brookfield Accounts in
which we invest), such conflicts of interest are nonetheless present.

*  Co-Investment Expenses. Co-investors (including (a) third-party co-investors that invest in a co-investment opportunity
offered by our group, and (b) our group to the extent it co-invests in an opportunity offered by a Brookfield Account in
which it invests) will typically bear their pro rata share of fees, costs and expenses related to their co-investments,
including those incurred in connection with the discovery, investigation, development, acquisition or consummation,
ownership, maintenance, monitoring, hedging, financing and disposition of their co-investments.

Brookfield will endeavor to allocate such fees, costs and expenses among our group and its co-investors (or a Brookfield
Account in which we invest and its co-investors, including our group) on a pro rata basis. Notwithstanding the foregoing, third-
party co-investors (including co-investors that contractually committed to participate in the co-investment opportunity through a
co-investment vehicle or program managed by Brookfield) are generally not expected to pay or otherwise bear fees, costs and
expenses related to unconsummated co-investment opportunities (collectively referred to as “broken deal fees, costs and
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expenses”), and, in such cases, our group (or a Brookfield Account in which we invest) is likely to bear fees, costs and expenses
attributable to potential co-investors even if our group (or a Brookfield Account in which we invest) could not (for investment
concentration limits or otherwise) complete the full investment on its own. This will be the case for a number of reasons,
including because, at the time that the co-investment opportunity ceases to be pursued, third-party co-investors (a) were not yet
identified (or their anticipated allocation was not yet identified), (b) were not yet committed to the potential investment, or (¢) did
not contractually agree to bear such fees, costs and expenses. Notwithstanding the foregoing, in all instances, Brookfield (in its
capacity as a co-investor or a prospective co-investor alongside our group) and our group (in its capacity as a co-investor or
prospective co-investor alongside a Brookfield Account in which it invests) will bear their pro rata share of broken deal fees, costs
and expenses based on the amount they committed to co-invest as of the time a binding offer is made with respect to the potential
investment. For the avoidance of doubt, Brookfield (in its capacity as a co-investor or prospective co-investor alongside our
group) and our group (in its capacity as a co-investor or prospective co-investor alongside a Brookfield Account in which it
invests) will not bear the broken-deal fees, costs and expenses relating to (a) any portion of an excess opportunity that it agrees to
support (via a backstop or similar arrangement) with a view to syndication of such portion of the excess opportunity to third-party
co-investors, and (b) its pro-rata share of an investment opportunity in its capacity as co-investor or prospective co-investor to the
extent the opportunity ceases to be pursued prior to a binding offer in respect of the opportunity having been made.

*  Facilitation of Investments and Co-Investments. From time to time, in order to facilitate investment activities in a
timely and efficient manner, Brookfield, our group or another Brookfield Account will fund obligations and/or incur
other costs and expenses (including, among other things, by equity investments, use of loan facilities and/or issuance of
guarantees or letters of credit) in respect of an investment that ultimately is shared with or made entirely by our group,
another Brookfield Account (including a Brookfield Account in which we invest), or co-investors; and/or Brookfield
and/or our group (including a Brookfield Account in which we invest) could fund obligations and/or incur other costs
and expenses in order to facilitate an investment that is ultimately shared with co-investors. These arrangements are
intended to facilitate investments that Brookfield has determined to be in our best interests (or the best interests of
Brookfield Accounts in which we invest). But for these forms of support, our group or Brookfield Accounts in which we
invest could lose access to investment opportunities (if, for example, a Brookfield Account has not yet completed its
fundraising and has insufficient capital to consummate the opportunity, or if co-investors have not yet been identified for
an excess investment opportunity). Brookfield believes that facilitating investments in this manner benefits our group
(and Brookfield Accounts in which we invest) overall and improves the attractiveness of our shares through the ability to
participate in and benefit from these synergistic arrangements and to make investments that otherwise would not be
completed. These arrangements, however, give rise to conflicts of interest considerations.

Under these arrangements, the relevant ultimate investor (whether Brookfield, our group, another Brookfield Account or
co-investors) will be expected to reimburse the relevant entity that facilitates the investment (whether Brookfield, our group or
another Brookfield Account) for its facilitation of the investment and/or related fees, costs and expenses, as well as carrying
charges applicable to such funding activity pursuant to the terms agreed to with such entity, and as otherwise described herein. In
certain situations, such as short-term funding durations, these arrangements may not include any interest, fees, expenses and/or
other compensation payable to the party funding the investment, as deemed appropriate by Brookfield, in its discretion, under the
circumstances.

From time to time, Brookfield and/or our group (or a Brookfield Account in which we invest) will agree to support an
investment via a backstop (or similar arrangement) in respect of all or a portion of an excess investment opportunity that relates to
an investment that has been allocated to our group (or a Brookfield Account in which we invest) in order to facilitate the closing
of such investment, with the intent of syndicating such backstopped portion to co-investors (including other Brookfield Accounts
and/or Brookfield) prior to or following closing. The portion of the investment opportunity backstopped by Brookfield and/or our
group (or a Brookfield Account in which we invest) will be reduced in whole or in part to the extent that (a) all or any portion of
such excess investment opportunity is successfully syndicated to co-investors (whether by Brookfield, our group (or a Brookfield
Account in which we invest) or a third party such as an investment bank) and/or (b) additional proceeds from the investment
become available through, among other things, financing or refinancing of all or a portion of the investment or proceeds from the
sale of all or a portion of the investment, as determined by Brookfield in its sole discretion. In the event that both Brookfield and/
or another Brookfield Account, on the one hand, and our group (or a Brookfield Account in which we invest), on the other hand,
have backstopped portions of an investment that exceed the amount our group (or a Brookfield Account in which we invest)
intends to hold as its long-term investment, Brookfield’s and/or the other Brookfield Account’s backstop reduction will be in
priority to the reduction of any other portion of the excess investment opportunity that is to be syndicated by our group (or a
Brookfield Account in which we invest) to co-investors (including other Brookfield Accounts and/or Brookfield) or any
repayment of borrowings or other obligations of our group (or a Brookfield Account in which we invest). Therefore, Brookfield’s
and/or the other Brookfield Account’s backstop will be reduced using the first available syndication opportunities (or other
proceeds available) and our group’s (or a Brookfield Account’s in which we invest) portion of the backstop will only be reduced
once Brookfield’s and/or the other Brookfield Account’s backstop has been fully extinguished. Using proceeds from an
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investment to reduce and/or extinguish Brookfield’s and/or another Brookfield Account’s backstopped portion of an excess
investment opportunity could have an adverse impact on the investment and our group’s (or a Brookfield Account’s in which we
invest) investment therein, and our group’s (or a Brookfield Account’s in which we invest) investment could receive a lower
return than that received by Brookfield and/or another Brookfield Account. Furthermore, to the extent our group (or a Brookfield
Account in which we invest) is unable to fully syndicate (or otherwise be repaid for) its backstop amount, our group’s (or a
Brookfield Account’s in which we invest) investment will be larger than Brookfield originally intended, and larger than it would
have been had our group (or a Brookfield Account in which we invest) syndicated its backstop amount before Brookfield and/or
the other Brookfield Account.

In certain situations, our group (or a Brookfield Account in which we invest) will close an investment transaction (in
whole or in part) using funding from its loan facility (or similar credit arrangements) prior to syndicating an excess investment
opportunity to co-investors, and, in order to facilitate a backstop arrangement, Brookfield and/or our group (or a Brookfield
Account in which we invest) will take nominal ownership of their backstopped portion of the investment at such time
(notwithstanding that the backstopped portion is funded using the loan facility (or similar credit arrangement) of our group (or a
Brookfield Account in which we invest) and not by Brookfield and/or the other Brookfield Account (i.e., Brookfield and/or the
other Brookfield Account will utilize the loan facility of our group (or a Brookfield Account in which we invest) to fund their
backstop amount). In such cases, in the event the excess investment opportunity is not fully syndicated, Brookfield and/or the
other Brookfield Account will repay their pro rata portion of the principal and interest payments that come due and payable under
such loan facilities in connection with drawings related to the unsyndicated backstopped portion of the investment (but, for the
avoidance of doubt, will not bear any other fees and/or expenses relating to the establishment and maintenance of the loan
facilities, including for example set-up costs, standby and/or commitment fees relating to undrawn amounts, fees and expenses
relating to renegotiation, extension and/or renewal of the facilities, and other fees and/or expenses, which will only be borne by
our group (or a Brookfield Account in which we invest) and their respective investors). Alternatively, in situations where our
group (or a Brookfield Account in which we invest) is not able to use funding from its loan facility (or similar credit
arrangements) to fund Brookfield’s and/or another Brookfield Account’s backstopped portion of the investment, Brookfield and/
or the other Brookfield Account could choose to directly fund the backstopped portion (in whole or in part) at closing of such
investment. To the extent our group (or a Brookfield Account in which we invest) later becomes able to use funding from its loan
facilities after closing on the investment, our group (or a Brookfield Account in which we invest) could reimburse Brookfield and/
or the other Brookfield Account (via a loan or a similar financing arrangement) for all or a portion of the backstopped portion of
the investment that Brookfield and/or the other Brookfield Account has already funded, on equivalent terms as if such
backstopped portion had been funded using the loan facility (or similar credit arrangements) at closing of such investment. In such
cases, Brookfield and/or the other Brookfield Account will be responsible for their pro rata portion of the principal and interest
payments that come due and payable under such loan facilities in connection with drawings related to the unsyndicated
backstopped portion of the investment (but, for the avoidance of doubt, will not bear any other fees and/or expenses relating to the
establishment and maintenance of the loan facilities, including for example set-up costs, standby and/or commitment fees relating
to undrawn amounts, fees and expenses relating to renegotiation, extension and/or renewal of the facilities, and other fees and/or
expenses will be borne by our group (or a Brookfield Account in which we invest) and their investors.

In addition, our group (and Brookfield Accounts in which we invest) is permitted to provide interim debt or equity
financing (including among others emergency funding or as part of a follow-on investment) for the purpose of bridging a potential
co-investment or a follow-on investment related to an existing co-investment (including prior to allocating and/or syndicating the
co-investment or follow-on investment, as applicable, to co-investors including Brookfield and/or other Brookfield Accounts).
Certain co-investment vehicles are similarly permitted to provide interim debt or equity financing for the purpose of bridging a
potential co-investment or a follow-on investment. In order to potentially make available or otherwise facilitate its investments, at
any time during the course of an investment, our group (or a Brookfield Account in which we invest) may also use its loan facility
and/or take other action to consummate, guarantee, issue letters of credit or otherwise support the portion of the investment made
(or to be made) by co-investors (including, for the avoidance of doubt, on behalf of any co-investors in the co-investment vehicles
including Brookfield and/or other Brookfield Accounts), including in connection with financings, refinancings and/or other
restructurings of an investment, as deemed appropriate by Brookfield in its sole discretion. In those circumstances, such co-
investors would be expected to bear their pro rata share of fees, costs and expenses (including hedging expenses) associated with
the investment and repay principal and interest payments that come due and payable under such loan facility, guarantee, letter of
credit or other support arrangement in connection with drawings related to their investment (but, for the avoidance of doubt, will
not bear any other fees and/or expenses relating to the establishment and maintenance of the loan facility, guarantee and/or letter
of credit, including for example set-up costs, standby and/or commitment fees relating to undrawn amounts, fees and expenses
relating to renegotiation, extension and/or renewal of the facility, guarantee and/or letter of credit and other fees and/or expenses,
which will only be borne by our group (or a Brookfield Account in which we invest) and their respective investors). See also
“Allocation of Co-Investments” above.
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In connection with any such financing, our group (or a Brookfield Account in which we invest) and/or such co-
investment vehicles could incur fees, costs and expenses, including among others in connection with borrowing and/or hedging
activities (e.g., hedging of currency, interest rate or other exposures) and/or such co-investment vehicles could make use of or
otherwise benefit from master service agreements entered into by our group (or a Brookfield Account in which we invest) (at the
expense of our group (or such Brookfield Account in which we invest)) with a bank or other counterparty to enable our group (or
a Brookfield Account in which we invest) to enter into hedging transactions. To the extent the potential investment is not
consummated, these fees, costs and expenses will be treated as broken deal fees, costs and expenses (See “Co-Investment
Expenses” above). Where our group (or a Brookfield Account in which we invest) acquires or otherwise facilitates an investment
on behalf of or with a view to syndicating it (or a portion thereof) to co-investors (including a follow-on investment), the terms of
the sale or transfer of such investment to co-investors may not be favorable to our group (or a Brookfield Account in which we
invest) and may result in better terms for such co-investors than our group (or a Brookfield Account in which we invest) had when
it made (or facilitated) the investment. For example, to the extent the investment is consummated, there is no guarantee that any
co-investor will ultimately agree to bear its pro rata portion of the fees, costs and/or expenses associated with any such hedging or
borrowing activities (including those incurred in connection with an investment and/or carry costs related to an investment) or not
default on its obligations to repay such amounts, in which case, such amounts would be borne disproportionately by our group (or
a Brookfield Account in which we invest). Interest rate hedging transactions entered into by our group (or a Brookfield Account
in which we invest) on behalf of an investment opportunity will not necessarily be assigned to co-investors when a portion of such
opportunity is later syndicated to co-investors, in which case investment returns resulting from such investment opportunity could
materially differ between our group (or a Brookfield Account in which we invest) and co-investors.

Moreover, our group (or a Brookfield Account in which we invest) and such co-investment vehicles may be exposed to
losses and/or expenses in connection with such activities as a result of currency exchange rate fluctuations, hedge gains and/or
other events beyond a pro rata allocation based on the size of our group’s (or a Brookfield Account’s in which we invest)
investment. Even where our group (or a Brookfield Account in which we invest) hedges currency or other exposure attributable to
co-investors’ portion of an investment, such hedges are expected to be imperfect and our group (or a Brookfield Account in which
we invest) could accordingly be exposed to losses and/or additional expenses. Fluctuations in exchange rates during the time an
interim investment is held by our group (or a Brookfield Account in which we invest) prior to acquisition by co-investors may
affect the portion of the investment that is acquired by co-investors or the price paid for such co-investment. Our group (or a
Brookfield Account in which we invest) will bear risks associated with facilitation and the making of the investment, including
among others in connection with borrowing and hedging activities, during the term it holds the investment, which could be
significant or perpetual if it is not able to successfully syndicate the co-investment.

Similarly, if an investment depreciates during the period when our group (or a Brookfield Account in which we invest)
holds it, co-investors may negotiate a lower price and our group (or a Brookfield Account in which we invest) may take a loss on
the portion of an investment it was holding on behalf of (or with a view to syndication to) co-investors (including with respect to
fees, costs and expenses and/or carry costs related to an investment). Additionally, if an investment appreciates during the period
when our group (or a Brookfield Account in which we invest) holds it, our group (or a Brookfield Account in which we invest)
may be unable to syndicate or sell such investment above its acquisition cost and our group (or a Brookfield Account in which we
invest) may therefore not realize gains on the appreciation of the portion of an investment it was holding on behalf of (or with a
view to syndication to) co-investors. In these types of situations, our group (or a Brookfield Account in which we invest) may
nonetheless sell the investment to co-investors on the terms negotiated by (and agreed to with) such co-investors at the relevant
time in the event that Brookfield determines it is in the best interest of our group (or a Brookfield Account in which we invest),
for example out of a desire to reduce our group’s (or a Brookfield Account’s in which we invest) exposure to such investment or
to include other participants in the investment.

* Client and Other Relationships. Brookfield and Walled-Off Businesses each have long-term relationships with a
significant number of developers, institutions, corporations and other market participants and their advisers (collectively,
“Brookfield Client Relationships”). These Brookfield Client Relationships may hold or may have held investments
similar to the investments that are held and pursued by our group and Brookfield Accounts in which we invest, including
certain investments that may represent appropriate investment opportunities for our group and Brookfield Accounts in
which we invest. These Brookfield Client Relationships may compete with our group (or a Brookfield Account in which
we invest) for investment opportunities. Brookfield will seek to maintain such Brookfield Client Relationships, including
after the establishment of new Brookfield Accounts in which we invest. In determining whether to pursue a particular
opportunity on behalf of our group (or a Brookfield Account in which we invest), we could consider these relationships,
and there may be certain potential opportunities which are not pursued on behalf of our group (or a Brookfield Account
in which we invest) in view of such relationships. In addition, our group (or a Brookfield Account in which we invest)
could invest or enter into joint ventures or other similar arrangements with Brookfield Client Relationships in particular
investments, and the relationship with such clients may influence the decisions made by the BBU General Partner with
respect to such investments.
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*  Conflicts with Secondary Funds. Brookfield sponsors, manages and invests in certain Brookfield Accounts that focus
on making secondary investments (such Brookfield Accounts, “Secondary Funds”), including investments in pooled
investment vehicles managed by third parties (“Third Party Vehicles”), recapitalizations of Third Party Vehicles and
related investments (collectively, “Secondary Investments”). These Secondary Investments are subject to significant
governance, control and/or minority protection rights in favor of the Secondary Funds. Our group, Brookfield Accounts
in which we invest and their portfolio investments are expected to compete with such Third Party Vehicles for
investment opportunities and are expected to manage competing assets. For example, in a competitive auction process,
the Third Party Vehicles, on the one hand, and our group and/or Brookfield Accounts in which we invest, on the other
hand, could be potential bidders. Similarly, Third Party Vehicles could invest in an asset that competes with an asset held
by our group or a Brookfield Account in which we invest for tenants, market share or other matters.

In order to mitigate potential conflicts of interest in these situations, Brookfield may but will not be obligated to take one
or more of the following actions (as it determines in its sole discretion): (i) causing the Secondary Fund to remain passive in, or
recuse itself from, a situation in which it is otherwise entitled to vote, which would mean that the Secondary Fund defers to the
decision or judgment of the Third Party Vehicle or third-party investor(s) in its managed vehicles with respect to certain
decisions; (ii) causing the Secondary Fund to hold only non-controlling interests in an investment without governance rights; (iii)
referring the matter to one or more persons that is not affiliated with Brookfield; (iv) consulting with and seeking the consent of
our group’s independent directors, the advisory committee of the Brookfield Account in which we are invested, the limited
partners of the Secondary Fund and/or the advisory committee of the Secondary Fund (as deemed appropriate by Brookfield) on
such matter; or (v) establishing ethical screens or information barriers (which can be temporary and of limited purpose) designed
to separate Brookfield investment professionals to act independently on behalf of the Secondary Fund, on the one hand, and our
group and/or the Brookfield Accounts in which we invest, on the other hand, in each case with support of separate legal counsel
and other advisers.

At all times, Brookfield will endeavor to treat all Brookfield Accounts fairly, equitably and in an impartial manner.
However, there can be no assurance that any action or measure pursued by Brookfield will be feasible or effective in any
particular situation, or that its own interests won’t influence its conduct, and it is possible that the outcome for the Brookfield
Account will be less favorable than otherwise would have been the case if Brookfield did not face these conflicts of interest. In
addition, the actions and measures that Brookfield pursues are expected to vary based on the particular facts and circumstances of
each situation and, as such, there will be some degree of variation and potentially inconsistency in the manner in which these
situations are addressed.

*  Pursuit of Investment Opportunities by Certain Non-Controlled Affiliates. Certain companies affiliated with
Brookfield (a) are controlled, in whole or in part, by persons other than Brookfield or entities controlled by it, including,
for example, joint ventures or similar arrangements with third parties where Brookfield does not have complete control
or (b) do not coordinate or consult with Brookfield with respect to investment decisions (together, “Non-Controlled
Affiliates”). Such Non-Controlled Affiliates are likely to have investment objectives which overlap with our group’s or
Brookfield Accounts in which we invest and conflicts are likely to arise therefrom. For example, from time to time such
Non-Controlled Affiliates or investment vehicles managed by such Non-Controlled Affiliates will pursue investment
opportunities which are suitable for our group or Brookfield Accounts in which we invest but which are not made
available to us or such Brookfield Accounts since such Non-Controlled Affiliates do not consult with and/or are not
controlled by Brookfield.
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CONFLICTS RELATING TO INVESTMENTS

As noted throughout this Form 20-F, our group is expected to benefit from its affiliation with Brookfield and
Brookfield’s expertise and resources. Brookfield believes that operating within its integrated investment platform is in the best
interests of all of its clients, including our group and Brookfield Accounts in which we invest. However, being part of the broader
Brookfield platform gives rise to actual and potential conflicts.

*  Advice to Other Brookfield Accounts May Conflict with Qur Group’s Interests. In light of the extensive scope of
Brookfield’s investment and related business activities: (i) Brookfield and its personnel will give advice, and take
actions, with respect to current or future Brookfield Accounts (including proprietary accounts of Brookfield) that could
compete or conflict with the advice Brookfield gives to our group and/or Brookfield Accounts in which we are invested,
or that will involve a different timing or nature of action than that taken with respect to our group and/or Brookfield
Accounts in which we are invested, and (ii) investments by Brookfield Accounts and/or Brookfield could have the effect
of diluting or otherwise disadvantaging the values, prices and/or investment strategies of our group and/or Brookfield
Accounts in which we are invested. For example, when another Brookfield Account either manages or implements a
portfolio decision ahead of, or contemporaneously with, portfolio decisions for our group and/or Brookfield Accounts in
which our group is invested, market impact, liquidity constraints and/or other factors could result in us receiving less
favorable results, paying higher transaction costs, or being otherwise disadvantaged.

In making certain decisions with regard to our investments or those of Brookfield Accounts in which we are invested that
compete with or differ from the interests of one or more other Brookfield Accounts, Brookfield could face certain conflicts of
interest between the interests of our group (and/or Brookfield Accounts in which we are invested) and the interests of such other
Brookfield Accounts. These potential conflicts will be exacerbated in situations where Brookfield is entitled to higher fees from
other Brookfield Accounts than from us and/or Brookfield Accounts in which we are invested, where portfolio managers making
an allocation decision are entitled to higher performance-based compensation from other Brookfield Accounts than from us and/or
Brookfield Accounts in which we are invested, where Brookfield (and/or the Related-Party Investor) has larger proprictary
investments in other Brookfield Accounts than in our group and/or Brookfield Accounts in which we are invested, or where there
are capacity constraints with respect to a particular strategy or opportunity as a result of, for example, position limits and/or
regulatory reporting obligations applicable to Brookfield. In addition, as an investment changes over time, additional conflicts of
interest are expected to arise, including as a result of earlier investment allocation decisions. Brookfield will determine the
appropriate investment decision for our group, each Brookfield Account in which we are invested, and other Brookfield Accounts
taking into account the mandate and interests of such accounts (where applicable) and, when applicable, in accordance with
Brookfield’s investment allocation protocols and such Brookfield Accounts’ governing documents. The investment and
divestment decisions made with respect to other Brookfield Accounts may be made without regard to the interests of our group
and/or Brookfield Accounts in which we are invested, even where such decisions are informed by our (direct or indirect)
investment activities and/or adversely affect us (directly or indirectly).

In addition, certain Brookfield Accounts (and/or portfolio companies of such Brookfield Accounts) may provide
investment banking and other advisory services to third parties with respect to assets in which our group (or a Brookfield Account
in which we invest) may be invested or seek to invest. The interests of such Brookfield Accounts (and/or portfolio companies of
such Brookfield Accounts) in such circumstances could conflict with those of our group (or a Brookfield Account in which we
invest), and our group (or a Brookfield Account in which we invest) could compete with such Brookfield Accounts in pursuing
certain investments.

Different business units and teams within Brookfield may take views, and make decisions or recommendations, that are
different than other areas of Brookfield. Different portfolio management teams within Brookfield may make decisions or take (or
refrain from taking) actions with respect to Brookfield Accounts they advise in a manner that may be different than or adverse to
our group (or a Brookfield Account in which we invest). Such teams might not share information with the portfolio management
team of our group (or a Brookfield Account in which we invest), including as a result of certain information barriers.

In particular, Brookfield Accounts that focus on making secondary investments are expected to invest in Third Party
Vehicles. While such Brookfield Accounts are expected to negotiate for certain control rights over (and to offer strategic advice
to) such Third Party Vehicles, such Third Party Vehicles will not be “Brookfield Accounts” and will not be considered “affiliates”
of Brookfield for purposes of the provisions of the governing documents that limit the ability of our group (or a Brookfield
Account in which we invest) to transact with Brookfield affiliates. As a result, our group (and Brookfield Accounts in which we
invest) will not be restricted from purchasing investments from, selling investments to, or otherwise transacting with or alongside
such third-party funds or other investment vehicles. The interests of such Brookfield Accounts and the Third Party Vehicles in
which they invest may conflict with those of our group (or a Brookfield Account in which we invest), including in circumstances
in which such other Brookfield Accounts exercise (or decline to exercise) control rights over, or otherwise offer strategic advice
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to, such Third Party Vehicles in a manner that differs from Brookfield’s advice to our group (or a Brookfield Account in which
we invest).

*  Allocation of Personnel. Brookfield will devote such time as it deems necessary to conduct the business affairs of our
group and each Brookfield Account in which we invest in an appropriate manner. However, the various teams and
personnel working on one Brookfield Account will also work on matters related to other Brookfield Accounts.
Accordingly, conflicts may arise in the allocation of personnel among our group and other Brookfield Accounts and such
other strategies. For example, certain of the investment professionals who are expected to devote their business time to
our group are also contractually required to, and will, devote substantial portions of their business time to the
management and operation of other Brookfield Accounts, and such circumstances may result in conflicts of interest for
such portfolio managers and/or other personnel who are in a similar position.

* Integrated Investment Platform, Information Sharing and related Trading Restrictions. As noted elsewhere herein,
Brookfield is a global alternative asset manager with significant assets under management and a long history of owning,
managing and operating assets, businesses and investment vehicles across various industries, sectors, geographies and
strategies. Except as otherwise noted, Brookfield generally manages its investment and business lines in an integrated
fashion with no information barriers that other firms may implement to separate certain investment teams so that one
team’s activities won’t restrict or otherwise influence the other’s. Brookfield believes that managing its investment and
asset management platforms in an integrated fashion is in the best interests of Brookfield Accounts, including our group
and Brookfield Accounts in which we invest, by enabling them to leverage Brookfield’s experience, expertise, broad
reach, relationships and position in the market for investment opportunities and deal flow, financial resources, access to
capital markets and management and operating needs. Among other things, Brookfield will have access to information
across its platform relating to business operations, trends, budgets, customers or users, assets, funding and other metrics
that Brookfield has or acquires through its management of Brookfield Accounts and/or its own business and investment
activities that is used by Brookfield to identify and/or evaluate potential investments for our group and Brookfield
Accounts in which we invest and to facilitate the management of investments, including through operational
improvements. Conversely, Brookfield uses data and information that it has or acquires in connection with activities on
behalf of our group or a Brookfield Account in which we invest for the benefit of other Brookfield Accounts’ (including
Brookfield proprietary accounts’) business and investment activities (for example, by utilizing data to train A.l. models
owned by Brookfield Accounts (including Brookfield proprietary accounts)). From time to time, Brookfield expects to
commission third-party research, at the expense of our group or a Brookfield Account in which we invest, in connection
with its diligence of an investment opportunity for our group or such Brookfield Account or in connection with its
investment, and such research is expected to subsequently be available to other Brookfield Accounts and Walled-Off
Business Accounts (who will generally not be required to compensate our group or the applicable Brookfield Account in
which we invest for the benefit they receive from such research). Such benefits could be material and Brookfield will
have no duty, contractual, fiduciary or otherwise, to keep such information confidential from, or not use such information
in connection with the business and investment activities of itself, other Brookfield Accounts and/or their portfolio
companies.

Brookfield believes that managing its broader investment and asset management platform in an integrated fashion, which
includes sharing of information and data obtained through the platform, provides Brookfield Accounts with greater transaction
sourcing, investment and asset management capabilities, and related synergies, including the ability to better anticipate
macroeconomic and other trends, and make more informed decisions for Brookfield Accounts (including our group and
Brookfield Accounts in which we invest).

At the same time, this level of integration results in certain regulatory, legal, contractual and other considerations that,
under certain circumstances, restrict certain activities that would not otherwise arise if Brookfield managed its platform in a
different fashion (e.g., in a walled environment) and that Brookfield is required to manage in the ordinary course. For example,
from time to time, our ability (and the ability of Brookfield Accounts in which we are invested) to buy or sell certain securities
will be restricted by applicable securities laws, regulatory requirements, information held by Brookfield, contractual obligations
applicable to Brookfield, and potential reputational risks relating to Brookfield and Brookfield Accounts (including our group and
Brookfield Accounts in which we invest), as well as Brookfield’s internal policies designed to comply with these and similar
requirements. As a result, from time to time, Brookfield will not engage in transactions or other activities for, or enforce certain
rights in favor of, our group (and/or Brookfield Accounts in which we are invested) due to Brookfield’s activities outside our
group (and/or Brookfield Accounts in which we are invested), regulatory requirements, policies, and reputational risk
assessments.

Brookfield will possess material, non-public information about companies that will limit our (and Brookfield Accounts’)
ability to buy and sell securities related to those companies (or, potentially, other companies) during certain times. For example,
Brookfield makes control investments in various companies and assets across its platform and its personnel take seats on boards
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of directors of, or have board of directors observer rights with respect to, portfolio companies in which Brookfield invests
(including on behalf of Brookfield Accounts in which we are invested). In addition, Brookfield often obtains confidential
information relating to investment opportunities that it considers across its platform. As a result, Brookfield will be limited and/or
restricted in its ability to trade in securities of companies about which it has material non-public information, even if the
information was not obtained for the benefit of the Brookfield Account that is restricted from making the investment. This will
adversely affect our ability to make and/or dispose of certain investments during certain times.

Furthermore, Brookfield, Brookfield businesses that are separated by information barriers (e.g., Walled-Off Businesses)
and their accounts, and Brookfield Accounts (including our group) are deemed to be affiliates for purposes of certain laws and
regulations. As such, it is anticipated that, from time to time, Brookfield, Brookfield businesses that are separated by information
barriers and their accounts, and Brookfield Accounts will have positions (which in some cases will be significant) in one or more
of the same issuers. As such, Brookfield needs to aggregate such investment holdings for certain securities laws purposes
(including trading restrictions under Rule 144 under the U.S. Securities Act, complying with reporting obligations under Section
13 of the U.S. Exchange Act and the reporting and short-swing profit disgorgement obligations under Section 16 of the U.S.
Exchange Act) and other regulatory purposes (including: (i) public utility companies and public utility holding companies; (ii)
bank holding companies; (iii) owners of broadcast licenses, airlines, railroads, water carriers and trucking concerns; (iv) casinos
and gaming businesses; and (v) public service companies (such as those providing gas, electric or telephone services)).
Consequently, activities by Brookfield, Brookfield businesses that are separated by information barriers, and/or other Brookfield
Accounts could result in earlier public disclosure of investments by our group and/or Brookfield Accounts that we are invested in,
restrictions on transactions by our group and/or Brookfield Accounts that we are invested in (including the ability to make or
dispose of certain investments at certain times), adverse effects on the prices of investments made by our group and/or Brookfield
Accounts that we are invested in, potential short-swing profit disgorgement, penalties and/or regulatory remedies, or otherwise
create conflicts of interests for our group and/or Brookfield Accounts that we are invested in.

As a result of the foregoing, Brookfield could restrict, limit or reduce the amount of our group’s investments (or
investments of Brookfield Accounts that we are invested in) under certain circumstances. In addition, certain of the investments
made by our group or Brookfield Accounts in which we invest could become subject to legal and/or other restrictions on transfer
following their acquisition. When faced with the foregoing limitations, Brookfield will generally avoid exceeding the threshold
because exceeding the threshold could have an adverse impact on the ability of Brookfield to efficiently conduct its business
activities. Brookfield could also reduce our (and Brookfield Accounts’) interest in, or restrict our group (or Brookfield Accounts
in which we are invested) from participating in, an investment opportunity that has limited availability or where Brookfield has
determined to cap its aggregate investment in consideration of certain regulatory or other requirements so that other Brookfield
Accounts that pursue similar investment strategies are able to acquire an interest in the investment opportunity. Brookfield could
determine not to engage in certain transactions or activities which may be beneficial to us (or Brookfield Accounts in which we
are invested) because engaging in such transactions or activities in compliance with applicable law would result in significant cost
to, or administrative burden on, Brookfield or create the potential risk of trade or other errors.

In addition, certain potential conflicts considerations will arise for Brookfield in managing its investment and asset
management platform in an integrated fashion. For example, in seeking to manage business activities efficiently across all
Brookfield Accounts, Brookfield could determine, in its discretion, to apply certain restrictions during certain times to certain
Brookfield Accounts, but not to others, taking into account the relevant facts and circumstances it deems appropriate. Moreover,
while Brookfield will have or obtain information from across the platform (including all Brookfield Accounts and/or their
portfolio companies, strategies, businesses and operations), Brookfield also will use such information for the benefit of its own
business and investment activities as well as those of Brookfield Accounts.

Brookfield believes that it will be better able to anticipate macroeconomic and other trends, and otherwise make more
informed investment and other decisions for Brookfield Accounts (including our group and the Brookfield Accounts in which we
invest) as a result of its access to (and rights regarding) the data and information that it has or obtains through the business and
investment activities of all Brookfield Accounts and their portfolio companies. Brookfield will also make investment and other
decisions for Brookfield Accounts (including itself, our group, Brookfield Accounts in which we invest, other Brookfield
Accounts and their portfolio companies) on the basis of information Brookfield has or obtains through all Brookfield Accounts’
investment activities. Brookfield believes that using this data and information from across Brookfield Accounts and their portfolio
companies will provide overall benefits to, and improve Brookfield’s management of, Brookfield Accounts (including our group
and the Brookfield Accounts in which we invest), including their investment activities. For example, data analytics based on
inputs from a portfolio company of one Brookfield Account could inform business decisions for another Brookfield Account. In
addition, aggregating data provides Brookfield with opportunities to obtain bulk discounts for Brookfield Accounts (including our
group, Brookfield Accounts in which we invest, other Brookfield Accounts and their portfolio companies) on products and
services if that data shows significant demand across multiple Brookfield Accounts and/or portfolio companies. Any such
discounts would be allocated among Brookfield Accounts and their portfolio companies on a fair and equitable basis as
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determined by Brookfield in its sole discretion, with Brookfield able to make corrective allocations should it determine
subsequently that such corrections were necessary or advisable.

This practice gives rise to conflicts of interest, however, because in some cases, this will result in certain Brookfield
Accounts and/or portfolio companies taking positions that are different from, and potentially adverse to, positions taken for our
group, Brookfield Accounts in which we are invested or their portfolio companies, or result in certain Brookfield Accounts and/or
portfolio companies benefiting from the business and investment activities of our group and/or Brookfield Accounts in which we
invest (or vice versa). For example, Brookfield’s ability to invest on behalf of another Brookfield Account in a particular company
could be enhanced by information obtained from a portfolio company of our group or Brookfield Accounts in which we invest in
the same or a related industry. Such investments can be expected to provide a material benefit to certain Brookfield Accounts and
portfolio companies (including proprietary Brookfield accounts) without compensation or other benefits to, or participation by the
Brookfield Accounts (including our group and/or Brookfield Accounts in which we invested) whose information is being used,
because Brookfield shares information regarding Brookfield Accounts and their investors, and the benefits received by certain
Brookfield Accounts (and/or Brookfield) will not offset management fees or otherwise be shared with our group, Brookfield
Accounts in which we invest or their investors.

As a result, Brookfield has an incentive to pursue and manage investments for our group and Brookfield Accounts in
which we invest that have data and information that can be utilized in a manner that benefits Brookfield’s broader business
platform, including investments that Brookfield would not otherwise have invested in or investments on terms less favorable than
Brookfield otherwise would have sought in the ordinary course. Brookfield has implemented policies and procedures designed to
mitigate conflicts of interest and address certain regulatory requirements and contractual restrictions with respect to its use and
sharing of data and information. Brookfield is also subject to contractual obligations and legal limitations on its use and sharing of
data and information. Such policies and procedures, obligations and limitations generally reduce synergies across Brookfield’s
various activities and negatively affect Brookfield’s and the Brookfield Accounts’ ability to pursue and manage investment
opportunities that would otherwise be available to Brookfield or the Brookfield Accounts if such policies and procedures were not
implemented. From time to time, these policies and procedures also will result in our group or the Brookfield Accounts in which
we invest having reduced investment opportunities or investment flexibility, or otherwise restrict our group, the Brookfield
Accounts in which we invest or Brookfield in its management and investment activities with respect to such information, such as
the ability of our group, the Brookfield Accounts in which we invest or a portfolio company to make certain investments.

While Brookfield will manage its investment and asset management platform in an integrated basis, there is no assurance
that the investment professionals managing the investment activities of our group and/or Brookfield Accounts in which we invest
will have access to and/or knowledge of all information that Brookfield is privy to at any given point in time. Conversely,
operating in an integrated environment may provide Brookfield with access to and knowledge of information that Brookfield may
have obtained in connection with an investment for another Brookfield Account, which may provide benefits to such other
Brookfield Accounts that would not exist but for its position within Brookfield’s platform. Brookfield will not be under any
obligation or other duty to make all such information available for the benefit of our group, Brookfield Accounts in which we
invest and/or any portfolio companies.

Regardless of the existence of information barriers, Brookfield will not have any obligation or other duty to make
available for the benefit of any Brookfield Account (including our group and/or Brookfield Accounts in which we invest or their
investments) any information regarding Brookfield’s broader investment activities, strategies or views, or the activities, strategies
or views used for other Brookfield Accounts. Brookfield may share any information relating to a Brookfield Account or its
investments with its affiliates, including those that are managed independently (in accordance with information barriers and
related protocols). Furthermore, to the extent that Brookfield has access to analyses, models and/or information developed by
other parts of Brookfield and/or its personnel, Brookfield will not be under any obligation or other duty to effect transactions on
behalf of our group, any Brookfield Account in which we invest or its investments in accordance with such analysis and models
and in some cases (such as research) may be prohibited from disseminating information between areas within Brookfield. In the
event Brookfield does not share certain information with a Brookfield Account’s investment team, such Brookfield Account may
make investments or other decisions that differ from those it would have made if its investment team had such information, which
may be disadvantageous to the Brookfield Account.

e Trade Errors. Brookfield will not be responsible for any losses resulting from any trade errors made by Brookfield in
respect of the investments of our group or the Brookfield Accounts in which we invest, except to the extent such parties
are liable pursuant to the applicable governing documents of the Brookfield Accounts in which we invest. Trade errors
might include, for example, keystroke errors that occur when entering trades into an electronic system or typographical
or drafting errors related to derivatives contracts or similar agreements. Investors should assume that trade errors (and
similar errors or deviations from accuracy or correctness in the trade process) will occur and that Brookfield will not be
responsible for any resulting losses, even if such loss results from negligence (but not gross negligence), unless it has
breached its standard of care as set out in applicable laws or regulations as well as the applicable limited partnership
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agreement, investment management agreement, prospectus or other offering document of the Brookfield Accounts in
which we invest.

e Data Management. To the extent it deems necessary or appropriate, in its sole discretion, Brookfield may provide data
management services to us and our investments and/or other Brookfield Accounts and their portfolio companies
(collectively, “Data Holders”). Such services could include, among other things, assistance with obtaining, analyzing,
curating, processing, packaging, organizing, mapping, holding, transforming, enhancing, marketing and selling data for
monetization through licensing and/or sale arrangements with third parties and/or directly with Data Holders. To the
extent provided, these services would be subject to the limitations discussed below and applicable contractual and/or
legal obligations or limitations, including on the use of material non-public information. Moreover, where an
arrangement is with our group or one of our investments, we would directly or indirectly bear our appropriate share of
related compensation. In addition, in Brookfield’s sole discretion, data from one Data Holder may be pooled with data
from other Data Holders, subject to applicable laws and regulations (including privacy laws and regulations), and any
revenues arising from such pooled data sets would be allocated among Brookfield and the applicable Data Holders on a
fair and equitable basis as determined by Brookfield in its sole discretion, with Brookfield able to make corrective
allocations should it determine subsequently that such corrections were necessary or advisable.

Brookfield’s compensation for any data management services could include a percentage of the revenues generated
through any licensing and/or sale arrangements, fees, royalties and cost and expense reimbursement (including start-up costs and
allocable overhead associated with personnel working on relevant matters (including salaries, benefits and other similar
expenses)). This compensation will not offset management or other fees or otherwise be shared with the Data Holders, our group,
other Brookfield Accounts, their portfolio companies or shareholders. Brookfield may share the products from its data
management services within Brookfield (including other Brookfield Accounts and/or their portfolio companies) at no charge and,
in such cases, the Data Holders are not expected to receive any financial or other benefit from having provided their data to
Brookfield. The provision of data management services will create incentives for Brookfield to pursue and make investments that
generate a significant amount of data, including on behalf of our group and Brookfield Accounts in which we are invested. While
all investments will be within our (or the relevant Brookfield Account’s) investment mandate and consistent with our (or the
relevant Brookfield Account’s) investment objectives, they could include investments that Brookfield might not otherwise have
made or investments on terms less favorable than Brookfield otherwise would have sought to obtain had it not been providing
data management services.

* Terms of an Investment by a Brookfield Account May Benefit or Disadvantage Another Brookfield Account.
From time to time, in making investment decisions for our group (or a Brookfield Account in which we invest) or
another Brookfield Account, Brookfield will face certain conflicts of interest between the interests of our group (or a
Brookfield Account in which we invest), on the one hand, and the interests of the other Brookfield Account. For
example, subject to applicable law and any limitations contained in the governing documents, Brookfield from time to
time could cause our group (or a Brookfield Account in which we invest) to invest in securities, bank loans or other
obligations of companies or properties affiliated with or advised by Brookfield or in which Brookfield Accounts have an
equity, debt or other interest, or to engage in investment transactions that result in other Brookfield Accounts getting an
economic benefit, being relieved of obligations or divested of investments. For example, from time to time, our group (or
a Brookfield Account in which we invest) could make debt or equity investments in entities which are expected to use
the proceeds of such investment to repay loans from another Brookfield Account. Depending on the circumstance, such
other Brookfield Account would benefit if our group (or a Brookfield Account in which we invest) invested more money,
thus providing sufficient funds to repay such other Brookfield Account, or it would benefit if the loans remained
outstanding and such Brookfield Account continued to receive payment under the existing loans, if the loans were on
attractive terms (including an attractive interest rate) from the perspective of such Brookfield Account. Alternatively,
from time to time another Brookfield Account is in the position of making an investment that could be used to repay
loans from our group (or a Brookfield Account in which we invest) (which could occur earlier than otherwise expected
for our group (or a Brookfield Account in which we invest)), which would present the opposite conflict. Similarly, such
conflicts are also present in other situations. For example, in certain circumstances, a Brookfield Account will pursue a
take-private, asset purchase or other material transaction with an issuer in which our group (or a Brookfield Account in
which we invest) is invested, which will result in a benefit to our group (or a Brookfield Account in which we invest). In
situations where the activities of our group (or a Brookfield Account in which we invest) enhance the profitability of
other Brookfield Accounts with respect to their investment in and activities relating to companies, Brookfield could take
the interests of such other Brookfield Accounts into consideration in connection with actions it takes on behalf of our
group (or a Brookfield Account in which we invest). See “Investments with Related Parties,” below.
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Additionally, there may be instances where our group (or a Brookfield Account in which we invest) or another

Brookfield Account or one of their investments may enter into agreements with third parties (or invest in assets or portfolio
companies that have pre-existing agreements with third parties) that restrict the ability of other Brookfield Accounts (including
our group or a Brookfield Account in which we invest) to engage in potentially competitive actions, such as developing
competing assets within a defined geographical area, which could adversely impact our group’s (or of a Brookfield Account in
which we invest’s) investment opportunities. In cases where our group (or a Brookfield Account in which we invest) or one of its
investments has entered into such a restriction, our group (or a Brookfield Account in which we invest) may from time to time
seek to induce its counterparty to waive such restriction for the benefit of another Brookfield Account. No consent or notification
will be provided to the shareholders or the board of directors in these situations.

Conflicts among Portfolio Companies and Brookfield Accounts. There will be conflicts between our group,
Brookfield Accounts in which we invest and/or one of our (direct or indirect) investments, on the one hand, and other
Brookfield Accounts and/or one or more of their investments, on the other hand. For example, a portfolio company of
another Brookfield Account may be a competitor, customer, service provider or supplier of one or more of our (direct or
indirect through a Brookfield Account) investments. There may also be circumstances where a tenant or a prospective
tenant in connection with an investment may also be interested in or eligible to be a tenant or prospective tenant at a
property owned by another Brookfield Account. In such circumstances, the other Brookfield Account and/or portfolio
company thereof are likely to take actions that have adverse consequences for our group, Brookfield Accounts in which
we are invested and/or one of our (direct or indirect) investments, such as seeking to increase their market share to our
detriment, withdrawing business from our investment in favor of a competitor that offers the same product or service at a
more competitive price, or increasing prices of their products in their capacity as a supplier to our (direct or indirect)
investment, or commencing litigation against our (direct or indirect) investment. In addition, in such circumstances,
Brookfield may not pursue certain actions on behalf of our group, Brookfield Accounts in which we are invested or our
(direct or indirect) portfolio companies, which could result in a benefit to another Brookfield Account (or vice versa).
Brookfield has implemented policies and procedures designed to mitigate such potential conflicts of interest. Such
policies and procedures could reduce the business activity among the portfolio companies of Brookfield Accounts, which
would negatively affect portfolio companies of our group (or a Brookfield Account in which we invest) and, therefore,
our group, or a Brookfield Account in which we invest, as a whole. Another Brookfield Account or portfolio company
thereof may nonetheless continue to take such actions that have adverse consequences for our group (or a Brookfield
Account in which we invest) or its portfolio companies, and Brookfield will not have any obligation or duty in this
regard.

Investments with Related Parties. In light of the extensive scope of Brookfield’s activities, in certain circumstances we
will invest (directly or indirectly through a Brookfield Account) in assets or companies in which Brookfield and/or other
Brookfield Accounts (including a co-investment account) hold an equity or debt position or in which Brookfield or
another Brookfield Account invests (either in equity or debt positions) subsequent to our investment. For example, from
time to time, Brookfield and/or another Brookfield Account (including a co-investment account) will: (a) enter into a
joint transaction with us (or a Brookfield Account in which we invest); (b) in their discretion, invest alongside us (or a
Brookfield Account in which we invest) in order to facilitate an investment (e.g., to the extent there is excess capacity) or
to facilitate compliance with specific legal, regulatory or similar requirements; (c) be borrowers of certain investments or
lenders in respect of our group (or a Brookfield Account in which we invest); (d) invest in different levels of an issuer’s
capital structure and/or (¢) own (y) equity positions of assets that have been pledged as collateral or otherwise provide
security for notes owned by Brookfield or another Brookfield Account or (z) structure products (including mortgage-
backed securities) in which one or more Brookfield Accounts invest. Notwithstanding the foregoing, our group (or a
Brookfield Account in which we invest) may have an option or other right to engage in a particular transaction or
develop a certain piece of property. Our group (or the Brookfield Account in which we invest) may allow another
Brookfield Account, a portfolio company of another Brookfield Account or a third party to exercise such option or other
right where Brookfield determines that doing so is desirable for our group (or the Brookfield Account in which we
invest). Any such decision for another party to move forward on this basis may not involve the purchase or sale of a
security and may not require notice to or approval of the BBU General Partner’s independent directors and/or Brookfield
Accounts’ limited partner advisory committees. Similarly, our group (or a Brookfield Account in which we invest) may
make an investment with respect to which another Brookfield Account had an option or other right and in that situation,
subject to the terms of the governing documents of the applicable Brookfield Accounts, there may be no notice to, or
consent of, the BBU General Partner’s independent directors and/or Brookfield Accounts’ limited partner advisory
committees. In addition, Brookfield could recommend that our group (or a Brookfield Account in which we are invested)
make an investment that is part of a broader transaction that, among others, involves Brookfield obtaining, for little or no
consideration, additional client accounts in respect of which it will provide advisory, operational and other services in
respect of assets held by such accounts. As a result of the various conflicts and related issues described herein, we (or a
Brookfield Account in which we invest) could sustain losses during periods in which Brookfield or other Brookfield
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Accounts achieve profits generally or with respect to particular investments, or could achieve lower profits or higher
losses than would have been the case had the conflicts described herein not existed.

Brookfield and other Brookfield Accounts invest in a broad range of asset classes throughout the corporate capital
structure, including debt positions (either junior or senior to the positions of our group (or a Brookfield Account in which we
invest)) and equity securities (either common or preferred). It is possible that our group (or a Brookfield Account in which we
invest) or one or more of its portfolio companies will hold an interest in one part of a company’s capital structure while another
Brookfield Account or one or more of its portfolio companies holds an interest in another. In situations where such company or
property is experiencing distress or bankruptcy, such conflicts of interest will be exacerbated. In such scenarios, other Brookfield
Accounts or other consortiums, including Brookfield, Walled-Off Businesses or Walled-Off Business Accounts, could hold
interests that are more senior in priority to that of our group (or a Brookfield Account in which we invest) and could seek to take
over such company or property. In such circumstances, Brookfield Accounts, Walled-Off Businesses and/or Walled-Off Business
Accounts that participate in such asset could take actions that are adverse to the interests of our group (or a Brookfield Account in
which we invest). Alternatively, our group (or a Brookfield Account in which we invest) may make an investment in a company
in which Brookfield or another Brookfield Account invests and such company may already be experiencing (or may in the future
experience) distress or bankruptcy. Our group (or a Brookfield Account in which we invest) may, or may not, be successful in
managing it out of such distress. Alternatively, our group (or a Brookfield Account in which we invest) could cause an investment
to enter into default with respect to a company or asset in which Brookfield Accounts, Walled-Off Businesses and/or Walled-Off
Business Accounts are lenders or otherwise represent all or a portion of interests in such company or asset more senior to our
group’s (or a Brookfield Account’s in which we invest), and therefore such a default could result in Brookfield Accounts, Walled-
Off Businesses and/or Walled-Off Business Accounts taking over the company or assets. The conflicts between such parties and
our group (or a Brookfield Account in which we invest) will be more pronounced where the asset is near default on existing loans
and our group (or a Brookfield Account in which we invest) may not have the ability to call additional capital or use reserves or
other sources of capital in order to sustain its position in the asset (either because our group (or a Brookfield Account in which we
invest) is out of available Commitments or other limitations). In this case, Brookfield, Brookfield Accounts, Walled-Off
Businesses and/or Walled-Off Business Accounts could, for a relatively small investment, obtain a stake in such company or take
over the management of (and risk relating to) such company to the detriment of our group (or a Brookfield Account in which we
invest). Conflicts of interest could also arise for other reasons (including reasons other than the company or asset experiencing
financial distress), including for example in connection with refinancings, restructurings and/or other negotiation or renegotiation
of a company’s or asset’s debt structure and/or debt instruments. Brookfield will seek to resolve these situations in a manner that
is fair and equitable to all of its client accounts that have an interest in the matter taking into account relevant facts and
circumstances.

The interests of Brookfield Accounts and other consortium members in certain investments could differ from those of
our group (or a Brookfield Account in which we invest) and could be acquired at different times, at different prices, with a
different view (including different investment objectives and other considerations) and be subject to different terms and
conditions. Furthermore, to the extent that our group (or a Brookfield Account in which we invest) acquires an interest in assets or
companies subsequent to another Brookfield Account, it is possible that participation by our group (or a Brookfield Account in
which we invest) could result in a direct or indirect financial benefit to such Brookfield Account which would not have otherwise
obtained. In addition, Brookfield Accounts and other consortium members could dispose of their interests in applicable
investments at different times and on different terms than our group (or a Brookfield Account in which we invest), including in
situations where Brookfield Accounts facilitated an investment with a view to reselling their portion of such investment to third-
parties following the closing of the transaction (which could, in certain situations, result in the Brookfield Account receiving
compensation for (or related to) such sale) or where Brookfield Accounts and/or such consortium members seek to reallocate
capital to other opportunities, de-risk of exposures, or otherwise manage their investments differently than our group (or a
Brookfield Account in which we invest), which could have an adverse effect on the value and/or liquidity of the investment of our
group (or of a Brookfield Account in which we invest). In any such circumstances, such Brookfield Accounts or other consortium
members will likely sell interests at different values, and possibly higher values, than our group (or a Brookfield Account in
which we invest) will be able to when disposing of the applicable investment. Where our group (or a Brookfield Account in which
we invest) invests alongside another Brookfield Account, our group (or a Brookfield Account in which we invest) may desire to
manage its investment differently than such Brookfield Account, but may be restrained from doing so because of the Brookfield
Account.

Moreover, from time to time, we, a Brookfield Account in which we are invested, and/or another Brookfield Account
could jointly acquire a portfolio of assets with a view to dividing up the assets between them in accordance with their investment
mandates. In addition, as noted above, certain investments by our group (or Brookfield Accounts in which we invest) will be part
of broader transactions that, among others, involve Brookfield obtaining, for little or no consideration, additional client accounts
in respect of which it will provide advisory, operational and other services in respect of assets held by such accounts. In this
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circumstance, Brookfield will determine the terms and conditions relating to the investment, including the purchase price
associated with each asset, which price may not represent the price we (or a Brookfield Account in which we are invested) would
have paid if the transaction had involved the acquisition only of the assets we (or the Brookfield Account in which we are
invested) ultimately retain and/or if the broader transaction did not involve Brookfield obtaining additional client accounts. In
certain circumstances, our group (or a Brookfield Account in which we are invested) could have residual liability for assets that
were allocated to Brookfield or another Brookfield Account, including potential tax liabilities. Additionally, from time to time,
Brookfield will seek to sell assets on behalf of our group (or a Brookfield Account in which we are invested) and one or more
other Brookfield Accounts together, including because Brookfield deems it to be in the best interests of our group (or a Brookfield
Account in which we are invested) and each participating Brookfield Account to do so and/or because it believes our group (or a
Brookfield Account in which we are invested) and each applicable Brookfield Account would generate excess value as part of a
joint portfolio or platform sale. In this circumstance, Brookfield will determine the terms and conditions relating to such
disposition, including the manner of sale, the ultimate sale price associated with each property and/or other asset and the
allocation of the sale price among our group (or a Brookfield Account in which we are invested) and the other participating
Brookfield Accounts, which will be based on one or more factors, as deemed appropriate by Brookfield in its discretion taking
into account relevant facts and circumstances, including among others internal carrying values of the relevant assets, appraisals
and/or valuations of the relevant assets, the advice of external consultants and/or advisers, and/or the values attributed to the
various assets by one or more of the bidders for the portfolio. Brookfield’s ultimate allocation of the sale price among our group
(or a Brookfield Account in which we are invested) and the other participating Brookfield Accounts could be different than any
one particular factor utilized in its determination, including the values attributed to the various assets by the ultimate purchaser of
the assets. In addition, Brookfield could rely on similar and/or different factors to facilitate its determination in different
(including similar) situations taking into account facts and circumstances that it deems relevant. These types of transactions will
not require the approval of the shareholders. Furthermore, from time to time, we, a Brookfield Account in which we are invested,
Brookfield and/or a Brookfield Account will jointly enter into a binding agreement to acquire an investment. If Brookfield or such
Brookfield Account is unable to consummate the investment, we (or a Brookfield Account in which we are invested) could be
subject to additional liabilities, including the potential loss of any deposit or the obligation to fund the entire investment.
Similarly, to the extent that indebtedness in connection with an investment is structured such that both our group (or a Brookfield
Account in which we are invested), Brookfield and/or another Brookfield Account are jointly responsible on a cross-
collateralized, joint borrower, joint guarantor or similar basis for the repayment of the indebtedness, the failure of Brookfield and/
or the other Brookfield Account to repay such indebtedness or meet other obligations could result in our group (or a Brookfield
Account in which we are invested) being required to fund more than their pro rata share of the indebtedness.

If Brookfield or another Brookfield Account participates as a lender in borrowings by our group, a Brookfield Account in
which we are invested or portfolio companies, Brookfield’s (or the other Brookfield Account’s) interests may conflict with the
interests of our group, the Brookfield Account in which we are invested and/or the applicable portfolio company. In this situation,
our group’s assets may be pledged to such Brookfield Account as security for the loan. In its capacity as a lender, Brookfield or
the relevant Brookfield Account may act in its own interest, without regard for the interests of our group, the Brookfield Account
in which we are invested, our portfolio companies or the shareholders, which may materially and adversely affect our group, the
Brookfield Account in which we are invested and our portfolio companies, and, in certain circumstances such as an event of
default, ultimately may result in realization of assets held by our group or a Brookfield Account in which we are invested at a loss,
including loss of the entire investment.

In situations in which Brookfield and/or another Brookfield Account holds an interest in an investment that differs from
that of our group and/or the Brookfield Account in which we are invested, conflicts of interest will arise in connection with,
among other things, the following: (i) the nature, timing and terms of each Brookfield Account’s investment, (ii) the allocation of
control and other governance rights among the Brookfield Accounts, (iii) the strategic objectives and/or timing underlying each
Brookfield Account’s investments, (iv) differing disposition rights, views and/or needs for all or part of an investment, (v)
resolution of liabilities in connection with an investment among the Brookfield Accounts, (vi) allocation of jointly held resources
(e.g., intellectual property, pooled funds, etc.), and/or (vii) other considerations related to the investment. In certain situations,
Brookfield Accounts will invest in follow-on investments of other Brookfield Accounts (including our group and Brookfield
Accounts in which we invest). Where certain Brookfield Accounts and other Brookfield Accounts (including our group and
Brookfield Accounts in which our group invests) hold different interests in an investment, there will be conflicts from various
factors, including, among other things, investments in different levels of the capital structure, different measurements of control,
different risk profiles, different rights with respect to disposition alternatives, different investment objectives, strategies and
horizons, different target rates of return, rights in connection with co-investors and/or other factors. Brookfield will resolve these
matters in a fair and reasonable manner consistent with its fiduciary duty to each account. However, there can be no assurance that
Brookfield will resolve these matters in any particular manner or that it would resolve these matters in the same manner that it
would have resolved them had these conflicts considerations not arisen.
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As noted above, from time to time our group and/or a Brookfield Account in which we are invested, on the one hand, and
other Brookfield Accounts (including Brookfield proprietary accounts and/or co-investment accounts), on the other hand, will
invest in different classes or types of securities of the same company (or other assets, instruments or obligations issued by such
company) or otherwise on different terms thereby creating divergent interests. If the company or asset experiences financial
distress, bankruptcy or a similar situation, a Brookfield Account’s interest (including the interest of our group or a Brookfield
Account in which we are invested) may be subordinated or otherwise adversely affected by virtue of another Brookfield
Account’s involvement and actions relating to their investment to the extent their interest is more senior to, or has different
contractual rights than, the interest of our group and/or the Brookfield Account in which we are invested. In these situations,
Brookfield will face conflicts in managing each side’s investment with a view to maximizing its value and, in connection
therewith, pursuing or enforcing rights or activities. At all times, Brookfield will seek to treat each Brookfield Account (including
our group and/or the Brookfield Account in which we are invested) fairly, equitably and consistent with its investment mandate in
pursuing and managing these investments. However, these factors could result in our (direct and indirect) interests and those of
Brookfield and other Brookfield Accounts being managed differently under certain circumstances and our group and/or the
Brookfield Account in which we are invested realizing different returns (including, possibly lower returns) on their investment
than Brookfield and/or other Brookfield Accounts on theirs.

In addition, Brookfield is expected to advise other Brookfield Accounts with respect to different parts of the capital
structure of an investment. As a result, Brookfield could pursue or enforce rights or activities, or refrain from pursuing or
enforcing rights or activities, with respect to a particular investment in which our group and/or a Brookfield Account in which we
are invested has a position. Our group and/or a Brookfield Account in which we are invested could be negatively affected by these
activities, and transactions on behalf of our group and/or a Brookfield Account in which we are invested could be executed at
prices or terms that are less favorable than would otherwise have been the case. In addition, in the event that Brookfield and/or
other Brookfield Accounts hold voting securities of an issuer in which we (directly or indirectly) hold loans, bonds, or other
credit-related securities, Brookfield or such other Brookfield Accounts could have the right to vote on certain matters that could
have an adverse effect on the positions held by our group or Brookfield Accounts in which we invest.

As a result of the various conflicts and related issues described above, we could sustain (direct or indirect) losses during
periods in which Brookfield or other Brookfield Accounts achieve profits generally or with respect to particular holdings, or could
achieve lower profits or higher losses than would have been the case had the conflicts described above not existed.

In order to mitigate potential conflicts of interest in these situations, Brookfield could but will not be obligated to take
one or more actions on behalf of itself, our group and/or other Brookfield Accounts, including one or more of the following (as it
determines in its sole discretion): (i) forbearance of rights, such as causing Brookfield, our group and/or other Brookfield
Accounts to remain passive in a situation in which it is otherwise entitled to vote, which could mean that Brookfield, our group, a
Brookfield Account in which we are invested and/or other Brookfield Accounts (as applicable) defer to the decision or judgment
of an independent, third-party investor in the same class of securities with respect to decisions regarding defaults, foreclosures,
workouts, restructurings, and/or similar matters, including actions taken by a trustee or administrative or other agent of the
investment, such as a release, waiver, forgiveness or reduction of any claim for principal or interest, extension of maturity date or
due date of any payment of any principal or interest, release or substitution of any material collateral, release, waiver, termination
or modification of any material provision of any guaranty or indemnity, subordination of any lien, and release, waiver or
permission with respect to any covenants; (ii) causing Brookfield, our group, a Brookfield Account in which we are invested and/
or other Brookfield Accounts to hold only non-controlling interests in any such investment; (iii) referring the matter to one or
more persons that is not affiliated with Brookfield, such as a third-party loan servicer, administrative agent or other agent to
review and/or approve of an intended course of action; (iv) consulting with investors and/or seeking approval of our independent
directors on such matter (and similar bodies of other accounts); (v) establishing ethical screens or information barriers (which can
be temporary and of limited purpose) designed to separate Brookfield investment professionals to act independently on behalf of
our group (or a Brookfield Account in which we are invested), on the one hand, and Brookfield and/or other Brookfield Accounts,
on the other hand, in each case with support of separate legal counsel and other advisers; (vi) seeking to ensure that Brookfield,
our group, a Brookfield Account in which we are invested, and/or other Brookfield Accounts own interests in the same securities
or financial instruments and in the same proportions so as to preserve an alignment of interests; and/or (vii) causing Brookfield,
our group, a Brookfield Account in which we are invested, and/or other Brookfield Accounts to divest of an investment that it
otherwise could have held on to, including without limitation causing our group (or a Brookfield Account in which we are
invested) to sell its position to Brookfield or another Brookfield Account (or vice versa).

At all times, Brookfield will endeavor to treat all Brookfield-managed accounts (including our group and any Brookfield
Account in which we are invested) fairly, equitably and in an impartial manner and consistent with its investment mandate in
pursuing and managing in these investments. However, there can be no assurance that any action or measure pursued by
Brookfield will be feasible or effective in any particular situation, or that its own interests won’t influence its conduct, and it is
possible that the outcome for our group (or a Brookfield Account in which we are invested) will be less favorable than otherwise
would have been the case if Brookfield did not face these conflicts of interest. In addition, the actions and measures that
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Brookfield pursues are expected to vary based on the particular facts and circumstances of each situation and, as such, there will
be some degree of variation and potentially inconsistency in the manner in which these situations are addressed. Furthermore,
from time to time Brookfield intends to enter into a voting agreement with one or more other Brookfield Accounts alongside
which our group (or a Brookfield Account in which we are invested) is invested, which, among other things, would allocate (upon
such Brookfield Account’s election), directly or indirectly, certain voting rights of Brookfield with respect to our group (or a
Brookfield Account in which we are invested) or with respect to one or more properties or portfolio companies to such affiliates.
However, for the avoidance of doubt, Brookfield will in all circumstances control our group (or a Brookfield Account in which
we are invested).

From time to time, Brookfield may declare a distribution-in-kind of an investment of a Brookfield Account in which our
group is invested or a portion thereof. Pursuant to any such distribution-in-kind, the investors in the Brookfield Account
(including third-party investors, other Brookfield Accounts and Brookfield personnel that are invested in the relevant Brookfield
Account) will receive their pro rata portions of the distribution, and Brookfield will receive a portion of the distribution in respect
of its incentive distributions (if applicable). Upon receipt of such interests, certain recipients (including other Brookfield Accounts
and Brookfield personnel) generally will be free to sell its interests in their sole discretion, which may have an adverse impact on
the value and/or liquidity of other recipients’ (including our group’s) interests. For the avoidance of doubt, the value of the
investment upon a distribution in-kind to investors (and the value used for determining Brookfield’s entitlement to incentive
distributions) may exceed the value ultimately received by investors (including our group) when they dispose of such interests for
cash. In addition, each recipient will likely sell its interests at a different value, and it is possible that other Brookfield Accounts
and Brookfield personnel are able to sell their interests at higher prices than other investors (including our group) are able to. It is
likely that certain investors will elect to have Brookfield dispose of such interests for cash on their behalf while Brookfield will
retain the securities for certain Brookfield Accounts (or vice versa), which may exacerbate the risks and conflicts identified
herein. In the event of a partial distribution-in-kind, other Brookfield Accounts and Brookfield personnel will be free to sell the
interests that they received in advance of any sales by our group (or a Brookfield Account in which our group is invested) of the
remaining portion of the investment, which may adversely impact the value and/or liquidity of our group’s or the relevant
Brookfield Account’s remaining position and may be at higher prices than our group or the relevant Brookfield Account in which
our group is invested ultimately sells the remaining portion of the investment. Additionally, in connection with any restructuring
of a Brookfield Account in which we are invested or any of its investments (such as the formation of a continuation vehicle or
participation in other similar transactions), Brookfield may charge management fees and receive incentive distributions in
connection with any continuation vehicle or similar structure established to hold the investments for a longer term. As a result,
such transactions will result in conflicts of interest in determining whether to utilize a continuation vehicle when structuring a
Brookfield Account’s exit from any investment, and there can be no assurance that such conflicts of interest will be resolved in a
manner favorable to the Brookfield Account in which we are invested or to investors who do not elect to participate.

* Definitions of “Investment” and “Disposition”. The governing documents of Brookfield Accounts in which we invest
generally provide that an “investment” of such account typically includes any direct or indirect investment in companies
or other assets. The governing documents generally further note that Brookfield has discretion regarding whether to treat
assets or securities that have been acquired as part of a portfolio of assets, portfolio of companies and/or a platform, and
including assets and/or securities acquired in connection with a follow-on investment, as separate investments or as a
single investment. Further to the foregoing, a single investment could include a collection of related assets and/or
multiple securities (whether acquired in a single transaction or over time), a series of investments in a portfolio
company’s securities (including investments made in different parts of an issuer’s capital structure in a single transaction
or over time, including in connection with follow-on investments), investments acquired as a portfolio and/or portfolios
(whether acquired in a single transaction or over time, including in connection with follow-on investments) via an asset
aggregation strategy or otherwise, in each case as reasonably determined by Brookfield.

Brookfield will use its discretion in determining whether multiple assets and/or multiple securities are considered a
single “investment” for purposes of the governing documents of the Brookfield Accounts in which we invest, taking into account
all factors and circumstances it deems relevant to such determination. As a general matter, Brookfield expects to consider each
series of related assets and/or securities as a single “investment”. However, even when a series of assets and/or securities are
treated as a single investment for certain purposes, Brookfield may still treat such assets and/or securities as multiple investments
for other purposes of the governing documents (to the extent that Brookfield believes that doing so is consistent with the intention
of the relevant provisions of such governing documents). For example, Brookfield could determine to assess each asset within a
portfolio on a “look-through” basis for the purpose of certain definitions while treating the portfolio as a single “investment” in
the relevant Brookfield Account’s investor reporting and for other purposes of its governing documents, including for purposes of
calculating and charging management fees. For the avoidance of doubt, Brookfield will determine whether or not to apply such a
“look-through” approach on a case-by-case basis based on the relevant facts and circumstances, and expects that it will take
different approaches to different investments.
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The treatment of assets and/or securities as a single “investment” will affect the calculation of the management fee in
certain circumstances, in particular in cases in which one or more assets or securities forming part of the “investment” are subject
to a “disposition” or partial disposition (since an investment that has been subject to a disposition or partial disposition generally
is no longer included in the calculation of the management fee (or included at a reduced amount) after the commitment period of
the Brookfield Accounts in which we invest). The governing documents of the Brookfield Accounts in which we invest generally
define “disposition” to include a situation in which an investment has been written down to zero, and also provide that in the case
of a disposition of all or any part of an investment, the remaining portion will be treated as a separate investment for purposes of
calculating the relevant Brookfield Account’s management fee. However, if a collection of assets or securities is treated as a
single investment, and one or more of those assets or securities is written down to zero, Brookfield will use its discretion, taking
into account all relevant facts and circumstances, in determining whether to treat such event as a partial disposition and therefore
reduce the management fees payable by the relevant Brookfield Account.

Furthermore, in connection with a series of investments made in different parts of a portfolio company’s capital structure
that is treated as a single investment, certain of such investments (for example, investments in the equity of the company) over
time could be written down to a fair value of zero, while other investments (for example, investments in debt issued by the
company) retain some value. In such cases, Brookfield expects to treat such series of investments as a single “investment” and
does not expect to treat such investment as being written down to zero or as having been subject to a partial disposition. As a
result, Brookfield will continue to collect management fees on the full amount of capital deployed in the investment (even in
situations where a substantial majority of the relevant Brookfield Account’s original investment was made in securities that have
been written down to zero, for example in equity of a company that has been subject to bankruptcy, so long as the Brookfield
Account holds other securities in the portfolio company that retain value).

In addition, from time to time an asset or security held by a Brookfield Account in which we invest will be substituted or
exchanged for another asset or security, including potentially in connection with or as a result of a refinancing or other repayment,
reorganization, merger, foreclosure, deed-in-lieu or other exchange or arrangement, whether or not in bankruptcy. In such cases,
the governing documents of the Brookfield Accounts in which we invest generally provide Brookfield with discretion as to
whether or not to treat such transaction as a “disposition” or partial disposition, and as a result whether the amount invested in
such original asset or security will continue to be counted in full or in part towards the applicable Brookfield Account’s funded
commitments and therefore be subject to management fees. For example, to the extent a Brookfield Account in which we invest
holds debt securities that are converted to equity pursuant to a bankruptcy proceeding, Brookfield does not expect to treat such
event as a full or partial disposition (even if the relevant Brookfield Account in which we invest also held equity in such portfolio
company, as part of the same investment, that was written down to zero in such bankruptcy proceeding).

For these reasons, Brookfield will be conflicted in its determination of whether assets and/or securities are treated as a
single “investment” and whether or not a full or partial “disposition” has occurred, and Brookfield will have an incentive to
exercise its discretion such that the fees payable to it would not be reduced. Moreover, Brookfield will not be obligated to (and, in
certain circumstances, does not expect to) resolve such conflict in favor of the investors, but rather will resolve it based on its
determination, taking into account the relevant facts and circumstances of whether the assets and/or securities are part of a single
investment and whether a full or partial disposition has occurred. For the avoidance of doubt, Brookfield’s determinations are not
subject to consent of any investor (or our independent directors or the limited partner advisory committee of any Brookfield
Account), including any determination by Brookfield to treat assets and/or securities as a single “investment” and that a full or
partial “disposition” has not occurred such that the management fees payable by the Brookfield Accounts in which we are
invested are not reduced under the relevant facts and circumstances (as described herein).

Even in circumstances in which Brookfield determines to treat assets and/or securities as multiple “investments” for
purposes of the calculation of management fees, in certain cases (in particular, where the portfolio was acquired as a single
portfolio with an aggregate purchase price), Brookfield will use its discretion (and, at times, will make reasonable estimates) in
attributing a portion of the purchase price and additional capital invested into the assets or portfolio following the initial
acquisition to individual assets and/or securities (which will affect the amount by which management fees are reduced upon the
realization or write down to zero of an individual asset within the portfolio). Brookfield will be similarly conflicted in making
such attribution.
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In addition, in certain situations, Brookfield could determine to write an investment down to zero for a period of time and
subsequently increase its value above zero due to changed circumstances. In such cases, the management fees will resume and be
calculated on the basis of the investment’s original “funded commitments”, beginning with the period that the investment is no
longer written down to zero.

e Insurance and Reinsurance Capital. Brookfield currently manages, and expects in the future to manage, one or more
Brookfield Accounts that include insurance- and reinsurance-related capital (including, for the avoidance of doubt,
Brookfield Wealth Solutions Ltd., formerly known as Brookfield Reinsurance Partners (“BWS”, and together with any
other insurance and reinsurance-related Brookfield Accounts, the “Brookfield Credit & Insurance Solutions Accounts™)).
Among other things, Brookfield Credit & Insurance Solutions Accounts are expected to (a) invest in or alongside
Brookfield Accounts (including our group (or Brookfield Accounts in which our group is invested)), (b) invest in
securities, loans, structured financings, and/or other financial instruments issued by Brookfield Accounts (including our
group (or Brookfield Accounts in which our group is invested)) and/or portfolio companies thereof, (c) invest in different
parts of an issuer’s or portfolio company’s capital structure (relative to investments made by other Brookfield Accounts
(including our group (or Brookfield Accounts in which our group is invested)), (d) transact with Brookfield Accounts
(including our group (or Brookfield Accounts in which our group is invested)), including in respect of investments, tax
benefits and/or other assets or services, (¢) provide financing, refinancing and/or other loans to Brookfield Accounts
(including our group (or Brookfield Accounts in which our group is invested)) and/or portfolio companies or investments
thereof for acquisition, investment, financing, working capital, and/or other purposes, (f) provide acquisition financing
and other capital solutions to purchasers of assets sold by Brookfield Accounts (including our group (or Brookfield
Accounts in which our group is invested)), and (g) warehouse investments on behalf of Brookfield Accounts (including
our group (or Brookfield Accounts in which our group is invested)).

BWS is a paired entity to Brookfield Corporation. BWS’ exchangeable shares are exchangeable into shares of Brookfield
Corporation on a one-for-one basis, and holders of BWS exchangeable shares are entitled to receive dividends equal to those
received by holders of class A shares of Brookfield Corporation. Brookfield Corporation is entitled to the residual economic
interest in BWS through its ownership of all of the issued and outstanding class C shares of BWS.

The investment programs of the Brookfield Credit & Insurance Solutions Accounts will give rise, in the ordinary course,
to various potential and/or actual conflicts of interest considerations, particularly where their interests could conflict with those of
other Brookfield Accounts (including our group (or a Brookfield Account in which our group is invested)) and their third-party
investors. For example, Brookfield Credit & Insurance Solutions Accounts expect to: (a) compete with other Brookfield Accounts
(including our group (or Brookfield Accounts in which our group is invested)) for investment opportunities, (b) from time to time,
invest in (or exit from) investments on terms and/or at times that are different from those applicable to other Brookfield Accounts
(including our group (or Brookfield Accounts in which our group is invested)), (¢) invest in different parts of an issuer’s or
portfolio company’s capital structure (e.g., debt investments) relative to investments made by other Brookfield Accounts
(including our group (or Brookfield Accounts in which our group is invested)) (e.g., equity investments), potentially leading to
divergent interests upon certain events, such as defaults by the issuer on debt payments, (d) provide capital solutions, including
financings and/or refinancings, to other Brookfield Accounts (including our group (or Brookfield Accounts in which our group is
invested)) and/or portfolio companies thercof, which require a negotiation of the terms of such arrangements, (e¢) facilitate
activities of other Brookfield Accounts (including our group (or Brookfield Accounts in which our group is invested)), including
through warehousing arrangements for and/or joint transactions with other Brookfield Accounts (including our group (or
Brookfield Accounts in which our group is invested)), and/or (f) execute other transactions with other Brookfield Accounts
(including our group (or Brookfield Accounts in which our group is invested)).

Transactions between Brookfield Credit & Insurance Solutions Accounts, on the one hand, and Brookfield Accounts
(including our group (or Brookfield Accounts in which our group is invested)), on the other hand, will be carried out on terms
(including compensation terms) that Brookfield deems to be fair and reasonable under the circumstances, in accordance with
applicable regulatory requirements and disclosures set out herein. Brookfield will seek to manage all potential and/or actual
conflicts situations in a manner that is in the best interests of its client accounts, including our group (and the Brookfield Accounts
in which our group is invested), the Brookfield Credit & Insurance Solutions Accounts and other Brookfield Accounts (as
applicable), in accordance with its fiduciary duties.

*  Brookfield Capital Solutions. Brookfield Capital Solutions (“BCS”) is a separate business within Brookfield that
focuses on: (i) sourcing investment opportunities for Brookfield Accounts (including our group and Brookfield Accounts
in which our group invests) and their respective portfolio investments; (ii) maintaining relationships with the capital
markets community in an effort to help Brookfield Accounts (including our group and Brookfield Accounts in which our
group invests) and their respective portfolio investments to, among other things, raise debt and equity capital and
optimize capital structures through creative financing solutions generally on terms and conditions that are viewed as fair,
reasonable and equitable from the perspective of Brookfield, Brookfield Accounts (including our group and Brookfield

Brookfield Business Corporation 143



Accounts in which our group invests) and their respective portfolio investments, as applicable; and (iii) structuring
capital solutions in an effort to enhance, among other things, the ability to syndicate, place or otherwise transfer loans,
securities and other financial instruments arising from financings where Brookfield Accounts (including our group and
Brookfield Accounts in which our group invests) and/or their respective portfolio investments are borrowers/issuers and/
or lenders/creditors (the “BCS Business”).

The BCS business includes (among others): (i) a securities broker and dealer registered with the SEC and admitted to
membership in FINRA, and (ii) a subsidiary that provides a variety of services with respect to non-security financial instruments,
including loans, such as sourcing/originating, arranging, underwriting, structuring, and distributing/syndicating loans, debt
advisory services and other similar services. Fees received by the BCS Business are not applied to reduce management fees
payable by Brookfield Accounts and are not otherwise shared with Brookfield Accounts (including our group and Brookfield
Accounts in which our group invests) and/or their respective portfolio investments that are recipients of the services.

Among others, BCS performs the following services: (i) underwriting firm and best efforts offerings of securities and
non-security instruments on a referral basis; (ii) the resale of securities under Rule 144A under the Securities Act on a referral
basis; (iii) merger and acquisition and corporate finance advisory services; (iv) private placements of securities and non-security
instruments; (v) nonexchange member arranging for transactions in listed securities by an exchange member, on a referral basis;
(vi) trading securities for its own account; (vii) broker or dealer selling corporate debt securities on a referral basis; (viii) broker or
dealer selling interests in mortgages, receivables or other asset-backed securities on a referral basis; and (ix) broker or dealer
selling tax benefits on a referral basis. The BCS Business is expected to, from time to time, expand the services that it performs
and the activities in which it engages. In addition, Brookfield could in the future develop new businesses, such as providing
additional investment banking, advisory, and other services to corporations, financial sponsors, management, or other persons,
which could be part of the BCS Business.

Any such services could relate to transactions that could give rise to investment opportunities that are suitable for
Brookfield Accounts (including our group and Brookfield Accounts in which our group invests) and/or their portfolio investments
or, alternatively, that preclude investment opportunities for Brookfield Accounts (including our group and Brookfield Accounts in
which our group invests) and/or their portfolio investments (including because the BCS Business’s participation could change the
tax characteristics of an investment opportunity for Brookfield Accounts). The BCS Business will not be obligated to decline any
such engagements in order to make an investment opportunity available to any Brookfield Account (including our group and
Brookfield Accounts in which our group invests) and/or their portfolio investments. It is also possible that Brookfield will come
into the possession of information through BCS that limits the ability of Brookfield Accounts (including our group and Brookfield
Accounts in which our group invests) and/or their portfolio companies to engage in potential transactions.

Underwriting services are provided to existing and potential portfolio investments of Brookfield Accounts (including our
group and Brookfield Accounts in which our group invests) as well as to third parties on occasion. Where the BCS Business
serves as underwriter with respect to a portfolio company’s securities, a Brookfield Account will generally be subject to a “lock-
up” period following the offering under applicable regulations or agreements during which time its ability to sell any securities
that it continues to hold is restricted. This could prejudice such Brookfield Account’s ability to dispose of such securities at an
opportune time.

Syndication services include, among other things, identifying potential third-party investors (including potential
syndication participants and/or financing counterparties), assisting in structuring the transaction so that it will be more marketable
to third-party investors and/or financing counterparties, preparing marketing materials, performing outreach, executing on a
syndication and sell-down strategy, arranging financing and providing post-closing support to Brookfield Accounts (including our
group and Brookfield Accounts in which our group invests) and/or their respective portfolio investments. These services could be
required (and the BCS Business will be compensated for providing them) even in situations where ultimately there is no
allocation, syndication, sell-down to third-party investors or financing (e.g., when it is unclear at the outset of negotiating a
transaction whether there will be sufficient capacity (or demand) to provide the full amount of the financing sought by the
borrower or issuer (or its sponsor)).

Generally, the role of the BCS Business in a syndication of securities and/or non-security financial instruments
(including loans) for portfolio investments is that of a co-manager and not as lead underwriter, but it could also serve in such
capacity from time to time. The BCS Business can also resell corporate debt or equity securities to Brookfield Accounts
(including our group or Brookfield Accounts in which our group invests) or otherwise assist in structuring or facilitating the initial
resales of debt or equity securities under Rule 144A of the Securities Act, or pursuant to a private placement exemption from
Securities Act registration.
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In addition to capital raising services, the BCS Business also provides capital markets and debt advisory services to
portfolio investments of Brookfield Accounts (including our group and Brookfield Accounts in which our group invests),
including in respect of restructurings and work-outs. The BCS Business will generally be engaged either by the borrower or issuer
(or its sponsor) and receive its fees and expense reimbursement directly from the borrower or issuer (or its sponsor) for services
rendered.

A framework for the provision of services by the BCS Business to our group, a Brookfield Account in which we invest
or to existing or potential portfolio investments and the allocated compensation, including the process to ensure that all fee terms
will reflect then-current arm’s length market terms, will be subject to the review and consent of our board of directors, but not the
review by or consent of the Brookfield Account’s limited partner advisory committee or investors. Individual mandates entered
into pursuant to such framework approved by our independent directors will not be subject to review by or consent of our
independent directors, the Brookfield Account’s limited partner advisory committee or investors. In general, fees that are received
by the BCS Business in connection with its provision of merger and acquisition transaction advisory services to our group or a
Brookfield Account in which we invest (or its portfolio investments) are applied to reduce management fees owed to Brookfield
from our group or such Brookfield Account in which we invest. However, fees received by the BCS Business in connection with
the provision of private placement, underwriting, arranging, structuring, syndication, origination, sourcing, collateral
management, administration, debt advisory, commitment, facility, float or other services (including other broker-dealer services
such as facilitating initial resales of debt or equity securities under Rule 144A under the Securities Act) are not applied to reduce
management fees (or otherwise be shared with our group or the Brookfield Accounts in which we invest).

The relationship between Brookfield, on the one hand, and the BCS Business, on the other hand, gives rise to conflicts of
interest considerations, both in connection with (i) engagements by Brookfield Accounts (including our group and Brookfield
Account in which we invest) and/or their respective portfolio investment of the BCS Business for services, and/or (ii)
participation by Brookfield Accounts (including our group and Brookfield Accounts in which we invest) in an investment
opportunity issued (or originated) by a third-party issuer (or borrower) in respect of which the BCS Business provides services.
Such conflicts considerations include, but are not limited to: (i) in connection with Brookfield Accounts’ or their respective
portfolio investments’ engagement of the BCS Business for services, the terms of the engagement (including the compensation to
be paid to the BCS Business, which is expected to include fees and expense reimbursement); and (ii) in connection with
Brookfield Accounts’ participation in an investment opportunity issued (or originated) by a third-party issuer (or borrower) in
respect of which the BCS Business provides services, the BCS Business’ interest in the transaction, including its entitlement to
remuneration in respect thereof.

Moreover, in circumstances where a third-party issuer (or borrower) becomes distressed and the participants in an
offering undertaken by such issuer (or borrower), including our group or Brookfield Accounts in which we invest, have a valid
claim against the underwriter, Brookfield would have a conflict in determining whether to commence litigation or other
proceedings against the BCS Business. In addition, because of the relationships that the BCS Business has with other non-affiliate
broker-dealers, in circumstances where a non-affiliate broker-dealer has underwritten an offering, the issuer of which becomes
distressed, Brookfield will also have a conflict in determining whether to bring a claim, taking into account the entirety of
Brookfield’s relationship with the broker-dealer.

Brookfield maintains policies and procedures designed to address and to seek to mitigate these conflicts considerations.
Among other things: (i) the engagement by Brookfield Accounts (including our group and Brookfield Accounts in which we
invest or their respective portfolio investments) of the BCS Business for services will be in accordance with the requirements for
affiliated services for the relevant account, including the determination of the compensation to be paid to the BCS Business in that
respect; and (ii) each engagement of the BCS Business for services by Brookfield Accounts (including our group or Brookfield
Accounts in which we invest) and/or investment by Brookfield Accounts (including our group or Brookfield Accounts in which
we invest) in a BCS originated/syndicated investment opportunity will be subject to review and approval by Brookfield’s
Investment Committee for the relevant account and/or the portfolio management team managing portfolio investments of the
account, which is comprised of different personnel from those managing the BCS Business, to ensure that the engagement and/or
investment is suitable and appropriate for the relevant account’s investment mandate, as well as the Conflicts Committee to ensure
that the conflicts considerations relating to the engagement and/or investment are appropriately addressed.

However, there can be no assurance that the terms agreed to will reflect then-current arm’s length terms, be as favorable
to the relevant Brookfield Account or portfolio investment as otherwise would be the case if BCS was not part of the underwriter
syndicate, be the same as those that other Brookfield Accounts or their portfolio investments receive in other transactions or be
benchmarked in any manner. In some circumstances, the terms agreed to may be better than then-current arm’s length terms; in
other cases, these terms may be worse. In selecting counterparties for any particular transaction and negotiating the terms
(including fees) with such counterparties, Brookfield will do so in accordance with its fiduciary duty to act in the best interests of
the relevant Brookfield Account taking into account the totality of the circumstances, but will not be required to (and is not
expected to) cause the Brookfield Account (or portfolio investment thereof) to select counterparties solely on the basis of the fees
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and other financial terms offered by the counterparties. In cases where Brookfield Accounts or their portfolio investments agree to
pay counterparties a higher fee than may have been offered by other prospective counterparties, BCS (and other co-managers) will
accordingly also receive higher compensation. While Brookfield personnel advising the Brookfield Account or its portfolio
investment with respect to its engagement of an underwriting syndicate are expected to be distinct from the personnel who
manage the BCS Business, they will generally be aware of BCS’s interest in the transaction, and — like Brookfield personnel
across the organization — will be compensated in part with incentive compensation tied to the performance of Brookfield’s
publicly traded affiliates, certain of which will be impacted by revenue generated by the BCS Business, and/or otherwise hold
economic interests in such affiliates.

The BCS Business expects to provide services (including financing, capital markets, and advisory services) to third
parties from time to time. Such third parties could include competitors of Brookfield Accounts (including our group and
Brookfield Accounts in which we invest) and/or their respective portfolio investments. Services to third parties in this manner
present additional conflicts of interest. For example, the BCS Business could act as placement agent or underwriter of securities
for a third party that could be acquired by a Brookfield Account. The BCS Business also could come into possession of
information that it (and Brookfield) is prohibited from acting on (including on behalf of our group or a Brookfield Account in
which our group is invested) or disclosing to Brookfield as a result of applicable confidentiality requirements or applicable law,
even though such action or disclosure would be in the best interest of Brookfield Accounts (including our group and Brookfield
Accounts in which we invest) and/or respective portfolio investments.

¢ Structuring of Investments and Subsidiaries. Brookfield is the largest shareholder in our group and is entitled to
receive management fees and other compensation from our group. As a result, Brookfield will take its interests into
account structuring Brookfield Accounts’ investments and other operations, while also taking into account the interests
of the relevant Brookfield Accounts. In that regard, at the end of the term of a Brookfield Account in which we invest,
Brookfield may cause all of the investors’ interests to be redeemed in whole, rather than dissolving or cancelling the
Brookfield Account with the relevant authority. Similarly, Brookfield may undertake transactions involving subsidiary
entities of a Brookfield Account in which we invest that result in such subsidiaries winding up via a series of loans and
repayments that may leave such subsidiaries in existence and owned by Brookfield or its affiliate, but no longer owned
by the Brookfield Account in which we invest, after such Brookfield Account’s term or the realization of the relevant
investment. Brookfield may also cause subsidiaries of Brookfield Accounts to lend proceeds to Brookfield (without
interest), with such proceeds ultimately paid back to the Brookfield Accounts. Brookfield may also take all or a portion
of distributions to which it is entitled (in respect of the Brookfield commitment or incentive distributions) in the form of
an interest-free loan from Brookfield Accounts that is later erased. Brookfield may also implement various other
strategies and structures over time based on its own interests and objectives.

From time to time, Brookfield may implement bespoke structures for one or a group of investors, including our group,
other Brookfield Accounts and third-party investors, to facilitate their participation in particular investments in a manner that
addresses tax, regulatory or other concerns (such as forming an alternative investment vehicle for an individual investor). These
structures will generally require additional expenses to be borne by the relevant Brookfield Accounts and such expenses are
generally shared among all investors in such accounts. In light of the time and expense required in connection with bespoke
structures, in some cases Brookfield may make such structures available only to certain investors even when other similarly-
situated investors could also benefit from them. Brookfield will decide in its discretion which investors will benefit from such
bespoke structuring based on factors such as the amount of an investor’s investment, contractual agreements with such
shareholders and the particular tax, regulatory or other circumstances applicable to an investor. Investors for whom Brookfield
engages in such bespoke structuring are expected to benefit from more favorable tax or other outcomes than other similarly-
situated investors who do not benefit from such structuring.

* Buying and Selling Assets. Subject to certain exceptions, such as the transfer of an investment among Brookfield
Accounts where such accounts are intended to co-invest alongside each other in the investment or are ultimately intended
to invest in different assets that are acquired as part of a portfolio of assets or platform, without obtaining the approval of
our independent directors or a Brookfield Account’s limited partner advisory committee (as applicable), our group or
Brookfield Accounts in which we invest will not invest in any securities issued by, or acquire investments from or sell
investments to, other Brookfield Accounts (excluding, for this purpose, any transactions or other activities conducted by
portfolio companies of Brookfield Accounts). Brookfield may offer an investment to co-investors after a Brookfield
Account (including our group or a Brookfield Account in which we invest) has closed on such investment, even if not
originally acquired with the intent to offer the investment as a co-investm